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State of the nation’s economy: 
Up 


-Production records con- 


STEEL - 
tinue to fall. Operations last week 
were scheduled at 102 percent of 
capacity, up 0.4 percent from pre- 
vious week. 

MANUFACTURERS — Corporation 
earnings totaled $3,200,000,000 after 
federal taxes in second quarter of 
1950. This was 34 percent above 
first quarter and 59 percent more 
than in like 1949 pericd. 

Truck FreigHt—Nearly 36 per- 
cent more freight was hauled by 
trucks in August than in like 
1949 month. 


Ecectriciry—Distribution in week 


ended Oct. 7 soared to an alltime 
high of 6,513,707,000 kilowatt hours. 
7 . ‘ 
Down 


CoNsTRUCTION —Housing boom 
eased off in September because of 
tighter credit controls. Builders 
started 115,000 dwellings during the 


month, 26,000 below August but 
12,000 above September, 1949. 
Cruve Ow—Daily average pro- 


duction dropped 39,825 barrels to 


5,800,775 barrels in week ended 
Oct. 7%. 

* * * 

General 


INFLATION—-The nation can’t have 
a stable economy if it has inflation 
“beyond a certain point” and “we’re 
getting dangerously near that 
point,” Dr. Alan Valentine, new 
economic stabilizer, said last week 





The 1951 Mercury 


The 1951 Studebaker 


Story and more pictures on page 46 


The wince of the Industry 
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| redit Squeeze Perils A 


Two Cars Make Bow for 1951 








Story and more pictures on page 48 


NPA Rubber Cut Termed 
Panic-Shortage Spur 3 


Y/ ASHINGTON. 
ment cutbacks on rubber sup- 
plies for civilian use 


“more 


warned 


months, 
tember: 
1950 Pos. 
1—985,171 
2—820,426 
3—370,077 
4—312,757 
5—307,718 
6—257,379 
i—222,800 
8—204,870 
9—185,984 
10—130,603 
1 1— 107,425 
90,867 
68,270 
63,892 
57,053 
49,772 
24,909 
23,874 
19— 10,838 
20— 4,957 
21— 4,139 
22 1,046 
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4,310,755 





shortages, 
ing and higher 


New govern- 


may promote 


more scare buy- 
prices,” it was 
last week by Harry E. 


Top Cars 
New-car registrations for eight 
plus 18 states for Sep- 














Make 1949 Pos. 
Chev. 689,205— 1 
Ford 520,178— 2 
Buick 258,672— 4 
Plym. $45,122— 3 
Pontiac 215,776— 5 
Olds, 181,259— 6 
Mercury 117,250— 9 
Stude. 129,444— 8 
Dodge 171,889— 7 
Nash 95,578—11 
Hudson = _-104,283—10 
Chrysler 86,270—12 
DeSoto 68,130—14 
Cadillac 56,058—15 
Kaiser  45,547—16 || 
Packard 70,431—13 || 
Willys 20,304—18 | | 
Lincoln 26,688—17 || 
Frazer 13,819—19 
Crosley 7,864—20 
Austin 2,082—22 
Ang.-Pref. 4,532—21 


Total All Makes 


For further details see 
22, today’s issue. 
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Humphreys jr., president of VU. S. 
Rubber Co. 
Humphreys’ warning followed 


a statement by the National Pro- 
duction Authority that it would 
issue a specific order cutting sup- 
plies of natural and synthetic 
rubber for civilian use to a top 
limit of 90,000 tons a month. Cuts 
will apply to November and De- 
cember and will probably be more 
severe by the end of the year. 

The government said there was 
no tire shortage now, and none 
was in sight. 

Meanwhile, it was learned that 
action was delayed on a proposed 
NPA order to ban spare tires on 
new cars from the factory and 
limit auto makers’ tire supplies to 
a 15-day stock. 

7 * + 
Ts proposal would have com- 
pelled all car owners to certify 
to dealers that tires being pur- 
chased were for running wheels 
on cars not more than six months 
old. 


Previously, auto makers had 
expressed opposition to such a 
move. 

Disclosure of the second drastic 


|cut in nondefense consumption in 


less than two months followed a 
meeting of the rubber manufactur- 
ers’ advisory committee 

* * - 


PLAN made effective last Sept. 

1 called for civilian industries 

to use during the last four months 
(See TIRES, Page 45 Col, 1) 
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This issue includes the monthly 


RUCK SECTION 





; Year, 25c Per Copy 


Dealers tia | Drive 


To kase Reg. W Terms 


| STORMS of protest last week fol- 
“ lowed the Federal Reserve 
Board's sudden 
month time payment limits on auto 
sales, and the nation’s auto dealers 


Defense Chiefs Reassure 


Makers on Supplies 


VV ASHINGTON. Car and truck| 


production will continue at 


high levels through the rest of this | 


year and well into the first quarter 
of 1951, depending, of course, on 
what tighter credit controls do to 
sales. After that, it’s 
guess. 

That was the consensus of auto 
industry heads who met here last 
week with William H. Harrison, 

(Continued on Page 45, Col. 1) 





AS the Federal Reserve 
dealing from the bottom 


the board’s action last week 





original terms? 
* 


Why did it act in the face of a declining wholesale 


price index? 


expected from 
FRB governors were once 


Who pulled the trigger? Is there some malicious influ- 
ence on the board which seeks to undermine the auto 


industry ? 


It must not be forgotten that a depression can be 
fostered by foolish leaders much more quickly than 


it can be overcome. 
* 


Lest this action go down 


immediately rescind its unwarranted action until real 
evidence as to the effects of the original credit controls 


is available. 





imposition of 15-| 


anybody’s 


Sneak Reg. W Deal Smacks 
Of Irresponsible Rule 


“Sneak deal’’ is the kindest label that can be pinned on 


on autos from 21 to 15 months. 

While the board is supposed to take counsel with 
industry, it closed the doors and issued its amendment 
to Regulation W before any real evidence as to the 
effects of the original terms could be gathered. 

Why did the board tighten the screws so precipitously, 
evén.aS NADA was surveying dealers on the effects of the 


Why did it ignore the fact that the used-car market was 

already hard hit and that new-car sales were declining? 
This is irresponsible action on a par with that of 

the early wild-eyed brain-trusters. 

responsible businessmen—and 


* 


jare hopeful of. getting relief 
through congressional channels. 


However, it is expected that 
some time will be required be- 
fore the necessary data can be 
accumulated for presentation to 
government officials for possible 
action, 

The Federal Reserve Board both 
shocked and confused auto dealers 
jand industry executives. by an- 
|nouncing late Friday (Oct. 13) that 
the 21-month time payment limit 
for auto sales under Regulation W 
was to be cut to 15 months, ef- 
fective at 12:01 a.m. Monday (Oct. 
16). (Regulation W does not apply 
to trucks.) 

(Continued on Page 


49, Col. 1) 





Board adopted a policy of 
of the deck? 


in cutting repayment terms 








It certainly wasn’t 
the 
rated as such. 











* 






in infamy, the board must 





Auto Output Up Slightly 


By Bernie Thomas 
Associate Editor 
| AVING shed the effects of sup- 
plier tieups at least temporar- 
ily, U. S. plants hope to hold car 
and truck output schedules at a 


relatively high level through the 
rest of October. 
With available supplies now in 


| better flow, the production goal for 


U. S. plants this month has 
revised upward to 653,600 cars 
of 


all 
been 
and 111,500 trucks for a total 
765,100 vehicles. 

Paced by increased schedules 


| the 


aut General Motors and _ Ford, 
U. S. plants last week turned out 
151,584 cars and 25,715 trucks for 
a total of 177,299 units, according 
to Automotive News’ estimates, 

That effort represented an _ in- 
crease Of nearly 11,000 units over 
previous week’s performance, 
and all of it was registered in the 
passenger car cate Bgry 


* + *% 


UILT in U. S. plants during the 

week ended Oct. 14, according 

to revised tabulations,’ were 140,608 
(Continued on Page 50 Gol 1) 
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Parts Makers See Ruin of S 
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mall Retailers .. . 


Sparkplug Discount Fight Brews 


By Jack Weed 


Service Editor 


ly in checking industry viewpoint 
on this latest order, is the govern- 


one that the cease and de-|ment interest at present centered 
sist order aimed at the estab-!on creating monopolies? 
lished distribution discount struc- | .  2* *® 


ture of the three 
manufacturers will not only be ru- 
inous to them but to all manufac- 
turers who must distribute through 
distributors and jobbers to the re- 
tailer, many automotive parts man- 
ufacturers in the East Coast area 
will meet in 


meet this latest challenge of gov- 
ernment. 

Attorneys for parts makers in 
the automotive industry claim 
that it now is impossible for the 
industry to live under the three 
acts that have to do with their 
distribution setup, the Clayton 
act, the Robinson-Patman act 
and the Sherman antitrust act. 
The question comes up repeated- 


NUCDA Setting 
Stage for Its 
Biggest Parley 


DALLAS.—The fifth annual con- 
vention of the National Used Car 
Dealers Assn., set for Nov, 8-11 at 
the Baker hotel here, promises to 
be the biggest and most important 
parley the group has ever held, ac- 
eording to Walter Wilson, chair- 
man of the convention committee. 

An innovation will be exhibit 
booths. Displays will include 
parts and accessories, recondition- 
ing supplies, advertising novel- 
ties and office furnishings. Fi- 
nance companies and insurance 
firms also will have exhibits. 


The convention will open Nov. 
8 with a “King for a Night” party. 
The winner of the membership 
drive of the Dallas Used Car Deal- 
ers Assn. will be crowned “king.” 

Business will start Nov. 9 with 
a speech by J. Emory Clark, Dallas 
sales counselor. He will discuss 
“The Salesman the Man Who 
Gets the Order.” Clark will be fol- 
lowed by William J. Cheyney, ex- 
ecutive director of the Retail Credit 
Institute of America, who will 
speak on “How Important Is the 
Independent Automobile Dealer?” 

Speakers for the Nov. 9 ses- 


sion will be R. Earl O'Keefe, 
president of the Southwestern 
Investment Co., who will dis- 


cuss “Financing Problems of the 
Independent Automobile Dealer,” 
and Basil R, Creighton, assistant 
executive director of the Ameri- 
can Assn. of Motor Vehicle Ad- 
ministrators, whose topic is “Hot 
Cars and How to Avoid Them.” 


On Nov. 10, Ned Jordan, former } 
| five companies had been struck by 


auto maker noted for his astute 
advertising, who now writes a col- | 
umn for Automotive News, will | 
talk on “Adam and Eve and Ad- 
vertising.” “Management Facts” 
will be handled by Richard A. 
Koch, a Milwaukee accountant. 
The final speakers will be Ar- 
thur C. Horrocks, public relations 
counsel of Goodyear Tire & Rub- 
ber Co., and Frank Cain, Dallas 
lawyer. Cain will discuss “Federal 


Regulation and Protection of Small 
Businessmen.” 


New York this week | 
to determine what can be done to} 


that have been used by auto- 
|motive replacement parts makers 
|since the early days of the indus- 
try, functional discounts have been 


big sparkplug | TNDER the distribution channels 
} 


allowed for certain distribution 
services. 
Where a maker sells through 


distributors to jobbers and retail- 
ers, the distributor, because of 
his warehousing, redistributing 
services and other considerations, 
has always enjoyed a functional 
discount, 


Mainly, this is the discount 


which the government is trying to| 


|eliminate, according to industry 


|}men who have given these latest | 
They also} 


orders a close study. 
feel that the Federal Trade Com- 
|mission does not seem to be abso- 
lutely sure of what it is trying to 
stop but seems to be on a fishing 
expedition to see what it can do to 
upset established trade practices 
and discounts. 
* +e ot 

| yr THE government is successful 
| in making this order stick, it 
| will leave only two avenues open, 
|according to those most interested. 
|Kither the makers will have to 
| open their own distributing branch- 
es and warehouses throughout the 


|industry thus eliminating the es-| 


|tablished distributor and jobber or 
hand the entire replacement parts 





Small Toledo Firms A 


By Mac Gordon 
Associate Editor 
HE BUGABOO of area-pension 
| funds bobbed up again last 
| week long after the auto industry 
|thought the issue was dead and 
buried. 

Smaller parts vendors in the To- 
|ledo area reported they were once 
|more getting the “sign-or-else” 
treatment from henchman of Rich- | 
lard Gosser, UAW-CIO vice-presi- 
| dent and embattled boss of power- 
|ful Toledo Local 12, 

Many of the manufacturers be- 
ing approached have signed five- 
year pension contracts with the 
UAW—with provision for indi- 
vidual company retirement funds. 
They denounced the new area- 
wide “jackpot” demands as a 
moral and legal breach of these 
contractual agreements. 

The Toledo Blade declared that 





Local 12 for refusal to accept the 
area-pension proposal. The larg- 
est of these is Bunting Brass & 
Bronze Co., which employes 400. 
a * * 
ha OTHER developments last 
week, contract announcements 
headed off threatened strikes at 
Nash Motors and Mack Trucks. 


Nash workers in Wisconsin 
plants accepted a new company 
offer providing for an immediate 


raise of 10 cents an hour and an 





Ford Builds Millionth in '50— 


A smiling 2\-year-old Oklahoma beauty—Queen Mary Ellen Ash of Kansas City's 1950 


American Royali—pauses with Ford Plant Ma 


nager Roger N. Cocks moments before she 


drove off the line of the Kansas City plant the 1!,000,000th Ford car assembled in all Ford 


plants during 1950. Miss Ash, an Oklahoma 


A. & M. senior, calls Muskogee homie. 


Area Pensions—Again 


business over to the larger vehicle 


manufacturers who are able to 
make and distribute their own 
parts. 


Many believe that if the pres- 
ent order is made law that it 
will result in forcing many small 
manufacturers and_ distributors 
out of business and force the 
corporations to make money of 
the products they now buy from 
outside sources. 

This phase of the order is em- 
phasized, it is claimed, by the fact 
that an FTC trial examiner has 
proposed that the FTC order Cham- 
pion to sell spark plugs to any 
purchaser at the same price—ex- 

'cept for allowances justified by ac- 
tual differences in cost of manufac- 
ture, sale or delivery resulting from 
the method or quantity of the sales. 

Webster Ballinger, trial exam- 
liner, has made similar recommen- 
dations in companion cases against 
|'Electric Auto-Lite and the A C 
Spark Plug division of General 
Motors. 

+ + * 
| ECLARING that this “ill-con- 
ceived and irresponsible attack 
upon the American functional price 
| structure is contrary to all author- 
ity,” Champion contends the pro- 


| posed order before the FTC, if ap- 


proved and applied throughout in- 
dustry, would bring the following 
results: 
1. Substantial increases in prices 
for new automobiles and a general 
(Continued on Page 47, Col, 1) 





sked to ‘Sign or Else’; 


Nash Grants 10-Cent Pay Hike 


four-cent “improvement 
factor” to commence next June 1 
as part of a five-year contract. 
Eight cents of the 10-cent boost 
consists of a cost-of-living bonus 
subject to decrease if consumer 
prices fall off. 


Earlier, Nash employes had 
voted down a company proposal 
calling for the eight-cent bonus 
alone, without the additional two- 
cent hike in base pay rates. 


Mack managed to beat the UAW 
strike deadline by granting a union- 
shop contract for a five-year period. 

Strikes continued last week at 
Autocar and International Harvest- 
er. Federal mediators reported only 
a minimum of progress from ne- 
gotiations between the truck build- 
ers and their UAW locals. 


« * * 


[eH UAW leadership at Toledo 
was reportedly using new 
“strong-arm” tactics in its area- 
pension drive on local employers. 

Not only do union leaders de- 
mand accession “or else,” but in 
most cases the employers can’t even 
get the details of the plan they are 
being asked to adopt, the Blade 
and other sources reported. 

One employer said a Local 12 
staff man had shoved a sheaf of 
papers before him with the pages 
turned to the last sheet, the page 
for signing of contracts. When 
the employer suggested he would 
like to read the document first, 
the union representative hastily 
withdrew it. 

Toledo producers banded togeth- 
er last winter to fight the area- 
pension demand, because they were 
convinced it would drive business 
out of the city and _ ultimately 
amount to a “slush fund” for Gos- 
ser, who avowedly runs Local 12 
with an iron grip. 


annual 


Gary Davis Gets 
10-Day Sentence 


LOS ANGELES. Glen (Gary) 
Gordon Davis, whose three-wheeled 
auto never reached the final pro- 
duction stage, has been ordered to 
spend 10 days in jail here and pay 
various employes back wages total- 
ing $2,800. 

Davis was found guilty on three 
counts of violating California’s 
labor code. Meanwhile, he was still 
slated to stand trial on grand theft 
charges last week. Davis’ attorney 
said he would appeal the court’s 
findings in the labor matters. 





Pennsylvania Dealer Heads— 
Officers and directors of the Pennsylvania Automotive Assn. 
election at the Tri-State convention. Seated (left to right): R. C. Jones, retired, Dougla 


ville, 
Woodward (Dodge), Washington, Pa.; E. A. 


Pa.; A. M. Shields (Dodge), Altoona; 


are shown following 


John W. Morrison (Ford), Orwigsburg: Guy 
Sahli (Chevrolet), Beaver Falls, vice-presiednt 


A. W. Golden (Pontiac-Cadillac-GMC), Reading, treasurer; Paul Ruch (Dodge), Clearfie 


president; H. J. Williams (Dodge-Plymouth), 
secretary; R. E. Nittinger (Ford), 


C. A. Snyder (Pontiac), Butler; R. W. 


Philadelphia; 
Frantz (Ford-Lincoin-Mercury), 
Oscar Mohn (Buick), Lancaster, vice-president. 


Erie, retiring president; C. V. Lee, Uniontown 
E. E. Brumbaugh (Pontiac), Lansdowne 


Wilkes-Barre. and 


Standing: Claude S. Klugh, Harrisburg, general manager; J. P. Mooney (Packard), Mc 


Keesport; J. E. Wolfington 


(DeSoto-Plymouth) 


Philadelphia, vice-president and NADA 


director from Pennsylvania; W. M. McCune (Ford), Kittanning; L. W. Schadt (Chevrolet), 
Allentown; S. H. Parker (Chevrolet), Bellevue, vice-president; E. P. Blough (Buick), Johns- 


town; L. A. Bloom (Ford-Lincoln-Mercury), 
(Chevrolet), Bethlehem. 


Strategy Still 


Scranton, vice-president, and R. R. Hauser 


Undisclosed 


On Excess-Profit Levy 


WASHINGTON. The Revenue 
Act of 1950 commits Congress to 
enact an excess-profits tax as soon 
as practicable after the national 
legislators reconvene. But whether 
the Administration will exert pres- 
sure upon Congress to vote such 
a measure at the “lame duck” ses- 
sion which begins Nov. 27 has not 
been definitely determined at this 
writing. 

Preliminary staff work on legis- 
lation to tax war profits is al- 
ready under way. Deliberations, 
however, it is understood, will not 
be confined to an excess-profits 
levy. 

President Truman is expected to 
ask the lame-duck gathering for 
another $10,000,000,000 in defense 
expenditures which would place 
arms appropriations for this fiscal 
year in the neighborhood of $40,- 
000,000,000. It is conceded that this 
vast sum cannot be spent in the 
current fiscal year. 

Nevertheless, expenditures are 
expected to be sufficiently heavy 
to: (1) create a minimum deficit 
of $3,000,000,000, and (2) prove con- 
clusively that the excess profits 

tax, if enacted, would raise only 
part of the necessary funds to 
reach the pay-as-we-go objectives. 
Additional taxes would be necessary 
to attain this result. 

The Senate Finance committee 
recognized this and asked the 
Joint Committee on Internal 
Revenue Taxation to study the 
potential yield from other levies, 
including a manufacturers’ ex- 
cise tax and a transactions tax. 


Nor does the Treasury want to 
confine the next tax program to an 
excess-profits levy, preferring to in- 
clude therein upward revisions in 
the corporate rate, changes in the 
estate and gift taxes and other 
revenue-raising proposals. 

This was the original intention, 


too, of President Truman when he 
submitted his $4,500,000,000 tax bill 
to Congress. Opposition to the 
measure was so slight, its consider- 
ation in the latter stages coming 
while the United Nations forces 
were suffering reverses in Korea, 
that some Treasury officials regret 


that several additional billions 
weren't sought in the _ original 
measure. 


Barring unexpected developments, 
the outcome of the Korean mess 
will be free of doubt when Con- 
gress reconvenes. This should tend 
to reduce pressure on the national 
legislature for an excess-profits im- 
post. 


Olds Prod uoes 
Its 500,000th 


Rocket Engine 


LANSING.—Oldsmobile last week 
announced the production of its 
500,000th Rocket engine, less than 
two years after its new engine 
plant here was put into production. 

On hand for the event were near- 
ly 400 dealers and sales managers 
from 112 Oldsmobile dealerships in 
Illinois, Indiana and Wisconsin. W. 
O. Lampe, Oldsmobile’s assistant 
sales manager in Chicago, headed 
the delegation. 

Prior to touring the company’s 
engine plant, the dealer group was 
entertained at a luncheon by Olds- 
mobile officials. 

They were welcomed by S. E. 
Skinner, general manager, and 
later heard short talks by G. R. 
Jones, general sales manager; T. 
C. Downey, works manager, and 
Jack F. Wolfram, chief engineer. 

Oldsmobile’s engine plant here 
manufactured its first Rocket en- 
gine Nov. 3, 1948. 





Chevrolet School Alumni Meet— 


Officers of Flint region alumni and over 90 graduates of Chevrolet's Post-Graduate School 
of Modern Merchandising and Management at a reunion in Detroit. Seated, left to right: 
T. O. McLaughlin, dean of the school; F. A. Hoel, sales manager, Flint region; Bernard 
G. Swanson, Fort Wayne, Ind., president of the association. Standing, left to right: Charles 
S. Lewis, Beckley, W. Va., vice-president; William M. Haas, Cleveland, treasurer; Harold 
D 


. Draper jr., Saginaw, Mich., secretary. 
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What Dealers Can Do 
| About New Credit Law 


What can dealers do about the 
| Federal Reserve Board’s unwise 
| action in reducing repayment 
| terms from 21 to 15 months? 
| 





By John O. Munn 





Some dealers say that when 
they come across a customer 
who cannot meet the credit 
terms, they will suggest that he 
write to his representatives in 
Congress explaining how the 
regulation discriminates against 
him. 

As an added service, it might 
be a good idea for dealers to 
hand such customers a list of 
congressmen representing their 
area, along with the address— 





(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 






consideration 
from the factory for additional 
in factory; allotment of cars in times of car 
I found on a| shortage. 


i in Kentucky, like; to get favorable 
dealers from other states, are 
very much _ interested 
contract revisions, 
recent visit. They feel that the| The old dealers in the community 
biggest influence in preventing a|have expanded on the basis of cur- 
better factory contract is dealers|rent costs, with proportionately . 
themselves. more invested with the same Washtonton Ie office building, 
Many dealers, they say, feel that|@mount of facilities. ain 


the concellation provision of the| A specific case in point, and I| a 





1) 








‘Parle Shocked by FRB Change . . . 


Kill 15-Month Terms, 
Tri-Staters Demand 


By George E. Shelley 
Staff Correspondent 
ATLANTIC CITY. — Immediate | precipitous.” 

‘annulment of the latest revision in| “This amendment,” the resolu- 
Regulation W was called for at the | :ion continued, “is extremely detri- 
closing session here of the Tri-| mental to the interest of this in- 
|State convention of dealers from /qustry and the automobile dealer 
Pennsylvania, Maryland and Dela- i particular, and will cause undue 


on automobile credit deals from 
21 to 15-month “unwarranted and 


| ware. 5 hardship upon millons of low- 
A firmly - worded resolution |jncome American workers whose 
adopted by the parley termed ||ivelinood depends upon automobile 


the Federal Reserve Board’s ‘ac- | transportation.” 
| tion in reducing the payoff time | Ajithough the delegates had some 


|forewarning from an FRB official 


contract will never be exercised on 
them. They feel that contract 
changes are the problem of other 
dealers, and are not interested in 
the movement for better factory 
franchises. 

For such dealers I would sug- 
gest they read their factory fran- 
chise again, or have their lawyer 
analyze it. In either case they 
certainly will be convinced that 
they are at the factory’s mercy. 
Consider, too, for just a moment 
what your financial position 
would be if your factory decided 
to ship no more cars, or refuse 
to renew the franchise at the 
end of its current period. 

But a dealer can lose consider- 
ably, due to the cancellation clause, 
even if his own personal agree- 
ment is never cancelled. A dealer 
may make a fortune through hard 
work covering many years and de- 


presume there are Many cases like 
it, is that the old dealers must | 
take trucks to get more cars; must 
keep their service department open 
evenings; must be up at the top: 
in buying, conditioning and selling 
used cars; must maintain a service 
followup system; must possess serv- 
ice trucks to take care of custom-) 
ers; must buy obsolete parts and 
accessories; and must go into fac-| 
tory advertising programs. 
+ * + 


Urges Revisions 
1 new dealer in this example | 
sold the old dealer’s service 
trucks; discontinued the used-car | 
lot; forgot owner followup systems; 
raised the suggested retail selling, 
price of the cars in the community; ! 
marked up the price of accessories. | 
This dealer is interested only in 
new-car sales, and he immediately 
proceeds to make a noise like he 
will give a bigger allowance than 
his competitors in the community. 








New Officers in Dixie 


‘and an economic expert of tighter 
controls, they were not preparcd 
for the extent of the action. 

Dealers were told by R. M. Evans, 
a member of the FRB’s board of 
governors, that shorter-term in- 
stallment terms on both new and 
used cars were imminent, but he 
predicted a cut from 21 to 18 
months. 

Prof. Neil Carothers, economist 
from Bethlehem, Pa., also fore- 
saw tighter credit controls in a 
Statement in which he said that 
the government might deliber- 
ately cut demand for cars by re- 
strictions on credit. 

Aroused to action after the first 





» |shock had worn off, the conven- 





Cate Succeeds Sharp in Tennessee— 
At the close of his annual report in Memphis, Erskine Sharp, of Pulaski, gave up the presi- 
dential gavel of the Tennessee Automotive Assn. to the new president, Forrest Cate, Chatta- 





tion heard J. E. Wolfington, NADA 


-*|director from Pennsylvania, report 


that NADA considered the unex- 
pected move as the most drastic 
action ever brought on a group of 
people. Then followed the resolu- 
tion scoring the action as unnec- 


cide to retire. Because of the na- 
ture of the contract, he can’t sell 
out save to someone who is selected 
or approved by the factory. 


Unlike Others 


T= factory then, of course, is 
interested exclusively in the new 
dealer and could force the old deal- 
er to sell out, not at the goodwill 
value of his institution, but at the 
inventory, less plenty of deprecia- 
tion. This is unlike any other busi- 
ness in the country where the mer- 
chant is a free agent to sell his 
assets in an open market. 

Or in a multiple town, how 
about the effect of a new dealer, 
to be appointed, on the other 
dealers in the same line in the 
same community? The new deal- 
er buys out an old dealer’s assets 


Of course, the old dealers aren’t 
cancelled, but their investment 
is jeopardized with the appoint- 
ment of such an operator in their 
community. Of course, the old 
dealers will take care of owner | 
service of the cars the new op- | 
erator sells. The old operators | 
feel that time will take care of | 
the new operator who is only in- 
terested in the sale of new cars. 
But in the meantime their invest- 
ments will have been jeopardized. 
For them it will be a running 
race as to whether the sheriff 
will get the new hot operator, 
who is interested only in sales 


nooga Ford dealer. 


is “more money for the used 
car.” 
It seems to me that all automo- | 


bile dealers, old as well as new}! 


Left to right: Rush Stallings, Montgomery, 
president; M. B. Casler, Birmingham, second 
dent, Jackson, and John H. Anders jr., Tusc 
is executive vice-president. 





and whose only sales technique | Elected to Head Alabama Dealers— 


essary at this time and voicing the 
opinion that an unfair advantage 
of dealers “has been taken.” 

| Paul Ruch (Dodge), Clearfield, 
|Pa., was unanimously elected pres- 
ident of the participating Pennsyl- 
vania Automotive Assn. He suc- 
ceeds Harry J. Williams (Dodge- 
Plymouth), Erie, Pa. 

Officers reelected were: E. A. 
Sahli (Chevrolet), vice-president; 
Cc. V. Lee (Chevrolet), secretary, 
and A. W. Golden (Pontiac-Cadil- 
lac-GMC), treasurer. 

Other vice-presidents elected 
were: L. A. Bloom (Ford-Lincoln- 
| Mercury), J. E. Wolfington (De- 
Soto-Plymouth), Oscar M. Mohn 
(Buick) and S. H. Parker (Chev- 
rolet). 
| The delegates selected Pittsburgh 


president; W. M. Turner, Selma, first vice- 
vice-president; T. J. Kirven, third vice-presi- 
aloosa, secretary-treasurer. Frank R. Broadway 





ones, should be very much inter- 
ested in the revision of contracts. 
A change in contractual relation- 
ship is needed to make factories 
and dealers really partners. A type | 


at rock bottom price. He is apt 








Faricy to Manage 


Georgia Parley Condemns 


— |for their 1951 convention site. 

In his talk only hours before ofti- 
|cial announcement of tighter credit 
regulations, Evans declared that 
“effective action must be taken 


of contractual relationship is need- 
ed that will put this industry on 


New Credit Controls 


'now if we are to head off a serious 
|inflation spiral” in view of the war 








Minnesota Assn. 
firmer footing—a relationship that 


ST. PAUL.—Leo B. Faricy will| wil) eliminate the technique so fre- | 
succeed Glenn Atcheson as general | quently used—fear, coercion, threats | Aytomobile Dealers’ Assn. closed 
manager of the Minnesota Automo-jof “You do it or else.” We need|its two-day convention here last 
bile Dealers Assn.,|contract revision that recognizes|week by unanimously passing a 
it is announced|the conditions as they exist noOW, | resolution against amended federal 
by A. Bernard le - situation 40 years |coredit curbs on automobiles. 
Lindahl, MADA|ago. Je need a changed contract | - . 
president. Ache-|that will solidify our economy and on eae a = haga 
son plans to re- contribute to the strength of the Federal , Reserve Board ae 
i , 

a at the end of jnation. phases of the automobile busi- 

Foriey h hon ness will be wrecked. 

oe a oon The resolution is to be sent to 


with the St. Paul Draft, Manpower |members of Congress from Georgia. 


association of ‘ lA : 
: request that they communicate | 
1986. With that To Be Discussed ithe sentiments of the resolution to| 


group has acted At Ohio Parley |the FRB will also be sent. 


, : The 500 members elected Dur- 
as convention manager, house or- _|ward Watson, of Athens, president, | 
gan editor and membership direc-} COLUMBUS, O.—How selective |to succeed H. Phil Jones, of At. | 
tor. Faricy is a graduate of the|Service and manpower regulations Janta. | 


SAVANNAH, Ga.— The Georgia 








Leo B, Faricy 


University of Minnesota, affect dealers will be discussed at| Other officers are Hix Green, At- 
the annual convention of the Ohio/janta, first vice-president; Maz: | 
Automobile Dealers Assn., Oct. 23-| Marsh, Macon, second vice-presi- | 
24 at Neil house here. dent; and W. W., Jolley, Savannah 
Because of present defense plans, | treasurer. 
the association asked Col. Carl G. New directors are A. B, Bran- 


Index 


eine Wiccan Wahl, of Ohio’s selective service! nen, Cordele; R. C. Dunlap jr., 
Auta saad Pens headquarters, to speak. Macon; T. M. Lambert, Dalton; 
Robert Cowart, Douglas; Fred 


Coming Events .. Another speaker will be Dr. Jon- 


Ware, Augusta, and O. B. Lev- 


NR i Sices seas @santsaes athan Forman, Columbus, physi- aul a 

Dealer Doings ....... cian and conservation expert erett, Gainesville. 

Dealer Forum pokaresnraaaebes, sa ‘a Carry-over directors are Dale| 
Se - 3 - : | 

RGAE cee rt oe he Columbus association is tak Critz, Savannah; J. H. Fauik,| 


Financial 
NII oe a os a el wowace value 
Legislative News ...........0..00005 
NS EE ae pO ea eis aug ke 
Merchandising Memos .............. 
cet rs os ; 

Personnel (Factory) ...... 

Prices, New Car ...... ~~ 
Prices, Used-Car, Averages .... + 
Production by Makes ............... 
Registrations, Cars, Trucks .......... 
EEE Pe eee 
Washington Column ................ 


ing care of parley plans because an : ‘ : 
Lou Wilsch, president of OADA, is |, pomasville; Phil J. Sheridan, Grif-| 
from here. Viel co | 
: s : esides Randolph, main speakers | 
Since about 250 dealers’ wives on the opening day were Ray Cham- 
are expected to attend, a large pro-|berjain, convention chairman of | 
gram for them has been arranged.|NADA; A. M. Costley, East Point, | 
One luncheon will feature a fashion | Ga. state director of NADA. and/ 
show and another will include lec-| Dr,’ R. C. Young of Newnan, Ga. | 
tures on flowers. Atlanta's John Lander moderated | 
Convention activities will be|the dealers clinic on the final day. | 
capped with the annual banquet|O. B. Leverett, of Gainesville, spoke | 
and floor show Oct. 24. on “Dealer Accounting”; J. J. West- 


. * j e 2 > foreign 
brook, of East Point, on “Service”; plcwy and the present forelg 


Bernard Johnson, on Atlanta, on Speaking on “Consumer Credit 
“New-Car Selling at a Profit,” and | pogulation in a Garrison Economy,” 
Max Marsh, of Macon, on “Used-|fyans said that to carry the re- 
Car Merchandising.” sponsibilities as cne of the United 
Following the banquet, a dance|Nations, it “is going to require a 
was held. (See TRI-STATE, Page 45, Col. 2) 





On the House 






Testimonial dinner honoring Jack Davis, Ford's retired sales chief, 
attracted about 500 Detroit business leaders last week, including top 
auto officials (Dodge’s Ed Quinn, Plymouth’s Bob Somerville, Pon- 
tiac’s Whit Ward, Ford’s Walker Williams and Lew Smead, Frue- 
hauf’s Robinson). Dinner was given by the Detroit 
Sales Executives Club, which presented Davis with 
a bronze plaque. Davis, who is credited with sales 
of 25,000,000 vehicles while with Ford, looks hale 
and hearty after his long heart illness; expects to 
spend a few days each week as sales consultant 
to Ford, where he’s still a vice-president. . . . Davis 
was presented mementos from dealer groups in At- 
lanta and Jacksonville, Fla. 

A fitting tribute to Henry Ford II, acknowl- 
edging his contribution to “human engineer- 
ing,” will be made Nov. 9 when the University 
of Detroit confers the honorary degree of “Doc- 
ae tor of Humanities” on Ford Motor’s president. 

Incidentally, it’s the first honorary degree Ford has agreed to 
accept, from among many offered in the past few years. ... 
Newsweek reports Paul Hoffman, ex-Studebaker and ECA chief, 
is writing a book, while a Hoffman-for-President boom is start- 





ing among Willkie-minded Republicans. . 

Major Carson, Canadian publisher, told a Detroit luncheon last 
week that Canadians bought 84,000,000 copies of U. S. periodicals in 
1949, while purchasing only 41,000,000 copies of Canadian publica- 


tions. . . . Washington state association now has 500 members... . 
My guess is K. T. Keller, president of Chrysler, will not retire, come 
Nov. 25, his 65th birthday. 
Pete WEMHOFF, 
Editor, AuToMoTivE News 
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Capsule Comment 


If you want to look at it from the secrecy angle, the 
Federal Reserve Board certainly pulled a fast one on every- 
one with its unexpected stiffening of credit controls the 
other day. 

In fact, from any angle it was a “fast one” in the 
worst sense of the expression. 
* * 


With 6,347,903 cars and trucks built to date, 1950 has 
already gone down in the books as the record production 
year in automotive history. With over two months to go, 
this year’s total output may approach 8,000,000 vehicles, 
AUTOMOTIVE NEws’ statistician believes. 

This record undoubtedly will stand for many years. 
But, then, we said the same thing about 1949’s record- 
breaking production. 

* 


* * 


A Dodge dealer committee is now working on plans for | 


a permanent factory-dealer council, at the suggestion of the 


factory. Oldsmobile recently inaugurated a similar setup | 


for its dealers. 
Congratulations to both Dodge and Oldsmobile. 


* * * 


_ The Federal Trade Commission is studying a trial exam- 
iner’s report, which would undermine the whole structure 
of customary trade discounts in American industries, re- 
ports the Champion Spark Plug Co., which is a defendant 
along with Electric Auto-Lite and A. C. Spark Plug division. 
A serious threat for both manufacturer and retailer. 
* > * 


Several states will vote on automotive proposals during 
November’s elections. These proposals include gasoline tax 
hikes, highway bond programs and anti-diversion measures. 

A good reason for auto dealers to get out the vote. 
* 


AUTOMOTIVE NEws has learned on good authority that the 


* * 


government has turned down a proposal to ban the spare| 


tire on new automobiles, agreeing with industry spokesmen 
that such a ban would merely incite more panic buying at 
greater cost to the consumer. 


We’re glad to learn government officials are inclined 
to use common sense—and we hope they don’t change 
their minds. 

@ 

National Automobile Dealer Week is on this week, with 

dealers in most areas joining in the program. Most factories, 
too, are helping out. 


Here’s hoping the week breeds more goodwill in the 
hearts of the consumers. 


| 


| daily. We should be more the care- 


| = 
| Dealer ae 
iy 
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Forum 


Eprror’s Norte: Believing that 
| dealers in every state have their 
| peculiar problems and outlook, 
| Automotive News has made avail- 
able the facilities of this column 
to the president of each state 
| association (in alphabetical order | 
| of states) for his personal obser- 





By Thomas J. Arnold 
President, W. Virginia Dealers 
A VAST majority of our West Vir-| 
ginia automobile dealers have | 
had a rehearsal this past year for 
some of the uncertainties that the 
serious interna- 
tional crisis may 
bring to all of 
us. The prolonged 
coal strike affect- 
ed, directly or in- 
directly, most of 
their business ac- 
tivities for a pe- 
riod of about 10 
months. 

After that un-| 
profitable period 
came the long 
Chrysler strike, which gave the 
Chrysler group of dealers another 
rehearsal, So, a vast majority of 
our dealers who survived both of 
these serious periods will be trained 
for any scarcities and hardships 
that may come to pass in the 
months ahead. 

Writing this article as a state 
president, I am no doubt the 
smallest dealer of the entire 
group of presidents, and I feel 
that I am in position to sympa- 
thize with many of our other 
small dealerships who are need- 
ing new vehicles, cars and light 
trucks and are unable to procure 
them from some of the factory 
distributors, as this help has to 
be secured from some higher 
officials, 

Many dealers have discussed their 
plight and were earnestly wanting 
to know where the new vehicles 
might be going, since production 
had risen to the greatest peak in 
the history of the automobile in- 
dustry. 





T. J. Arnold 





* * * 


HE FACTORIES’ answer that 

“it was just the unusually high 
demand that was making the 
smaller dealer want his one or two 
extra units” may not be the answer. 
To some of the factory distributors, 
I can well say that several of our 
smaller dealers do need new ve- 
hicles because of the past year’s 
business, where their prospects 
were so limited in the coal fields. 
Their repossessions were higher 
than usual and they had to whole- 
sale their used cars to pay off the 
finance company. 

Their used trucks were not so 


used, if you so request. 





Auto Primer 

Aug. 14 issue of Automotive News 
carried an article, “Auto Primer 
for Washington.” 

Suggest you make available to 
dealers throughout country reprint 


saleable. Their bank balances |of article by Bob Finlay for use 
dwindled seriously, and often |in contacting forgetful Washington 
| alarmingly. If some factory dis- | officials—A. C. Harris, president, 
tributors have not liberalized | Audubon Motors, Inc. (Lincoln- 


Mercury), Baton Rouge, La. 


* + * 


Best Ads? 


I would be grateful if you can 
give me the name of the company 
that furnishes the following adver- 
tising service to auto dealers. 

These people clip out the best 
ads from newspapers all over the 
country and offer them in a weekly 
bulletin to automobile dealers.— 
Seymour B. Levin, Boston. 

Eprror’s Note: Does a reader 
know? 


their position toward these small- 
er dealers, it really would be a 
good move to do so, since neither 
| the long coal or Chrysler strikes 
were of their own doing. 

In defense of the smaller dealers 
jin our state, or elsewhere, we 
should be a little more carefree than 
the larger dealers, as we are in a 
better position to diversify our 
business and add a sideline or two 
to help offset the small quota under 
which we are operating and now 
being imposed by some of our 
factories. The larger dealerships do 
not have the time, nor the fac- 
tories’ permission. 


* * * 
We DO not have the high rent, 
nor the high overhead that fol- 
lows volume dealerships. We do not 
have the factory policies to fulfill 


* 


| Common Man 

Epiror’s Note: The following 
letter was sent to President Tru- 
man and a copy sent to AUTOMO- 
TIVE News. While it was written 
before Regulation W was stiff- 
ened, we believe it is still im- 


* * 


(Continued on Page 43, Col, 1) 


25 Years Ago oar 


The Big Story 


Dealers in college towns reported a jalopy boom in 1925. The more 


dilapidated and ancient the car, the readier it sold to the fraternity 





boys. 

But the scholarly autoists ran into trouble in Milwaukee. Common 
council passed a resolution restricting the driver’s seat to two per- 
sons. This banned the popular “collegiate quartet,” i.e, two couples 
squeezed into a two-seat car. 

—From the files of Automotive News. 


‘Wants Reprint ...... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 
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portant as a well- thought - out 
view from a dealer. 

I am writing this letter to you 
strictly from the standpoint of my 


interests in the “common man,” 
namely, the farmer, the laboring 
man and the white-collared worker. 


I have always believed that you 
were very much interested in the 
“common man.” Vice-President Al- 
ben W. Barkley was out here a few 
nights ago and led us to believe 
that your interests were still in 
the “common man”; however, in 
view of what is happening, I am be- 
ginning to wonder. 

In the first place, it is becoming 
more and more difficult for him to 
own a home; it is becoming more 
difficult for him to own a new or 
used car; it is becoming more dif- 
ficult for him to own a new appli- 
ance for his home. But, it is not 
becoming more difficult for the well- 
to-do man to buy a new home, a 
new car or a new appliance. Why, 
under a democracy, should we find 
ourselves favoring one_ specific 
group of people? Here is exactly 
the position the “common man” 
finds himself in today. 

Because of credit restrictions rec- 
ommended by you and under the 
control of the Federal Reserve 
Board, this fellow finds that he can 
no longer purchase the articles that 
he desires and needs. But, his well- 
to-do next-door neighbor has no 
trouble. In fact, he finds himself 
being solicited to buy. 

I am writing this letter to you 
recommending that you do not al- 
low the Federal Reserve Board to 
further tighten credit controls, as 
we understand they intend to do, 
but that you call on the automo- 
bile manufacturer and say to him, 
we ask that you do not manufac- 
ture during 1951 more than 75 per- 
cent or 65 percent of what you 
manufactured in 1950; that you go 

(See LETTERBOX, Page 43, Col. 2) 
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IF YOU PLAN to be in the vicinity of Pontiac, Michigan, you are 
cordially invited to tour the Pontiac plant in the loud-speaker 
equipped "Chieftain"’ shown above. Tours are made four times daily. 


uality every foot of the way 


... for 2% miles! 


HE GROUP shown here on a 2'2 mile tour of 
the huge Pontiac plant are only a few of the thou- 
sands who annually visit what has been acclaimed 
“the industry’s most modern and complete plant.” 


In the Pontiac plant is every facility for building 
cars of outstanding quality, including one of the 


country’s finest foundries, the world’s largest plating 


Dollar for Dollar- you cant beat a 


Powmt 


PONTIAC MOTOR 


DIVISION 


plant and the most modern production machinery. 


From the drafting boards of its new multi-million 
dollar engineering building to the track on which 
every Pontiac gets a road run, exacting standards 
and tests have been set up to guarantee and enhance 
Pontiac’s enviable record for out-of-the-ordinary 


quality and value. 





OF GENERAL 


MOTORS 


The wisdom of this “quality-first’” policy is evident 
not only in Pontiac’s ever-increasing sales but even 


more strikingly in owner loyalty. 


It is this owner loyalty—based on outstanding per- 
formance and dependability — which has played such 


an important part in making Pontiac dealers such 


successful dealers. 





CORPORATION 
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Starting New Chrysler Plant— 


L. L. Colbert (left), Dodge president, and Indiana Gov. Henry F. Schricker give the 
signal to start construction of the new $25,000,000 plant. A billboard, showing how the 
structure will look when completed, is behind the men. 


Chrysler Hopes New Plant 
Will Hum Next Summer 


INDIANAPOLIS.—W ith _ state, 
county and city officials lending a 
helping hand, Chrysler Corp. broke 
ground here for its new $25,000,000 
parts plant on Shadeland Ave., 
south of 30th St. 

L. L. Coibert, Dodge president, 
told luncheon guests after the 
ceremony that the plant should 
be turning out transmissions by 
the end of next summer. But he 
emphasized that “a great many 
things can happen between now 
and then... .” 

Gov. Henry F. Schricker, Mayor 
Al Feeney and Colbert touched off 





Auto Mechanics 
Ignored on New 


Deferment List 


WASHINGTON.—While govern- 
ment officials admit that increased 
defense plant hiring will make it 
harder for dealers to keep or re- 
place mechanics, they have so far 
refused to put them on the essen- 
tial occupations list. 

The federal officials, now tight- 
ening the deferment lists, have in- 
dicated that they will gradually add 
more work classifications to them 
when ample evidence can be pre- 
sented showing that an industry’s 
essential operations are being seri- 
ously hurt by loss of manpower. 

They insist that shortages of au- 
tomobile mechanics to date are lim- 
ited to certain areas. 

Meanwhile, NADA, continuing 
its efforts to have mechanics added 
to the essential job category, has 
suggested that dealers organize ad- 
visory boards to cooperate with 
local draft boards who rule on de- 
ferments of draftees. 

NADA says it has learned that a 
new policy covering temporary de- 
ferments for reservists and nation- 
al guardsmen is taking shape and 
is expected to be announced short- 
ly. A Navy spokesman, who esti- 
mated that only 5 percent of all 
employers’ deferment applications 
for reservists and guardsmen have 
been granted, told NADA that the 
new program will serve principally 
to give deferment officials a better 
basis for further applications. 

Under the new plan, the Com- 
merce department has prepared a 
tight list of “highly essential ac- 
tivities” to replace the original and 
virtually all-inclusive “essential in- 
dustries” list used as a guide for 
ruling on reservist and guardsmen 
deferments, NADA says. 


The new list will be limited to| 
essential defense activities such as} 


aircraft, tank and arms manufac- 
turers and suppliers, some scientific 


fields and a few industries produc- | 


ing essential materials that are cur- 
rently facing a critical manpower 
shortage. 


Ford Tractor 
Raised $89 


BIRMINGHAM, Mich.—The rec- 
ommended list price of the Ford 
tractor last week was increased 
from $1,240 to $1,329 f.o.b. Detroit 

The increase reflects Ford Motor 
Co.’s mounting costs, said Thomas 
A. Farrel, 
Motors, national distributor of Ford 
tractors. 


the signal which sent bulldozers 
into action. Simultaneously, Chrys- 
ler unveiled at the plant site a 
large painting in color to show 
how the plant will look when com- 
pleted. 

The plant site totals 114 acres, 
but less than half the acreage will 
be used in the present building 
program which calls for 650,000 
square feet of manufacturing space, 
a 1,100-car parking lot and some 
subsidiary installations. The  re- 
mainder will be for possible future 
expansion, 

“It is possible that employment | 
might reach as high as 5,000 after 
a number of years when we are 
able to utilize the plant to its full- 
est capacity,” Colbert said. “It will 
be considerably less than that in 
its initial stages.” 

At the luncheon, the manager 
of the new plant was introduced. 
He is George Tunis, who has been 
with Chrysler 35 years and who 
until recently was manager of 
the Chrysler factory at Kokomo, 
Ind, 

A construction feature of the 
plant will be the use of aluminum 
Cycleweld wall panels, developed 
by Chrysler and fabricated by 
Chrysler’s Cycleweld division. 


Lee 65, but GM 
Keeps Him On 


ROCHESTER, N. Y.—-Thomas L. 
Lee’s 65th birthday came and went 
Oct. 11—and he is still on the job 
as general manager of Rochester 
Products division of GM. 

That is an unusual situation, for 
when GM executives reach the re- 
tirement age they normally step 
out of active business. But Lee 
said he was requested by Charles 
E. Wilson and Frank Burke, GM 
president and vice-president, re- 
spectively, to remain on the job. 





Henry Ford Il to Get 


‘Humanities’ Degree 


DETROIT.—Henry Ford II will 
be awarded a doctor of humanities 
honorary degree by the University 
of Detroit Nov. 9. 

“The degree of doctor of humani- 
ties is a just honor for proficiency 
in human rights, liberties and ob- 
ligations,” said the Very Rev. Celes- 
tin J. Steiner, S. J., president of | 
the university. 
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Ford's Davis Given Plaque— 


Walter C. Ayers (left), executive vice-president of Brooke, 
president of Dearborn | advertising agency, presents the Detroit Sales Executives Club's first Distinguished Sales 


] 
. |Tennessee Parle 
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Skinner Plugs Dealer Councils 


MEMPHIS.—Factory-dealer coun- |to forward protesting telegrams to 
cils are a buttress in the nation’s|the national association in Wash- 


effort to maintain a robust guns- 
and - butter econ- 
omy. 

So declared 
Oldsmobile Gen- 
eral Manager S. 
E. Skinner last 
week during an 
address before the 
annual conven- 
tion here of the 
Tennessee Auto- 
motive Assn. 

Calling for 
smoother coor- 
dination of the military and civil- 
ian segments of the current 
economic structure, Skinner said 
the new Oldsmobile dealer coun- 
cil typifies the kind of “com- 
pletely cooperative relationship” 
that is needed. 

He called upon dealers, as sales- 
men, to sell pro-American and anti- 
Communist ideas as well as motor 
vehicles. 

The convention adopted a reso- 
lution requesting the Federal Re- 
serve Board to reconsider the new 
15-month Regulation W. An asso- 
ciation committee was set up to 
keep in touch with NADA on Regu- 
lation W, and members were urged 





S. E. Skinner 


By George Deery 
Associate Editor 

DETROIT.—John R. Davis, for- 
mer sales and advertising chief and 
now a vice-president and director 
of Ford Motor Co., was hailed as 
one of the “alltime greats of Amer- 
ican selling” at a banquet of the 
Detroit Sales Executives club here 
last week, 

In presenting Davis with a 
bronze plaque as a token of his 
service to selling, Walter C. 
Ayers, executive vice-president of 
the Brooke, Smith, French & 
Dorrance advertising agency and 
chairman of the club’s advisory 
committee, pointed out that un- 
der Davis’ direction, more than 
25,000,000 autos had been sold. 

In acknowledging the citation, 
Davis stressed the need of sales- 
manship, adding that the creation 
of a campaign for selling is the 
“most exciting” occupation he can 
imagine. 

J. C. Doyle, Ford central region 
sales manager and president of 
the club, presided at the meeting. 

Don K. Ballman, general sales 
manager of Dow Chemical Co., ad- 
dressed the audience of more than 
400 on “Selling the Chemical In- 
dustry.” 

Ayers told the parley 
American sales executives 


that 
must 


| take a concentrated stand to pre- 
| vent the spread of a dangerous 


fallacy or the American economy 
will suffer from one of the cost- 
liest mistakes in business history. 

“This fallacy can be stated as a 
de-emphasis on selling,” he de- 
clared. 

“It can be as costly a mistake 
as was ever made in business his- 
tory. If it continues it will not only 
be costly to business, but it will 
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Smith, French & Dorrance, 


Executive Award to John R. Davis (right), who resigned last month as Ford director of 
sales, continuing as a vice-president and member of the board. 


‘Davis—Alltime Great’ 


Former Ford Sales Chief Is Honored 
By Detroit Executives Club 





ington. 

The 400 dealers in attendance 
elected Forrest Cate (Ford), 
Chattanooga, to the 1951 presi- 
dency. Chester R. Pace, Clinton, 
was named secretary - treasurer; 
David P. Whelchel, Nashville, 
executive vice-president, and S. I. 
Bryant, Cleveland; J. D. Porter, 
Paris; J. A, Clark, Kingsport; 
Roy A. Cruze, Knoxville; Russell 
Reeves, Memphis, and James 
Dowling, Columbia, all regional 
vice-presidents. 

Fred L. Haller, president of 
NADA, was unable to address the 
convention because of the Regu- 
lation W situation in Washington. 

The meeting endorsed the amend- 
ment to the Tennessee constitution 
(to be voted on Nov. 7) that will 
prohibit the diversion of any motor 
vehicle taxes and fees for any- 
thing except street and highway 
construction and maintenance. 
The convention was informed 
that Gov. Gordon Browning had 
promised to support the act during 
the meeting of the 77th general 
assembly, convening in Nashville 
Jan, 1, 

Closing his report, retiring Presi- 
dent Erskine Sharp warned that 


affect every man, woman and child 
in the country.” 

Automotive executives who were 
guests at the speaker’s table in- 
cluded: Merritt D. Hill, vice-presi- 


dent, Dearborn Motors; Leslie C. 
Allman, vice-president, Fruehauf 
Trailer; Walker Williams, sales 


vice-president, Ford Motor; Doyle; 
Davis; Joseph E. Bayne, sales man- 
ager, Lincoln-Mercury; Robert J. 
Howison, Morse Chain Co.;_ T. 
Couper, sales vice-president, L. A. 
Young Spring & Wire; E. C. Quinn, 
general sales manager of Dodge; 
W. J. Robinson, vice-president, 
Fruehauf Trailer; R. C. Somerville, 
general sales manager of Plymouth, 
and Kenneth W. Warren, general 
sales manager of Federal-Mogul. 





business was facing changing cor 
ditions, and an inevitable perio 
of confusion and uncertainty wit! 
a host of new problems loome: 
while industry waited for the gov 
ernment to spell out its economi: 
program. 

“This places added responsibil- 
ity on trade associations,” he 
said. “It is more important than 
ever before that every dealer be 
well represented at both state 
and national levels, and that his 
interests be safeguarded and that 
he be kept informed on latest 
developments affecting his opera- 
tions.” 

Frank Riggs, of Athens, 1950 re- 
gional vice-president, said _ that 
East Tennessee had suffered a ter- 
rific loss in manpower because of 
the National Guard call, losing 300 
men from McMinn county alone 
The rush for cars and tires had 
leveled off, he said. 

He said he did not believe that 
many small city dealers had any 
large stock of cars on hand, new 
or used, and predicted the price 
decline would continue under the 
new Regulation W. 

Convention feature was the 
Minnesota dealer “Yankee Panel,” 
composed of George F. Ziesmer 
(Ford), Mankato, moderator; C. 
C. Barrington (Chevrolet), Min- 
neapolis; John Bell (Chevrolet- 
Cadillac-Oldsmobile, Hastings; W. 
R. Stephens (Buick), Minneapolis, 
and E. W. Boyer (Ford), Minne- 
apolis, 

This was a return engagement 
in retaliation for the “Rebel Panel” 
which appeared at the Minnesota 
convention last year. 


Oklahoma Books 
Johnson, McKay 


OKLAHOMA CITY. — Afternoon 
programs for the 17th annual con- 
vention of the Oklahoma Automo- 
bile Dealers Assn. have been com- 
pleted, according to Fred Albert, 


manager. The convention will be 
held in the Tulsa hotel, Tulsa, 
Nov. 15-16. 


Two speakers and a 20-minute 
film, “Dealer Dividends,” feature 
the second afternoon program. John 
E. Johnson, GMC Truck and Coach 
general sales manager, and R. D. 
McKay, NADA first vice-president, 
will give talks. 

















Coming Events== 





Dealer Conventions 
Oct. 22-24—Mississippi Automobile Deal- 
ers Assn., Biloxi, Miss. 
Oct. 22-24— Florida Automobile Dealers 
Assn., Biltmore hotel, Palm Beach, Fla. 
Oct. 23-24—Minnesota Automobile Deal- 
ers Assn., St. Paul hotel, St. Paul, Minn. 
Oct. 23-24—Ohio Auto Dealers Assn. meet- 
ing, Neil House, Columbus, O 


Nov. 8-12 — National Used Car Dealers 
Assn. convention, Baker hotel, Dallas, 
Tex. 

Nov. 13-15—Automotive Trade Assn. of 


Virginia, John Marshall hotel, Richmond. 
Nov. 15-16—Oklahoma Automobile Deal- 
ers Assn., I7th annual meeting, Tulsa 
hotel, Tulsa. 
Nov. 30-Dec. I—Arizona Automobile Deal- 
ers Assn., Phoenix, Ariz. 

Dec. 1!-2—Montana Auto Dealers Assn., 
Rainbow hotel, Great Falls, Mont. 
Dec. 45—Idaho Automobile Dealers 

Assn., Hotel Boise, Boise, Ida. 
Dec. 7—Utah Automobile Dealers Assn., 
Newhouse hotel, Salt Lake City. 
Dec. 8-9— Kansas Motor Car 
Assn., Wichita, Kans. 
Jan. 7-10, 1951 — National Auto Dealers 
Assn. convention and exhibition, Miami. 
May 3l-June 2—Washington State Auto 
Dealers Assn., Winthrop hotel, Tacoma. 
* + * 


Dealer Auto Shows 


Jan. 27-Feb. 3, 1951 — Milwaukee County 
Auto Dealers Assn., Milwaukee. 

Feb. 15-22, 1951—Philadelphia Automotive 
Trade Assn., Commercial Museum, Phil- 
adelphia. 

Feb. 17-25, 1951— Chicago Automobile 
Trade Assn., International Amphitheater, 
Chicago. 

March 2-8, 1951—Greater Kansas City Mo- 
tor Car Dealers Assn., Municipal audi- 
torium, Kansas City. 

Mar. 10-18, 1951 — Seattle Auto Dealers 
Assn., Field Artillery armory, Seattle, 
Wash. 

Mar. 17-25, 1951—Indianapolis Automobile 


Dealers 


Trade Assn.. Cattle Exposition Bidg., 
State Fair Grounds. 
* ¢ . 


Aftermarket Shows 


Dec. 4-8 — Automotive Service Industries 
show, Navy Pier, Chicago. 


SS RA eR 


Mar. 21-24, 1951—Pacific Automotive show, 
Civic Auditorium, Seattle, Wash. 
Apr. 26-29, 1951 — Southwest Automotive 
show, Oklahoma City. 
. + * 


Allied Industries 


Oct. 23-27— National Metal 
Amphitheater, Chicago. 
Nov. 13-l6—American Petroleum Institute 
30th annual meeting, Los Angeles. 
Jan. 22-24, 1951—Truck-Trailer Manufactur- 
ers Assn. annual convention, Edgewater 


Exposition, 


Gulf hotel, Edgewater, Miss. 

Feb. 1-2, 1951—National Council of Pri- 
vate Motor Truck Owners, Inc., annual 
mores. Hotel Statler, Washington, 
; * 8s 

General 


Oct. 18-28—Auto Show, London, England. 

Oct. 22-28 — National Automobile Dealer 
Week. 

Nov. 15-17—American Finance Conference 
17th annual convention, Palmer House, 
Chicago. 


Apr. 1-2, 1951— Canadian Automotive 
Wholesalers and Manufacturers Assn. 
convention, King Edward hotel, To- 


ronto, Ont. 

Apr. 4-15, 1951—33rd International Motor 
Show, Turin, Italy. 

Apr. 30-May 21, 195I—U. S. Chamber of 
Commerce 39th annual meeting, Wash 
ington, D. C. 

May 30-Sept. 9, 1951—World Transpor- 
tation Fair, Santa Anita Park, Arcadia, 


Calif. 
* ¢ ® 


Engineering 
Nov. 1-3 — American Society of Body En- 
gineers, Rackham Memorial Bldg., De- 
troit. 
Nov. 9-10— Society of Automotive En- 
gineers fuels and lubricant meeting, 
Mayo hotel, Tulsa, Okla. 


Nov. 26-Dec. |— American Society of 
Mechanical Engineers, Hotel Statler, 
New York. 

Jan. 8-12, 1951 —Society of Automotive 


Engineers annual meeting and display, 
Hotel Book-Cadillac, Detroit. 

Mar. 6-8, 1951—Society of Automotive En- 
gineers passenger car, y and ma- 
terials meeting, Hotel Book-Cadillac, 
Detroit. 
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The 

whole automobile world 

is watching Studebaker 
more intently today than ever before... 
and new 1951 models 
of outstanding quality and distinction 

will add new luster 
to Studebaker’ brilliant record 





of accomplishment 
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Symington Says 
Size of Stockpiles 
Is Exaggerated 


DETROIT. 
piles of defense materials are not 
as big as most people suppose, W. 
Stuart Symington declared here 
last week. 

The chief of the Natural Security 
Resources Board warned that short- 
ages of many basic items will 
grow worse before getting better. 

“For instance,” he pointed out, 
“there would have been a steel 
searcity even without the Korean 
war. Just how acute the shortages 
will be is dependent, of course, on 
the extent of our defense require- 
ments after V-K (Victory in Korea) 
Day.” 

The Washington official visited 
Detroit to launch officially the city’s 
United Foundation charities drive. 
He spoke at outdoor ceremonies in 
front of city hall and lighted a 
huge torch symbolizing the $10,300,- 
000 campaign. 

Introducing Symington at the 
torch-lighting ceremonies was W. 
F. Hufstader, distribution vice- 
president of General Motors and 
chairman of the 1950 United Foun- 
dation drive. 


-The nation’s stock-| 
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Show Drawing 


Shifted by CATA 


CHICAGO, — A one-week post- 
ponement in space drawing dates 
for the 43rd annual Chicago Auto- 
mobile show was announced last 
week by James F. McManus jr., 
committee chairman. 

Drawings for passenger-car ex- 
‘hibitors are now for Nov. 2 and 












They Reviewed Ford Ad Plans— 
Chairmen of Ford dealer advertising committees throughout the nation attended their 
annual conference at Dearborn with general sales office executives. 
represent 6,400 dealers in 33 Ford sales districts in the management of dealer advertising 
|funds, reviewed the company's advertising and new product plans for 1951. 


The chairmen, who 


truck drawings for Nov. 9 in the 
Saddle and Sirloin club adjoining 
the International amphitheater, 
where the show will be held next 
Feb 17-25. The show is under Chi- 
cago Automobile Trade Assn. aus- 
pices. 

The new dates were required, 
McManus said, because of insuffi- 
cient time to complete arrange- 
ments for drawings on the orig- 
inally scheduled dates. 


|Hogan Elected President . . . 


| War Problems Stir 


Big Canada Parley 


By James Montagnes 
Staff Correspondent 


TORONTO.—Freight rates, taxes, 


disruption of markets by non- 
franchised dealers, war prepared- 


ceeding Stanley F. Rafuse, Bridg: 
water, N.S. 

The outlook for Canadian c 
dealers is good, Howard B. Moor 
managing director, told the con 


ness and relaxation of auto import} vention. He reported that a grou 


controls high- 
lighted discus- 
sions at the an- 
nual meeting of 
the Federation of 
| Automobile Deal- 
jer Assns. of Can- 
ada here last 
week. With near- 
ly 800 dealers rep- 
resenting 94 asso- 
ciations across 
Canada in attend- 
ance, the meeting 
was the biggest in the federation’s 
history. 

George W. Hogan, president of 
G. W. Hogan, Ltd. (Pontiac, Buick, 
Vauxhall and GMC trucks), 


George W. Hogan 











To- | 
'ronto, was elected president, suc- | 


life insurance plan was not goin 
over as well as was expected, wit! 
only about $2,500.000 signed up t 
date. 

Moore warned the dealers that 
there is a skilled manpower crisis 
in the offing because of the increas« 
in employment in defense indus 
tries. He told dealers to maintain 
harmony and happiness among 
their staffs, and to keep wages and 
working conditions on a high level 
About high wages, he said that 
dealers should not continue to look 
back at old rates and old times. 
but figure that new wage condi- 
tions and retail sales conditions are 
normal. 

With relation to relaxation of 
import controls on U.S. cars due 
to recent Canadian dollar revalu- 


ation, Moore predicted that there 
would be more imports of U.S. 
cars soon and that only steel 
shortages in the U.S. would cut 
down such imports in the future. 
He suggested that Canadian deal- 
| ers follow the trend of their 


Linc oln- Px yt 
Mercury 





factory councils. 

E. A. McCullough, Calgary, chair- 
man of the committee on freight 
charges, stated that “equalization of 
freight rates (between various parts 
|of Canada) is a practical method 
for many lines of Canadian mer- 
chandise, and it is logical that the 
automobile manufacturers follow 
out the principle of equalization. 
Unless immediate action is taken, 
considerable hardship will ensue. 

“Western Canada dealers have 
| been placed in a dangerous eco- 
|nomic position due to the large 
horizontal freight rate increase. We 
should ask our factories to work 
jout some form of _ eaualization 
| which will lower the freight rates 
in other parts of Canada and raise 
the freight rates in central Canada, 
mostly in Ontario and Quebec, 
where 60 percent of the automo- 
biles ae trucks are sold. 
ee . : r second course would be 
Here’s more convincing evidence that new car dealers in New develop the economic oon Heng = 
: ‘ ruc auling or driveaways. A 
York—the world’s biggest automotive market—profit most from new | third opportunity. for possible 
| savings would be the adoption of 


car advertising when it’s in The New York Times. | Evans loaders on Canadian 
| freightcars. This would save 
about $10 to $15 per car on load- 
ing and unloading.” 
Directors from various provinces 
made their reports during the 
(See CANADA, Page 44, Col. 3) 





Dealers in New York pick 
The New York Times 

by more than 4-1 as the 
“best” advertising medium 





| 


In an independent survey made by John Felix Associates, 


Inc., this question was put to Lincoln-Mercury dealers: 


Hudson Dealers 
In West Urge 


‘Factory Council 


OAKLAND, Calif.—Hudson deal- 
|ers from Washington, Oregon and 
| Idaho have urged formation of a 
|Hudson factory-dealer relations 
program similar to those sponsored 
by other auto manufacturers. 

The Northwest Hudson Dealers’ 
|Assn., meeting here, said such a 
vlan should be adonted to formulate 
| policies that are fair to both deal- 
;ers and the factory and for con- 
sideration of mutual problems. 

The meeting was called by Presi- 
dent Hal Marion specifically to dis- 
cuss factory-dealer relations. 


“Which three New York newspapers do you consider the 


best for new car advertising?” 


In reply, they named The New York Times their first choice 
DEALERS OF OTHER CARS 


ALSO PICK 





by more than 4-to-1 over any other newspaper. More 


dealers named The Times, in fact, than all other news- 


THE NEW YORK TIMES 
AS BEST’ 
ADVERTISING MEDIUM 


papers combined! 





These dealers, of course, speak from experience — good, hard, 
practical experience in making sales. And they know that making 
sales is a lot easier and more profitable when they have the 
leading automotive advertising medium in New York selling for them. 


More than 700 new car 
dealers in New York City 
and its suburbs participated 
in this survey. By more than 
2-to-| they pick The New 
York Times over any other 


Here’s evidence, then, that extra advertising in The New York 
Times should pay off for them—and for you, quickly and economi- 
cally, in extra sales and extra profits. Find out all about it from our 
Detroit office in the General Motors Building —TRinity 3-3800. 


Che New York Cimes 


‘ALL THE NEWS THAT’S FIT TO PRINT” 
229 WEST 43rd STREET + BOSTON: 140 FEDERAL STREET - CHICAGO: 333 NORTH MICHIGAN AVENUE 
DETROIT: GENERAL MOTORS BUILDING - LOS ANGELES. SAWYER-FERGUSON-WALKER CO., 
612 SOUTH FLOWER STREET - SAN FRANCISCO. SAWYER-FERGUSON-WALKER CO., RUSS BUILDING 


Ferguson Suit 
Stays in N.Y. 


WASHINGTON.—The $251.000,000 
patent suit filed by Harry Ferguson 
inventor, and Harry Ferguson. Inc.. 

| Detroit, against Ford Motor Co. 
| will be tried in New York—not 
Detroit—the Supreme Court ruled 
|last week. 

| The suit charges patent infringe- 
}ment on tractors and conspiracy 
to destroy the Ferguson firm. 

The trial was originally sched- 
uled for New York but Ford attor- 
|{neys sought to shift it to Detroit. 
| However, that move was denied by 
|the district court. the court of 
appeals and finally the Supreme 
Court. 


newspaper as the “best” 
medium for new car adver- 
tising in this market. 





NEW YORK 
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> 4 rugged series, priced from just above the lowest! 
\ 
, 
| > Fabulous new car... the Hudson Hornet! 
> a Rae abtriomees 
, = 
oe J e . 
3 > Sensational new H-145 high-compression engine! 
e NS RE Ser 
_ 7 a * 2 
> New Skyliner Styling inside and out! 
ITH these advantages Hudson dealers cover the Right now, with retail sales breaking twenty-year 

: market! records, there are well-located Hudson dealer opportu- 
; From the lower-priced Pacemaker Custom to the fabu- nities open in several areas for men who want action— 
lous new high-powered Hudson PIOenet, buyers can satisfaction—profits! And remember this—the Hudson 

pick their price, choose their power! deal that’s waiting for you is recognized as the fairest 


A 


Whether he’s from Main Street or Park Avenue, there’s 
a ’51 Hudson to fit your prospect’s purse, to fire his 
imagination ... and even the /owest-priced Hudson 
brings him the sweet-riding lowness, the marvelous 
roominess and safety of famous “step-down” design! 


Yes, there’s your product .. . now here’s your deal! 


in the industry! 

Write, wire or phone C. A. J. Hadley, General Sales 
Manager, Hudson Motor Car Company, Detroit 14, 
Michigan. 


Get in with Hudson and get a deal that’s a real deal! 





THE BILLY Ros 


udson for 51 


Priced From Just Above the Lowest 


Lower-Priced Pacemaker Custom e Renowned Super-Six Custom e Luxurious Commodore Custom e Fabulous Hudson Hornet 









SUpports Hudson 
Weekly on 


©00St-to.cog st 
ABC. “Television 





dealers 











10 eee alate 


AUTOMOTIVE NEWS, OCTOBER 23, 1950 _ 


Assns. Use Many Means of Promotion... 





Dealer Week in Full Swing 


WASHINGTON.—A utomobile 
manufacturers, dealer associations, 
newspapers, radio and television all 
are joining this week in a nation- 
wide tribute to the importance of 
the Iccal auto dealer to his com- 
munity. 

This is National Automobile Deal- 
er Week, and according to indica- 
tions at NADA headquarters here, 
it will be a huge success. The week 
will close Saturday (Oct. 28). 

Dealer groups throughout the 
country are using many ways to 
observe the week, 

The South Dakota Automobile 
Dealers Assn. is conducting a con- 
test in which 12 ancient cars are 
to be identified through pictures 
in newspaper ads. Cash prizes are 
offered. 

Utah dealers have arranged with 
some of the state’s newspapers to 
carry a series of special features 
called “My Lady and Her Car.” 
These features include photographs 
of prominent women and their au- 
tomobiles. 

Some Salt Late City newspa- 












** ‘Underseal’ 





is one of our most profitable 


pers will publish special pages 
headed “What It Would Be Like 
in Salt Lake City Without Auto- 
mobiles.” Featured will be illus- 
trations of State St. as it would 
look with only horses and buggies. 

In Evansville, Ind., dealers have 
arranged a dinner to honor all deal- 





Quick $27,000 Profit 
Gets Middle Man Jail 


HARTFORD, Conn.—George J. 
Navickas, 45, of West Brookfield, 
Mass., has admitted buying 21 auto- 
mobiles worth $36,092 from an East 
Hartford firm and selling them for 
$35,693, after making downpay- 
ments of $8,604. He was sentenced 
to six months in jail. 

Joseph V. Fay jr., assistant state’s 
attorney, told Superior Judge John 
T. Cullinan that between Feb. 7 
and June 11, Navickas purchased 
the 21 cars from a Ford distributor 
in East Hartford and immediately 
sold them to Southern Auto Sales 
in Warehouse Point. 


items and in addition it gives my service de- 
partment a ‘hidden profit’ of about $300 
every month,” writes Mr. Strickland. “‘Very 


few of the new 


cars I sell with ‘Underseal’ 


jobs come back to have bolts tightened or 
squeaks and rattles taken out. So my. shop 
men no longer spend valuable time on those 
free services. ‘Underseal’ is a real money- 


maker for me.”’ 


The biggest money-maker in your shop! 
That’s what “Underseal”’ Rubberized Coat- 
ing can be! Write today for free service 
and sales training help. Address: Minnesota 


Mining & Mfg. 


Co., 900 Fauquier Avenue, 


St. Paul 6, Minn, 


USE THESE OTHER TIME-SAVERS 
IN YOUR SHOP 


@ “Scotch” Brand Wetordry Masking Tape 


@ “Scotch” Apron Taper 


@ 3M Abrasives 


f 


t 


“UNDERSEAL” IS JUST ONE 


@ 3M Adhesives 


of the top-quality 3M Company 


products that can mean money to you. Ask your jobber or 
your 3M Sales Engineer for full information on the complete 


line of 3 


Company products designed for use in repaint and 


body work. They help you do good jobs faster. 


ers and dealership employes with 
25 years’ service. 

The Evansville association is 
also sponsoring a mass signing of 
“dad -to-daughter” good driving 
agreements. 

As part of their celebration 


dealers will have a huge bonfire 


| 50 old used cars. 


George H. Rowley (Pontiac), chair- | 
man of the program, said. 


conducted. Brodhead, president, IATA. 


Helping Rowley are Rolland Lor- 


during the week, Lansing car aoe | ; 


By burning the old cars, Rowley Iinois Automotive Trade Assn.; 
said, the dealers will be stressing | Cleary, general manager, CATA; M. Robert Deo, managing director, NADA: Louis Milan 
one of the themes of the week— | executive vice-president, Wisconsin Automotive Trades Assn.; Alfred W. Kahl secretary 
safety. Service specials and UTLg-|manager, |ADA; Richard Zimmerman, field representative, NADA; Lynn S. Snow honorary 
ing of the public to buy used cars | director, NADA; C. W. Coons, secretary-manager, IATA; R. N. Archie, president IADA 
from new-car outlets will also be | gack row: J. P. Gillespie, president, WATA; Byron Roberts, vice-president, WATA: Willis 





a 


Friday (Oct. 27) to burn 40 t0 | Region 6 NADA Advisory Council— 

‘ | Nineteen attended the Region 6 NADA Advisory Council meeting in Chicago. Seat« 

Wolverine, eum ~~ Penere, | (ett to right): Frank H. Yarnall, president, Chicago Automobile Trade Assn.; A. C. Ba 
| NADA regional director for Wisconsin; Ben T. Wright, NADA regional vice-president; B. & 

|Burns, NADA director for Illinois; James F. Goodwin, vice-president, CATA. Second row 

|R. E. McCoy, vice-president, lowa Automobile Dealers Assn.; Harry Mitchell, vice-presiden! 

Seymour M. Lewis, general counsel, CATA; Edward | 








enz (Buick) and Les Foote (Nash). 
The Cincinnati Automobile 
Dealers Assn. is promoting the 





event with daily radio spot an- | Subjects. 


nouncements. The group has 








"| saved $3600 last year in new car 
gratis repairs through ‘UNDERSEAL’!” 


Says P.M. Strickland, Strickland Motors, Columbus, Georgia 


Other Dealers Say... 












KALAMAZOO 
“With no other undercoating- can 
cars get the protection they get 
from an ‘Underseal’ job.” 

Harold Keegan Harold Keegan, Inc. 












MILWAUKEE 
** ‘Underseal’ is the only undercoat- 
ing we can safely guarantee for the 
life of the car!”’ 

Glenn L. Humphrey Humphrey Chevrolet 













NEW ORLEANS 
‘‘We’ve applied ‘Underseal’ four 
years without having a single com- 
plaint.” 

O.€. Haring O. E. Haring, Inc. 









SAN ANTONIO 
‘*‘We find many smart new car 
buyers insisting on the best of under- 
coatings—‘Underseal’.”’ 


Sam Gray Smith Motor Sales 












Made in U.S.A. by MINNESOTA MINING & MFG. CO., St. Paul 6, Minn., 
also makers of “‘Scotch’”” Brand Pressure-sensitive Tapes, ‘Scotch’ Sound 
Recording Tape, ‘‘Scotchlite’’ Reflective Sheeting, ‘‘Safety-Walk’’ Non-slip 
Surfacing, 3M” Abrasives, ‘‘'3M’’ Adhesives. General export: Durex Abra- 
sives Corp., New Rochelle, N. Y. In Canada: Canadian Durex Abrasives 
Ltd., Brantford, Ontario. 


also scheduled six five-minute 
radio interviews on automotive 


In Lincoln, Neb., dealers spon- 


sored a full-page ad in the city’s 
newspapers to show the public how 
the automobile aids the country’s 
economy. 


The Miami Automobile Dealers 
Assn. this week will seek to sign 
the three dealers in the city who 
are not now members of the asso- 
ciation. Many of Miami’s dealers 
have added special decorations to 
their showrooms and buildings. 


J. Eustace Wolfington, chair- 
man of NADA’s dealer-customer 
relations committee, said the 
| week will do much to acquaint 
| the public with the automobile’s 
| contribution to America. 


“Each state in the union realizes 
a profit from the manufacturers of 
automobiles,” Wolfington said. 
“There is not a state which does 
not send raw materials or com- 
|Pleted parts to assembly plants 
| Scattered all over the country. The 
automobile of today is made of 
much more than steel and iron. 
Even such household products as 
|Salt, sugar, walnut shells and rice 
}are essential to build the modern 
| car, 
“Local dealers will emphasize 

the historical development of the 
modern car in their presentations 
during the week. Some communi- 
ties will stage parades to show 
how the ‘horseless carriage’ grew 
into the car of today. Even Hol- 
lywood reporters will dig into 
their files to show how the movie 
capital has used the automobile 
in the entertainment world, 


s “While dealers will present serv- 
ice specials, open houses and other 
activities designed to please the 
public a by-product of the week’s 
observances will be extremely in- 
formational and timely. 


“It is the hope of the dealer- 
customer relations committee that 
considerable attention will be giv- 
jen to the all-important subject of 
highway safety during the coming 
|week and that another by-product 
of the observance will be a more 
| Safety-conscious public.” 








Appeal Planned 
In Corpus Christi 
Suit on Titles 


| CORPUS CHRISTI, Tex.—Fran- 
|chised dealers here secured a judg- 
|ment in their favor in their cer- 
tificate of title suit, but the judg- 
}ment will not be executed or en- 
|forced pending outcome of an 
appeal to higher courts. 


The case is the one in which 
new-car dealers seek to prevent 
issuance of certificates of title on 
new cars based on importers’ cer- 
tificates instead of manufacturer's 
certificates. 

Judge Cullen W. Briggs of 117th 
district court granted an injunc- 
|tion against the practice but or- 
dered execution be withheld until 
|higher courts rule on the case. 

The suit was brought by the 
|Texas Automotive Dealers Assn., 
|the Corpus Christi Automotive 
|Dealers Assn. and 17 local new-car 
| dealers, 
| Defendants are the state high- 
| way department, the state highway 
| commission and Joe L. Stevens, 
Nueces 
lector. 

Notice of appeal has already 
been filed by the defendants, 


county tax assessor-col- 
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) There’s a World of PROFIT...and Customer Enthusiasm 






An area of only 10 ft. by 23 ft. can be the 


most profitable space on your service floor. 


PORCELAINIZE: 


Complete Package Insures 
Your Complete Success 


@ Finest of materials @ Dominant National 


No other area in your service department 
can produce more profit per square foot. 


The business you build can equal 10% of 


. Advertising to kee ‘ : 
@ Exclusive New Car Dealer 8 P your gross service revenues. Since Porcel- 


Policy customers coming 
: ainize is an exclusive New Car Dealer 
@ Complete Specially 


Designed Equipment 


@ National Field Force for 
operator training, 
merchandising and @ Complete Dealer-Designed 
advertising aid Merchandising Program 


Service, the business you build and the 
profits you enjoy can be yours to have and 
to hold. 






aN 


& 
ay) ince 1955 Porcelainize has earned its dominant position in the automobile appearance field because: 


1. It has given millions of automobile owners the ultimate in beauty and protection. 







2. It has provided thousands upon thousands of New Car Dealers with a new source of service profits and customer enthusiasm, 


3. It has received the official approval of major automobile manufacturers who have proclaimed it “An Approved Service.”* 


*Names furnished on request. 


FREEMAN & FREEMAN, Inc., Denver 3, Colorado 


Tee Lda 


Trade Mark Reg. U.S. Pat. Off 
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Congress Plans Survey 
Of Nation’s Resources 


By William Ullman 


Washington Correspondent 


oy for a congressional survey of national resources 
were announced last week by Senator O’Mahoney, Wyo- 
ming Democrat, chairman of the Senate Committee on 


Interior and Insular Affairs. 


Leveled at the formulation of “a national fuel policy for 


Y 


both peace and war,” proba-*¢ 


bly to be administered by an 
agency similar to the Atomic 
Energy Commission in the field of 
nuclear power, the survey will start 
with public hearings here after the 
middle of November, O’Mahoney 
said. 

The investigation was ordered in 
the closing days of the last session. 
It is directed at finding out not only 
what energy resources are available 
in the nation for backing to the 
full the defense program, but also 





for assuring a 
steadily expand- 
ing economy in 
this country. 
The Wyoming 
senator said the 
statistics already 
before the com- 
mittee as to the 
nation’s natural 
resources “are 
ample to prove 
that we can win 
the war of ideolo- 





a 
William Ullman 


ourselves to promote production 
and to advance economic and social 
progress.” 


committee for 
| call for: 


|serves of the U. S. and the present 


policy for both peace and war, a} 
policy which would apply to “the | 
use of all fuels and energy re- | 
sources except atomic energy.” 


encouraging resource development | 
in order to promote an expanding | 
economy as well 
of the U. S. 


ready is producing annually “enough 
to pay the national debt, which on | 
Oct. 11, 1950, was $256,400,000,000.” | 


last year, he said, ran in excess of 
$270,000,000,000. 


and future rates of consumption. 





The terms of instructions to the 
the investigation 


1. Study of the available fuel re- 
2. Formulation of a national fuel | 
| 
3. Recommendation of methods of 


as the security| 


O’Mahoney said the country al-| 


The gross national production | 


It is the stepping up of this 
production, O’Mahoney said, that 
will constitute the fundamental 
basis for the national security in 





Will autos someday be pro- 


pelled by radio power? Back in 
1936 an engineer predicted they 
would. 


Fun | 





the future. The committee’s re- 
search will be designed to not 
only discover the magnitude of 
the resources availabie for such 


the country, O’Mahoney asserted 
that if the American people will 
only concentrate upon increasing 
production, they can solve the prin- 
cipal economic problem facing them 


expansion but also what potential 
power may be expected of them. 


—that of the national debt. 


gies here at home by combining In a statement announcing plans| He claimed that “the policy of 


(Yes r-round comforts that point to PROFITS 


@ VENTILATION WHEN 
IT RAINS OR SNOWS 


@ LESS FOGGING OF GLASS 


@ SHADE FROM THE SUN 
@ SAFETY FROM EXHAUST FUMES 


e@ COOLER CAR IN SUMMER 


@ ADDED BEAUTY FOR THE CAR 


LIST PRICES: 


Two Piece Set $6.50; Four Piece Set $12.50 


SAT 


red Under Exc 


WEIR 


e License 


Pritchard Patent 102974 


AUTO VENTSHADE 


P.O. BOX 1402 « 





ATLANTA 1, GA. 


Li 
“ye 
> 


Maat vey 
e EMEMAS) 
ou ned bY Ae 


we yA 
TT 


the Soviet is not one of precip t- 
ing a third world war, but re 
one of promoting economic co) 
among the free nations. 

“The masters of the Kremli: e 
confident that the American « de 
my will fail because of ina y 


ito solve the problem of debt 


The answer to the Soviet. ic 
| indicated, will be found in deve >. 
ment of this nation’s vast en: sy 
| resources. 

“Future gains are limited onl, vy 
our ability and will to develop ie 
vast potential resources which re 
| known to exist.” 

Coal, petroleum, natural gas 
hydroelectric power will 
main objects of the committ..'s 
search. 

Information will be sought : 
the production and distribution o/ 
each, the organization of each 
industry and the relationship «! 
| government to the industries e 
| gaged in each field. 
| Department of Interior experis 
|are already at work preparing m:- 
|terial for the hearings, the chair- 





for hearings here and elsewhere in | man said. 


| The committee will be particular- 
|ly concerned, O’Mahoney said, to 
|learn the prospective demand for 
energy as well as the domestic 
sources of supply. 

It will also try to determine 
whether any congressional legisla- 
tion can be enacted to encourage 
greater development of the energy 
resources available. 

* 7 * 
Reg. W Forms 
|". HE FRB announced last week 
| that the registration forms 
}issued under authority of Regula- 
|tion W, limiting installment credit, 
}are now ready for distribution at 
| Federal Reserve banks and branch 
| banks. 
| Any retailer who sells any listed 
| article on the installment plan must 
fill out one of these forms and file 
|it with the reserve bank for his 
| district by Nov. 17. 

* * * 


RESIDENT TRUMAN last week 

named W. Stuart Symington, 
chairman of the National Security 
Resources Board, and coordinator 
for the National Defense Produc- 
tion act, to decide what war plants 
jare entitled to special tax treat- 
| ment. 

The control act as passed by 
|Congress provided that businesses 
| which make special outlays to ex- 
| pand their plant and equipment for 
|defense purposes shall be entitled 
|to a special speedup program of 
|amortizing the cost. 
| The law allows them to write 
| off the costs of such outlays 
| within a period of five years. The 

effect of such an amortization 

speedup is to give the corpora- 
| tions concerned a much bigger 
deduction against their income 
| tax than normally allowed under 
the revenue law. 

Manufacturers who make special 
investments in plant and equipment 
|for defense purposes will have to 
make special application to the 
appropriate government agency to 
|obtain the benefit of the five-year 
| writeoff. 

The application will go from the 
manufacturer to the agency con- 
cerned—as, for example, the De- 
fense department, Commerce or 
Agriculture—and will then be final- 
|ly reviewable by Chairman Sy- 
| mington. 

The defense production coordi- 
nator said that within the near 
future the necessary application 
forms for this special tax treatment 
will be laid in the hands of the 
various departments and agencies. 

The speedup amortization provi- 
sion which Congress wrote into the 
}control act is similar to the relief 








granted business and industry in 
World War II. 
+ * * 
Commuter 
33 miles be- 


(COMMUTING the 
4 tween his Leesburg, Va., home 
and his Pentagon office involves 
one transfer for Secretary of De- 
|fense Marshall. 
| Being meticulous about regula- 
jtions such as those which govern 
the use of official cars, the 69-year- 
old general has refused government 
transportation over the full route. 
Instead he drives his own car to 
the Arlington county line and there 
transfers to the official limousine. 
But next week the secretary will 
cut down on some of his commut- 
ing. He’ll get a Washington apart- 
ment. 





Metals Allocations 


|A RECENT redelegation of au- 


thority from the Department 
(Continued on Page 42, Col, 1) 
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DEALERS WIN 





“This Type of Insurance 


7 


is Definitely an Asset 


The letter, reproduced here, shows what a valuable 
goodwill builder Commercial Credit financing gives 
every dealer, everywhere. 


“We take this opportunity of congratulating your 
company on the prompt and efficient handling of the 
case of the lafe........ 


“‘We would like to go on record and state, for the 
benefit of anyone purchasing an automobile on 
time, it is definitely to their advantage to have this 
life insurance protection. Mr........'s contract had 
been in effect only two weeks when he died. Your 
insurance company paid the full amount of his 
indebtedness, $1,297.00 with a cash refund of 
$165.00. This amount, which was saved by his 
being insured, is being used as an educational fund 
for a small daughter. 


“‘In closing, we repeat, this type of insurance is very 
definitely an asset.”’ 


Turn to Commercial Credit Financing for 





GOODWILL WITH 


_ COMMERCIAL CREDIT PLAN 
-/LIFE INSURANCE PROTECTION 











Many Other Sound Features of Commercial 
Credit Financing Help Close Time Sales 


H irst of the automobile finance companies to introduce Group 
Life Insurance for time payment buyers on a national basis, we pioneered a move- 
ment that is now helping dealers close many more time payment sales. If your 
financing connection does not provide this important 
service, call your local Commercial Credit representa- 
tive and find out how effectively this feature of 
Commercial Credit financing helps to close sales and 


win friends. 


Insurance Protects 
Buyers From 
Dangerous Neglect 


Many automobile buyers think 
they are smart in borrowing 
from an outside source in 
order to pay cash to the dealer. 
They think they get a better 
deal by doing this and arrang- 
ing for their own insurance. 
They may have every inten- 
tion of getting the necessary 


insurance coverage . . . but 
then there’s a slip-up ...a 
delay . . . and before they get 


around to it . .. wham! A 
crash, and a big repair bill... 
not covered by insurance. 


This can’t happen to Commer- 
cial Credit Plan customers. 
The minute they sign the 
papers, before they even turn 
over the motor. to drive away, 
their insurance is in effect. 
Isn’t this a good reason why 
you should use Commercial 
Credit financing? It benefits 
you as well as your customer. 





iC thew od ‘ 
Saas ‘ 
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OMMERCIAL \ 


CREDIT jPLAN 
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No Finer Wholesale 
Proposition Ever 
Offered to Dealers 


Basic for every dealer, unless 
he’s lousy with cash, is his 
wholesale plan. We say that 
in the whole history of auto- 
no_ better 
wholesale package has ever 
been offered dealers than the 
program that is part of Com- 


mobile financing, 


mercial Credit financing. It 
covers every angle of your 
special 
plans that accelerate car de- 


operation, provides 
liveries when most needed, 
permits fullest utilization of 
your working capital and in- 
cludes the kinds of insurance 
protection that protect you. 


If you’re Skeptical; if you think: 
we claimjtoo much, put it up 


to the local Cofamercial Credit, 


representative to show proof. ? 
All he needs is the opportunity. 


more 





Commerciat GCrevit Corporation 
A Subsidiary of 
Commercial Credit Company Baltimore * Capital and Surplus Over $100,000,000 


MORE THAN 300 OFFICES IN PRINCIPAL CITIES OF THE UNITED STATES AND CANADA 


Sree ee si 





Extra Benefits Help 
Owners in Emergencies 


When a time payment prospect 
shows signs of walking out on 
you, what is your ace-in-the- 
hole? If you used Commercial 
Credit financing, you’d have 
one, and it has proved to be a 
honey for dealers. It is the 
three-way clause that auto- 
matically provides the buyer 
with Hospitalization Indem- 
nity, Personal Accident In- 
surance, and Bail Bond. They 
provide accident benefits rang- 
ing from a maximum $250 for 
loss of time while hospitalized, 
up to $10,000 for injuries 
sustained in an auto accident, 
plus a bail bond as high as 


$5000 for infringement of 
traffic laws (except nken 
driving). 


Does your preset, finance plan 
offer your customers these 
mighty comforting assurances 
of protection? 


and more profitable time payment sales 
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be done. So, the world makes prog- 
|ress, slowly but surely. 
One day I hired a boy who had 


university. He wanted to be a 
salesman. Being almost complete- 
ly dumb myself about what really 
made an automobile function, I 
| thought it would be nice if we 
had a man who understood all 
about the coefficient of friction; 
a fellow who could explain what 
made an ejector manifold eject 
-.. you know... a real edu- 
| cated salesman. 
| I sent him down to Indianapolis | 
;to call on one of our Rambler deal- | 
jers, one of whose pets was a slide 
jrule. They got into an argument 
labout “torque” (I think it means 
twist) and my boy came back with- 
lout an order, He said he knew he} 
|had won the argument, but the 
;other fellow was too stubborn to 
car he built | admit it. 
the words he | * * * 
The Approach 
NOW the difference between an| A NOTHER time in the very early 


IK ordinary chap and the boy who|_ @4ys of the Jordan company, 
brings home the bacon? |\I wanted to borrow $100,000 from | 
: ‘ , a bank. I had been in a bank once 

The crdinary lad knows all the jal twice to deposit money, but I 
ordinary reasons why a thing can’t had never borrowed any. That! 
be done. The other guy is so ignor-|morning I was wandering around | 


ant he doesn’t realize that it can’t | the shipping platform, wondering | 


At last! A 





Here 


is another 
in a series of articles written es- 
pecially for Automotive News by 
Ned Jordan, famed in the auto 


Epitor’s Note: 


industry for the 
(1916-1931) and 
wrote about it. | 











O-Matic 
to keep 
loyal.. 





: ° REMINDS YOU TO REMIND THEM. This 


‘signal file’? cabinet has 60 double 
pockets for filing the signal card which 
matches each customer’s record card. Only 
one set of pockets—one pocket for “active” 
accounts and one for “inactive” accounts— 
requires aitention each day. 


2. 


to record all service 


QUAKER STATE | 





| @ degree in engineering from a | 


THAT'S RIGHT! Dealers like it be- 
cause it’s so quick, so inexpensive, 
so practical... and, most of all, 
because it works. 

The new Quaker State Remind- 


.and to make ‘“‘dead”’ 
accounts come to life. 

If you’ 
of high profit service business, get 
the Quaker State Remind-O-Matic 
story from your distributor, or 
write to Quaker State Oil Refining 
Corporation, Oil City, Pa, 


KEEPS CASE HISTORY ON EACH CUSTOMER. 
This cabinet holds up to 1,000 ser- 
vice record cards. (Larger outfits available.) 
Only one card is required for each customer, 


tacts. Tells at a glance everything you need to 
know about each customer’s car. 
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O'Connor Officials Fly to Preview— 


banker, Maybe he would loar 
some money, after all, Yet I w 
little scared. So I went and g 
haircut and a shine, Then I wa 
‘around the block a couple of t 
jand finally tip-toed into the U 
National Bank of Cleveland. 

The late George Coulton, 
president, was sitting out in 
open where he could see ever) 
who came in. He got up, « 
over to the rail beaming and s 
“Glad to see you, Ned. I hs 
over at the club today that 
are doing very well. Can we 
anything for you?” 

“Heard over at the club... H 
: What did they know ab 
my business at the Union Clut 

+ * * 


News Is Swift 


Members of J. F. O'Connor (Lincoln-Mercury), Hollywood and Crenshaw branches, and HEN it dawned upon me that 


| finance firm representatives are shown leaving for San Francisco to view the 1951 car models. 
| Left to right are Wat Brown, J. E. Brown, Earl Sage, C. H. Anderson, William Hoffman, somebody. A 
| Bob Tyler, Ed Wanko, Clyde R. Peck, Jack O'Connor, J. F. O'Connor and Glenn Darr 


how I would approach the banker 
for the loan. 

Jimmie Moriarty, a lad I had 
known years before when he han- 
dled the horse delivery trucks for 
the Cleveland Press, was loading). . . like hell,” said Jimmie. 
new Jordans into box cars. That gave me _ courage 

Jimmie said, “Hyah, kid! How 


making $100,000 


lot more of what it takes.” 


simple follow-up system to 


Line up 


more Servi 
business ! 


System* is a tested way 
your present customers 


re not getting your share 


TIMELY REMINDERS . . . READY- 

@ made! To get the most out of 

your new Quaker State Remind-O- 
Matic System, use the 8 direct mail 
folders and the 32 reminder post-cards 
prepared for the exclusive use of Quaker 
State dealers. They cover every service 
you sell. Each carries a different sales 
message over your firm name imprint. 


calls and reminder con- 


SpATENT APPLIED FOR 


HEMINDO MATIC SYSTEM 


yuh doin’?” I said, “Jimmie, we’re 
a month but 
we're going so fast, we'll need a 


to go|and so on... n 
down that afternoon to see the/in big type in a book which I sent 





Jimmie Moriarty must have told 
fellow like _ that 
couldn’t keep a secret... . Afte: 


that I never tried to conceal the 
fact that we were making money 
No use. The news will beat 
|you “downtown.” After that Jimmi: 
land I were “just like that.” 

One day I wrote some advertis« 


“You’re in a hell of a fix, eh?) ments about “Faith... Imagination 


Courage . Honesty” 

and reprinted them 
to our stockholders. A distinguished 
lawyer wrote me to complain that 
I was wasting the stockholders’ 
money. 

Before I could answer him, 
Munson Havens, secretary of the 
Cleveland Chamber of Commerce, 
invited me to talk about those 
advertisements before the mem- 
bers. The lawyer sat in the front 
row. I had the ads “blown up” 
large and displayed on a chart. 
At first, I could see that lawyer 
studying me with skeptical eyes. 
'Then he started to applaud, and 
the next week he told Munson 
| Havens he thought I ought to suc- 
iceed Newton Baker as president 


of the chamber, 
* * - 


Exposure 
|T,UNNY how ignorance of the 
ways of the world can lead a 
naive young man to expose him- 
self to criticism by telling the 
itruth. When I was very young I 
used to complain to my mother 
about the Sunday school books that 
told about poor little crippled Joe, 
|whose father was a drunkard, his 
mother took in washing and little 
Joe would be left standing, staring 
into the window at the apple tarts.” 
“Well, Neddie,” she would say, 
“somebody has to be decent, The 
penitentiary population includes 
many a “Sweetie Pie” who had 
| such lovely eyes and curly hair 
that his mother hated to tell him 
| that the boy who thinks he can 
outsmart the other fellow winds 
| up by outsmarting himself .. . 
and... if he isn’t in the cala- 
| boose, he ought to be.” 
| PS. “Imagine . . . that old-timer 
|... been around as much as he has 
and still believes that stuff.” 


Credit Official 
Sees Decline in 
Auto Market 


BUFFALO. The auto industry 
“is anxiously watching the bottom 
dropping out of its used-car mar- 
| ket,” William J. Cheyney, executive 
director of the Retail Credit Insti- 
tute of America, asserted here. 

Addressing the annual meeting of 
jthe New York State Consumer 
Finance Assn., Cheyney said “new- 
car dealers, unable to move their 
used-car stocks, find their capital 
frozen more and more in this un- 
saleable inventory and cannot take 
the new-car business available to 


them on any reasonable tradein 
allowance. 
“This, coupled with the direct 


effect of Regulation W, may narrow 
lthe new-car market noticeably 
soon.” 

Cheyney warned that “the time is 
|going to come—if we draft more 
land more young men, particularly 
|married men and fathers—when 
home-front demand for durables is 
going to drop.” 

He contended there 
for increased severity 
| regulations. 

Declaring that inflationary tend- 
encies are ruling in the country 
today, Cheyney said “over the next 
two years, a further depreciation 
of no more than 10 to 12 percent 
in the U.S. dollar would be my best 
present estimate.” 


is no need 
in credit 











= 


ve Oo 





u 








AUTOMOTIVE NEWS, OCTOBER 23, 1950 


Boost your profits . . . please your customers with 


ALL WINTER PROTECTION! 





zr£xt tite 
goon 


4 
dae 


eds 


Es 
Let a hunter spot this polar bear, exposed as she is, and that’s Polar bears are white, for a reason. . . a protective reason. That, 
the end of Mrs. Bear. Let your customers’ cars go through a too, is why America’s finest motor car manufacturers have 





rugged winter without proper protection to the finish and their endorsed BLUE CORAL for 20 years — to preserve lustrous colors 
business not only goes elsewhere—but you lose profitable income. and protect that ‘‘show-room-finish”, as no other product can. 


MORE AND MORE CAR OWNERS ARE INSISTING ON BLUE CORAL BECAUSE THEY 
KNOW THAT ONE TREATMENT LASTS THE ENTIRE SEASON .. . HERE’S HOW YOU 
CAN CAPITALIZE ON THIS GROWING DEMAND 


Now is the time when millions of motorists will want to know how to winterproof the finish of 
their cars against the ravages of snow and ice. BLUE CORAL is the answer. Because — unlike 
ordinary, temporary waxes or polishes — one BLUE CORAL TREATMENT will last throughout 


the entire winter. 


Every customer should know these exclusive BLUE CORAL facts: First, it safely dissolves 
dust, grime, and grease; Second, the burnishing process restores the original lustre, and: Third, 
it seals the mirror-like finish against spots, streaks and stains. Are you building for today’s 
sales—tomorrow's reputation—and future good will? BLUE CORAL is a wonderful sales tool! 


= e Finishing 
Sheek for 
Any Car” 


H. D. T. COMPANY FACTORS, INC. 
White Plains, N. Y. 
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U.C.LA.’S RED CELL: 
CASE HISTORY OF 
COLLEGE COMMUNISM | 


Are You Eating Your Way 
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You don’t like to be caught 
with your show window empty! 





No one has to tell you about the eye-catching value of the models in your 
window. You know how they attract attention ... how they pull prospects 


into your showroom where you can start selling. 

But perhaps you haven’t realized how much the factory’s ads in the 
Post are like an extra showroom. 

The Post shows your new models to more of the best prospects in your 
territory than your show window does. That’s right ... the Post gets to the 
heart of your new-car market just as it gets to the heart of America. And 
the Post presents your cars in gleaming color—a sales appeal that’s proved 
itself in your showroom. 

Next time you see an ad in the Post for the car you sell, think of it as 
your show window. That’s how it appears to your prospects. Like your real 
show window, it’s a strong influence on them to go in for a closer look. 
Then you can go to work and close the sale. 


) the heart of America 


ie ey 
oe 
& 4 3 # 
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Indianapolis 


September new-car sales contin-| 


“normal” level in 
according to the 
Trade 


ued above the 
Marion county, 
Indianapolis Automobile 
Assn. 


During the month dealers in the 
county delivered 2,955 new cars 


and 371 new trucks and commercial | 


vehicles. 


In the first nine months | 


of this year, 25,199 new cars and| 
2,853 new trucks have been sold in| 


Indianapolis. 


The IATA summary for the 
first nine months of 1950 shows 
Chevrolet the new-car sales lead- 
er with 6,265 units. Ford was 
second with 5,514, Pontiac third 
with 1,922, and Plymouth fourth 
with 1,880. Buick was fifth with 
1,799; Oldsmobile, sixth, 1,179; 
Mercury, seventh, 1,163, and Stu- 
debaker eighth with 1,011. 


Chevrolet also led in new-truck | Ford with 1,010 units. 
sales for the nine months with/al was third with 311 deliveries.— | 
closely followed _by (Cc. L, Kern.) 


t 1,052 units, 


MIDLAND METHODS 


Equipment like this remark- 
able quarter-million-dollar 
automatic electric welding 
machine typifies Midland 
methods of achieving pro- 
duction efficiently — at 
lowest cost. 

Whatever the product of 
Midland's vast array, you 
may be sure that Midland 
facilities, engineering skill 
and experienced personnel 
will have worked together to 
give you outstanding value. 
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MO OTOR SALES [Auto Market Page ... 


Credit Holds Key 
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“Had an accident, Boss. 
minute it had me worried 
i membered the car 
_mine. 
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Internation- | 


By Leslie E. Dunkin 
Staff Correspondent 

“Too rugged! Things will 
up plenty on used cars—and new 
ones, too!” That’s the average 
jopinion of dealers in the South 
|Bend - Mishawaka area, regarding 
the latest version of Regulation W. 
The dealers feel the 15-month 
payment limit is the restriction 
that will hurt the most. Some 
insist that 18 months would not 
have been so bad for business. 
However, the shorter time to pay 
will call for payments of close 


slow 


to $100 a month, which will tend 
to slow sales. 
One large dealer sa‘d smaller | 


" dlar 
See you! aa to us for literature 


operators may be knocked out of | 
business. Most dealers feel, how- 
ever, that the pinch will be felt by | 


,\dealers with large stocks of late- 


model used cars. With terms so 
high, they predict sales will drop 
off and that tradein values will | 
suffer. 

However, some large dealers pre- | 


‘dicted the drop in new-car selling | 
|teen months would be okay!” 


would be temporary until the pub- 
lic becomes used to the restrictions. 
Others feel this might be so for| 
lower- pri iced cars but that the more | 
expensive ones will continue to} 
suffer, 

Some suggested that new models 
now appearing will offset 


—e- 





| feeling, 


| hurt on turnins. 


any | 


|were reported slower than 
| because of the Columbus day holi- 


The ge 
is that a p 
be on han t 


slumping tendencies. 
though, 
sales slump will 
least by January. 

Local opinions included =); 
following: “Awful tough, the ‘ 
who owns a year-old car wil! /» 
Sales will pr. }- 
ably be off considerably.” 
“It’s terrible, too short! FE xh- 
“It won’t be felt too much on 
new cars, or not so much. But 
lit’s really going to hurt on lat 
|model used cars.’ 

“A lot of people will be kept out 


lof automobiles.” 


* * * 


Cleveland 

Car sales continue to hold firm 
in Cleveland, although dealers rv- 
port there is “more shopping 
around” than during the past sev- 
eral months. 

Sales for the week ended Oct. 14 
usual 


Registration figures tabulated 


day. 
the Federal Reserve Bank 


by 


|showed new-car sales were 1,475, 
jabout 500 under the previous week. 


Used-car sales dipped to 2,169, a 
12 percent decline as against a 6 
percent drop from the same week 
a year ago. 

New truck sales totaled 123 and 
used truck sales numbered 121. 
Both figures were well under the 
previous week.—(Sanford Markey.) 

- 7 * 


Columbus, O. 


Dropping below 2,500 units for 
the first time since May, new-car 
sales in Franklin county (Colum- 
bus), O., totaled 2,403 units in Sep- 
tember. The figure was still well 
ahead of the 1,764 new cars sold 
in September of last year, though. 

New-truck sales also declined 
during the month. The September 
total of 274 was the lowest since 
April when only 208 new trucks 
were sold. Again, however, this 
year’s September figure of 274 
topped the year-ago total of 222. 

Used-car and used-truck sales in 
September reflected sharp declines 
from the summer level. Used-car 
sales during the month were only 
8,727 units, against 10,190 in Aug- 
ust, while used-truck sales in Sep- 
tember numbered 549 units, com- 
pared with 646 in August. 

Used-truck sales in September 


| were the second lowest of the year. 


Only in February when 401 used 
trucks were sold was the monthly 
total lower. Used-car sales were 


ithe third lowest of the year, top- 


ping only the months of January 
and February. 

New-car sales by makes were: 
Buick, 64; Crosley, 2; DeSoto, 84; 
Dodge, 151; Ford, 377; Frazer, 1; 
Hudson, 65; Kaiser, 44; Lincoln, 





“f. Completely | 
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Detroit 11, Mich. 


Export Department: 38 Pearl Street, New York, N. Y. 





Air and Vacuum 
POWER BRAKES 


ee 











World's Largest Manufacturer 


AUTOMOBILE and TRUCK FRAMES 


of 





Air and 
Electro-Pneumatic ¢ 
DOOR CONTROLS 









7; MG, 3; Mercury, 67; Nash, 
36; Oldsmobile, 129; Packard, 24; 
Plymouth, 363; Pontiac, 173; Stu- 
debaker, 98; Willys, 12, and mis- 
cellaneous, 7. 

New-truck sales by makes were: 


|Chevrolet, 104; Divco, 3; Dodge, 
| 34; Ford, 78; GMC, 19; Internation- 
‘al, 15; Mack, 3; Studebaker, 8; 


White, 3; Willys, 5, and miscellane- 
ous, 2.-(Bert Strang.) 
es ~¢ «© 


Indiana 

In most sections of Indiana de- 
mand for new and used cars is 
not so strong, dealers report. They 
list three reasons for this: Seasonal 
trend, nearness of 1951 models, and 
Regulation W. 

It is thought the credit regula- 


|tions will reduce sales even more. 


UD ILANID 


STEEL rFRODUCTS COMPANY 


6660 Mt. Elliott Ave. 


There is also fear that another cut 
in payment times for new and used 


cars is on the way. (Leslie E. 
Dunkin.) 
« * * 
Birmingham, Ala. 
Sales of new cars in the Bir- 


| mingham, Ala., district showed a 
drop of 486 units during Septem- 
ber as against sales for August. 
Sales in September amounted to 
1,350 units, against 1,836 in August. 

Sales by makes in September 
were: Buick, 110; Cadillac, 14; 
Chevrolet, 360; Chrysler, 11; 
Crosley, 4; DeSoto, 23; Dodge, 74; 
Ford, 246; Frazer, 1; Hudson, 100; 
Kaiser, 20; Lincoln, 7; Mercury, 

(Continued on Page 40, Col. 2) 
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gram included musicians, accordi-| 
| onists, comedians, magicians, etc. 
|Following the stage show, a free 
|dance was held, including square 
|dancing, with old-time orchestra. 


Dealer Doings 
|A huge crowd attended. 


( vril Paul has been appointed aj;of the Western New York Highway - 








Ch: vrolet dealer in Estelline, S. D. | council. . 
He will operate as the Paul Chev- |  ¢ 2 'Sunshine Motors Expands | 
rol Co. ee For Safety Record Into Southern Florida 
! . . Dahl Motors-Utica Corp., Utica,| Sunshi Motors, Inc. (Willys- | 
p ; unshine Motors, y 
; : NADA Appoints Chandler N. Y., has received a trophy from | Overland), has expanded its opera- 
Area Chairman in Mass. the State Insurance Fund for its|tions into southern Florida. Its 
ue samuel O. Chandler (Stude- (Outstanding safety record in the/|territory now covers all of Florida | 
’ buker), Worcester, Mass., has 1950 accident-prevention contest. | and 15 counties in southern Georgia. | 
> oe | A new branch has been opened | 


lt be been appointed area chairman , 1 
a for the National Automobile Deal- Sz, Charles Gets Hudson Deal |i" ee _ Re comment 

s Assn. to stimulate participa- |of James H. Roof jr. The company | 
sion in the Group's aatis ro. |,,F rank St. Charles has taken over | also obtained additional space ad-| 


Fi zh- i in th oup’s national pro- | 
tion in the group’s Pp the Glasgow, Ky., Hudson dealer- joining its buildings in St. Peters- 


< grams throughout Worcester iship. It was owned by H. Nick | Dire cat coke. 














th on fo intme was , : tat 
ao oe. Elward H. Baker, | Shaw. John Winlock will be service |” Oficers and managers are: Rob- Pentics Heaae anaes elie tam 
late- ‘tate director of NADA ———— ‘ert R. Guthrie, president; Tom ’ aoe as oe 
— : . é . ¥ ! z Slade, controller; J. H. Allen, man- George Haddad, president and treasurer of the Pittsfield (Mass.) dealership, is shown 
it out Dodge Names Capitol Speaks to Muncie ager of the Jacksonville branch; | ‘ceiving the Chief Pontiac picture, symbol of a “better dealer.’' Looking on are staff 
ee & a | 'T. Vaughn Muncie has purchased | Frank Wright, Orlando; Dick | ™embers. 
Capitol Motors, Inc. (Dodge-|trom William Speaks the Buick! Dolph, St. Petersburg, and W. E. 
a, has oe a |dealership in Winchester, Ky. Wilcox, Tampa. Ralph Holland, formerly of Glad-| chased the interest of J. F. Gilmar- 
ing in Bismarck, N. D. Gordon) ae aee. . ¢ * well Motors, Victoria, B. C. Wau-|tin in the company. Name of the 
firn Heller is general manager, Ted) : is i ‘ i i thier will continue as sales man-|firm is now Linton Motors, Inc. 
ee Reinig, sales manager, and May | Knudson McKenzie Party Wauthier Demotes Himself caer tar ar See. —— = 
ening Welch, office manager. Knudson-McKenzie, Inc. (Inter-| Frank E, Wauthier, Wauthier : & « Parks Buildin 
— ‘ * # national Harvester), Colby, Kans.,|Motors, Ltd., Port Alberni, B. C., li Buvs Out B | rks Building 
— K-F in Vibore. S. D recently presented a large enter-|announces that the Mercury-Lin- anton Buys Uut boss | Parks Auto Co. has started build- 
7 7 ; aed ac ‘tainment program for the public. |coln-Meteor dealership held by him| L. O. Linton, manager of Gil-|ing a used-car building in New 
res Grand opening ceremonies have | Beginning at 7:30 p.m. at the local|in the Alberni district has been| martin Motors, Inc. (Dodge-Plym- | Albany, Pa., which will be of brick 
ee been held at Viborg, S. D., by Wil- high school auditorium, the pro-'taken over by Ed Meyers and/|outh), Wamego, Kans., has pur-!and concrete construction. 
holi- liam E. Anderson Motor Co., a ga- | - nineties eaeassnsaamsnstnsesansne — ——— nnn a —— 7 
lated rage and service station combina- 
oo tion which has a Kaiser-Frazer 
475, . : 
ne eg fe Mustrated is the new R-M plant at 1440 N. Lemon St. 
” : Lemke Buys Out Sell Anaheim, California (Los Angeles Area.) 
veek ‘i E romeo — a — genre Established in 1919 at Detroit, R-M is one of America’s 
ile dealer, Larry Lemke, has pur- 
and chased the Reuben Sell garage at leading — of fine quality tae, — 
121 Fairfax, Minn. Stewart Rekstein and undercoats automobiles, trucks, farm equipment, 
the has been named parts manager. appliances, and numerous other products of industry. 
+ * + 


rey.) 


Ada Motor Moves 


At Ada, Minn., the Ada Motor 
Co. (Studebaker) has moved into 


for new quarters with modern equip- 
-car ment, according to owners Lloyd 
um- Underdahl and Charles Adkins. 
Sep- :; = =@ 

wen Bayer Shop Opened 

sold : 
ugh. Bayer Bros., Garrison, N. D.| 


(Chrysler-Plymouth), have opened | 








ed 
ae é) an auto body shop managed by 
ace Jerome Robinson, 
‘ks | > +” . 
his Foreign Motors Chartered 
274 Foreign Motors, Inc., has been | 
22. incorporated in Buffalo with cap- 
; in ital of 10,000 shares. Incorporators 
nes are Percy H. Lunn, Erwin Konrad 
car and Edward A. Atwill. 
nly * * * 
«a MoPar Names Wholesalers 
m- In Chicago Area 
Appointment of three Chicago au- 
ber tomotive parts companies as whole- 
ar. salers of MoPar parts and acces- 
sed sories in Cook and DuPage coun- 
hly ties is announced by John O. Huse, 
pre sales manager of Chrysler Motors 
»p- Parts Corp. 
iry The three firms will handle fac- ‘ 
tory parts for Chrysler, DeSoto, 
Bs Dodge and Plymouth cars, and | 
i; Dodge trucks. The companies and 
l; their presidents are: Mid-Central 
n, Parts Corp., 6130 Cottage Grove 
h, Ave., William Lewin; Walco Auto- e . 3 
Ls motive Parts Corp., S. State at 21st | 4é ? 
| Recah ey and eat io ow our Expansion Program will benefit you 
j= Automotive Parts, Inc., 4511-31 Lin- ® ss 
coln Ave., Patrick DeMichele. 
‘e: * * oo 
ge, J. S. W. Motor Names 2 “We have purchased manufacturing and warehousing 
:: Two staff appointments have facilities at Anaheim, California to serve our West Coast cus- 
; been announced by John S. Wolko- | 2 seas of 0.00 tulshas a yn 
e- nocki, president of J.S.W. Motor tomers, but aii users 0 Rel inishes throug rout the country 
Sales, Inc., Utica, N. Y., Kaiser- will benefit from our increased overall capacity resulting 
Frazer distributor covering 10! o2 anni ‘als . , is exnec 
counties, Maur UL Weak baa boon | from this expansion. Our California plant is expected to 
= named wholesale manager and ease the strain on our Detroit operation, and obvious 
is — - oe has been ap-| coast shipping problems will be automatically eliminated. 
7. Caaaies ee Pere HES SOEVS | “‘4/l R-M users will continue to benefit from our 31 
d  - e | years accumulative experience in the scientific research and 
m a in Dutch manufacturing of automotive and industrial finishes. 
a- . W. Blaushild, Cleveland Dodge- “Y ; . fae eek : — 
4 Pipmeuth Gealer, bas received fo- You are cordially invited to pay us a friendly visit at 
it quests from Dutch antique dealers Detroit or Anaheim, California. ; 4p 
d who want to sell him merchandise. a food «ppt 
2 2 - . Hi Ow eZ aie FREDERICK G, WEED, President 
Prepare Bedford (O.) Fete 
E. G. Norgar (Hudson), president . 
of the Bedford (O.) Automotive i 
Po Dealers Assn., has appointed San- | (j , , 
a. ters Nudelman (Pontiac), and | e Fi, 
: ody Mosher (Chevrolet), to pre- j aw / 4 » £ / 
l ’ ’ k 
t. pare the group’s first annual dinner. | - tf be CCL. of the { V4 4 ; ( 
oO 7 * © : 
. Community Names Burd 


Carlyle W. Burd has been ap- 
pointed fleet sales manager of 


| 
Community Chevrolet, Inc., ie 1440 N. LEMON ST. 


ANAHEIM, CALIF. 


5935 MILFORD AVE. 


falo, it was announced by John G. 
DETROIT 10, MICH. 


Campbell, president. Burd is presi- 
dent of the Buffalo Truck, Trailer 
& Equipment Assn. and a member 











Auto Men Escort Barbara Stanwyck— 


Automobile personages were on hand to greet Barbara Stanwyck when she arrived at 
Indianapolis for the world premiere of a race-car film in which she costars with Clark 


Gable. 


Speedway and three-time winner of the 500-mile race. 
sales manager, and Marvin Bell (at wheel), Lincoln-Mercury representative, are in front. 


Ford District Office 
In Cleveland Ups 3 


Ford has promoted three 


Cleveland district office. 


Seated with Miss Stanwyck is Wilbur Shaw, president of the Indianapolis Moror 


William W. Cumming, Ford district 


Dennis Wiggins head of the busi- 
|ness department. Wiggins is suc- 
iceeded by Carl D. Whitehorn as 


in its| Manager of the administrative de- 


Edward A. Knoll 
ear distribution 


partment, while 
has been made 


Manager Ray L. Allen has named | manager. 


ve 





Dow Corning Corp. has announced 


the appointment of Earle J. Smith 
|as manager of the company’s newly 


opened branch office at 711 Four- 
teenth St., N.W., Washington. 


* # * 


Chefford Master—Somberg 
S. J. Somberg has been appointed 
general sales manager of Chefford 
Master Mfg. Co., Inc., Fairfield, Ill. 


* * * 
| Auto-Lite Names Hasemeyer 


| Assistant Production Chief 


| H. E. Hasemeyer has been named 
|assistant production manager for 
Electric Auto-Lite Co. Hasemeyer, 
who has been manager of the 
Stickney Ave, plant of the com- 

pany in Toledo, will assist Byron 
|A. Fay, vice-president in charge of 
|eeed Hasemeyer at the Stickney 
| Ave. plant. 


| t ' 4 


Egly Promoted 


|named director of chemical re- 





Auto Personnel 


| production. Irwin B. Hayes will suc- | 


Dr. Richard S. Egly has been)! 


t 23, 1950 
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ment department of Commercial 
Solvents Corp., Terre Haute, Ind. 
Formerly in charge of chemical 
engineering research, Dr. Egly has 
supervised work on many of the 
corporation's products, including 


nitroparaffins, methylamines and 
benzene hexachloride. 
oa ob 


Gustafson Assists Gilbert 
For White in Chicago 

L. B. Gilbert, Chicago regional 
manager for White Motor Co., has 
announced the appointment of Ed- 
ward H. Gustafson as assistant 
regional manager. Gustafson has 


been with White since 1945. 


Shortly after joining White Gus- 
tafson was assigned to retail sell- 
ing in the Chicago loop area. In 
1947 he was appointed White's na- 
tional account representative in 
Chicago and served in that capacity 
up to the time of his new advance- 
ment. 


4 + + 


Ford Names Scott 
Harry R. Scott has been named 


|search in the research & develop-| district traffic manager for the In- 


“YES...BUT IT'S PERFECT 
INSIDE THE CAR!” 





.. Because its comfort controlled by Kaneo | 


Cold weather air ‘‘conditioning’’ and perfect driv- 
ing comfort are assured when an automobile is 
comfort-controlled with a Ranco Fresh Air Heater 





Control. This famous control was pioneered and in- 
troduced by Ranco more than 10 years ago. Today 
it is widely accepted by the automotive industry. 


fort requirements of any new model car. 


it banishes winter discomfort 


Regardless of make or model, there is a correct 


precision-built Ranco control to fit the winter com- 


the finest cars are comfort-controlled by Reanco 





WORLD'S LARGEST MANUFACTURERS OF REFRIGERATION AND AUTOMOBILE HEATER CONTROLS 





dianapolis district by Ford M 
Co., succeeding C. I. Davidson, 
resigned to assume a post at 
ton, Il. 

* > > 


Retirement Announced 


By Zimmerman of C. I. 7 


George Herbert Zimmerm 

vice-president of Universal ( 
T. Credit Corp, retired Oct. 
under the corporation’s reti: 
ment plan. He will continue 
serve as a director of C. I, 
Financial Corp., the parent co: 
pany of Universal C. I. T. Cre 
Corp. 

Zimmerman was one of th 
founders of the Universal Cred; 
Corp., which was purchased 
1933 by C.1.T. He continued as 
an executive of the organization, 
with offices in Detroit. 

+ + o 


Maremont Names Wolfson 


Head of Export Activity 


J. Theodore Wolfson, former ec» 
port sales manager of Maremont 
Automotive Products, Inc., has been 
appointed director of exports, suc 
ceeding R. E. Oscar who has re 
signed. During the past four years 
as export sales manager, Wolfson 
has traveled extensively through 14 
of the countries in which Maremont 
has distribution. 

His new duties will 
full managerial responsibilities of 
Maremont’s_ international opera- 
tions, both in the Automotive 
Spring and Muffler divisions and 


the Agricultural Disc Blade division 
* + = 


entail the 


White Promotes Two 
On Texas Sales Staff 


Two promotions in the Texas 
sales organization of White Motor 
Co. have been announced by 
Horace Mosteller, Texas regional 
manager, and J. N. Bauman, sales 
vice-president. 

Howard Cordray has been 
named branch manager for White 
at Houston. Cordray joined White 
three years ago as a salesman 
at San Antenio and has been 
branch manager in that city dur- 
ing the past year. Succeeding 
Cordray at San Antonio as branch 

| manager is R. C. Harrison who 

| has been promoted from retail 
salesman in the White Fort 
Worth branch. 


Mock Meswed 


Armco Chairman Gets 
Gantt Medal 


The American Management Assn. 
awarded the 1950 Gantt memorial 
medal for “distinguished achieve- 
|ment in industrial management as 
a service to the community” to 
|Charles R. Hook sr., chairman of 
the board, Armco Steel Corp., Mid- 
dletown, O. 

The medal has been awarded 
annually since 1929 by the AMA 
and the American Society of Me- 
chanical Engineers to commemo- 
rate the work of Henry Laurence 
Gantt, pioneer management engi- 
neer. Hook's citation reads: 

“. . . distinguished industrial ex- 
ecutive and humanist whose pioneer 
work in the development of far- 
seeing policies in the field of human 
relations within his company be- 
came the foundation of a company- 
community -employe team imbued 
with that spirit of mutual confi- 
dence and respect which is essen- 
tial to industrial peace.” 

* * * 
Meade Heads Personnel 


At GM Technical Center 


Kenneth A. Meade, in recent years 
with the central personnel staff of 
General Motors, has been appointed 
director of personnel of the new 
General Motors Technical Center, 
Hugh Dean, manufacturing vice- 
president, announces. 

Edwin L. Yates will 
Meade as director of the college 
relations and personnel placement 
section of GM’s central office per- 
sonnel staff. Yates, an employe of 
General Motors since 1927, is re- 
turning to GM after a year’s leave 
of absence. 


succeed 


* + * 
Bennetts Made Director 


Of Trade Assn. Group 

Harry F. Bennetts, executive 
secretary of the National Lubri- 
cating Grease Institute, has been 
elected a director of the Ameri- 
can Trade Assn. Executives. The 
ATAE is composed of secretaries 
representing trade associations in 
the U. S. and Canada and Ben- 

(Continued on Page 21, Col. 1) 
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(Continued from Page 20) 





nits is the only board member 
frm the petroleum industry. 

fe received the group’s 1947 
avard of merit, given yearly to 
these trade association execu- 
tives who have. distinguished 
themselves for “having rendered 
outstanding service to the indus- 
tr’ which it represents as well 
as to the American public.” 

* * * 


Vonsanto Names Cowing 
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|to cover Minnesota, Wisconsin, 
northern Illinois and northern In- 
|;diana for the company. 

* * * 


| Two Hubers, Hylander Join 


Tuthill Spring Sales Staff 

Ernie Hylander, Bill Huber sr. | 
and Bill Huber jr. have joined the | 
,Tuthill Spring Co. sales staff. The} 
three new representatives were for- | 
merly associated with Burton Auto 
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Inc., is located in Antwerp, Bel- 
gium, and operating under Vance 
G. Turner. Thor Tool Hemisphere, 
Inc., is the South America cor- 
poration located in Sao Paulo, Bra- 
zil. Donald E. Randall, newly ap- 
pointed manager, will supervise 


|Thor sales and service throughout 
|South America from there. 


* * * 
Goodrich’s Daniels Heads 


Chamber in Colorado 


Phillip X. Daniels, manager of 
the Denver district of the Re- 
placement Tire Sales division of 
B. F. Goodrich Co., has been 
named president of the Colorado 
chamber of commerce. He is the 
first Denver businessman to be 


nh v t¢ owing has been appoint- |Springs Co., Chicago. 
: - a =— a. | * * «* eon —S - ar: ae —. as ie as | ov the post, , 
rig en ichty (rig is congratulate y John arris, Missouri's adjutan ere are 212 chambers of 
P Mc inthe SOE, cae to | Palmer Heads Detroit Sales general, after Lichty received his brigadier's star at Jefferson City. Gen. Lichty is truck | commerce in Colorado communi- 
J. Heffernan, general sales man- For Firestone Subsidiary and fleet sales manager in the Ford St. Louis district sales office. He has been in the | ties and the honor of being the 
ager. The appointment of John H. air service since 1924. He is now acting commanding general of the 7Ist fighter wing, | president of the state body is 
aii a Palmer as manufacturers sales | Missouri Air National Guard. a Seas _| Siven to a man considered as 
American Brake Promotes (manager in the Detroit area | | representative of state-wide civic 
x ° Firestone Industrial Products Co.|ment of the company. In 1936 he|Sales and Service branches in west-| and business activities, 
nt Robinson and Anderson |is announced by P. P. Crisp, pres- | was transferred to Detroit. ern Europe and South America is . 2 *% 
mn | Ralph L. Robinson and Edward | ident. * * # }announced by Neil C. Hurley jr., Fries Made Trustee 
: R. Anderson aave received new ex- | Palmer joined Firestone Tire &| Pneumatic Tool Forms president, Independent Pneumatic | Volimer W. Fries, vice-president: 
ecutive appointments, according to | Rubber Co. in 1934. For several | Tool Co, manufacturers of Thor) ¢ manufacturin of White Mot 
rs Maurice N. Trainer, president of | months he assisted with sales Two Export Outlets — power tools. 1Co., has been aia a on faa 
- ee ee cane wasn) training classes and then went into| The organization of two export; In western Europe, the new cor-|tee of Rensselaer Polytechnic In- 
at ident of the Brake Shoe and Cast- the manufacturers sales depart- | corporations to operate as Thor | poration—-Thor Tool Continental, | stitute at Troy, N. Y. 
ings and Southern Wheel divisions 
le of the company, with offices in 
of Chicago. Since joining the com- 
a pany in 1928, Robinson has served 
fe in various sales capacities. Ander- 
d son, who will become vice-president 
n. | of the Brake Shoe and Castings 
division, has been a district sales 
manager. 


+ 4 * 
Ford’s Sale Honored 
Rhys M. Sale, president of Ford 
Motor Co. of Canada, has been 
elected a director of Great-West 
Life Assurance Co. of Canada. 


* % * 


Laher’s Eastern Offices 


Managed by Street 

C. E. Street will be in charge of 
the newly opened eastern head- 
quarters of Laher 
Industries in St. 
Louis. For the 
past five years he 
has been an ex- 
ecutive with La- 
her in Portland, 
Ore., and _ Spo- 
kane. 

Laher, which 
operates eight 
plants in the 
western states, | 
also announced 
plans to merchan- 
dise its automotive lines through 
jobbers in the midwestern and 
eastern states. 

* * * 


CLT. Names District Chief, 


Four Branch Managers 

A new district manager and four 
branch managers have been an- 
nounced by Universal C.I.T, Credit 


6} 








» ROAD 
ANDERS 


ised by thou- 
vovides instant 





Cc, E. Street 





Widely used, highly Pf 








Corp. Charles A. Spaulding will be t owners. Pr des. 
district chief at the Utica (N. Y.) sands of ae icy roads, curves, Oy <a 
office. He was previously branch traction on ted electriccontro —alway 
manager there. That position will Dash-moun te f rugged service. 









ready. Built for years eccidents— steps 


nd install 
Reduces tieups 4 asy to install. 
able, & o otect lives, 


now be filled by Robert K. Perkins. 
James S. Rio has been named 
branch manager of the Waterbury 














(Conn.) office and John F, Mallon : * 
holds the same position in the up road time. sealed against MnO a et-proved, Elston 
Manchester (N. H.) branch. Lester | Non-clogging— schedules with flee showing how 
C. Taleott jr. is the new branch argoes, de livery descriptive folder 
manager at Aurora, III. Cc ders! Write for free 
* * Sande ders pay! 
Elston San 


Tunis, Parker Appointed 


Chrysler Plant Managers 


W. G. Tunis has been named 
operating manager of Chrysler 
Corp.’s new Indianapolis plant, 

f; ; and Fred E. Parker factory man- 
ager of the company’s Kokomo 
(Ind.) plant. 

Tunis has been associated with 
the Dodge organization and 
Chrysler Corp. for the past 35 
years. Parker joined Dodge in 
1913 asa machinist. 


HIGHWAY 











rime WIG MEWS «0. NaS ai 


and taxi cab MARKETS MPLA EI. 
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Skid Control 
sitive \, Service 


Tires 


Po 
Easy to Instal 
Saves Trucks and , 
Affects Insurance 

Protects Delivery Schedules 


Road-Tested 16 Years 
















Profit Potential Unlimited! Sell, Install 
and Service SKIDMASTER, greatest 
highway safety since four wheel brakes. 
Instant traction at the touch of the dash 
switch. Gives cars up to 40% more brak- 
ing power on slippery streets and roads. 
Build repeat sales with non-clogging, 
non freezing SAFETY-GRIT. 
IT PAYS to be a SKID-MASTER Deoler 
Write for Complete story TODAY! 


SAFETY amo ST INC. 


PAUL 4, MEN SS 
















Kniffen Stesdited 


Donald O. Kniffen has been pro- 
moted by Commercial Credit Corp. 
to district representative in the} 
Philadelphia area, succeeding James | 
J. Haggerty, who has been fur-| 
loughed for duty in the U. S. Ma-|} 
rine Corps. | 

ES ok * e 












INSTALLS IN TRUNK 





Davis’ Territory Spreads 


Hose Accessories Co. has added | 


Michigan and parts of North and} MARSHALL A v i be 7 


South Dakota to the territory of | . 
its factory representative, Price M. | 
Davis jr. Davis will also continue | 
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Car registrations by states are re- 
leased here weekly, as completed 


by R. L. Polk representatives in 
state capitals. 


Three States Previously 
_Reported for September 
Arizona 
Delaware 
Idaho 
linois 
Indiana 
Michigan 
Nevada 
New Jersey 
New Mexico 
North Carolina 

" North Dakota 
South Carolina 
Utah — 
West Virginia 
Wisconsin 
18 States Reported 
to Date for September 


Year 
to Date 
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New Passenger Car Registrations, 18 States for September, 1950-1949 
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New Commercial Car Registrations, 18 States for September, 1950-1949 
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The following advertised-delivered prices 
are based on factory retail prices at the 
factories. They include federal excise 


taxes and factory handling charges, 


and 


dealer delivery and handling charges. 
They do NOT include transportation 


charges, state or local sales taxes 


optional equipment. 
AUSTIN -A40 4-dr. sed. (Devon), 


or 


$1,- 


539; stat. wag. (countryman), $1,649. 
A90—Atlantic conv., manual top, $2,460 
(hydraulic top, $2.634); sports sed., $2,865. 


(Delivered in New York.) 


BUICK Special Series 40-—4-dr. 
back sed., $1,941 (deluxe, $1,983); 
jJetback sed., $1,909 (deluxe, $1,952); 
cpe., $1,856 (deluxe, $1,899); bus. 


cial and Super models at $169.20.) 


CADILLAC—Series 61—4-dr, sred., 
866; club cpe., $2,761. Series 62—-4-dr. 


sed., $4,770; 4-dr 7-pass. Imperial 


and 75 at $174.25.) 


CHEVROLET — Styleline Special 
sed., $1,450; 2-dr. sed., $1,403; club 


Fleetline Deluxe—4-dr. sed., $1,529; 


tour- 
4-dr. 
sed. 
cpe., 
$1,803. Super Series 50—4-dr. tourback 
sed., $2,139; 4-dr. Riviera sed., $2,212; 
sed. cpe., $2,041; conv., $2,476; Riviera 
$2,139; stat. wag.. $2,844. Roadmaster 
Series 70—4-dr. tourback sed., $2,633; 4-dr. 
Riviera sed., $2,764; sed. cpe., $2,528; 
conv., $2,981; Riviera, $2,633 (deluxe, 
$2,854); stat. wag., $3,433. (Dynatiow 
standard on Roadmaster, optional on Spe- 


$2,- 
sed., 
$3,234; club cpe., $3,150; conv., $3,654; 
Coupe DeVille, $3,523. Series 60 Special— 
4-dr. sed., $3,797. Series 75-—4-dr. 7-pass. 
sed., 
$4,959. (Hydra-Matic standard on Series 
62 and 60 Special, optional on Series 61 


4-dr. 
cpe., 
$1,408; bus. cpe., $1,329. Styleline Deluxe 
—4-dr. sed., $1,529; 2-dr. sed., $1,482; 
club cpe., $1,498; conv., $1,847; Bel-Air, 
$1,741; stat. wag., $1,994. Fleetline Spe- 
eial—4-dr. sed., $1,450; sed. cpe., $1,403. 
sed. 


cpe., $1,482. (Powerglide optional on De- 
luxe models at $158.50.) 


CHRYSLER — Royal — 4-dr, sed., $2,- 











Current Prices on New Automobiles 







































960.75); bus. 
| 4-dr, 

Special 
cpe., 
$2,387. 


club 
wag... 


sed., 


Deluxe 


PONTIAC 


745 (deluxe, 
| (deluxe, $1,789): 


$1,789); con 


luxe, 
wag., 
luxe, 


luxe, 
wag., 





153.75; S-pass. 4-dr. sed., $2,875; club cpe., | sed.. $1,497.50; bus. epe., $1,419. Custom | models at $158.61.) 
ee eee wat. $8.183.75. Windsor | De e Six---4-dr. sed., $1,558; 2-dr. sed., LING OLN” “a 1. $2 om 
-dr. sed., $2,348.50; 8-pass. 4-dr. sed., | $1 club cpe., $1,511; stat. wag., $2.- -dr. sed., $2,575.50; clu 
$3,069.75; club cpe., $2,327.50; conv., $2,- | 02 Custom Deluxe Eight—4-dr. sed., | ° 8.50; Lido, $2,721. aia nopolitan | 
761; Newport, $2.656.50; Traveler, $2,- | $1. 2-dr. sed., $1,589.50; club  cpe.. | ow $3,239.50; club cpe., $3,187; | 
579.75; lim., $3,196. Saratoga 4-dr. sed.. | $1, 595: conv., $1,948; Crestliner, $1,710.50; |conv., $3, 949.50; Capri, $3,405, | (Hydra- 
$2,667.25; club cpe., $2,641. New Yorker | stat. wag., $2,106.50. | Matic optional on all models at $174.25.) | 
- . . 2,756.75: | ; | 
conv $3263: Newport $5 187.7e  Toun | FORD OF BRITAIN -4-dr. sed. (Prefect, | _NASH—Rambler Custom -conv., $1,837; 
& Country Newport, $4,027.75: stat wag cloth), $1,122; 2-dr. sed. (Anglia), $1,004. | stat. wag., $1,837. Statesman Super —4-dr. 
$2,759.50. Imperial | " d-ar. ‘'sed., $3,080 (Delivered in New York.) |} sed., $1,815; 2-dr. sed., $1,790; club cpe., 
(deluxe, $3,201). Crown Imperial — 4-dr.| FRAZER-—4-dr. sed., $2,359; Vagabond. | $1812; bus. cpe., $1,710. Statesman Cus- 
sed., $5,278.75; lim., $5,383.75. (Presto- | $2,399. Manhattan —‘conv., $3,075; Vir- | fom—4-dr. sed... $1,074; 2dr. sed. $1-- 
matic = on Royal at $120.90, stand- | ginian, $3,075. (Hydra-Matie optional on cae weak oe 2 7 —ew 17, 
ard on other series.) Frazer models at $158.61, standard on coe < Se ee “s ace 
CROSLEY—2-dr. sed., $882; cony., $882; | Manhattan models.) |Grar. ‘sed., $2.321; 2dr. sed. "$2,206; club 
stat. wag., $915.50; roadster (Hotshot), HENRY J—Four—2-dr. sed., $1,299. Six |cpe., $2,317. (Hydra-Matic optional on 
$872. Super 2-dr. sed., $951; conv., | Deluxe—2-dr. sed., $1,429. |Ambassador and Statesman models at 
R250. ate vs 9R4- a main Re & 
Eporte), goa, ne S064: roadster (Super! ELMAN MINX — 4-dr. sed., $1,495; | $158.50.) 
” we os conv., $1,745; stat. wag., $1,797. (Deliv- | S a Sey e 
DeSOTO—Deluxe—4-dr. sed., $2,008.75; | ered in New York.) | os SE ate on gett bie ack es ees | 
Si see 38. a oes So se. HUDSON — Pacemaker Custom—4-dr. sed., | (deluxe, $1,998); sed. cpe., $1,904 (deluxe, | 
sed $2 196.25: a ass. 4<dr sed $2,- | $2,088.50; 2-dr. sed., $2,046.50; club cpe., | $1,982); club cpe., $1,878 (deluxe, $1,956); | 
885.25: club cpe Peo 178 25: conv. §2.- | $2:088.50; bus. cpe., $1,912.50. Super Six conv., $2,294; Holiday, $2,162 (deluxe, $2,- | 
600.50: s Seaman $2,511.25: atak  wener 4-dr. sed., $2,227.50; 2-dr. sed., $2,180; | 267); stat. wag., $2,520 (deluxe, $2,662). 
$3,115.25 (all-steel, $2,739.25); Suburban, | °lUD cpe., $2,227.50. Commodore Six—4-dr. | Serles 98—4-dr. sed., $2,299 (deluxe, $2,- 
$3,201.25 (Tip-Toe H: draulic ‘Shift stand. sed., $2,415.50; club cpe., $2,391.25. Hor- | 393); 4-dr. town sed., $2,267 (deluxe, 
ard on Custom optional on Deluxe at | Bet Six—4-dr. sed., $2,501.50; club cpe., | $2,361); sed. cpe., $2,225 (deluxe, $2,319); 
$120.90.) ’ $2,477.25. Commodore Eight — 4-dr. sed.,|conv., $2,772; Holiday, $2,383 (deluxe, 
Eee $2,501.50; club cpe., $2,477.25. (Hydra- | $2,641). (Hydra-Matic optional on all mod- 
Wayfarer—2-dr. sed., $1,755; |Matic optional on Commodore and Hornet | els at $158.50.) 
roadster, $1,744.50; bus. cpe., $1,628.75. | models at $158.50, Super-Matic optional on 
Meadowbrook—4-dr. sed., $1,865.75. Coro-| Pacemaker and Super Six models at| PACKARD—200—4-dr. sed., $2,355; 2-dr. 
net—4-dr. sed., $1,944.75; 8-pass. 4-dr. | $199.31.) a gue. c08..S0.1 Sun ase 
$2,346 "Diplomat, $2,240.75. ‘stat, wag., |» KAISER — Special —4-dr. sed... $2,100; | —4-ar’ ‘sed., $2,795, Patrician 400—4-dr. 
$2,882.50. (Gyro-Matic optional on Coronet | 274%, sedan, $2,059; club cpe., $2,039; 4-dr. | seq., $3,385. (Ultramatic standard on Pa- 
models at $94.60.) utility, $2,209; 2-dr. utility, $2,159; bus. |trician 400, optional on other models at 
ty cpe., $1,899. Deluxe—4-dr, sed., $2,219; | gig5.) 
2-41 oa ae ke =" $1.35, 50: wtih #53 a Ges fity, $2,260, ‘tus, | PLYMOUTH — Deluxe P19 — 2-<r. sed 
-dr. sed., ‘ : us. cpe., . 50. | utility, ’ ; 2-dr. utility, . ; bus. 0 — uxe — 2-dr. sed., 
Deluxe Eight — 4-dr. sed., $1,545; 2-dr. | cpe., $2,059. (Hydra-Matic optional on all! $1,507; Suburban, $1,855 (Special, §$1,- 


$1,571. 
(deluxe, $1 
$1,858); 


$1,640. 
(deluxe, $1,819); 
$1,768). 
$1,792 


$2,033.75. 
$1,838.75; 2-dr. 
$1,833.50. 
$1,939; 
$1,933.50; 
Land Cruiser—4-dr. 
matic optional on all models at $201.25.) 


$2,000 
$2,264 


cpe., 
$1,566; 


P20 


$1,617.50; ¢ 


$1,385.75. 
club cpe., 
4-dr. ¢ 


onv., 


Chieftain Six 4- 


$1 


.840); 


2-dr. 


club cpe., $1 
v. deluxe, $2,122; Catalina de- 
(super deluxe, $2,058); stat. 
$2,343); bus. cpe.. 


(deluxe, 


Chieftain Eight—4-dr. 


$1,858); con 
$2,069 
$2,332 


(deluxe, 
(deluxe, $1,837). 
all models at $158.50.) 


,908); 


2-dr. 


sed., 


club cpe., $1, 


Deluxe P20 


$1,534.25. 
ed., $1,644; 
$1,997; stat. 


dr. sed., $1,- 
sed., $1,694 
,694 (deluxe, 


sed., $1,813 
$1,763 (de- 
763 (deluxe, 


v. deluxe, $2,190; Catalina de- 


(super deluxe, 
(deluxe, 


*2-dr. se 
conv., 


sed., 


sed, cpe., $1, 
Streamliner Eight — 4-dr. sed.. 
$1,887); 


$2,127); stat. 


$2,411); bus. cpe., 
Streamliner Six—4-dr. sed., $1,724 


sed, 


673 (deluxe, 


epe., $1,742 


(Hydra-Matic optional on 


ed., $1, 


ed., $1, 
$1,47 
d., $1 


cpe., 


035. (Deliv- 


STU DEBAKER—Champion Custom—4-dr. 


539.75; club 
1.25. Cham- 
,649.50; 2-dr. 


$1,644; bus. 


Champion Regal — 4-dr. 


RENAULT 4-dr. s 
erec in New York.) 
sed., $1,571.50; 2-dr. s 
epe., $1,566; bus. cpe., 
pion Deluxe — 4-dr. se 
sed., $1,617.75; club 
epe., $1,549.25. 
sed., $1,728.50; 2-dr. 


cpe., $1,723.25; bus. cpe., 


$2,2 


sed., 


44,25. 


sed., $2, 


907.25; 


$1,697; club 


$1,628.50; conv., 
Commander Regal—4-dr. sed., 
$1,807.25; club cpe., 
err State — 4-dr. sed., 


club cpe., 
Commander 
071. (Auto- 


WILLYS-OVERLAND—Four — Jeep, $1,- 


343.24; 


Jeepster, $1,4 


67.78; 


stat. wag 


$1,678.59 (four-wheel-drive, $2,082.69). Six 
—Jeepster, 
757.58. 


$1,572.70; 


stat. 


wag., $1,- 
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acquisition of land and the estab- 
lishment and operation of public 
|off-street parking stations or ga- 
lrages by defendant city being for 
public use and for public purposes,” 
the court ruled, the fact that such 
stations “will compete with private 
enterprises is not material or de- 
cisive.” 








READ WHAT OUR CUSTOMERS SAY ABOUT 
THE HOME OF QUALITY SERVICE 
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awsuits Affecting Dealers . . . 


4 Court Decisions 


| By Leo T. Parker within its police power to prevent 
Attorney at Law such improper use of its streets.” 
* * * 


‘CORDING to a recent higher | : 
A ourt a bank may without au- Paducah § Payroll Tax 


thority of a customer take from| Upheld by Appeals Court 






‘Rootes Assembly Plant 
To Be Built in Canada 





' 
9 dei cceatecateeas 
















the latter’s checking account suf- | Kentucky’s state court of appeals 
ficient money to pay an unpaid and /has affirmed McCracken circuit MONTREAL.—First step towards 
. overdue eal in Seaboard Fi court’s refusal to issue an injunc- ail | a a ps Ea the ultimate establishment of a 
57 for example, in Seaboar I- |tion to force the city of Paducah : 
nance Co. v. Shire, 218 Pac. (2d) (to repeal its % percent payroll tax a oe -ocieg, Ae eee. 
78 282, _ Seaboard Finance _ or to put the question to the voters es laine pg A a caddis ee 
brought an action against e , ion. Ltd., wi ; 1 
es Shire Motor Co. to posever on “a igus seveio-teee meas- IF YOU ARE NOT COMPLETELY SATISFIED industrial site in Scarborough, = 
three checks which had been d‘s- | ure, which went into effect July 1, WITH OUR SERVICE- PLEASE TELL Us. |Toronto suburb. The company acts 
rx i i i 'as Canadian concessionaires for the 
honored by the bank. The amount yielded $34,375 in its first three iets ‘ i. : Sarees ae 
40337 of the checks was $4,078. |months. Opponents had sought to : mer a Eteenen ee i 
coe the ear: ncn os overthrow it by petition. Clients Praise Dealer's Service— | Sunbeam-Talbot automobiles and 
oa 11 fe tan tee nak nan! - ei _ : . This bulletin board at Trevellyan Oldsmobile, Lansing, shows letters received from satis- | Commerce and Karrier truck lines. 
2169 eae . demand note and a Kansas City Wins Right fied customers in the firm's follow-up system for service work. It hangs beside the service | Robert Fennell, president of 
trust receipt on five 1947 Frazer'| To Build Parking Areas cashier's window, visible to all customers, according to H. A. Trevellyan. | Rootes, confirms the report that the 
7 automobiles, and also executed and| JEFFERSON CITY, Mo.—Clear- - ; 'Canadian organization had _ pur- 


|chased the 30-acre site in Scar- 
|borough. Plans are being prepared 


delivered a chattel mortgage. By|ing the way for Kansas City’s pro- sas City’s projected underground |pality may operate or lease to op- 
parking garage in the block north | erators. land construction will start imme- 


the terms of the trust receipt, the | posed $2,500,000 underground park- 





motor company agreed that as each | j issouri suprem ae i , 
2 a wae Sad’ the iceiann cus lgouet’ ben eau tas validity po of the Municipal Auditorium, the | Validity of the ordinance had | diately on the initial group of 
478 price specified in the trust receipt|the city’s off-street parking ordi-|opinion by the high state court | been attacked by garage operators | bu‘ldings with floor space of a 
_35 should be held in trust for the bank | nance. permits the city to develop other in a suit listed as John B. Bowman minimum of 40,000 square feet, ac- 
aoe and turned over to the bank. | Besides opening the way for Kan-' parking areas, which the munci-|and others vs. Kansas City. “The! cording to Fennell. 
3802 The chattel mortgage also con- . a : : ; oe . a : a : 
341¢ tained a similar provision. The mo- | 
14249 tor company sold one car without | 
1127 notifying the bank. Thereafter the | 
aa bank declined to honor any checks 
Tatas which would reduce the bank bal- | 
3408 2 ance below $2,504.84, which was the | 


minimum sale price for the Frazer | 
ear sold for which the motor com- 
pany had not accounted for the 
proceeds, 


3372 43 3 
“~~ -3 9 -3-8 SS 9 - 


* * * 


a Bank’s Action 
| | N OTHER words, the bank ap- 


oe eS oe eee 
a oe ee ee ee 


plied a part of the motor com- 
pany’s checking account toward 
the secured account. In doing so 
the balance in the motor company’s 
account was insufficient to pay the 


sly check given by the motor company 

Der to the Seaboard Finance Co. 

zona In subsequent litigation the high- 

i er court held that under these cir- S _ 
ware @ cumstances where a bank takes 





— an unsecured demand note, and 


later notices that the maker is un- ° ° 
ino able to pay the note, bank is au- T d ON Winding RAMPS 
~. | _ thorized to apply @ portion of the For FAST and PROFITABLE hands ume... 
built low in height with short turn- 
ing radius. Ideal for city streets. 


the principal and interest on the 


it “ comparison, see Zion’s Sav- S e rv i C e i n Co n & ested f re a s 


ings Bank & Trust Co. v. Rouse, 
















hea 47 P. (2d) 617. The facts of this : 5 
a cone ane thas one had obtained Model 490 was designed by Holmes engineers to meet the 
rsey ree loans from a bank, one i i i 
S auite Sia cannes ter & Week an requirement of those shops which are located in congested 
xico tate mortgage, one secured by metropolitan areas. This model is especially desirable for 
— ante, mortgage, and one also pick-up and towing of cars under crowded city conditions. It 
secured by chattel mortgage. is fast, easy to handle and economical to operate. Can be 
tat The proceeds of the last loan d light 1 k d wh : lled i 
. were left with the bank and after mounte on any hig t 1 ton truck and w en insta led is no 
inia | death of the debtor this account longer or higher than the average car. The Unit is built low in 
inia | a st cata tects Gack one height with short turning radius for sharp turns into low doors 'N Congesled SHOPS 
— then past due. The higher court and driving on winding ramps. It is power operated, has flexi- tte sete naan...’ tan 
held that the bank had a legal bility and range of operation to handle any automobile, desirable unit for moving cars in or 
’ right to do ee anywhere in the city or suburbs. The Streamlined appearance around the shop. 
| El Ky.. © Ruli of this modern service unit provides valuable shop advertising 
4s 2 ° ° 
e 0 ae re, We vets Ruling while being used profitably around town. The 490 can be used 
n Street Usage Tax either independently or as an auxiliary to a larger Holmes 
— | . FRANKFORT, Ky.—The city of Wrecker. It is Low in Price, Delivered to you at, Wrecker only, 
25 “lsmere cannot impose its license 720.00 Ss ° ed d ° h ] 395.00 
4; and street usage tax on all trucks 00, ( ervice body an equipment as shown below ° 
at passing through the city, A. E.| extra.) Write factory today for full details. 
Funk, attorney general, said in an 
1,- opinion given to the Elsmere city 
94 clerk, ERNEST HOLMES CO. Chattanooga, Tenn. 
cae Pointing to a previous court rul- 
at. ing, which said, “It is well settled 
 F that a municipality may impose a IN Busy SUBURBS 
le- license fee upon nonresidents who) s 
. perform an act or engage in an A complete unit which can easily 
~ f occupation within its limits, pro- extend the services of a downtown 
ec, | vided no discrimination is made shop into near-by suburbs. 
24 in favor of the municipality im- 
posing the charge,” Funk added 
42 that the court ruled that a city 


on cannot levy a license tax on non- 
residents who pass through the 



























v- city on occasions. = 

In this case, the court stated: BROOKS CHEVROLET CO. 
7. ‘A tax on vehicles using the streets MILLEN, GA. 
hg has been held to refer to a vehicle : ® 
Ir. which uses them continuously and COMPLETE 
“5 not a nonresident driving through WRECKER 
ib the city.” SERVICE 


Funk also pointed out that “no 
city may impose a license fee or 
tax upon any motor vehicle oper- | 

| ated under a certificate or permit, 
: except on taxicabs and city buses.” | 
However, Funk said: “We do not | 

think that under any circumstances 

ad F a trucking company can use al 
ix city’s streets for overnight parking | 
or anything other than stoppage in 

the course of business. A city has! 


PHONE 8i-J 
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$1,535; 4-dr., $1,360, $1,510; CD (8) | 
| 2-dr., $1,325, $1,350; club coupe, $1,680. | 
| ‘49 Custom club coupe, $1,000, $1,280; | e 
2-dr., $1,170, $1,075, $1,125. "48 2-dr., ver. e se @ ar rices 
$905. ‘47 4-dr., $810. ‘42 2-dr., $225 
| ‘38 coupe, $170. - : 
| FRAZER—'48 Manhattan 4-dr., $700. (Compiled by Automotive News) 
MERCURY—'50 2-dr., $1,800; club coupe, 
Market Trend $1,705. Oct. 1950 Sept \ 
s : : : . | OLDS) ZE 50 8 “ony $2,300°. M 8 95 9 
Credit, colder weather and new-model introductions are continuing “a 100) Sade "$1,175". "47. feat dae. = oe” oe ee 
to wreak havoc with the used-car market. The overall average price $625. $950 $990 $1,063 1950 $1,829 = $1,938 $2, 
of used units dropped $8 last week to $950. It was the 10th straight | P1YMOUTH, 150 (sp soar. $1,750. 14s aaa [wus to 
. : ; -dr., ov, (fo. sé -dr., ¢ 4 cae 
week of price declines. $680, $785. °39 4-dr., $100. 1947 ‘870 ‘912 9s. | 
At $950, the overall average price of used cars is now $129 below co aL oa te ee 1946 7167 797 aan | 
the peak reached after the outbreak of the Korean war. Late models | stuDEBAKER—'50 Champion 4-dr., $1,- 1942 369 382 3 
continued to show the largest declines with '50s off $28 to an aver- | 600. "49 club coupe, $1,285. 1941 360 362 31,, | 
age of $1,829, and '49s down $26 to an average of $1,385. ae aa ee Overall 
The price of ’47s also fell sharply, dropping $17 to an average of : as tes anh Sept. Aug. Average $ 950 $ 990 $1,000 | 
$870. The other postwars were steadier with ’48s off $6 to $1,068 and VALDOSTA, GA. a 
, : ‘ } 
ust $1 to $767. The prewar in 428 ¢ itt J Aucti : , ; — 
ial Ghats "dae ome cp 0s to CU ET lan, Troan te mint On. e)” || (TAe.dbove Agures are averages of wsed-car auction grices, all 
. noe . | (Sold 110 units out of 262 offerings.) makes and models, carried regularly in Automotive News.) | 
Sales percentages at the auctions also improved last week, At BUICK—-'50 Super 4-dr., $1,950; Special -- 
nine auctions, 621, or 49 percent, of the 1,276 offering: : t-dr., $1,810%, $1,650. : 
I t vi ‘ , k at th 2 ti : 69° a ane Stun. ) : "50 (1 ‘club coupe, $3,800*; NASH—'46 (600) sedan, $715. ‘41 Am- Deluxe (S) 4-dr., $1,680, $1,660, $1 
n the Poe on. ee 2, or 46 percent, of $3,700*. °49 (61) i-dr.. $2,- bassador club coupe, $315. ‘49 (S) 2-dr. . $1,175; conv., $1,500 
the 1,511 offerings were sold. | 650. °48 (62) 4-dr.. $2,210°. 8" | OLDSMOBILE—-'46 (66) sedan, $860; se-| ’(S) -ae.. = 41. (8) 2Q-dr., Sx 
as : a a : : : ‘HEV : '5O conv 56 TT] danet, $800; (76) sedanet, $750 (6) 2-dr., $295 
: - | 5 4 ae as | PAC KARD—'46 (110) sedan, 610, ‘38 | ME 50 club coupe, $2,300; 4 
Prices marked with an * indicate a unit equipped with | sr 360. 49 ~ nckens ae.” ts esi. | < MERCURY —'50 clut $2 
automatic transmission or overdrive. 320; SL Special 2-dr., $1,325, $1,287. "48 | _ Comv., $125. $2,295. 49 conv., $1,600. °46 4-d1 
%-ton pickup, $690: FL aerosedan, | PLYMOUTH—'50 Deluxe sedan, $1,550. $955; 2-dr., $805. : 
LEBANON, N. J station wagon, $1,200. '48 SD (S) 2-dr.,| $1,000, $1,150, $1,125; SM 4-dr., $1,050;| “49 SD_ sedan, $1,375. | '42 SD sedan, | OLDSMOBILE'50 SS) 4-dr., $2,400. 
4, 9 +No oe $1,010. 47 SD (8) 2-dr.. $770, 46] half-ton pickup, $850: FM 4-dr., $1,060.| $335. ‘41 sedan, $600, 2 at $300, $225;| 2-dr., $275. 4 ; 
(Lebanon Auto Auction. Sale every| Deluxe (8) 2-dr., $840, $640. ‘40 2-dr..| ‘47 FL aerosedan, $900, $950. ‘46 SM|_ Sedan delivery, $160. PONTIAC—'50 SL (8) Deluxe 2-dr., $2 
Wednesday. Prices are for sale of Oct. 11.) $295. | 2-dr., $750; FM 4-dr., $810. ‘42 half- ae ‘49 Chieftain (6) sedan, §$1,- eeen 48 4-dr., $1,135. 41 (8) 4-dr 
; : KAISER—'48 4-dr., $815. ‘47 4-d ; ton pickup, $450; MD 2-dr., $390, ‘41 600°. ‘47 Streamliner (8) sedanet, $1,-| _.%2) “a 
eas comme tote ant retail gue a MERCURY "49 4-dr., $1,300. "47 ‘station| SD. club coupe, $460, 40° MD. 4-dr.,| 075%. $975; sedan, $1,025. ‘41 (8) sedan, | STUDEBAKER —'50 Champion club coupe 
Sold 44 units out of 91 offerings.) : wagon, $675. $400. ‘39 Deluxe 2-dr., $190, $425. $150, $360. ‘40 (6) sedan, $175, $150. $1,645. "49 Champion 2-dr., $1,270, “41 
BUICK—'50 Special sedan, $1,760. '49 Su- ae ae an 50 (88) 4-dr., $1,985", | CHRYSLER "46 Town & Country 4-dr., STUDEBAKER ‘47 Land Cruiser sedan,| 4-dr.. $340 
r sedan, $1,625; RM sedan, $1,550*. 46 (76) A-dr., $920. ‘41 (16) sedanet, $650. aa 3 . . } <RIETES 
MT Super sedan, $1,040. ‘46 Super se- rive [39 (6) 4-dr., $140. | DODGE—"49 Coronet 4-dr., $1,440; Deluxe WILLYS--'40 sedan, $150 DENVER 
dan, $830. '42 Limited sedan, $635. 4YMOUTH = ‘50 SD conv., $1,400. ‘49 4-dr., $1,400. 47 Deluxe 4-dr., $300. . . (Denver Auto Auctior Sale ev , 
CADILLAC_"49 (62) sedan, $2,625*, "42] SD. 4-dr., $1,400; club coupe, $1,340, | FORD—'50 half-ton pickup, $1,290; Custom MANHEIM, PA ay ¢ : "Gila, Péteen tae tee nhs 
ah $1,280 255 ’ . ; : * nor ne ‘or 4 sBiveg fBe day at Littleton, Colo. Prices are for sale 
(63) sedan, $625°. »250, _ $1,255. 1S SD station wagon, CD (8) 2-dr., $1,525, $1,530, $1,350, $1,- ; - of Oct. 10 
CHEVROLET —'50 SL Deluxe sedan, $1,- a ‘41 SD club coupe, $380. 460; Crestliner, $2,000; conv., $1,850, | | (Manheim _Auto Sales & Auction, Inc (Pri os light! 
855°: club coupe, $1,660. ‘49 FIL De-|PONTIAC—'48 SL (6) sedanet, $1,270*.| $1,530, $1,550, $1,650. '49 Custom (8) | Sale every Friday. Prices are for sale of are tak aeae: dae ae : 
890° ; pe, woe a ‘ ’47 (8) conv r RAR: 9.0, ‘ ee r “ Rn. @ Oct. 6.) BUICK— "50 RM sedan, $2,200*; Super se- 
luxe sedan, $1,370, $1,350, $1,320, 3 at nv., $1,050, $885; 2-dr., $1,040 4-dr., $1,150, $1,300, $1,030, $1,050; club 4 9 ¢ a ® ; 
a can rag oe, aesenan, $1,125, $1,110, "46 (6) 4-dr., $790. : coupe, $1,210, $1,100, $1,175, $925; | (Sold 63 units out of 149 offerings.) —_ ~— ; a ae $1,805", ‘49 
SI PM sedan. $910, $850. 46 SM sedan, |STUDEBAKER-~'48 Champion club coupe,| Standard (8) 2-dr..’ $1,210. | "48 Deluxe | BUICK "50 RM_conv., $2,000; 4-dr., $1,-|  §1 360". "47 Super sedan. $920. ° "44 
$730. '42 SD sedan, $510, $455, $400, $910. ee ; (8) 2-dr., $970; SD (8) club coupe,| 930%; 4-dr., $1,660. ‘48 Super conv., Super sedan $918 eh ” 
$360. ‘41 SD club coupe, $400. ‘40 MISCELLANEOUS. ‘47 International half- $1,010. ‘47 SD (8) sedan, $535, $800,| $1,340. ‘47 Super conv., $1,110. '46| CADILLAC—'50 (62) conv.. $4.295*: f 
SD sedan, $310, $270. ‘39 SD sedan, ton panel, $500. $605. °46 Deluxe club coupe, $625, $900,| Super 4-dr., $830; RM 4-dr., $SO0, '41| 9 vans. . 2) ., $4.295°; sedan, 
- s . ' =, ; * ; | : $3.795*; (61) sedan, $3,480 $3,485" 
$230. $725; station wagon, $400. ‘42 Deluxe; RM _ 4-dr., $650. "49 (61) sedan, $2.465*, $2.570 "48 
FORD—'50 CD (8) sedan, $1,510. ‘49 Cus- TOLEDO club coupe, $390. 41 SD 2-dr., $390. | CADILLAC—-'49 (62) 4-dr., $2,825*. ‘48 (62) sedan. a a ae 
; ae u . be 440: : x © ° > ce sulk sedan, $1,845*, §$1,875*. 
tom (8) conv., $1,235; sedan, $1,190, : 40 Deluxe 4-dr., $440; SD 4-dr., $510. | (62) 4-dr., $2,100%. "47 (62) 4-dr., $1,-| CHEVROLET 50 SL Del Bel 
$1,130. 4 (Doc Greiner Auction. Sale every ‘39 Deluxe 4-dr., $365. °36 Deluxe 4-dr.,| 380. ‘46 (62) 4-dr., $1,225. | $1,935: y ~~ $1 Bs é 7a. $1 Tene: 
KAISER—'47 Special sedan, $710. Thursday. Prices are for sale of Oct. 12.)| | $170. | CHEVROLET—'50 Bel-Air, $1,980; SL De-| Conv... §1.725; %-ton pickup, $1,220 
MERCURY._’50 sedan, $1,760. (Prices still declining. Percentage of | HUDSON “48 Super club coupe, $900. | luxe 4-dr., $1,760*; conv., $1,675; FL $1,380: half-ton pickup Poi by $1,320 
OLDSMOBILE—'47 (66) conv., $945", ‘46 sales higher because dealers are taking | KAISER—'49 Deluxe 4-dr., $880. ‘48 De- Deluxe 2-dr., $1,590; 4-dr., $1,560. "49| "49° FI, Deluxe = b roy os 
(76) sedan, $7S0*. less. Sold 57 units out of 95 offerings.) luxe 4-dr., $550. ‘47 Special 4-dr., $625, SL Deluxe 2-dr., $1,450. ‘48 FM 2-dr., | $1 305. $1,310 $1 320° $1 °365. $1385 
PLYMOUTH —.'50 Deluxe sedan, $1,650, '49 | BUICK—'50 Special sedanet, $1,660. '49|, 2299. . , - $1,030. '47 FM 4-dr.. $985. oo ae eee .385 
SD sedan, $1,320. ‘46 SD sedan, $715.| RM 4-dr., $1,595*. ‘48 Speciai sedanet | LINCOL 50 74 S-cyl, 4-dr., $2,150. | CHRYSLER—'49 Royal 4-dr., $1,530, '47 | sobs " aatn’ cee “ss. aan. Gnas 
PONTIAC—'49 Chieftain (8) sedan, $1,560. $1,095; RM sedanet, $1,230*, ‘47 Super MERCURY—'50 Monterey, 2 at $2,200. "49 | NY 4-dr.. $1,020. '46 NY 4-dr., $970. | 49 vu ian send ‘Sass é +756 a. 
'48 SL (8) sedan, $1,160*, ‘46 Torpedo| sedanet, $890; conv., $890. 4-dr., $1,300. ‘48 club coupe, $1,010. '39| DeSOTO—'50 Custom club coupe, $1,800.| $910, $925. °46 FM sedan. $705, 
(6) sedan, $810. ‘41 SL (6) sedan, |CADILLAC—'48 (62) ‘4-dr., $1,990 Sas. ase. ee eh thin $805. 41 sedan, $310, $305, $350. 
$400. CHEVROLET ‘50 FL Deluxe dar. §1,. | NASH—'49 (600) 4-dr., $1,025; Super (600) | DODGE—'48 Custom’ club coupe, $1,160. | CHRYSLER —— ‘50 Royal station wagon 
560. ‘49 SL Deluxe 2-dr., $1,300; SL| gett, $1150. ' ary ag | arate, Deluxe, far. $1,020. | $2,300; NY sedan, $2,000*, $2,190. *49 
DETROIT Special 4-dr., $1,250. ‘48 FL aerosedan OLDSMOBILE 49 (88) 2-dr., $1,650. °'46|FORD—'50 CD (8) 2-dr., $1,960; Deluxe | Windies aedan. 6 wane sai ae 
u 2 at $1,050, ‘$1,010. ‘47 half-ton pickup. | (76) club sedan, $650. (8) 4-dr., $1,520. ‘49 Custom (8) 2-dr., $460*. 7 > eres , et 
(Aptco Auto Auction. Sale every $550. ‘46 SM 4-dr., $750. ° oan | PLYMOUTH—'50 SD 2-dr., $1,600. '49 SD $1,175: 4-dr., $1,125, $1,100. ‘47 SD ; . nanente 
Pp . $750. ‘41 SD 2-dr., : 1.300, $1,360 42 ‘Del ‘lub ° DeSOTO—'48 conv., $1,080. 
Wednesday. Prices are for sale of Oct. 11.) $280: } conv., $1.: » 92,000. ¢ Deluxe clu a(S) 2-dr., $800. | DODGE—'50 Coronet sedan, $1,685*. °49 
(Prices below last week's level, Sold | CHRYSLER—'47 Windsor 4-dr.. $950 | coupe, $300. ‘41 Standard 4-dr., $450. | FRAZER -'47 Manhattan 4-dr., $720. | Coronet sedan, $1,485*. "48 sedan. §1.,. 
40 units out of 95 offerings.) DeSOTO—'48 Deluxe 4-dr., $1,030; 2-dr..| p 36 Deluxe 2-dr., $170. '35 2-dr., $205. HUDSON—'50 4-dr.. $1,425 "49 2-dr.,| 055, at ioe ted = oaa8. , - 
BUICK—'50 Super 2-dr., $1,525. '49 Super} $1,045. "46 Deluxe 2-dr., $705. * | PONTIAC—'50 Catalina, $2.430°, $2.350°; | $1,290. FORD—'50 Crestliner, $1,810, $1,845, $1,- 
2-dr., $1,640*, ‘47 RM conv., $890. DODGE—'50 Wayfarer 2-dr., $1,510, g1,-| Chieftain (8) 4-dr., $2,300°. “49 SL (8) | KAISER—'51 4-dr., $1,890. 970*, $2,100*; sedan, $1,665*,' $1.845° 
CHEVROLET —'50 SL Special ‘club coupe, 425, $1,390; Meadowbrook ‘4-dr. $1,625. | « 4-dr., $1,605. ‘47 SL 4-dr., $850, $980. | LINCOLN—'49 Cosmopolitan 4-dr., $1,300.| (8) ‘half-ton pickup '$1.200 "$i 260. "49 
$1.540; FI. Deluxe 2-dr., $1,860*. ‘48 '49' Meadowbrook 4-dr... $1,305." Coroner | ST DEBAKER 50 Champion 4-dr., $1,- MERCURY—'50 4-dr., $1,800. ‘49 2-dr., Custom (8) sedan ’ s995¢ $1.115°. $1 . 
FL aerosedan, $1,050; FM 2-dr., $1,000;| club coupe, $1,290. ‘4S Custom 4-dr 180. '49 Land Cruiser 4-dr., $1,185. "48| $1,490. '47 conv., $830 See"; Mtanaard t&) ‘andan. ‘Shaes’ fn’. 
club coupe, $985. ‘47 FM 4-dr., $965, $975. ‘47 Custom 4-<« 835 ‘4a|..Champion 4-dr., $1,070. OLDSMOBILE—'50 (88) Holiday, $2,560*; Ve sedan &71% @750  e7RK 
pe, ir., $835, $800. '46 | os: ~ . i 110*. ‘48 (8) sedan, $715, $750, $755 
$860, $850. _ Deluxe 4-dr., $685. | WILLYS—'19 Jeepster, $850. {-dr., $2,225"; (76) 4-dr., $1,780. '49/ g§s05. ‘47 (8) sedan, $615. $620, $625. 
CHRYSLER "47 Windsor 4-dr., $835. 46 |FORD—'50 Deluxe (8) 2-dr., $1,395: CD . . © (88) 2-dr., $1,510. ‘47 (76) 4-dr., $960.| $705, $795. "46 (8) sedan, $480, $520 
Windsor 4-dr., $675. __ | (8) 4-dr., $1,600; CD (6) 2-dr.. $1,360 CONCORD, MASS. PACKARD—"50 4-dr., $1,570. $615. ante 
DeSOTO-—'47 2-dr., $900. ‘46 2-dr., $705. 49 Custom (S) 2-dr., $1,150. '$1.120*: . : 5 PLYMOUTH—'49 SD conv., $1,470; 4-dr.,| FRAZER '48 sedan $660* "47 «sedan 
DODGE—'49 business coupe, $1,290. ‘48 Custom (6) 2-dr., $1,025*. °46 Deluxe | (Concord Auto Auction, Inc. Sales every $1,370; 2-dr., $1,145. ‘48 SD conv.,| §525* $590* pia 
4-dr., $975. ‘47 club coupe, $730; 4-dr., (8) 2-dr., $700. ‘40 (8) business coupe | mansey Wy Fup. Tie ase Ser antes $895. "47 SD 2-dr., $980. KAISER——'49 4-dr., $810. '4S8 $540. 
$770. °46 4-dr., $655. $100. "| 08 Oct. 6-9.) j PONTIAC—'49 (8) 4-dr., $1,150. "48 (S)| LINCOLN —'49 sedan, ($1.250*. $1,300° 
FORD—'50 CD (8) 4-dr., $1,600; '50 De- | HUDSON—'50 Super (6) 2-dr., $1,360. | gy, (Sold 127 units out of 236 offerings.) conv., $980. "46 (S) 4-dr., $900; (6)! ~ $1,400*, $1,520", $1,560". ‘47 sedan. 
luxe (6) 2-dr., $1,360. ‘49 Custom (8) | MERCURY—'49 4-dr., $1,300. "48 on | 49 Super sedanet, $1,675*, $1,-|  4-dr., $820. | §750°. ' , , $i. . sedan, 
4-dr.. $1,045; Standard (6) 2-dr., $875. coupe, $1,000. "46 4-dr.. $760. 225. 417 RM conv., $1,125; Super conv., STUDEBAKERK—'50 Champion 2-dr., $1,-| MERCURY—'50 sedan $1,850*, $2,025* 
"46 club coupe, $600, $550. NASH ‘50 (600) 2-dr., $1,295. | $1,080; Special sedan, $1,000. "42 Spe- 210. °48 Commander conv., $1,120; Land ‘49 sedan, $1,205. ‘48 sedan $805. 
HUDSON "49 club coupe, $1,085, "47 oe eeneanes "49 (76) Deluxe sedanet ee 5a ome ee eae. Cruiser i-dr., $900. ‘47 Champion 4-dr., | OLDSMOBILE "50. (98) ean $2 330°: 
4-dr., $530. a 5°, si wey; ae + 9050, Sex ot M sedan, $755. (SS) sedan, $1,770*. "49 (98) sedan. 
KAISER—'49 4-dr., $1,030. , _ |PACKARD—"48 4-dr., $925°. | cApenS tee ty a a e $1,600", $1,635*. ‘47 (6) sedan, $710°*. 
MERCURY "49 2-dr., $1,200, $1,290. 7°48 PLYMOUTH "49 SD 4-dr., $1,220. '47/°"gnoo, eh See Sens, ALBANY, N. Y $850*, $900. ‘41 (8) sedan, $450° 
4-dr., $790. ‘47 4-dr., $730, SD club coupe, $810. '46 SD 2-dr., $700. | gage ee”: cae , . 5 : 3 PONTIAC °50) Li ‘ruiser sedan. ; 
NASH--'47 (600) 4-dr., $685 ‘41 SD 2-dr., $340. ; oe * | CHEVROLET —'50 Bel-Air, $2,000; FL De- (Tim Anspach's Dealers Auto Auction 600": alien ween a 5008. = 
OLDSMOBILE—'48 (98) 4-dr.,  $1,250*; | PONTIAC—"49 (6) 4-dr., $1,425". ‘48 ¢x)| luxe sedan, $1,750. ‘49 FL Deluxe sedan, |Sale every Monday. Prices are for sale , , . <i 7 
(78) 4-dr., $1,075. conv,, $810*; (6) sedanet 3 47 $1,500, $1,350; SIL. Deluxe sedan, $1,300: of Oct. 9.) ee 
PACKARD—48  4-dr., $895. "47. 4-dr., | __ club coupe, $820. "40 (6) 4-dr.. 200, | Club coupe, $1,380 48 FL aerosedan, (Market showed less buoyancy than QUINCY, ILL. 
$670. WILLYS—'48 station wagon, $S05* | $1,100, $1,185; FM sedan, $1,085; SM previous week as even new Chevrolets (Charlie Thale’s Quincey Auto Auction 
PLYMOUTH "49 SD 4-dr., $1,195 sedan, $935. ‘47 FM sedan, $1,000, $900; | and Cadillacs came to grief. Slack re- | Sale every Friday. Prices are for sale of 
PONTIAC.°46 SL (8) 4-dr., $760 HOUS 1 SM club coupe, $920; FL aerosedan, | tail and credit curbs have caused prices | Oct. 13.) <i wilt = 
STON | $870, $925. ‘46 SM sedan, $800, $810. | to drift lower. Sold 79 units out of 136 | (Sales percent es) pick? 
“RON (Gulf Auction Co, Sal ee _| ‘41 SD sedan, $310, $375, $355; club offerings.) ee Earns Oe eee MPs) 
AKR day. Prices ar Sale every Tues-| coupe, $640; MD sedan, $375, $370, $410, | prick BUICK—'40 Super conv., $280. °39 Special 
! . 8 are for sale of Oct. 10.) 535. °40 M &5 jan. * @gon: | BUICK--'49 RM station wagon, $2,100*.| sedan. $375, $215 
(H. C, Turney Auto Auction. Sale every (Market definitely off on all makes and on = lub waster $375 es10: = vts5; ‘4S Super 2-dr., $1,340, $1,160. ‘47 Su- | CHEVROI ET. 49 “sl sede $1,270, § 
Thursday. Prices are for - “<. 12.) | models. Sold 73 units out of 150 offer- | ase 5735, $340: ay 8: $300. me | per sedanet, $950. | 265 $1 215 $1 115 ‘$1 290." ‘48 FT Po 
Nom -'s0 om o “a 7 00. oa Spe oo ed sedan $385 ‘$187, 37" business coupe CADILLAC—'50 (62) club coupe, $4,150*.| sedan, ‘$1,090, $1,060, $965: FM sedan 
BL wha a 2-dr., $1,700. Spe- | BUICK—'50 RM 4-dr., $2,100. ‘49 2-dr.,| $125. ° , j oe "| 49 (62) conv., $2,910°. $895, $835. '47 FM sedan, $755; FL aero- 
CADILLAG"49 (62) 2-dr., $2,500°; (61) $i,000. 0aT tar. 131045, "46 Super | CHRYSLER—'48 T. & C, sedan, $1,145; in ans eae 2dr. 2 at| sedan, $1,005, $990. $925; SM sedan. 
7 ‘ °47 400) Gmacial 4- -dr., 55. 2-dr., 5. | Windsor s n, $1,125. eal ss (G00, SCF. , 450; SL| $830, $770. ‘46 SM sedz 500 30 
$1400** "46. (60) Special ftir $1, 155°. CADILLAC—'50_ (62) 4-ar., $3,900°; (61) | DODGE. "48. Custom. sedan, $1,160; De-| Special club coupe, $1,560; Bel-Air, $1.-| FL aerosedan, $715 ‘7 cae $600. 
CHEVROLET__’50 SI Deluxe 4-dr., $1,605. | lUD coupe, $3.690°; 4-dr., $3,380. '49/ luxe sedan, $900, $850. ‘47 Deluxe se- | 910. 49 FL Deluxe 2-dr., §1,290, $1,310, | $705. '42 sedan, $545, $405. '41 sedan 
49 FL Deluxe 4-dr., $1,305; SL 4-dr.. | qlee pt ote, $2,555. | dan, $875; Custom sedan (taxi), $520 $1,350; SL Deluxe 4-dr., $1,300; 2-dr.,| $390, $280, $515. $215: conv., $305. ‘40 
Sissy Dar $1,130. °47 FL. aerosedan, | CHEVROLET—'50 FL Special 2-dr.. $1,-| ‘41 ‘conv.,” $300, $275. 39 coupe, $165. | $1'239. {f8 FI. aerosedan. $1,060, $970, | sedan, $225. $215. $395. '39 sedan, $205 
aan 4 SD club cou $455, $400: | 550; SL Deluxe 4-dr., $1,780; FL De-| FORD—’'49 Custom (8) sedan, $1,305; club | $1,030; 4-dr., $1,025; SM 4-dr., $900. $250. '38 sedan, $150, $215, $180; coupe. 
cdr. $285; 4-dr.. $325. ‘| luxe 4-dr., $1,655; 2-dr., $1,620, $1,655,| coupe, $1,225; conv., $1,310. "42 club| b4, "% Serosedan, $1,000; SM 4-dr.. | $150. , , 
fe we, re ae on said $1,750. ‘49 SL Deluxe 4-dr., $1,420. ‘48| ¢ + ee oe! ae pag, eee 640. Des , 7 a a 
‘ , d 360°. 2 : : -» $1,420. ‘ coupe, $380; sedan, $325. ‘41 sedan, ie nite cle = JeSOTO—'48 cony., $1,240. 
“Eiiess ¢-r. RSi55 , 39" Royal ‘dr | FM 2-dr., $815, $850; SM 4-dr., $925,| $355, $430; club coupe, $400. '37 “phae- DODGE—"50 Coronet club coupe. $1,785*; | DODGE—'47 conv., $820. 
$140. ae ee ‘+ | $1,065. ‘47 4-dr., $765. °46 FM 2-dr.,| ton, $145. °36 1%-ton wrecker, $110 seman: SiGe"; halt-ten panel, 9060. FORD—'50 CD (6) sedan, $1,535, $1,425 
SE—'49 4-dr.. $1,100 $625. ‘41 club coupe, $200. ‘39 4-dr., | HUDSON—'46 Super (6) sedan, $615 FORD—'50 Deluxe (6) 2-dr., $1,430. '46 ‘49 Custom sedan, $1.225, $1,150. $1.095 
FORD 50 CD (8) 2-dr., $1,715*; CD (6) | $200 KAISER—'47 4-dr., $500. , Deluxe (6) 2-dr., $620; SD (8) 2-dr.,| $1,135. ‘48 sedan, $755, $920. "47 sedan. 
“Ddr., $1,600, $1.450. 47 SD (8) 2-dr,, | DOSOTO "47 4-dr.. $665. | LINCOLN—'49 club coupe, $1,250°. $620, $660, $690. ‘41 (8) 4-dr.. $325, $785, $735, $760. ‘46 sedan, $690, $73” 
770. 41 2-dr.. $365. = — 50 half-ton pickup, 4 at $1,250, | MERCURY—'49 club coupe, $1,300, ‘47 | ee —o. Super (8) 4-dr., $1,110. '39| $705. "42 sedan. $160, $175. ‘41 sedan 
NASH—’48 Ambassador 4-dr., $900*, '47| _$1:290. $1,305; Deluxe (S) 2-dr., $1,380,! sedan, $800, $580. | KAESER-—'48 4dr = sae. $300, $390, $320. "40 sedan. $240, 
baa bm " aia saieenaentioididini ea ~ ‘ * et, | 260. 39 sede § 5S, $22 "3 seda 
Ambassador ome $750. 46 Ambas- | MERCURY—’50 4-dr., $1,800, $1,650. ‘49! §120 site ano $105, $220. 38 sedan, 
—— gh — ms Gun $1,200 | 4-dr., $1,210; club coupe, $1,130. | HUDSON—’48 sedan, $880 
OLDSMOBILE- See weet on ean | OLDSMOBILE—-'50 (76) club coupe, $1,-|MERCURY—'49 seda B1 155 6°48 
PLYMOUTH "49 Suburban, $1,225. 48 | 800; (88) 4-dr.. $1,960, $2.260°. ‘48 (98) | $700 $725 oe $1.155. 46 sedan, 
d oo La te ; ., $1,960, $2,260*. '48 (9S) | 7 25. seds 5 
SD 2-dr., $1,005. ae pees | 4-dr., $1,350. °39 (8) 4-dr.. $170. NASH. 49 ae $1 74h i §R50 
ae eee PACKARD—'48 Super 4-dr., $1,000. OLDSMOBILE.—'i0 sedan, $360, $270, $240 
$438; SD 2-dr., $725, $6s 41 4-dr., PLYMOUTH ‘48 Deluxe 4-dr., $970; SD | PLYMOUTH 46 aefan. $1 075 " $880 
ot, } E oan ~ ach ae , . sedan, ° v, SSO, 
PONTIAC—'42 4-dr., $475 co ty ag Pe 4 SD 4-dr., $650. 16 | os30. 41 conv., $315; sedan, $200, $160, 
WILLYS—'48 Jeep station wagon, $510 PONTIAC—'46 SL (S) 4-dr., $630, ‘42/ STUDEBAKER —'48 Champion sedan, $1.- 
. AIC ‘ SL (8) 4-dr., $360. ‘41 (6) club coupe,| 020. ‘41 Champion sedan $230 “$270 
EBENSBURG, PA. oliiiemanes eae WILLYS—'49 half-ton panel, $515. ‘48 
(Ebensburg Auto Auction Co. Sale every ~ 935. 48 Dieuiies a oe. ws Jeepster, $590. ‘47 station wagon, $625, 
Thursday. Prices are for sale of Oct, 12.) Champion 4-dr $200 . § . - $455; Jeep, $450. 
(Retail is off. Prices on new models -. $200. . se - 
down $100 since first of month, Sales 5 ; 7 ST. SE 
percentage increasing. Sold 61 units out OAKLAND, CALIF. - J a2 a MO. 
z St. Josep d ) . + 
nee omorings.) | a de (A. L. Pollock Auto Dealers Wholesale |Inc, Sale aa Wana See ame as 
RM 4 ir 5990. ‘41 Supe “hub co 4 Auction Sale every Wednesday Prices | sale of Oct. 6.) oo 
$420: Teter” 4-d $285 . ‘39 a an are for sale of Oct. 11.) BUICK—'42 sedan, $205. ‘40 sedan. $162 
$420; Special 4-dr., $285. ‘St Specia titers | of 498 and °50s lower, all | CHEVROLET '50' conv., $1,800. '49 FI 
; os aa OR ” ‘ 47 | other models steady.) Deluxe sede $1.255 1.975 : : 
Coma Ae ” PS 4-dr., $3,600*. °47) BUICK "h@ Riviera ¢-dr.. $2,950°. 48 oe ee oo. cee: ote, 
- oa Be . } ~ y, 25. , ; Ss is = a a en eae . Ye ae — 
CHEVROLET—'50 FL Deluxe 2-dr., $1,- | iF a oe on ey Super 4-é0., 8. sedan, $837, $767 41 SD sedan, $430, 
750*, $1,620, $1,595, $1,525. °49 SL De- | Fa $205; 4-dr., $175 ' pe, olnts. Beas. 40 MD sedan, $350. 
* * wig . " - SUD, SOUS, o. ‘SLE "49 fal sede ; qT. *47 
a. s10. el es ae ee ei one : Fd E G4 , “ *, ee mA (62) 4-dr., $3,985*; (61) Windsor salen "St — oe 
" : 0 - Pag ay : cm . -dr., $3,725. $3,750. °46 (62) 4-dr.,| FORD—'50 CD (8). sed: 545 
Boe; su -€r., gg lB... $2. | , ont. $1,560. ‘41 (62) conv., $1,095. Custom (8) ye $1055. “a ab a 
$850: SM club coupe, $805, $780; half- | w lys Workers Sign for Freedom— luxe =" os tel coe es = aa on. p17 = a, a 
. x . 2. fr . «-ar., , : : f ; 4-dr., : sedan, 5. 
—. pic ge aeae SD 2-dr., $510, Willys-Overland was the first industrial concern to complete signing of the Freedom $1,660; half-ton pickup, $1,700, "48 FM | HL DSON ‘47 sedan $610. 
CHRYSLER—'47 Windsor 4-dr.. $1,085 Scrolls circulated throughout northwestern Ohio during the Crusade for Freedom campaign. iy } 42 SM 4-dr., $485. ‘39 NASH—'47 (6 oe 
peecere-. ue Deluxe 4-dr., =. el Edward C. Ames (right), vice-chairman of the drive, accepts the Willys scroll from | DeSOTO—’'50 club coupe, $2,205. ‘40 4-dr. | PuyMouwe nee ogy a 
—— an i Sot walcae ote | Waclaw Karpinski, a veteran in the forge shop, who represented the more than 7,000 work-| $175. | Deluxe sedan, $952. ° | 
up truck, $305. '40 2-dr., $275. | ers. Raymond O. Wales (left), vice-chairman of the executive committee of the Willys =, een, Sit.. $1,420; | ee ‘50 SL (8) sedan, $1,885; (8) 
FORD—'50 CD (8) 4-dr., $1,575. '49 (8) | unit, Local 12, UAW- i - "5 « 81775 735 | catalina, $2,180 
A 2, U CIO, assisted. FORD—'50 CD (8) 2-dr., $1,775, $1,735; | STUDEBAKER—’47 Champion sedan, $950. 
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Merchandising 


Memos to Dealers 





By Bob Finlay 








’,HEN cars were short last month | growing into big ones, gives more 
and L. C. Anderson Co. (Buick- | satisfaction from your car over the 


Chevrolet-Pontiac) had little to of- | months and years.” 


fer at Lake Orion, Mich., it based | . 
a full-page newspaper ad on a 1926 Farm Appeal 
fire truck. 
ILLER MOTORS (DeSoto- 


The ad said Anderson has trad- 
ed just about everything, and Plymouth), in Mankato, Minn., 


gave a good sales talk on the fire |used smart farm appeal in an ad 
engine. headed: “Sure, we believe in Cham- 
Object was to create showroom pions.” 


travel 
about Anderson. 
* * * 
Greatest Peril? 
VER worry about the trend of 
national government? A lot of | 
people do worry, and that’s about 


all. 
However, Gortner Motor Sales 


a series of institutional ads in the 
local paper. 

The first ad is headlined, “Wake 
Up, Americans,” and quotes from 


“Other misfortunes may be borne, 
or their effects overcome. If dis- 
astrous war should sweep our 
commerce from the ocean, another 
generation may renew it; if it ex- 
haust our treasury, future industry 
may replenish it; if it desolate and 
lay waste our fields, still, under a 
new cultivation, they will grow 
green again and ripen future har- 
vests. 

“It were but a trifle even if the} 
walls of yonder Capitol were to) 
crumble, if its lofty pillars should 
fall, and its gorgeous decorations | 
be all covered by the dust of the} 
valley. All these may be rebuilt. 


“But who shall reconstruct the 
fabric of demolished government? 

“Who shall rear again the well- 
proportioned columns of constitu- 
tional liberty? 

“Who shall frame together the 
skillful architecture which unites 
national sovereignty with state 
rights, individual security, and pub- 
lic prosperity? 

“No, if these columns fall, they 
will be raised not again. 

“Like the Coliseum and the Par- 
thenon, they will be destined to a 
mournful and a melancholy immor- 
tality. Bitterer tears, however, will 
flow over them than were ever shed 
over the monuments of Roman or 
Grecian art; for they will be the| 
monuments of a more glorious edi- | 
fice than Greece or Rome ever 
saw, the edifice of constitutional | 
American Liberty.” 

Gortner’s manager, M. F. Beamer 
jr., says copies suitable for framing | 


are available. 
* + + 


Tells Story 
° ORAL: Do It Right the First 
Time!” 
That was the theme of a news- 
paper ad used by Phillips Motors, 
Jamestown, N. Y., to emphasize the 
importance of the right type of 
service business. 

Ad copy read: “Here’s a little 
story right out of the book. A fel- 
low came into a Buick dealer with 
a rap in his engine. The dealer 
said it was carbon—and recom- 
mended a valve job, naming a price. 

“The owner thought that was 
too much ‘to get rid of a little 
noise,’ so he took it to a ‘friend 
who knew about automobiles.’ 
The friend said all that was need- 
ed was to set back the ignition 
timing. He did. The rap stopped. 
But in a while it was back again. 
So he repeated the process—with 
the same result. 

“Finally, after several such cures, 
he woke up to the fact that he 
was treating symptoms, not cor- 
recting troubles. By then he really 
did need a valve grind job at the 
first cost quoted by the Buick 
dealer. But in the meantime he had 
ost good engine performance and | 
the pleasure of driving a_ well-| 
serviced car. | 

“Moral: It pays to have the job 
lone right the first time. May cost | 

little more than some expedient | 

but it keeps little troubles from' 


‘and boys who exhibited at the tri-| 


and keep people talking} It was addressed “to the girls | 
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county fair,” and carried a picture 
of some of the champion livestock 
purchased by Miller. 

The firm pointed out that it buys 
champions, shows champions and 
sells champions. It added: 

“And we do business in a cham- 
pion neighborhood. Our business 
neighbors, the Joseph Manderfeld 
Co., across the street, bought 
your grand champion hog. | 

“What more can we say except | 
come see us when you need cham- | 

|pionship merchandise—and thank | 
you, you have been good to us.” 

The message was carried in a 
full-page of the Mankato Free 
Press, which did an attractive lay- 
out job. 





Happy Over Courtesy Chevrolet Sales— 

Goodrich Named Again R. H. McClure and Max Schultz, partners in the Los Angeles dealership, go over the 
Lyman Goodrich, Watertown, N | sales figures for last month, which was one of the best in Courtesy's history. It delivered 

Y "dealer has been renominated over 100 cars and 30 trucks during that period. 

as regional governor of the New William Ullman, Washington correspondent, keeps AUTOMOTIVE NEWS readers up 

York State Good Roads Assn. to date on political and economic trends in the nation's capital every week, 


rl 
(Ford), in Meyersale, Pa., is doing 
a little something about it through WY) CREATIVE ENGINEERING 
aa Wediaien ie waa Vai {hn KY GEARED TO QUANTITY PRODUCTION 


D ABOVE ALL OTHERS! 


ly suggests, however, that Hydrovac* power brak- 
arity. ing might very profitably be included as 
Sthatone original equipment by most manufacturers. If 
ed above a// _—you are interested in taking advantage of this 
sptance by the _ great pre-sold market, write the factory direct 
own the nation’s _ for details on Hydrovac—the undisputed leade 
in itself. It further in power braking. *REG. U.S. PAT. g 
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William Gaxton 


Your Host on the Nash Airflyte Theatre, star of 
such famous hits as ‘Of Thee I Sing,”’ “Connecticut 
Yankee,” “Anything Goes,” ‘Louisiana Purchase,”’ 

“Diamond Horseshoe”’ and many others. 


TOPFLIGHT STARS IN TOPFLIGHT SHOWS—that’s the 
Nash Airflyte Theatre—the great new dramatic series 





that already has the country’s eyes glued to their 
TV screens every Thursday evening at 10:30 P. M., Eastern 
Standard Time (original telecast). 


And in between the thrills and chills, the chuckles and 
laughter, the Nash dealer’s famous host, William Gaxton, 
tells the story of the World’s Most Modern Cars... 
pointing out the priceless, exclusive advantages of the 
1951 Nash Airflytes in his easy, relaxed way that’s 


doubly convincing. 


If you haven’t seen the Nash Airflyte Theatre, we'd like 
to invite you to watch your local newspaper for time and 


station—and tune in the new hit show of television. 


hark. THE AMBASSADOR - THE STATESMAN + THE RAMBLER 
Nash Motors, Division Nash-Kelvinator Corporation, Detroit, Mich. 


THERE'S MUCH OF TOMORROW IN ALL NASH DOES TODAY 
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sell and 


service Americas Truck 


Buses, Commercial Vehicles and Equipment 


Diversion Throttles Needed Road Program .. . 





Saturation a Threat? 


a TRUCKING industry must|warning given the for-hire opera-|306,000 for harbor and waterway 


turn increasing attention to im- 
proving this nation’s inadequate 
highway system, stated John V. 
Lawrence, 
American Trucking Assns., in key- 
noting that group’s national con- 
vention in New York two weeks 
ago. 

This warning mainly applies to 


managin director of | ; : : 
iy try can do his share in making 


tors at the ATA meeting. 

| * + * 

ND ONE of the best ways every- 
one connected with the indus- 


certain that the truck business gets 
a chance to. provide 
|service is to make certain that all 
|taxes and other fees levied against 
;}trucks and cars are used to pro- 


the for-hire truck operators, who|vide modern and adequate road- 
currently are the target of a propa- | beds. 
Twenty-four states and the 


ganda attack by raii interests. The 
rail battle is being aided by many 
highway and other state officials 
across the nation who are endeav- 
oring to “cover up” lack of road 
maintenance and building during 
the past 10 years. 

For years the industry has been 
alarmed by both car and truck 
saturation points, which never 
have come, 

But it is becoming increasingly 
clear that the U. S. is now headed 
for a dangerous “saturation point” 


in truck use that will be brought | 


on by the lack of roads properly 
designed and constructed for trucks 
to operate on economically and 
profitably to the owner. 

Thus, it behooves every person 
and firm identified with the truck 
industry—makers, dealers and sup- 
pliers of equipment—to heed the 


Diversion of Highway User Funds 


District of Columbia diverted to 
non-highway purposes a total of 
$166,111,000 of state highway use 
taxes in 1949, according to the 
Bureau of Public Roads. 

During the 25-year period which 
represents 
trucking, the BPR produces figures 





verted to uses other than that of 
‘building, maintaining and improv- 
ling the highway system of this na- 
ition, which now relies on truck 
|transportation for its very life. 

* Ea * 


| URING the same period, $1,799,- 


135,000 was diverted to the gen- | 


‘eral funds of states, counties and 
municipalities, $272,185,000 to un- 
|employment and destitution relief, 


| $616,599,000 for educational expen- | 


| ditures, $3,446,000 for aviation, $21,- 





Truckin’ 





improvements, and $86,843,000 for | 
debt service on non-highway bonds. | 
Another $43,996,000 was spent for | 
other miscellaneous non-highway | 
| uses, 


ETWEEN the two truck whirli- 


maximum | 


the growth period of | 


|to show that $2,843,470,000 was di- | 





by States and Purposes—! 924-1949 
(Thousand Dollars) 


TO GENERAL FUNDS 


County & Miscel- 





It is very doubtful if we would 
be experiencing the “trucks break 
up the roads” campaign against 
trucks today if this money had 
been used for building proper 
highways and keeping them in 
proper maintenance. 

Despite repeated assertions that 

(Continued on Page 30, Col. 1) 


Truck Industry 
Urged to Unite 
Against Attacks 


NEW YORK. America’s econ- 
omy “simply could not function” 
without the services of truck 
transportation, Robert F. Black, 
president of White Motor Co., told 
the American Trucking Assns.’ 17th 
annual convention. 

And, Black added, the truck in- 
dustry should take leadership on 
a constructive and affirmative basis 
to make the American public more 
aware of the service it renders. 

“Practically all of our mass pro- 
duction industries depend on it to 
ja very large extent,” Black said. 
“Their production schedules are 





gigs that kept me east during 
the last week in September and 
the first week in October, I did a 
little snooping around. And on one 
|of my Paul Pry visitations I called 
}on George N. Lewis jr., director of 
|the state roads commission of 
| Maryland, which is conducting the 
|much - criticized four-strip truck 
weight test down in the southern 





part of that state. 


Lewis told me that the road 
commission is trying to be fair 
| about the test—and I really think 
| they are. Mind you, I do not say 
they are, but that I think they 
| are trying to be fair—and that’s 
quite a lot for state road com- 
missions these days when they 
are directly under the political 
guns and being shot at from all 

| sides. 

For instance, Lewis told me that 
| when they selected the present strip 
|they tried to pick out a strip that 
| Was as near average as possible and 
;one that had a granular sub-base. 
This strip was supposed to have 
|such a base, but it has been found 
| that it is not up to the top specifi- 
| cations they thought it had. 

It is a reinforced concrete con- 
|struction, with wire mesh and 
built-in arch construction 
nine-inch 


| keyed to the dependable, overnight |and with seven inches of concrete | 


with | 
thickness at the road | 
edges and in the middle of the span, | 
























| delivery of component parts, elim-|in the middle of each span. Thus, | 
linating prohibitive inventories and|each of the four lanes ‘under test | 


jirregular supply at the plant of | (one lane on each side of the road | 
|final assembly. |in half-mile strips) is nine, seven, 


Despite this, said Black, the pub-|™!7e inches of concrete. 
lic is under the impression that | a 
‘trucks render only a substitute! Photo ‘Spurt’ 


iform of transportation and that : g 
: ; Te engineer in charge of the| 
imetaes mena be used for | tests is Azriel Taragin and is | 
a |}admitted by everybody contacted as | 

In the same vein, Walter F. 


: being a very fair and competent | 
Carey told the Automobile Trans- 


engineer. The official in charge is| 
|porters conference at the ATA par-/Charles F. Rogers, who I under-| 
jley that the trucking industry/stand is an assistant to H. S.| 
should “put its house in order and/ Fairbanks, deputy commissioner of | 
|stick together in order to defeat/the Bureau of Public Roads—and | 
| unjustified attacks.” Carey is chair-| jt is on his head, I understand, most | 
;man of the conference and presi-|of the charges of unfairness in the | 
|dent of Commercial Carriers, Inc.,|test are being heaped. 


| Detroit. | Lewis admitted that, when some 
“We must conduct ourselves in| newsreel men came down to pho- | 
|such a way that attacks against us| tograph the “pumping” that was | 
will not be justified,” Carey urged.| taking place on the test strip, 
“We must support our national,| Rogers allowed someone to fill a 
|state and industry associations in| cavity alongside of the road with 
order that they can be in a position! water so that when the test truck 
jto defeat any unjustified attacks; went over it the water would | 
which might be made.” make a grand spurt that would | 








How Agencies A Sfect 


WO new governmental agencies |allocations and inventory controls | 

will to a great extent control|under the Defense Production Act | 
the destinies of truckers, truck |of 1950, is rapidly being organized 
builders and truck equipment mak- | to carry out its delegated functions. 
ers as we go deeper into our all-out Many key positions in the new 
preparedness effort. These agencies organization have not yet been 
are the National Production Au-| filled and the full scope of its oper- 
thority, now in the process of being | ations have not yet been released 


es 








give the photograph some dra- 
matic action. 

In defense of Rogers, he claimed 
that the water had been spurting 
just as much during the rainy 
weather they had had down there 
just prior to the picture-taking ex- 
pedition, but that it had been dry 
weather for a week or more just 
before the “pic” shooting, so they 
|had not thought they were doing 
|anything wrong to create a “spurt” 
that would be as high as it was 
during the wettest stage of the test. 
| * ok * 


Scientific or Publicity? 


H® CLAIMED a pole, holding 
some of their instruments along- 
side of this particular crack in the 
|pavement, held crusted dirt—evi- 
|'dence of the height of the spurt 
|during this period—and the “cre- 
ated spurt” did not go any higher 
|}than that shown on the pole. And 
this was the only joint, as I under- 
stand it, that had done any amount 
of pumping in the strip. 

Of course, this makes truckers 
wonder if the test is being con- 
|ducted on a scientific basis or as 
another publicity stunt for a part 
lof a state organization that gets 
| little publicity in the normal course 
of events. 

Lewis was quite positive to me 
that the 18,000-pound single axle 
and the 32,000-pound tandem axle 
tests were going to show no ap- 
preciable damage to the roads, 
but that there was a question as 
to the 22,400-pound single and the 
44,800-pound tandem axle test re- 
sults. It is interesting to note 
that Maryland has these latter 
maximum specifications, while the 
others are those now almost uni- 
versally adopted by all states. 

I can sympathize, however, with 
a man in Lewis’ position, trying to 





|control gross overloading in his 


state with fines that are entirely 


inadequate to stop the offense. 
* * + 


Shippers Cheating? 
OMAN nature being what it is 
and there are about so many 

“scamps” to every hundred of our 
population, regardless of what their 
business or occupation, trying to 
stop overloading with petty fines 
is like trying to prevent murder if 
the maximum penalty was only a 
$100 fine. 

Not only are there a_ certain 
number of truckers who will know- 
ingly and deliberately try to cheat, 


(Continued on Page 32, Col. 1) 

Trucki 

sioner in charge of the Bureau of 
Service in the ICC, will head up 
the new Defense Transportation 
Organization. He is planning to 
establish an organization along 
the lines of the Office of Defense 
Transportation which functioned 


in the last war. There will be a 
division of streets and highways, 


STATE State Municipal Total laneous Total 
Alabama 10 15,963 15,973 15,973 
Arizona . ; pain j 668 668 
Arkansas . 8380 8380 566 1,446 
California 56,321 165,240 221,561 24,157 245,718 
Colorado 1,795 snare 1,795 2,537 4,332 
Connecticut 1 330 331 s 331 
Delaware .. 5,006 5,006 851 5,857 
Dist. of Col. 13,627 13,627 13,627 
Florida . 55,0385 58 55,093 184,176 239,269 
Georgia 60,466 ; j 60,466 42,848 103,314 
Idaho ...... it ’ 29 29 
Illinois 3,156 3,156 75,381 78,537 
Indiana 24,852 cSececeueans 24,852 arenes 24,852 
Iowa ...... ; 21 750 771 334 1,105 
Kansas ...... il 2 13 13 
Kentucky 12,570 12,570 : 12,570 
Louisiana 1,068 19,995 21,063 58,014 79,077 
Maine 143 143 12 155 
Maryland 7,540 7,540 2,222 9,762 
Massachusetts 30,683 30,683 21,940 52,623 
Michigan 2,088 2,088 122 2,210 
Minnesota 3,105 ; 3,105 3,105 
Mississippi ‘ 1 23 24 267 291 
Missouri . 688 688 ; 688 
Montana . 888 888 95 983 
Nebraska 282 282 26,288 26,570 
Nevada ............... ae a 
New Hampshire Ao Rn ; 471 471 
New Jersey .. 33,713 33,713 108,084 141,797 
New Mexico 3,555 6,551 10,106 108 10,214 
New York 766,074 43,299 809,373 ; 809,373 
North Carolina 22,007 22,007 1,928 23,935 
North Dakota 2,229 2,229 2,239 4,468 
Ohio _....... 86,411 6,310 92,721 62,922 155,643 
Oklahoma 19,155 219 19,374 34,495 53,869 
Oregon . 348 348 1,285 1,633 
Pennsylvania 102,600 102,600 47,396 149,996 
Rhode Island 48,810 48,810 3,356 52,166 
South Carolina 5,398 2,129 7,527 7,527 
South Dakota 1,880 41 1,921 9,425 11,346 
Tennessee . 26,674 26,674 54,853 $1,527 
Texas 28,716 28,716 249,971 278,687 
Utah 555 555 2,401 2,956 
Vermont ‘ 331 331 
Virginia 143 143 510 653 
Washington , 2,435 2,435 22,847 24,782 
West Virginia 317 2 319 319 
Wisconsin . 48,828 58,138 106,966 1,706 108,672 
Wyoming : 

TOTAL 1,477,650 321,485 1,799,135 1,044,335 2,843,470 


Compiled by National Highway Users Conference, Sept. 6, 1950, from 


Bureau of Public Roads data. 

















ister 


formed, and the Transportation Au- 
| thority in the Interstate Commerce 
Commission. 

In addition to these agencies, 
which will deal in priorities and 
limitations of service, the indus- 
| try will also be interested in the 
reformation of the Army Ord- 
nance procurement program as 
| more and more commercial-type 
vehicles are considered by ord- 
nance. 
| The National Production Au- 
thority, recently established in the 
Department of Commerce to admin- 
the handling of priorities, 


to the public. 
* * % 

| THe department, however, will 
| operate with the 42 field offices 
|of the Department of Commerce 
and these offices will be able to 
|}handle most inquiries, thus saving 
|time-consuming trips to Washing- 
|ton. The location of these offices is 
| given at the end of this article. 

James K. Knudson, commis- 





Truck Highlights 


Safety Awards ..... -....-Page 29 
Truck New Products ..........Page 34 


a materials division, a rail divi- 

sion and a storage division. 

Many of the men prominent in 
| the ODT will, from all appearances, 
|be back with Knudson in the new 
| organization to be known probably 
|as the Defense Transportation Ad- 
| ministration. 

* * * 


XCLUDED from the jurisdiction 

: of the DTA are air transport, 

|pipe lines, coast-wise, intercoastal 

|and overseas shipping. The agency 

| will work in cooperation with the 

| National Production Authority and 
| (Continued on Page 33, Col. 1) 
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Calif. Fleet Takes 3 Firsts... : aw cific Intermountain E 
SY |press Co., first; uber uber 
How Trucks Are Faring Express, inc, second. 
lruck Sa ef Awards Sal Group B (500,001 to 1,000,000 
ales Output miles)—-Asbury Systems, first; Pa- 
New-truck registrations for Truck production for 1950, || cific Highway Transport, second; 
eight months, plus 18 states for through Oct. 15: |Inland Motor Freight, third. 
Zz nnounc e ry — | Group A—(up to 500,000 miles) 
1950 Pos. Make 1949 Pos. 1950 Pos. Make 1949 Pos. || —Misletoe Express Service, first; 
- : 1—290,284 Chev. 240,490— 1 1—396,529 Chev. 325,501— 1 || City Transfer Co., Ltd., Honolulu, 
WASHINGTON. The nation’s! —New England Motor Freight, 2—217,097 Ford 123,819— 2 2—286,173 Ford 197,657— 2 Hawaii, second; Knox & Marsh- 
trick fleets which won highest hon- | Inc., Paterson, N. J., first; Larson 3— 73,203 Inter’l 63,764— 4 3— 88,547 Dodge 125,072— 3 || man, West Chester, Pa., third. 
' ors in the 16th National Truck! Transportation Co., Denver, sec- 4— 65,094 GMC 56,383— 5 4— 85,772 GMC 71,689— 5 Over-the-road tankers: 
Safety Contest were announced last| ond; Lay Trucking Co., La Porte, 5— 61,460 Dodge 80,669— 3 5— 83,028 Inter’l 99,777— 4 G — 
4 i week by the American Trucking} Ind., third. 6— 33,510 Stude. 39,552— 6 6— 39.416 Stude. 54,257— 6 |), ee - Se ae = 
| Assns., sponsors of the contest. Over-the-road general carriers: 7— 15,956 Willys 25,329— 7 7—. 35,122 Willys 42,187— 7 || york gga ‘Rese Sena 
[ Pacific Intermountain Express Group E—(12,000,000 miles and 8— 7,467 White 5,652— 8 8— 11,038 White 6,612— 8 | Corp. Des Moines, second: bas 
i Co. of Oakland, Calif., emerged as | up)—Pacific Intermountain Express 9— 6,316 Mack 4,355— 9 9— 8436 Mack 5,773— 9 | Dugan Oil Transport Co., | Sioux 
e the outstanding winner of the |Co., first; Mason & Dixon Lines,|| — oo Divco 2,570—11 10— 5,636 Reo 3,044—10 |Falls, S. D., third. 
contest designed to “foster safe Inc., second; Huber & Huber Motor = 2,313 Reo vos i— 3,719 Divco 2,961—11 | Group E (5,000,001 to 10,000,000 
operation of trucks on the streets | Express, Inc., Louisville, and Yellow i 971 Federal an — ae oe oe | miles)—Asbury Syst oF. 
i ; ; oc , ‘ , 4 | y Systems, first; F. N. 
s a : Transit Co., third. 13— 316 Crosley 700—13 13— 410 Crosley 290—13 ‘ 
and highways of the nation 9,953 Mise. 9,079 11,951 Mise 15,548 | Rumbley, Fresno, Calif., second. 
through competition between Group D (5,000,001 to 12,000,000 Total All Makes f i Tot 1 All Mak Pe Group D— (2,000,001 to 5,000,000 
' fleets similar in size and char- — Navajo Freight Lines, Inc., seaers ; A _ saa ney Ma and on miles)—Walker Hauling Co., At- 
cter,” winning a first place in rst; Hemingway Bros. Interstate : : ere eae lanta, first; Collett Tank Lines, 
sate dive in which it com- Trucking Co. second; Central Salt Lake City, second; Silver 
peted. ge a 5,000,000 Ltd., Los Angeles, first; Sooner|ond; Lay Trucking Co., third. ‘Gone co aaa oan 
A- The P.I.E. company garnered a| miles)—Misletoe Express Service, |¥Teight Lines, Oklahoma City, sec-| Local general cartage: | miles)—L. L. Majure Transport Co. 
first place in the combination local| Oklahoma City, first; Asbury Sys- | °"4: Pacific Highway Transport,| Group D—(2,000,000 miles and | Meridian, Miss., first; Lee & Eastes 
ed and over-the-road class for general | tems, Los Angeles, second; Mis- | !"¢- third. up)—Geo. F. Alger Co., Detroit, | (tanker div.), Inc., Seattle, second: 
ng commodity carriers whose vehicles) souri Pacific Freight Transport Group A—(up to 500,000 miles)—| first; Signal Trucking Service, |Maybelle Transport Co. Inc., Lex- 
ny travel 18,000,000 miles or more per| Co., third. Osborne Trucking Co. Inc., Vin-| Ltd., second; Mason & Dixon | ington, N. C., third. ; 
hg year. It also took first places in} Group B (500,001 to 2,000,000 cennes, Ind., first; Southern States, Lines, Inc., third. | Group B — (500,001 to 1,000,000 
x= the over-the-road division for car- | miles) Signal Trucking Service, | Cooperative, Inc., Baltimore, sec-| Group C — (1,000,001 to 2,000,000 | (Continued on Page 31, Col, 1) 
ry riers covering 12,000,000 miles and saabnc ts ale 
ist more and in the 1,000,000 to 2,000,000 
ey miles per year local and pickup 
ng and delivery category. 
t By virtue of its clean sweep in 
a the ATA contest, P.I. E, automati- 
st. cally became the choice of Trail- 
mobile Co. of Cincinnati for the 
Trailmobile Trophy, awarded for 
1g “the most outstanding record in 
g- safe operation and highway safety.” 
ne Kenneth M. Beadle, safety director 
i - for Pacific Intermountain Express, 
rt received one of the awards annu- 
e- ally presented to individuals re- 
or sponsible for outstanding fleet 
id safety by Electric Auto Lite Co. e 
; i, EASY with a WEAVER WY-25 
at The Pennsylvania Motor Truck come WI 4a = 
Assn, was selected as the organ- 
rs ization among ATA-affiliated a e e 
1- trucking associations that carrie #y ly is t 
iS out the best program of safety eee e on com md ion 
rt ‘ promotion. 
8 4 A certificate of honor will go to 
le the runner-up, the Motor Truck 
Assn. of Southern California, and 
third place certificates of merit will 
be granted to three associations, the 
Oregon Motor Transport Assn., the 
Washington Motor Transport Assn. 
and the Texas Motor Transporta 
tion Assn. 
Winner of the Trailmobile ee 
for the outstanding record in safe 
operation and highway safety in ® Operates faster, more accurately 
the tank truck group was the ® More dependable, more enduring 
—. Transport Corp. of Des ® Easy to operate and understand wre 
. Judges of the National Truck ® Shows brake and alignment 
9 Safety Contest, which features conditions in one operation — 
5 safety competition by comparable instantly! 
y mileage groups and certain types @ No electric or hydraulic connections 
of special service, were Harold F. 
® Entirely automatic 


Hammond, manager of the trans- 
portation department, U. S. Cham- e 
ber of Commerce; Norman Da- 
Automotive 


Shows pounds of braking effort on 
each wheel 


7 mon, vice-president, 

F Safety Foundation, and George @ Car drives on from either direction 
R. Wellington, chief of the Safety @ Available in either surface or flush 
: Section, Bureau of Motor Carriers type models 

; of the Interstate Commerce Com- 

mission. @ Ideal for Official inspection 
Programs 


Winners of the various classifica- 
' tions of the contest are as follows: 

Combination local and over-the- 
road, general commodities: 


Proven by more 






Surface Model WY-25 






Group F—(18,000,000 miles and ‘ 1 
up)—Pacific Intermountain Express years of Gee aa meee ae 
Co., Oakland, Calif., first; Mason ; testing trucks and buses. 
and Dixon Lines, Inc., Kingsport, actual service! 


Tenn., second; Yellow Transit Co., 
Oklahoma City, third. 

Group E—(10,000,001 to 18,000,000 
Lee Way Motor Freight, 


service-wise Weaver advantages for 


You’ll never know just how much extra Brake and Alignment Tester you show 


; miles) 


Inc., Oklahoma City, first; Garrett 
Freightlines, Inc., Pocatello, Ida., 
second; Silver Fleet Motor Express, 
Inc., Louisville, third. 

Group D—(5,000,001 to 10,000,- 
000 miles)—Navajo Freight Lines, 
Inc., Los Angeles, first; Heming- 
way Bros. Interstate Trucking 
Co., New Bedford, Mass., second; 
Central Truck Lines, Inc., Tampa, 
Fla., third. 

Group C (3,000,001 to 5,000,000 
miles) Misletoe Express Service, 

Oklahoma City, first; Asbury Sys- 
tems, Los Angeles, second; Inland 
Motor Freight, Spokane, Wash., 
third. 

Group B—(1,000,001 to 3,000,000 
miles) Missouri Pacific Freight 
Transport Co., Houston, first; Pa- 
cific Highway Transport, Inc., Se- 
attle, second; Alton Box Board Co., 
Alton, IIl., third. 

Group A—(up to 500,000 miles) 


| 


brake and alignment service profit 
you’re missing until you start feeding 
it through your shop with a Weaver 
Brake and Alignment Tester. One out 
of every three cars is proven to need 
service—and it's one job no car owner 
wants to put off. Witha Weaver WY-25 


visual proof of need for service—and 
ample proof that work has been cor- 
rectly done. The WY-25 is made by the 
pioneer manufacturer of automotive 
safety testing equipment, and is ideal 
for Official Testing programs. No other 
unit of equipment gives you all the 


profit-wise brake and alignment 
testing. 

See your Weaver jobber or write 
us for Bulletin AN 476. Weaver 
Manufacturing Company, Springfield, 
Ill., U.S.A. 











(Continued from Page 28) 


our highways are in critical eon- 
dition and that more funds are 
needed, half of our states diverted 


some part of their highway money | 


to other than highway purposes. 
Ten of the states with diversions 
in 1949 also raised motor fuel tax 
rates during the year. 

It is interesting to note that in 
two of these states, Georgia and 


Saturation a Threat? 


Diversion of Road Funds Is Seen Throttling 
Necessary Building Program 
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achieve the same yield for high-| 
way purposes. 

Rhode Island led all states in| 
percentage of diversion with 46.2 | 
percent of highway use funds used 
|for non-highway purposes. Others | 


sion were: Florida, 36.8 percent; | 
|Georgia, 36.2 percent; Texas, 19.3) 
percent; New York, 17.4 percent; 
California and the District of Co-}| 


with more than 10 percent diver-| ™ 
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Washington, the amounts diverted ‘lumbia, each with 15 percent, and) Cgrries $100,000 Cargo— 


were far greater than the revenue | Washington with 14.4 percent. 


produced by the increase in fuel | 


A special Commer Van is transporting the $100,000 gold tea set, 
It was back in 1934 that states commemorate the 650th anniversary of the British Hall Mark, on its tour of the U. S. \trail in 1947 and were free fror 


tax. In Georgia, where there was| first discovered that highway use | Commers are produced by the Rootes Group of England 


a fue] tax increase of from six to| tax funds was a practically un- 
seven cents, which brought in $5,-| tapped bonanza. For the 10-year | 
976,000, the state spent 36.2 percent, 
or $18,030,000, of its highway user 
taxes for other than road purposes.| uses. 

* + * | “Only” 


000 was by-passed to “grab bag” | Per year. 


be said to have the effect of |$215,039,000 to non-highway uses. 
causing the highway user to pay 





three cents in taxes per gallon more | $2,571,040,000 was diverted. In only|000 in 1938, $181,654,000 in 19339, | 


Following is the amounts of di- 

is used advisedly since|version of highway funds in the | 

HIS diversion in Georgia could|in 1941 alone the states diverted|last 15 years: $122,150,000 in 1934, 

| $147,143,000 in 1935, $169,344,000 in| cenit tes oes lee Mads Oe Ge mes 
1936, $163,082,000 in 1937, $157,516,- is -year span only | 

From 1934 to 1949, inclusive, some | 19 $ in D aa teas cna Laan (ate tani ‘fund tia eneest te Wee the muner 


'000 in 1943, $138,502,000 
| $99,834,000 in 1945, $94,578,000 
1946, $170,518,000 in 1947, $189,370,000 |They can get considerable encour- 
in 1948, and $166,111,000 in 1949. 


* * * 


|\did not steal from the funds that 
have been paid by car and trucl 
owners of their states. These stat 
are Idaho, Iowa, Kansas, Nevada 
New Hampshire and Wyoming 

West Virginia marred its recor: 
by one smal] deriliction. In 1935 
took $2,000 to spoil its otherw 
clean slate. Maine and Mississi;); 
went to the grab bag in only t 
separate years, and Connecti 
slipped off the righteous path 
four years. 

Washington took $13,956,0000 
its total of $23,913,000 spent f 

non-highway uses in two years 

1948 and 1949, 

Colorado stopped diverting funds 
|from highway use in 1936 and has 
|been “pure” since. Michigan aiid 
Arizona took similar steps in 19:9 





which was created fo) Ohio and Utah hit the “holy 


diverting in both 1948 and 1949 
Car and truck dealers can «a 


period up to 1934, only $272,430,- the “steal” run below $100,000,000 | 1941, $204,165,000 in 1942, $155,455,-|complish much for their business 
’ ) 1944, by driving against the diversion of 


in | highway funds to non-highway use 


agement for their efforts from the 
\fact that in 1949 17 states kept 


than would have been necossary to|two years during that period did |$196,579,000 in 1940, $215,039,000 in|high in the knowledge that they so the purpose for which it should 


TIMKEN BEARINGS 
HOLD SHAFT & GEAR 
RIGIDLY /N LINE 


vy UML Fe = — 


| I 
SIS 


Lowes ca = 


am 


SMOOTHER OPERATION 
— LESS WEAR 


990909g09gq0gqgo9909gd90009d990989 





How to help your new transmission 
keep quiet and live longer 


ANT that new transmission 

on your drawing boards to 
be quiet as a kitten and have “nine 
lives” too? 

You'll get a good start toward 
these goals by including Timken 
tapered roller bearings in your de- 
sign. Timken bearings keep shafts 
rigidly in line. Deflection and end- 
movement are eliminated. Opera- 
tion is smoother, wear and tear on 
moving parts reduced. Where gears 
are involved, Timken bearings pro- 
vide closer meshing. 

Design is simplified by Timken 
bearings, also. Because they take 
both radial and thrust loads, no 
separate thrust bearings or wash- 
ers are needed. Since line contact 
between rolls and races gives Tim- 
ken bearings greater load capacity, 
you can use smaller bearings, save 





All but two cars use Timken bearings on 
the pinion. Here's a typical application. 


space. And machining tolerances 
of adjacent parts can be greater 
because Timken bearings permit 
precise, permanent adjustment at 
installation. 


TRADE-MARK REG. U.S. PAT. OFF 


TIMKEN 


TAPERED ROLLER BEARINGS 


More evidence that Timken bear- 
ings are best for transmissions can 
be found in the industry’s toughest 
bearing job—pinions. All but two 
makes of cars now use Timken 
bearings on the pinion. 

Get help with your particular 
bearing problems from our engi- 
neering staff. In Detroit, phone 
TRinity 5-1380. The Timken Roll- 
er Bearing Company, Canton 6, O. 
Cable address: ‘‘TIMROSCO”. 


NOTE TO P.A.'S. Because every step of the manufac 
ture of Timken bearings is controlled within our 
company...because our vast manufacturing facilities 
are widely dispersed... you will find The Timken 
Roller Bearing Company a supply source of outstand- 
ing reliability. 





NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER (> BEARING TAKES RADIAL d AND THRUST —-€])— LOADS OR ANY COMBINATION se 


be used. 
* * + 

HERE is no question that if 
| the highway engineers in the 
1920's had known that we would 
have some 48,000,000 vehicles in 
1950 they would have built the 
roads differently. 


It is the duty of every man 
who makes his living from the 
automotive business — especially 
the truck business—to make as 
certain as possible that the roads 
that are replaced or built during 
the next 10 years will be built 
to handle the vehicles they will 
be called upon to carry in 1970. 


Neither the truckers and car and 
truck dealers can expect this high- 
way problem to take care of itself. 
It hasn’t during the past 10 years 
and it is certain to get no better 
if diversion of highway funds is 
allowed to continue. Only by con- 
certed action and by meeting every 
challenge put forth by anti-auto- 
motive interests and short-sighted 
politicians will these problems be 
solved. 


If the automotive industry—and 
especially the truck business—is to 
continue to grow, it will only be 
|because this nation builds and 
maintains adequate roads and 
bridges to carry the vehicles put 
upon them. 


Illinois Trucks 
‘Being Inspected 
‘For Next Half 


SPRINGFIELD, Ill. — Approxi- 
mately 360,000 trucks and trailers 
| operating over state roads will have 
|taken the semi-annual safety test 
by the end of the month, announces 
Charles P. Casey, director of the 
|state department of public works 
jand_ buildings. 

Safety stickers issued last April 
are valid only until Nov. 1, Casey 
;pointed out. Operators failing to 
| obtain new certificates by that date 
jare subject to arrest and fines. 
| Tests are given in 900 official safety 
| lanes throughout Illinois. 
| “All motor vehicle owners are 
urgently requested to see that their 
trucks are submitted for tests dur- 
ing the official period,” Casey said. 

“Testing lane operators and me- 
chanics have both a moral and 
| legal responsibility to properly test 
|these vehicles and truck owners 
have a similar responsibility to sub- 
|mit their vehicles for safety inspec- 
|tion. No operator can afford to do 
| otherwise. Operation of a truck on 
|the highways without a current 
sticker places the owner in a seri- 
| ous position, particularly if an acci- 
|dent occurs under these circum- 
| stances.” 
| Safety tests according to stand- 
|ards established by the state law 
|include inspection of lights, brakes, 
| steering and safety devices and 
;}Other mechanical parts of trucks, 
tractors and trailers, to assure they 
are fit for operation on the public 
highways of the state. 


Effectiveness of the safety tests 
has been reflected in a material 
reduction in the number of acci- 
dents involving trucks since the 
passage of the state act in 1939, 
Casey said. 
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Calif. Fleet Takes 3 Firsts .. . 
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e o 
ad 7 Tuc k Sa et Awa rds Breakdown of Truck-Trailer Production 
or: Vv 1950 July June 
35 Type of Trailer 1950 1950 
January 3,083 | s 5.337 
i nnounce February 3,493 | Complete trailers rep ws 
1p} 4 March 4,395 Vans eed 3,303 3,203 
1 April 4,385 | Insulated and refrigerated ; 273 383 
‘i (Continued from Page 29) May 4,867 All other closed-top (including furniture) 2,750 2,426 
” . 280 394 
miles) —- Hageman Transport Co.,|Columbia Lessors, Inc. (Magnolia se ag San ee 
Laurel, Mont., first; Carroll Co.,|Paper Co.), first; Heintz Mfg. Co.,| : ties Platforms 1,018 1,051 
f los Angeles, second; W. S. Duck- | philadelphia, second; Columbia Les- 7-Month Total 31,208 With cattle and stake racks 137 
i worth Transport, Post, Tex., third. sors, Inc. (Askman Distributing With grain bodies 47 
Group A—(up to 500,000 miles) | Service), Dallas third 1949 All other 834 
inde _- Inter - State Transportation, ‘a ae J 2.803 Tanks 245 
is Vincland. M. d. fest: Marey © At the same time, winners were anuary ’ anks > 
has arlmen ‘Transports, anaes announced in the ATA-sponsored | February 2,829 Petroleum = 
oy City, Kans. second; Sam B. |2nual Industrial Safety Contest. Agel ats All other . 18 
‘ol Griggs, Galex, Va., third. Class 1—(0-100 employes)—Lar- May 2794 | Pole and logging 251 
as Over-the-road auto transporters: | ios: tienes eee Denver, June 2,854 | Single axle 108 
19 F. J. Boutell Driveaway Co., Inc.| are Co yoo ‘ea ceenen, July 2,236 Tandem axle . 145 
a Flint, first; Fruehauf Trailer Co. | Kaw Transport Co ‘Se —- Crock. August 2,648 Low-bed heavy haulers 129 
cae (transport div.), Ft. Wayne, Ind., | Mo., third = ’ September 2,692 Dump trailers 77 
ag second; Treloar Trucking Co.,| ~~” . October 3,256 | P “I 
hig Joliet, Ill, third. seceenet Dace + ee November 2,951 | All other trailers . ~~ 
se a ssouri Pacific Freig ranspor Decembe 3,043 : : ‘ 
our- Household movers: Co., Houston, first; Rio Grande tag aoe oe | aa a 
the Combination over-the-road and|Motor Way, Inc., Denver, second: 1949 Total 33,097 | TOTAL . 5,453 
kept local carriers: Orange Transportation Co., Inc., 
way Group A—(up to 500,000 miles) Pocatello, Ida., third. 
ney ABC Movers, Baltimore, first; Geo. Class 3—(more than 500 em- | Transit Co., Oklahoma City, sec- | AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 
ssi N. 7, on “i i —s a an & ployes) —- Supplee-Wills-Johns Milk | ond; Mason and Dixon Lines, Inc.,| i" America’s No. 1 Industry, offers to advertisers a weekly audience of an estimated 
N. J., second; Hargleroa an Co.. Philad : ; : : pivelancbiuit cana? 
Storage Co. Hastings, Neb., third. |—-" hila elphia, first; Yellow Kingsport, Tenn., third. more than 100,000 cover-to-cover readers! Lae a 
t if Miscellaneous fleets: 





the Combination over-the-road and 
local carriers: 
Group B—(over 200,000 miles) 
the —Carr-Consolidated Biscuit Co., 
Wilkes-Barre, Pa., first; Blue Val- 


Want More Truck Sales? 































lan ley Transfer Co., Kansas City, 

the second; Aetna Oil Co., Louisville, 
ally third. P 

as Group A—(up to 200,000 miles)- th EXTRA PROFIT? 
ads Columbia Lessors, Inc. (Magnolia _ WwW t cs 
ing Paper Co.), Dallas, first; Amie 
_ ae ? SS eee aay Hut. You Can Increase Your Sales Volume and Profits by Offer- 
170. tig Sash & Door Co.), Dallas, third. ing Your Prospects Exactly What They Need and Want. 


Miscellaneous over-the-road: 





omg Group C—(1,000,000 miles and up) 
| oe Bekins Van & Storage Co., Holly- 
won. wood, Calif., first; George F. Alger oo 
— Co., second; Bell Transportation 
ther Co., Houston, third. 
7 Group B— (500,001 to 1,000,000 
— miles) — Columbia Lessors, Inc. 
nn 2 (Armco Drainage & Metal Prod- 

~ ucts, Inc.), Dallas, first; Hershey 
hted Chocolate Corp. Hershey, Pa., URBAN and SIDE-AISLE 
3 be second; Erickson Motor Corp., 

and Dairyland Transport, Coon 

and Valley, Wis., third. 
s to Group A—(up to 500,000 miles)— 
: as Dakota Film Service, Sioux Falls, are 
an S. D., first; Columbia Lessors, Inc. 
and (Huttig Sash & Door Co.), Dallas, ENGINEERED and BUILT 


put second; Uintah Stage Line, Grand 
Junction, Colo., third. 
Miscellaneous cartage: 
Group C—(1,000,000 miles and up) 
Supplee - Wills- Jones Milk Co., 
Philadelphia, first; Ewing-Von All- 
men Dairy Co., Louisville, second; 
Bekins Van Storage Co., third. 
Group B— (100,001 to 1,000,000 
miles)—ABC Movers, first; Aetna 


TO MEET THE SPECIFIC NEEDS 
of YOUR CUSTOMERS 


YOU, the Truck Dealer, handle the complete deal—with the 
full cooperation of MONTPELIER Sales, Engineering and 
Manufacturing Specialists—whether it be for one vehicle or 
a large fleet. You quote your customer on the complete 










Sais Oil Co. second; F. J. Boutell “package”. 
aa Driveaway Co., Inc., third. 
Group A—(up to 100,000 miles)— ‘és 
ie Here's How MONTPELIER Helps You 
. ° ™ “ee . 
"the Twin Coach Gives 1. You tell us the nature of your customer’s business, 
orks ° the weight and size of commodity to be delivered, what 
Information on specific features he needs and wants. 
.pril 
sey Propane Fuel 2. Tell us the Make and Model of Chassis to be used. 
r to 
Jate KENT, O. A bulletin of tech- : : : 
ong eleal Ehihe eummteins the wae of 3. MONTPELIER will submit proposal and quotation to 
fety propane fuel in trucks and buses YOU—our recommendations based upon more than twenty 
has been issued by Twin Coach Co. years of experience in building delivery vehicles specially 
are Entitled “What Are the Facts designed for maximum delivery efficiency, minimum cost. 
heir About Propane?” it points out that 
— eae ha have = or 4. Simple, isn’t it? It will help you make More Plus-Profit 
aid. no effec n ane supply or ; : i r P 
a price. A chatt of gasoline, dicse! Sales. MONTPELIER is especially interested in helping you 
and and propane prices from 1940 until get MORE FLEET BUSINESS—both Local and National. 
test ; ~ ae is ao ae 
ners y the Twin Coach researc e- ee 
sub- partment, this shows that as gaso. MONTPELIER Advertising Helps YOU, Too 
aC Ine an lese ue rices ave ee ° . 
oo gone up, cost of spenens has come MONTPELIER Advertising appears in leading trade pub- 
on down. lications going to those industries using the largest numbers 
rent _ The bulletin further advises that of delivery vehicles. Your prospects read them. This 
aT if the nation’s trucks and buses advertising gets results—inquiries. Cash in on this 
cCl- were to immediately convert to l ' d 2 
um- propane, there would be no appre- TO result-getting advertising. 
ciable effect on the available sup- HELP 
ind- ply of this fuel. Present annual 
law U. S. propane productive capacity you WRITE, PHONE OR WIRE 
kes. is  15,000,000,000 gallons, according | SELL FOR COMPLETE DETAILS 
and to the bulletin. Only 2,750,000,000 | MORE 
cks, gallons are now being used for an TRUCKS 
hey purposes, 
blic | The addition to this, for example, | 
: of the total potential demand of 
ests 50,000 trucks and buses (625,000,000 ms 
— | See THE MONTPELIER MANUFACTURING CO., 
eci- consumption of only 3% billion gal- SPECIALIZED 


the lons. There would still be 11% bil- 
939, ; lion gallons of surplus propane 
capacity. 


MONTPELIER, OHIO 
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By Jack Weed 





(Continued from Page 28) 


but there are shippers, Lewis has 
found, who also cheat not only the 
state but the truckers who haul 
for them. One case his inspectors 
found was where the trucker was 
carrying a legal load, according to 
the weigh bills of his freight, but 
was 3,000 pounds overweight on the 
scales. The trucker told the in- 
spector that he knew he was pull- 
ing free freight every load, but his 
contract was a good one and he 
didn’t want to lose it by kicking 
against the cheating. 

One case of bad loading had to 
be cured at the source. Every 
truck hauling for a_ wholesale 
grocery firm was overweight on 
the rear truck wheels but light 
on the rear trailer wheels, and 
the haulers complained that the 
grocer loaded them and _ they 
couldn’t do anything about it. 
The grocer was putting the heavy 
stuff in the front of the box and 
filling the rear with light stuff. 
Lewis had to station an inspector | 

near this loading dock and weigh | 
every truck for a couple of days 


| Long Island 
}erman among the brass in Detroit. 


and then send them back to the 
dock to be reloaded before they 
could pull out. The grocer raised 
“all Ned” through his political at- 
torney and influential friends, but 
changed his loading practice after 
he found that his loads would not 
move until they were loaded prop- 
erly. 
Fishing Again 
7JHEN I snuck away Saturday 
before the ATA shindig to do 
a little fishing out from Montauk 
Point—at the far eastern end of 
I found another fish- 


I walked out on the pier looking 
for our captain and stopped to read 
the list of winners in a fishing 


|derby they had run off down there 


this year. 

Under the winner for blue fish 
—I caught so many that Satur- 
day I am ashamed of myself, 
except that the captain to whom 
we gave them can sell them com- 
mercially—I found the name of 


William Hufstader, GM’s sales 
chief, as the “winnah” with a 
5%4-pound blue—and the boat was 
the El Pescadore. As I rambled 
farther out on the pier, who 
should I run into but Editor Mc- 

Vey of the New York News and 
his wife ready to go out on the 
El Pescadore. 

Who was the skipper and host? 
None other than Joe Gaile, who re- 
cently took over a major share of 
the Glidden Buick deal in New 
York. Joe was formerly a Buick 
dealer at Forest Hills, N. Y., and, 
incidentally, is quite a fishing gent 
himself. His top mark this year 
was a 389-pound broadbill and sev- 
eral giant tuna off Montauk. 


ao * + 


Roadeo Sidelights 


os say that good things come 
to those who, through fortune 
or foresight, put themselves in posi- 
tion to receive. Leon Van Nort- 
wick, top sales pusher for Dodge 
trucks, was holding court in high 
glee over the winnings of Dodge in 
the ATA truck roadeo at the Arm- 
ory, when an operator came up to 
him and gave him an order for 
eight four-tonners (so Al Nute, his 
publicity man, says) that were to 
be duplicates of the one that won 
the tandem-axle semi race. There 
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|\Smokeless Propane— 


Absence of smoke and obnoxious odors in 
the operation of propane-fueled buses is 
shown in the above photo of one of the 
new propane-powered Twin Coaches of As- 
bury Rapid Transit System, Los Angeles. W. 
H. Parmelee, Los Angeles county air pollu- 
tion control board chairman, holds handker- 
chief under Twin Coach as R. C. Cale, As- 
bury Rapid Transit System's assistant man- 
ager, looks on. Exhaust from the propane- 
powered vehicle failed to color the white 
handkerchief and no odor was discernible. — 
(Photo by Los Angeles Daily Times). 


must be something to it, for even 
Al wouldn't dare pull that one 
on me. 

The story was going around the 
Waldorf that the reason Ken- 
worth didn’t have trucks and 
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Trucks equipped with Eaton 2-Speed 


Axles make fewer 
oil. That's because 


Pile) ae 
these Eaton Axles 


double the number of available gear 
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k, thus permitting 
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every driving condition. As a result, 
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Me ti ell STi hae MMe ie lle 
away. This means, too, that stress and 


wear on engine 


and major power 


ert tt) et Mle st 
operating and maintenance economies 


—plus the higher 


trade-in value of 


Eaton equipped trucks—enable Eaton 
2-Speed Axles to more than pay for 
themselves on trucks of the 1'/, ton 
class and larger. Ask your truck dealer 


to show you what 


this means to you. 


Axle Diision 


EATON MANUFACTURING COMPANY 


CLEVELAND, OHIO 


+ 
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MOTOR TRUCK AXLES « 
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HEATER-DEFROSTER UNITS « 


SNAP RINGS 


SPRINGTITES « SPRING WASHERS « COLD ORAWN STEEL « STAMPINGS ¢ LEAF AND COIL SPRINGS « DYNAMATIC DRIVES, BRAKES, OYNAMOMETERS 





trailers for the West Coast driv 
ers to use in the roadeo was be 
cause the state fees and charge: 
that would be assessed against : 
job driven from the West Coast 
to New York would be in th: 
neighborhood of $4,700—and s: 
the drivers who won their righ 
to participate in the big eve: 
driving Kenworths had to swit« 
to White. 

It was later found, so the st« 
goes, that Kenworth could hi: 
sent a job through Canada in b« 
for a cost of approximately $2.5: 

* a * 


Overload Crackdown? 

VEN the motor vehicle admin 

trators are finally getting sma! 
about this overloading deal. Th: 
have recently asked the Bureau of 
Internal Revenue to withdraw 
ruling that fines for overloading by 
a deductible item as business e: 
pense. Until it is made unprofitabk 
for truckers to overload, a certair 
percentage will continue to try t 
beat the various state regulations 
to the detriment of good publi 
relations for the entire industry. 


A piece of literature came 
across my desk the other day 
which said, “Order Takers Are 


Out of Date”—and there never 
were truer words spoken about 
the truck business—now, or in 
flush selling times. In fact, that 
is one of the worst problems that 
the industry has to face—and will 
have to face two or three years 
from now again—unless my think- 
ing is completely cockeyed. 

A whale of a lot of trucks have 
been moved off dealers’ floors this 
year and last, but vending machines 
could have done as good a job as 
a great many dealers, if they could 
rig the vending machines up so 
they could have computed monthly 
payments and total costs with the 
freight and extras. I still maintain 
that basic transportation hasn't 
changed as much as the rearranged 
tonnage percentages indicate. 

And, if I am right, many a dealer 
is going to lose a truck customer 
because he bought a truck too light 
for his business—and it hasn't 
worked out economically for him. 
Most truck buyers this year and 
last could have better bought the 
right tonnage size with the free 
money that has been available than 
he will be able to buy the more 
expensive unit next year or the year 
after unless Uncle Sammy does an 
about-face in his credit terms and 
taxes. 


This and That 


ft ERB SPIELMAN of the J. B. 
Olson Co. tells me that he will 
shortly have a Kurbside for Ford 
dealers—just as soon as their pro- 
duction facilities make it possible 
for them to put it into manufacture. 

July truck-trailer shipments of 
5,846 were the highest since March, 
1947. Trailer production of 5,453, 
however, were down slightly from 
June this year but double that of 
a year ago July. The value of July 
shipments, $20,130,000, was a new 
record for the trailer industry. 
These trailer makers are on the 
march again—and one of the big 
problems of the tire manufacturers 
is to try to estimate the replace- 
ment tire needs of the trailers in 
the field. 

And speaking about trailers— 
when a need arises, many brains 
go to work to solve the problem 
and some funny things may come 
out of the thinking. That is, 
things that may appear funny on 
the surface because they are so 
radically different, but if they do 
the job, may become common- 
place in a short time. 

One of these is the new “Drome- 
dary” deal of Pacific Intermountain 
Express, commonly called P.LE. 

| This development is to use a long 
wheelbase truck as a tractor and 
to mount a short “box” between the 
jcab and the fifth wheel, so that 
| their rigs can carry a full load from 
the coast to Denver and only have 
to reload the stuff that is in the 
“hump box” for its journey east 
from Denver. 

The other is the development by 
Lou Fageol, which was shown in 
New York during the ATA merry- 
go-round. Lou—the bus builder 
takes his pancake power plant and 
hangs it under a Fruehauf stainless 
steel semi-trailer, builds a cab in 
the nose of the trailer and mounts 
a dual wheel steering dolly under 
the front end to give an operator 
a complete lightweight truck that 
will carry the same payload as the 
semi—but, according to Fageol, is 
10 feet shorter in length. 
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ihe To Cover Industry .. . we corm 

= be - Overload Drive 
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os , : ‘Snags 34 More 

‘= | How U, S. Agencies a Pe 

se . ss rio ‘Florida Trucks 

“ | Affect Truck Field Le age 

VEN ‘. Rd aaah TALLAHASSEE, Fla.—The Flor- 

wite ; g ect ruc te GIVES YOU. LONGER LIFE ida Highway Patrol announced that 
i ; 34 trucks were assessed fees total- 

ate 5 (Continued from Page 28) ren) Ay 8095 | a $6,600 for carrying excessive 

a A me me eet i > > > > 2eES 

hi / in its initial stages will be small |cell; Hartford, Conn., 135 High St.,| § th ed mes fron maa Be, 

be ' in number of personnel. Frank J. Madden jr.; Houston, 602) ™ ; J “Sj sae ; 

2.54 Knudson told press men that in | Federal Office Bldg., W. G. Brown; ge the department started its 
meeting problems arising in his | Jacksonville, Fla., 311 W. Monroe | F oo oe against excessive loads 
} area of responsibility he will (St., Will'am A. Dunlap; Kansas sted gg Seo Sn omc 

, | utilize the powers, facilities and City, 911 Walnut St, William A. ae eee, See 

nin services of the Interstate Com- Holloway; Los Angeles, 312 N. |hicles and assessed fees totaling 

— 3 merce Commission’s bureau of (Spring St.; Louisville, 631 Federal Baie | $48,000 against 96. 

They service and such other agencies Bldg., Prentiss M. Terry. et UL) | The fees range from one to five 

au of of the ICC as may be available. is, 2% : cents per pound, depending on the 

w its “Aside from certain problems that aoe ot pein as de tee | Body Mounted on Rubber— | amount of overweight. Truck loads 

ng b now exist, particularly in the) pint st Marion A. Le ss “d: | An all-steel milk truck body, featuring nailable steel flooring mounted on shockproof | are limited to 18,000 pounds per 

S ©) freightcar supply and manpower ahi . aoe onard; | rubber, has been delivered to Stephenson Bros., Beaver Lick, Ky., by Hanco Body & Mfg.|4Xle, Or an overall maximum of 

itabl: fields, it would appear that our, Milwaukee, 517 E. Wisconsin Ave. ¢,_ Cincinnati. |71,000 pounds. A 10 percent leeway 

os primary efforts in the immediate a G. 2 a ae a can ae jis permitted on all loads. 

oo future will have to be addressed to cond Ave., South, Silas M.  qgejiphia, 437 Chestnut St., Clifford| Edgar P. Caffrey; Richmond, Va.,| The state road department, rail- 

a ees Se ee ae Seren! Mobile, Ala. 109-18 St. 4_ Hahn; Phoenix, Ariz, 234 N. 801 E. Broad St, C. Roy Mundee: | Toad and public utilities commission 

; meet the impact of traffic burden | Joseph St., Malcolm Laws; New (Central Ave., Ernest C. Corbell; St. Louis, 1114 Market St., Clyde|#nd the motor vehicle commission 

y. that the defense production pro- Orleans, © 333 St. Charles Ave., Pittsburgh, 700 Grant St., Charles Miller; Salt Lake City, 350 S. Main ;are cooperating with the highway 

ame gram will impose upon the domestic | Harold C. Jackson; New York, 42 4. Carpenter; Portland, Ore., 520/St., Kenneth B. Dyer; San Fran-| Patrol in the campaign. 

day facilities under my jurisdiction,” Broadway, John F. McKiernan. S.W. Morrison St., Howard E. Wa- cisco, 555 Battery St. John J.| Expenses of the drive are paid 

Are Knudson announced recently. Oklahoma City, 102 N.W. Third,|terbury; Providence, 24 Weybossett Judge; Savannah, Ga., 125-29 Bull|from fees collected and the bal- 

ed I ee ae ae as uae John H. Bickert; Omaha, 1319 Far- | St., Herbert J. Denner. St., Joseph G. Stovall; Seattle, 909|ance is turned over to the road 

a pore, operators oh aenee of pcan. nam St., Ralph W. Sullivan; Phila-| Reno, Nev., 118 W. Second St.,| First Ave., Philip M. Crawford. |department maintenance fund. 

that tic storage and port facilities, and 






the needs of defense production 
° SS 
mai ssential oo 4. Welded  full- % 
have and the maintenance of essentia 1. Devile-lecking = cate Gees da: XN 


this civilian ————* coin-pressed roof ~ \ \ nels. Structural 


that the interested government agencies, 

will we can, by careful planning and $ All these extra-value features at no extra cost — 
"ars rogramming, assure a supply of . - . 
aie these facilities adequate to meet all “exclusives” found only in Fruehauf Truck Bodies: 


: * * 2 ; 
lines ‘ P toxes extra seams. A double- » design gives floor 
b as . nationwide procurement ( ) seal against dust, 

strength without = 


ould function of the Detroit Ord- dirt, water. =3 aa 
> so nance district, covering the pur- ' extra weight. a 
thly chase of trucks, trailers, automo- 
7 tive parts, accessories, tools and * 
% \ 


the Le 
equipment, was recently transferred ®. Butre-cturdy 5. Heavy-duty 


tain 
isn't to the new Ordnance Tank-Auto- e cilgher ansel sie pressed - steel 
ged motive Center, 1501 Beard St., De- 
troit 9, Mich. 
According to Charles Hiller jr., 


members. All- hinges. Extra- 
aler deputy chief of the automotive 


boords extra 






welded, all-steel sturdy construc- 
Aerovan Construc- tion gives added 
tion combines support to tail- 
great lightness gate or doors. 
with increased 





oer branch of the Army Chief of 













as Ordnance, this new organization Unit- cenagh, 

; will be composed mainly of trans- 

sa ‘ ferees from the former ordnance ilt P 

the purchasing offices at Fort Wayne ul 3. Plywood belt- Z 6. Deluxe lighting 

fre and of men from the tank arsenal high lining and = 7 and safety equip: — 
ind on Mound Rd. roofing. Provides 4, ment. rovide v 

— It will take over all of the func- extra samme G pecltive clenrance L 
; tions of the Fort Wayne setup and EE EI I ne . corgo...exta = . “77 

_— also will relieve the tank arsenal of sound-proofing. “4 Wi’ 

ae all procurement duties with the 

= possible exception of engineering 


and testing. 
It will be the policy of ordnance 
to buy all tactical vehicles on a 









B. negotiated basis, all civilian com- Only $622 buys this 12-ft. straight- 
will mercial vehicles (which are being feame Van Body with epen deer 
ord procured in rather large quantities end—complete, painted and mount- 
ro- to replace tactical vehicles now be- ed on your chassis. This is typical 
ble ing used in service duties at the of the outstanding buys now avail- 
ire. various army posts), on a bid basis. able at your Fruehavf Branch. 
of Prime contractors will be re- 
ch, sponsible for furnishing all equip- 
153, ment and assemblies as well as 
om bodies, whether they manufacture 
of these or not. All parts and sup- 


plies for the civilian vehicles at 
ew the various posts will be pur- 
ry. chased by the post automotive 
he officers. 

vig The 42 Department of Commerce 
rs field offices are as follows: 

~~ Albuquerque, N. M., 203 W. Gold 
in Ave., Thomas L. Moore; Atlanta, 
50 Whitehall St., S.W., Merrill C. 
Lofton; Baltimore, 103 S. Gay St., 
John Weber; Boston, 2 India St., 


uly 


is 

n Harold P. Smith; Buffalo, 117 Elli- 
e cott St., John J. Love; Butte, Mont., 
:, 14 W. Granite St., William G. Ma- 


n ae oa S. C., 18 Broad $ ay 
; Cheyenne, ll 21st St. and 622 — Painted! Mounted! Ready to Roll! 
whHE © 


Carey Ave., Albert B. Kahn; Chi- 


cago, 332 S. Michigan Ave., George 2 : 3 
2 &  C. Payne; Cincinnati, 105 W. Fourth | bers at the features! Look at the price! Here’s custom- available in 12-ft., 14-ft. and 16-ft. lengths, with 
i y s. Fe. oe. Lateey; aevehand, 925 built quality ... at an amazingly low, production- straight-frame or wheelhousing. And Fruehauf offers 

. e e ’ oore; i i *k § . iC ‘ 
. lg a . me. Ray L line price. Fruehaufs are the Truck Body buys of the you a choice of over 500 standard body options. Doors, 
+ Miller: Denver, 828 17th St.. Charles year. as many and wherever desired, are designed into the 
“4 E. Brokaw; Detroit, 230 W. Fort All Steel! All Welded! Fruehauf Bodies are “Unit- Body for strength and precision fit. 
at St., William T. Hunt. Built” like the famous Fruehauf Aerovan Trailers — Your Fruehauf Branch can mount your Body, paint 
mn 1, PASO. Tex. 206 U. & Court lighter yet stronger throughout. ‘“Unit-Built” means ex- it and have your new Truck ready to start earning in 
: ) House Side, Thomas U. Pur- tra ruggedness vee extra long life +. extra low upkeep. a matter of hours. See your local truck dealer or nearby 
t Welded into a single, rigid unit, nothing can warp or Fruehauf Branch today for the model best suited to 
splinter. your needs. 

| >» bd . pe . 

Neb. Tr uc ke rs No other Body rivals Fruehauf for rugged strength Bopy DIVISION, FRUEHAUF ‘TRAILER COMPANY, 
n El t N ... for performance on the job—on your job, They’re DETROIT 32, MICHIGAN. 

“lec Ogg ; 

SP 

d OMAHA.—Ralph Nogg, head of | ; : 
S I-Go Van and Storage Co., was :, 
2 elected president of the Nebraska 
s Motor Carriers Assn. at the group’s | 
r annual convention here last week. | 
r Ed Neylon, Lincoln, was elected | = i i 
| | (Bd Neylon, ‘Lincoln, was’ elected | Ready for the Road Luck Bodies Custom-built quality at 

: ® 2 
include Patrick O'Donnell, Omaha, | in a matter of hours (de production line prices! 


we 





treasurer. Paul Halpine, of Lin- 
coln, was reelected secretary. | 





Truck New Products 


|other groups has been announced 
|by American Trucking Assns. | 
3 | “American Trucking Facts,” pre- | 
|}pared by the ATA public relations 
| department, includes a summary of | 
the development of the trucking | 
[industry and its position in the| 
|nation’s transportation picture to- 
|day. Also in the booklet are sta- 
tistics on truck registrations, a| 
brief history of ATA and illustra- 
|tions of various trucks. 

ca * + 











TRUCK CARGO HEATER—A propane gas- | 
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VACUUM LINE 
70 CAB GIVES 


aot 1% 6" On 
8° wioms 


100 / FLOW 
TANKS UNDERCOATED 
Saeoee 


PERMITTING Ya" size 
GRIT TO BE DELIVERED, 





TIME SAVER—K. W. Vacuum Sander Co., 
512 Chicago Ave., Dixon, Ill., manufactures 
this truck attachment. Valve action control 
from the cab allows grit to be delivered as 
desired. An auxiliary vacuum pump main- 
tains vacuum at high altitudes or when the 


| vehicle is = under very heavy loads, 
h 


the company says. The adjustable valve open- 
ing (1% inches when wide open) permits fine, 
medium or coarse grit to be used. The com- 


fired heater with a self-contained unit is pany claims a vacuum sander will save tires, 
announced by Rue R. Elston Co., 2375 Uni- help avoid accidents and save time in bad 
versity Ave., St. Paul. Model X-100 (shown) weather. 
mounts on the outside front wall. The pre- | 

o * + 


pane cylinders are held in containers on both 
sides of the heater. Model X-200 is mounted | 
on the floor inside the body. | 


. * * 








PREVENTS TRAILER TILTING — The No-Tilt| 
Fifth Wheel Lock, distributed by Hodo & 
Vandigriff, P.O. Box 2127, Montgomery, Ala., 
is installed by being welded to the front of 
the fifth wheel. The device couples to all) 
| trailers with standard king pins, says the firm. 
* * * 





ALL-PURPOSE TRACTOR—This tractor is de- 


HEATS TRAILER CARGO—An independent 
signed to move and spot trailers in and about 


heating system, which includes the heater, 4 f 
five-gallon fuel tank with gauge, battery and terminals and warehouses. Columbia Truck & 
charger, thermostat and electrical controls, | Equipment Sales, 164 Perry St., New York 14, 
is announced by Hunter Mfg. Co., 1550 E. is the manufacturer. The transmission, steer- | 

fifth-whee! elevator and winch are hy- 


ing, 








17th St., Cleveland. The unit circulates warm 7 
air. It operates without any connection to| draulically operated. The operator stands on 
the trailer. It weighs 175 pounds without bat- a low platform in front of a bank of finger- | 

touch controls. Through its eight speeds for- 


tery or fuel. | ' 
ward and eight in reverse, the tractor can 
negotiate an 8 percent grade with a 20,689. | 


Pe ADJUSTS FOR LOAD—A spring whose ca- 
pound GVW at 6.7 miles an hour, and a 160,- 


+ 
ATA Brochure pacity can be increased or decreased by 
| adjusting two nuts is announced by Laher | 000-pound GVW load at 1.2 miles an hour up | 


Publication of a booklet giving |Spring & Tire Corp., 2131 Locust St., St.|the same grade, the company states. Top 
background information about the | Louis and 2615 Magnolia St. Oakland, Calif.| speed is 10'/, miles an hour. The vehicle's 
American trucking industry for use oe 0411 fits all cars and trucks with un- | tractive force and drawbar pull can haul 15 

| derslung rear 


leaf springs of I'/2, 1% and|vehicles of 20 tons gross weight each on 
editors, writers, teachers and | two-inch widths, says the firm. level ground, it adds 


by , ; ; 


s Spark Plugs Fire 
- mae Water / 


a me 
~ CimayrF 
you. 
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Far Left: Universal Star- 
let Pat Hall tries un- 
successfully to drown 
out a Sealtight-protect- 
ed motor. 


Left: Sealtight demon- 
strator on dealer's count. 
er lets ccstomers prove 
to themselves that spark 
plugs fire under water. 
A real sales clincher at 
only $5.00. 


1: Sell the Original Equipment Line 
SEALTIGHT Ignition Insulators 


Here are the ignition insulators used as original equipment 
on many cars, trucks, gas motors, outboard motors, etc.. Seal- 
tights are FIRST—the ESTABLISHED LINE! They seal out 
moisture, rain, snow, smog, fog, oil, and dirt—for more gasoline 


mileage due to perfect firing. 







Now other insulators are on the market, because ignition protection 
is a must for motorists. THEY WANT, NEED, AND DEMAND ignition 
insulators. Get the big profits! REPLACE WITH SEALTIGHTS! 


Ask your jobber or write 


SEALTIGHT CORP., Cedar Rapids, lowa 





Marine 
sulk r Out 
bo nd laa: 


ealtight 
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BRIGHT LIGHT—The Unity 110 volt piu 
searchlight is called the most powerful 5 


|able searchlight available by its manu! 
turer, Unity Mfg. Co., 2909 S. Indiana Av 
Chicago. 

+ + * 





Detroit Automotive Products Co., 8701 Grin- 
nell Ave., Detroit, NoSpin differential is in 


NoSPIN DIFFERENTIAL — Manufactured by 
all the newly designed combat wheeled ve- 





hicles for military purposes, according to 
S. F. Baker, president. Made for trucks in 
which full traction is of prime importance, 
| it lists among its users: school buses, public 
utilities, general delivery vehicles, and vil- 
|lage and township fire trucks. NoSpin is 
available for Ford, Chevrolet, Dodge, Inter- 
| national Harvester, Studebaker, GMC, Fed- | 
eral and Reo trucks, and some models in 


other lines, the company states. 

ENEMY OF GLARE—Visor-ette, an all-plas- 
tic visor, is easily installed over any ordinary 
| seal beam headlight, the company states. Of 
particular importance to the inventory-minded 
dealer is the fact that only one size need be 
| stocked with the assurance that virtually any 
|car or truck now on the road can be fitted 
| with the visors in less than five minutes, adds 


Kilbourne Mfg. Co., 74 S$. Canal St.. Akron 


| 
| 


| 





° ey 
eo 


LIFTS ONTO PICK-UPS —Venco tailgate | 
| loader, produced by Ven Corp., 2832 Newell | 
| St., Los Angeles, has a loaded capacity of | 1— 
| 600 pounds. The device is raised by one man | 
| with nine turns of a removable crank, says 





CAR ENGINE HEATER—It is being offered 


| the firm. Model 25 has a platform 28 by 48|for the first time in this country by Gen- 
| inches and it closes flush to the truck. eral Electric's Industrial Heating divisions. 
The Calrod engine heater pre-warms the 

* * * | coolant which surrounds the car's engine 


block. It reduces engine wear and starting 
load on the battery, G-E engineers said, and 
also speeds warmup of the car heater. In 
use for some time in Canada, the device con- 
sists of a G-E Calrod tubular heater (im- 
mersion type) that is not affected by anti- 
freeze compounds, the company states. It 
is rated 400 watts at 115 volts to provide 
ample heat even to sub-zero temperatures, 
it adds. 





FOLDS INTO MIRROR—This device, which 
s operated by a lever just below the steering 


wheel, is a design of Emil Hanson, 804 N. | 
Yan Buren St., Milwaukee. A_ light bulb, | 
| fitted into the mirror, illuminates the red | 





| hand when it is swung out. Designed for cars | ; 
and trucks, Hanson says the mirror arm car 
be extended for truck uce 

| | maintenance body has 





transit- 


AIMED AT PUBLIC UTILITIES—A 
been added to the 
| Powers-American line of McCabe-Powers Auto 


| Body Co., 5900 N. Broadway, St. Louis. Ar- 
|ranged to permit comfortable transit for 
| four men, in addition to those in the truck 
|cab, this unit also provides compartment 
| space for carrying a wide variety of tools 
|} and materials, 


Four-Color Tank Car Decals 
|Offered by Meyercord 


Four-color tank car decals are 
| now in regular production, it was 
| announced by The Meyercord Co., 

5323 W. Lake St., Chicago 44, In- 
formation may be obtained by 
writing Dept, TC at that address. 

The company claims the decals 

are specially designed to adhere 
to rough tank car surfaces and 
are waterproof, colorfast and per- 
manent. Trained personnel are 
not be required to apply the de- 
cals, and cars need not be taken 
out of service, the company said. 





TRUCK JACK—The manufacturer, Hyde Park 
Iron Works, 931 E. Sist St., Brooklyn, N. Y., 
states that the Sideway jack solves the |ift- 
| ing problem for all modern low-slung route 
| trucks. The jack is small and compact. It's 
| the only jack that is foot operated and lifts 
| from the side of the truck—right under the 
| chassis, the firm adds. 
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gained % from the last quotation 
on the previous Saturday. | 
The remainder of the more active 
ear issues were still fractionally 
under the final price Saturday, with 


(*n the Financial Front... . 





which was | 


(I 


Reg. W Rule Boosts 
Trade in Car Stocks 


By George Deery 
Associate Editor 
T DIDN’T take long for auto 
stock buyers to react to the) 
irther choking of car installment | 


er On the Curb—Crosley—-immune 
to the bolt out of the blue to the 
nation’s most 
|On a 100-share turnover, the Cin- 
|cinnati auto builder’s stock fell % 





important business. | 


the exception of Nash, 
unchanged. 
o * * 
Boardrooms Buzz 
- . With predictions that U. S. 
Rubber will report a net profit 
of $8 this year ... Five dollars, 
Say some sources, is the expected 
net 1950 for White Motors, right 
sharp when compared with its 


















plu ; $1.41 in the previous year . . 
Is : credit. At the close of the market 
anui j One result was that, for the | Wednesday, General Motors was ic. Sak ae SiS 
) A tirst time in this writer's mem- up a point and Chrysler had 38,594,354 shares nee. due 
§ ory, five motor issues were 1946. The 373,504,783 shares trad- 
a a hog oy een boa “ ed in the first nine months was Sells to Stores from Truck— 
cheliaaine aataatien tee ino ailioe Auto Stocks | tops for the past 17 years, states This ‘'toy-store-on-wheels'’ has taken the guesswork and time-waste out of ordering new 
the latest edict from Washington. Oct.16 Oct.9 | the New York Times. ‘ toys for 250 retail customers of ABC Toy Distributors, Dearborn, Mich. Lou Berman, owner of 
aiser-Fraser was second in| Chrysler .. . 18% 82% | «+. with the word from Standard the company, has increased sales 25 percent by bringing customers samples of every new toy, 
turnover on the New York Curb| So ee ee 3 3% | Oil of New Jersey that it stands instead of selling from printed folders. Even bulky toys are carried in this Dodge Route-Van 
exchange. | General Motors 51% 55% = on its i. ca oe that - delivery with 348 cubic feet of cargo space for stocks and displays. Ample headroom 
Heavier trading in automotive | Sete. : "7 7" Sat thin thine? ; J Tite acne permits retailers to step inside the truck to examine the samples and place their orders. 
‘ tine th ‘ilies thie the | Nash-Kelvinator .. 19 20% $5.23 oe a Could hit $8 this T ° t E d B ff | PI 
ca | el | Packard ...... rae ae 4y year and might pay another $1 . 
nation, with a net overall ened Studebaker ....... 34% 851, extra dividend, South Bend hears. rico to xpan ultato ant 
of losses. . «& % | Tucker ... . 05 10 ° 7 Tire & Rubber net BUFFALO.—-A $750,000 to $1,000,- | a company spokesman last week. 
Ww illys-Overland .. 8% 84 income for the year ended Nov. vas 4 " : i Jobs for an additional 500 work- 
Pahang MOTORS led volume | Average for 30 may be over $6.50, compared ae een wee ee ee ee ers, about 70 percent of eat 
" on — Big rao oe a 10 Stocks ....... 22.30 23.56 | with 94 cents in the previous fis- | the five Trico Products Corp. plants women, will be created by the ex- 
shares and closed at a loss o 4. al year. re ' : : 
Chrysler, in fourth place, dropped | - pear toe ad cal — a ; here, the city council was _told by pansion, the spokes sman said. 
1% in 17,100 transactions. Stude- | 
baker, which has been a heavily} 
traded independent, followed in 
fifth slot—13,800, off %. — — — 
|-plas- Nash, in 12th position, lost one- , 
dinary half on a volume of 8,800 shares. WHY 
me. OF Only Packard among the 15 is- 
linded 
68 be sues took a contrary course and 
ly any chalked up a gain of % when 
fitted the session had ended with a total U 3 ' TY SPOTLIGHT 
adds of 7,200 shares for that issue. 
Akron Packard was I4th. K-F wound 


up the day off 4 on 19,800 shares. 


Not in the first 15 stocks attract- 
ing the most attention, but reflect- 
ing disappointment at the news 
from Washington, were Hudson's 
5,700 shares with a decline of ‘2, 
and Willys-Overland, down % 


CALLED 
“THE CAR DEALER’S 


SPOTLIGHT”? 






SS 






on 
a turnover of 9,000. Both are on 
the Big Board. 

Neither _was the other auto ma'-- 





f Gamble-Skogmo Sales Gain 
25% in Nine Months 
Gamble-Skogmo, automotive 


stores, reports consolidated net 
sales in September exceeded Sep- 


l 





tember, 1949, sales by 20.13 per- 
cent. Sales of $12,545,005 compared 
w:th $10,442,541 in September, 1949. 
fered 
Gen- Third-quarter sales were 24.60 
sions percent ahead of the same 1949 
the quarter. Nine months’ sales of $94,- 
ngine 536,952 exceeded sales of $90,740,696 
rting through September of last year by 
= 4.18 — 
con- pees 
{im- 
anti ASI Show Visit 
a 
wide By Jobbers Called 
Vital to Dealers 
CHICAGO. — Jobber attendance e¢¢ Unity protects the car dealer’s retail sales—by 
at the Automotive Service Indvs- ° ° ‘ ae 
tries show is vitally important to distributing only through legitimate wholesalers— 
dealers and garage and service sta- never through chain stores or other cut-price channels. 
tion operators, says B, G. Close, 
chairman of the show's joint oper- 
ee ; ating committee. if 
: “Unveiling 1951 lines at Chicago : : : . : ‘ 
i on ee SS a Unity Spotlights will not drift in the wind, rattle, etc.—because 
now service parts, equipment, tools 


Unity Spotlights are the only ones with adjustable frictions, both 


and accessories to reach the ulti- 


te ser before spring requires : : : : . . 

| da: i seal le Gite Ge horizontal and vertical, easily adjusted with a screwdriver. 
show, select his lines and arrange 
kuto rao aa ee ee All Unity Spotlights are three-tube spotlights. The outside tubing is tightly 
a Close stated. locked in che corner post by the two mounting brackets and cannot rotate. The 
ruck A. B. Coffman, manager of the . . . : . ° ° 
nent ; show, points out that the 1950 show head housing and the handle housing pivot on this stationary outside tubing. 
bole wm be the com ome in two —_— The corner post is stronger after the Unity Spotlight is installed. 

and that “jobbers do not wan Oo 

wait for manufacturers to come There are millions of Unity Spotlights in the field 

to them with their 1951 programs. aa fi caf, ‘ f; f c 

tather, the jobbers choose to come giving perfect satisfaction after years of service. 7™ 
to Chicago, where they can see : . rej ss 

po. ge ll lle Look for the spotlights with the ornament on top. Nothing th m3 

roof and arrange to have it in their . : a 
re own stores for presentation and You will nerves Se 7 Unity products sold at cut U 1 That is Wh $ the BEST 
us delivery in spring.” prices either under Unity name or under a different rp Y SPOTLIGHy 
Dey Coffman added that, to carry this ; e Ss r 
> sae taancat Gdaaiatee aee en name or trade mark. Unity protects the dealer. fay Deg ‘a © calleg 
yy 5,000 jobbers already registered for | 
8. : the event are posting special ban- 
Is ; ners and releasing local publicity 

; stating that they will be at the : i 
re 3 show. At least 11,000 more jobbers 
@ | il"follow’eute betore' the exh UNITY MANUFACTURING COMPANY 
r- tion opens, Coffman said. 2909 SOUTH INDIANA AVENUE ° CHICAGO 16, ILLINOIS 
“e Y The ASI show, to be held at| 
2 Navy Pier here Dee, 4-8, will have MAKERS OF SPOTLIGHTS WITH OR WITHOUT MIRRORS + FOGLIGHTS + BACK-UP 
re an exnibitors an 1s | 

. expected to attract a record atten- LIGHTS+ POLICE LIGHTS+ FIRE LIGHTS + DECK LIGHTS. AND. EMERGENCY LIGHTS 


dance, Coffman says. 
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Automotive News 


Almanac Advertising 
for ‘51 
Sure to Reach New Heights 


UP AND UP gues the annual Automotive News 
Almanac in the estimation of the automotive field’s 
media buyers. They’re realizing its potency for year- 
round selling to the Decision Men of America’s 
No. 1 industry. 


HERE ARE THREE GOOD REASONS: 
ALMANAC is the standard source of complete, 


authentic industry information. 


ALMANAC is referred to all year long for sta- 


tistics, charts, graphs, and historical data. 
ALMANAC is a buyer’s guide. 


Mailed to all subseribers with the April 30, °31, issue. 
First forms close March 15. 


Subscriptions, costing $8.00 a year, are at an 
all-time high: The circulation now tops 39,000. 


*No issues— 
paper rationing. 








THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 





DETROIT 26, MICHIGAN 


PENOBSCOT BUILDING ° 


ADVERTISING OFFICES: 


NEW YORK CHICAGO DETROIT LOS ANGELES 
Edward Kruspak J. Goldstein Dick Webber R. H. Deibler 
51 E. 42nd St. 360 N. Michigan Penobscot Bldg. 2506 W. 8th St. 

Murray Hill 7-687! State 2-6273 WO. 3.0495 Dunkirk 3-0303 








S. C. Gas Receipts Climb 

COLUMBIA, S. C.—Gasoline tax 
collections in South Carolina for 
September totaled $2,797,353, com- 
pared with $2,190,312 in September, 
1949, according to the state tax 
commission. 

* + * 


Rail Power Prediction 
| MEXICO CITY.—The driving 
|wheels of tomorrow’s locomotives 
will depend upon electricity, regard- 
less of the original source of power, 
it was predicted here last week by 
A. H. Candee, transportation en- 
gineer of Westinghouse Electric 
Corp., Pittsburgh. 
| + * * 
Red Fire Trucks Out 

VANCOUVER, B. C.—The 
bright red of the fire engine may 
soon be a thing of the past in 
British Columbia. A softer ma- 
roon may take its place. In Vic- 
toria and suburban Oak Bay, fire 
chiefs have already adopted the 
new color for their cars. 

The reason for the change is 
| that there are so many red trucks 
| on the roads today that nobody 
recognizes the fire wagons. 

7 * * 
Howard Zink to Move 

PASSAIC, N. J.—Howard Zink 
Corp., seat cover firm, has an- 
nounced that it plans to move its 
plant here into new quarters which 
will accommodate a one-third in- 
crease in production capacity. The 
new plant is expected to be in 


operation by mid-November. 
* * * 


Flame Hardening Catalog 


ening apparatus catalog has been 
|announced by Air Reduction Sales 


‘Steel Shipments 
And Production 
Set New Records 





last week was scheduled to be the 
highest in history, the American 
Iron and Steel Institute announced 
here, adding that shipments of steel 
products in August has set an all- 
time record. 

The institute revealed that the 
steel industry’s production rate last 
week was scheduled at 101.6 per- 
cent of capacity, equivalent to 1,- 
959,600 tons, compared with 1,951,- 
900 tons in the previous week. 

Shipments of steel products in 
August established a monthly rec- 
ord of about 6,326,500 net tons, the 
organization reported. This was 
more than 1,400,000 tons above ship- 
ments in August, 1949, and also 
topped the previous high of nearly 
6,306,000 tons set in March of last 
year. 

The institute noted that the pro- 
duction record last week marked 
the third consecutive week in which 
a new record was established. 


IU. S. Report Puts 
‘Corporation Net 


‘At Record Level 


WASHINGTON.—U. S. manufac- 
turing corporations earned a rec- 
ord $3,200,000,000 during the second 
quarter of this year, according to 
a report issued jointly last week by 
the Securities & Exchange Com- 





mission and the Federal Trade 
Commission. 
Of the 22 different industries 


listed in the report, all but three 
were shown to have increased prof- 
its in the second quarter. Profits 
of firms in the furniture and fix- 
tures industries increased more 
than others, it was said, with the 
next highest increases being re- 
corded in lumber and wood prod- 
ucts, stone, clay and glass, and 
motor vehicles and parts. 

Net income after taxes for all 
manufacturing firms, it was said, 
was 34 percent higher in the sec- 
ond quarter of this year than in 
the first quarter, and 59 percent 
over that for the second quarter 
of 1949. 


News in Brief 


NEW YORK.—A new flame hard- | 


NEW YORK. — Steel production | 





Co., a division of Air Reduction Co 
Inc., 60 E. 42nd St., New York 17 
Descriptions and illustrations of th: 
latest flame hardening equipmen 
are contained in the 20-page cat 
alog. 

* * * 


Cheaper to Ride Kangaroos 


SYDNEY, Australia.—(UTPS) 
Motor vehicle taxes have bee: 
raised 20 percent here to the 194: 
level, when they were reduced be 
cause of gasoline rationing. Th: 
increased rate will return to the 
government an additional $1,900,00 


each year. 
* * * 


Plane Zippers 


| AKRON. — Rubber-covered zip 
pers are being used on the aileron 
and tail surfaces of military air 
planes, according to the B. F. Good- 
rich Co., Akron, which manufac- 
tures the devices. The zipper forms 
an air-tight, separable joint on the 
fabric flap used as a seal between 
these moveable surfaces, the com- 
pany said. 





+ * * 


Automatic Light Dimmer 
TROY, N. Y.—A Troy man re- 
| ports that he has a patent pend- 
ing On an automatic car head- 
light dimmer to banish the glare 
of incoming headlights. The in- 
ventor, Arthur Stuarts jr., chief 
engineer of a radio station, says 
his automatic dimmer embodies 
a photo electric eye, coupled with 
an electronic device, which dims 
the lights when the headlights of 
another car approach. The lights 
automatically return to high 
| beam after the approaching car 
has passed, he says. 
+ . * 

Canadian Employment Up 

OTTAWA.—Canada’s latest sur- 
| vey shows an upward swing in em- 
|ployment and payrolls for the 
whole automotive industry, with 
51,982 employes reported on July 1, 
jcompared with 50,705 on June 1 
Weekly salaries and wages rose to 
| $3,084,173 against $2,896,498. 


* * * 





Vacationers Help Va. 


RICHMOND, Va. — Vacationing 
motorists helped to boost Virginia's 
gasoline tax collections to an all- 
time high in August, when $4,475,- 
982 was collected. Along with the 
record high collections, Crawley F. 
Joyner jr., division of motor ve- 
hicles commissioner, also announced 
that another high was reached 
when 74,592,236 gallons of gasoline 
were consumed during the month 
in the state. 


+ . 


B. C. Cars Protected 


Approximately 90 percent of all 
privately owned cars in British 
Columbia are now covered by 
automobile insurance, according 
to figures issued by the superin- 
tendent of insurance at Victoria, 
B. C. This compares with only 49 
percent three years ago. 

* * . 


Allis-Chalmers Buys Plant 


ST. THOMAS, Ont.—Allis-Chal- 
mers Rumley, Ltd., a Canadian sub- 
sidiary of Allis-Chalmers Mfg. Co., 
has announced the purchase of the 
plant of the Erie Iron Works here 


ive also the purchase from the city 


of an additional seven acres of land. 





‘ue CHROME 
PL case nts 


PLATES 


PVT 


DEALERS: 
The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-si 
FREE SAMPLE. .. Yours to keep and 
compare! 

©® NO OBLIGATION @ 


Stemac.. » 





ae koe ae) 


DENVER 


Cc 














DOS 
»S) 
beer 
194: 
l be 
Ths 
the 
10,006 


Zip 
eron 
air 
ood- 
ifac- 
rms 

the 
veen 


re- 
nd- 
ad- 
are 
in- 
‘ief 
Lys 
ies 
ith 
ms 


hts 
gh 
‘ar 


p 
sur- 
em- 
the 
rith 
y i, 


' to 


ing 
ia’s 
all- 
15,- 


the 


ve- 
ed 
led 
ine 
ith 


ll 
h 
Vv 
i- 


9 





92 First Street, —_— 41, Mass. 











Cincinnati Chevrolet Dealers 


left to right: Frank E. Zorniger, 
Leonard M. Sive, of the dealers’ ad agency. 





By George Deery 
Associate Editor 


Delivered before the blow to the 


auto industry in the tightening of | 
the screws on auto credit, the ad-| 


dress of Harold Hall, business 
manager of the New York Times, 
in San Francisco, has added sig- 
nificance to auto dealers and manu- 
facturers. 

It might be pointed out that 
smart, consistent advertising will 
be necessary to help overcome 
the new sales barrier. 

Hall told the San Francisco Ad- 
vertising Club newspaper luncheon 
that “unless we are engulfed in 
military action on a much larger 
scale than we are now fighting, 
the consensus of the business lead- 





BBDO’s Detroit Chief 

Robert E. Anderson, for 10 years 
an executive of Batten, Barton, 
Durstine & Osborn, Buffalo, has 
been appointed 
account executive 
in charge of the 
DeSoto account 
and manager of 
the BBDO De- 
troit office, ac- 
cording to Ben 
Duffy, president 


After working on 
newspapers in 
Westchester, N. 
Y., Atlantic City 
and Elmira, N. Y., he joined BBDO- 
Buffalo in 1936. 


R. E. Anderson 
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of the agency.) 





Present News— 

A daily news program at 12:30 p.m. on radio station WSAI is being sponsored by Chev- 
rolet dealers. Working out the plans with Margaret Maue, station promotion manager, are, 
newscaster, 


Joe Garretson, and 


is 
jthat the American public is not 
|faced with a period of serious 
|shortages and deprivation.” 


fers with whom I have talked 


He pointed out that physical 
output of the American indus- 
trial plant in 1949 was 40.8 per- 
cent higher than in 1940, and in 
August we were producing at an 
annual rate of about 64 percent | 
above the 1940 level, Hall said 
that if our military requirements 


DETROIT. — Forty-eight repre- 
sentative General Motors dealers 
from over the entire U.S. and 
Canada have concluded their ses- 
sions in Detroit with top GM execu- 
tives in the fall meetings of GM 
dealer councils. 

The dealer council plan was in- 
stituted by General Motors more 
than 15 years ago in the interest 
of more effective and equitable fac- | 
tory-dealer relationships. It has| 
been broadened and adjusted since 
and is now utilized as a highly | 
valuable liaison between the com- 
pany and its dealers. 

The basic purpose of the council, 
jaccording to GM, is to facilitate 
jthe exchange and development of 
ideas on how to better serve the| 
customers. 

There are four groups of deal- 
| ers in the council, 12 dealers in 
each group, representing multiple 
| dealer cities, key points, medium 
cities and Canadian cities. Each 
group met for one day. 
Representatives of GM in the ses- | 
| sions this week included C. E. Wil- | 
|son, president; M. E. Coyle and) 
|Harlow H. Curtice, executive vice- | 
| presidents; W. F. Hufstader, distri- | 
bution vice-president, and J. F. 
Gordon and Wilbur H. Norton, vice- 
presidents. 

Dealers on the council, by groups, 
are: 
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GM Dealer Councils End — | 
Parleys with Factory Chiefs 


A. Bennett, Cincinnati; A. M. Cost- 
ley, East Point, Ga.; C. H. Fancher, 
Portland, Ore.; Henry Faulkner, 
Philadelphia; H. L. Gillette, Chi- 
cago; Harry Green, Los Angeles; 
D. J. Griffith, Detroit; Hubert G. 
Larson, Long Island City, N. Y.; H. 
J. Moye, Newton, Mass.; J. B. 
Orand, Dallas; Joseph Villa, Buf- 
falo, and C. B. Weltner, Palo Alto, 
Calif. 

Key Point Group—J. T. Allison 
sr., Chattanooga, Tenn.; F. S. 
Balch, Little Rock, Ark.; R. L. 
Bolen, Oklahoma City; J. Arch 
Butts jr., Wichita; C. A. Dailey, 
Erie, Pa.; B. L. Fisher, Ogdon, 
Utah; Duane Kidder, Sioux City, 
Ia.; William C. Lynch, Spring- 
field, Mass.; Vernon W. Sell, Du- 
luth, Minn.; P. J. Sevenich, Ever- 
ett, Wash.; Bruce C. Wells, 
Richmond, Va., and F. C. Yeager, 





From Britain— 


The Land-Rover, an all-purpose vehicle, is 
sold in the U. S. by Rootes Motors, 27-11 N 


| Bridge Plaza, Long Island City, N. Y. Price 


at port of entry is $1,897. Accessories which 
can be attached include push plows (shown), 
compressor and welding units, trailers, winch- 
es, stretchers and a detachable hard top 
F-head engine develops 50 b.h.p. 





L-M Lets Pacts 
For New Plant 





South Bend. 

Medium City Group—W. A. Bran- 
denburg, Mansfield, O.; G. H. Davis, 
Lewiston, Me.; J. B. Easterlin, 
Greenville, S. C.; John A. Hine, 
Alton, IIl.; Clifford L. Jones, Mon- 
terey, Calif.; F. M. Late, San An- 
gelo, Tex.; J. S. Lloyd, Daytona 
Beach, Fla.; L. B. Migliorini, New 
Brunswick, N. J.; Ray Pizzoli, Lara- 
mie Wyo.; Clayton D. Stockwell, 
Janesville, Wis.; A. J. Turmell, Mis- 
soula, Mont., and Robert Wright, 





Multiple Dealer City Group—D. | 





do not exceed $35 to $40 billion, 
“we should have more produc- 
tive capacity left for non-mili- 
tary uSe than the total we had 
at our disposal before World 
War II.” 
“What this means to advertising | 
|people is very simple,” he contin- | 
ued. “We can build and maintain | 
|a pretty big war machine, one that 
fits America’s responsibilities in the 
world today, and still produce most 
of the goods on which the Ameri- 
ean standard of living and Ameri- 
|can prosperity are based.” 
| Warning against cutting down on | 
|selling, merchandising and adver- | 
|tising efforts, Hall said “the stop- 
|ping of advertising activities rather 
|than being prudent economy can 
|be a costly, even fatal, business 
| decision.” 


|Mercury Kickoff 

The 1951 Mercury is being intro- 
duced with one of the most aggres- 
Sive advertising barrages in the 
|company’s history. Details of the 
“kickoff” campaign were revealed 
last week by Robert F. G. Cope-| 
land, advertising and sales promo- | 
tion manager of Lincoln-Mercury. | 

“Some 1,650 newspapers, in 1,369 | 
cities and with a combined circu- 
jlation of more than 60,450,000 cop- 
ies, will carry large-sized pre- 
announcement, announcement and} 
follow-up advertisements,” Cope- | 
land said. “Introductory magazine | 
schedules will run in Life, Satur- | 
day Evening Post, Collier’s, Look, 
Time, Newsweek and Pathfinder. 
The outdoor announcement will ap- 
pear on more than 5,300 boards in 
1,112 dealer points. 

The dealer-sponsored Ed Sulli- | 
van “Toast of the Town” weekly 











| cerns 


television show will carry commer- 
cials on 35 TV stations which reach | 
over 80 percent of the nation’s tele- | 
vision homes, the firm states. In} 
non-television areas, Lincoln-Mer- 
cury dealer advertising committees | 
plan extensive use of spot radio. 


* * * 
Special Auto Edition 
On Oct. 24, the Hartford 
(Conn.) Times will publish a spe- | 
cial automotive edition. The main 


| 


| purpose of this edition will be to 


acquaint residents of this trading 
area with the automotive dealers 
and the services which they pro- 
vide. 

Feature stories 
will be interspersed with 
advertising of Hartford auto 
dealers. This edition is timed to 
coincide with National Automo- 
bile Dealers Week 

* . 


of local con- 


Names 


Jay Berry has joined the radio | 
and television staff of Brooke, | 
Smith, French & Dorrance, 


ad | 
agency | 


West Hazelton, Pa. 


DETROIT. — Contracts for the 
construction of a new assembly 
plant at Wayne, Mich., have been 
awarded to Bryant & Detwiler 
Co., of Detroit, for general con- 
struction and to Bethlehem Steel 
Co., Pittsburgh, for structural steel, 
it is announced by S. W. Ostrander, 
operations manager of Lincoln- 
Mercury. 

Construction is expected to start 


|within the next two weeks. 
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Yankees Make Salesmen Work .. . 





By Guy Livingston 


BOSTON. — Here in Yankeeland|@nd prospect files are the hub ofa couple of times during the week 


AUTOMOTIVE NEWS, OCTOBER 23, 1950 _ 


Selling in New England 


|monthly or availability basis is|to the old days of taking the fam- 


Staff Correspondent called for now, Parsons believes,|ily out for rides on Sundays and| 


the folks just aren’t going for high-|the whole thing. 


pressure salesmanship. 


more, instead of 12,000 to 20,000.| Selling cars, Parson said. 


So when you want to get them to) ; : a 
buy a new car, you have to really | out, “that salesmen have to go back and night, will ever return. 


sell them, 


That view comes from Roy T. 


Parson, who has been studying 
the New England market from 


the perspective of a “new man” 


with a fresh slant. 
Parsons came here nine months 


ago as sales promotion manager | 


of the Packard New England zone. 

He finds the market becoming 
more competitive, and adds: 

“The potential car buyer is fed 
up on the cold, impersonal atti- 
tude and the ‘here it is, if you 
want it,’ type of selling that has 
been going on for the past few 
years,” he said. 

A return to the direct mail pro- 
motions of all types, either on a 


| 





“That doesn’t mean,” he pointed |onstrator at all hours of the day 





Truce Ends Price Battle 


Over Gas in Chicago 

CHICAGO.—A truce which the 
Gasoline Retailers Assn. hoped 
would become permanent went 
into effect throughout this area 
last week, halting a gasoline 
price war and stabilizing prices 
at 25.4 cents a gallon for regular 
brands, 

The association warned that 
3,000 stations “might be forced 
out of business unless the price 
war ended, since the _ station 
operators were taking losses 
they cannot afford.” 





and at night. 


|dled their prospects into a dem- 


“We have matured as business 
men since the war,” Parsons said, 
“but we must realize that custom- 
ers have matured, too. Salesmen 
must bear in mind that they are 
taking the buyer’s money. The 
| buyer is ‘important people’ now 
| more than ever before. He must 
| be sold and his whims have to 
| be satisfied. 

Parson said that salesmen must 
\learn first of all to make an in- 
|telligent presentation. “Present the 
car first—then demonstrate it.” 

Parsons uses an ABC formula for 
salesmen at his sales meetings in 
|the territory, which calls for: A 
Presentation. B-—Intelligent dem- 
onstration. C—Honest appraisal, 


It is much too ex-| 
Dealers, who have a good sales| pensive for dealers to do that now, | 

They learned during the war that} Manager and ideas, are the ones|and I doubt that the days of the| 
cars are good for 100,000 miles or| Who are getting the business and |high pressure operators who bun- 








4h 


Mobley Buick Opens in Morehead City, N. C.— 


Shown at the opening of the new dealership are, left to right: C. J. O'Neil, assistant 


manager of General Motors Acceptance Co 


rp. in Raleigh; O. V. Brewster, Buick assistan: 


zone manager, Charlotte; C. C. Darby jr., office manager of Buick's Charlotte zone; H. E 
Mobley, owner of the firm; L. S$. Graham, GMAC branch manager in Raleigh, and H. < 
Colby, Buick service representative in Charlotte zone. 


not by the salesman, but by either| heard you holler about demonstra 


the dealer or the used car manager. 


Parsons cited an anecdote point- 
ing out that used car operators 
lare well aware of the demonstra- 
tion technique. Getting a tip on 
the presence of a new car on a 
used car lot 
England states, he sent a salesman 
over to get a price. 


came back and told him, “I've 


in one of the New| 


The salesman | 


tions, and I want to tell you that 

|before this used-car dealer woul 

|talk money, he made me ride in 
the car.” 

| Another point Parsons drives 
home at his sales training meet- 
ings is “Don’t believe the pros- 
pect as to what he was offered, 
but don’t let him know it.” 


The best gimmick for dealers to 
use to keep salesmen on their toes 
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and fighting for business is the in- 
centive pay plan, Parsons believes. 


“Put the salesman on the basis 
where he's looking and fighting 
for that extra dollar or sale each 
month,” he said. “Contests for 
merchandise, in my experience, are 
not as gocd as the pay incentive 
system. It’s the greenbacks that 
count.” 

He pointed out, however, that 
“merchandise contests will stimu- 
late sales at certain off periods,” 
and should not be _ completely 
neglected. “However,” he contin- 
ued, “it is hard to get salesmen 
to do paper work and reports.” 


| Financing Gains 
‘In Canada Above 


Sales Increases 


OTTAWA.—-Increases in new ve- 
hicles financed in Canada during 
August remained higher than in- 
creases in sales, while financing of 
new vehicles continued to advance 
at a higher rate than used vehicle 
financing, the Canadian govern- 
|/ment announces. 

Financing of new vehicles in- 
volved 13,282 units in August, com- 
|pared with 6,652 units a year ago, 
an increase of 99.7 percent. 

Such financing included the fol- 
lowing in August, with figures in 
parentheses being for same month 
last year: new cars, 9,146 (4,161), 
up 119.8 percent; new commercial 
|Vehicles, 4,136 (2,491), up 66 per- 
cent, 
| Financing of used vehicles in Au- 
|gust increased to 22,151 units from 
|13,894 last year, a gain of 59.4 
|percent, This included the follow- 
ing: used cars, 18,327 (11,451), up 
60 percent; used commercial ve- 
hicles, 3,842 (2,443), up 36.1 percent. 

Financing of new vehicles in the 
first eight months of 1950 increased 
{to 91,592 units, compared with 51,- 
535 units last year, up 77.7 percent. 
|This included the following: new 
passenger cars, 66,928 (32,360). up 
107 percent; new commercial ve- 
hicles, 24,664 (19,175), up 28.6 per- 
cent, 

Financing of used vehicles in the 
|first eight months rose to 155,527 
|units, compared with 102,138 last 
|}year, a gain of 52.3 percent. This 
| involved the following: used cars, 
129,948 (84,477), up 53.8 percent; 
used commercial vehicles, 25,579 
(17,661), up 44.8 percent. 


Packard Honored 
Movie Art Directors 


Salute ’51 Models 


BEVERLY HILLS, Calif._-Pack- 
ard’s 1951 models have been award- 
ed top honors by the Society of 
Motion Picture Art Directors. 

Paul Groesse, president of the 
SMPAD, in making the first annual 
awards to national manufacturers, 
said “the 1951 Packard embodies 
the most advanced concepts of au- 
tomotive styling.” 

Earl C. Anthony, member of 
Packard's board of directors, ac- 
cepted last week the bronze and 
ebony award on behalf of the com- 
pany. 
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In the Hopper 


. proposal to increase Oakland’s 

(C. Jif.) municipal sales tax rate 

from % to 1 percent has been re- 

jected by the Oakland city council. 
* * o 


Fiat Rate Insurance Held 


Costly to Mass. Drivers 

A flat rate for compulsory motor | 
vehicle liability insurance in Mas- 
sachusetts would increase insurance 
costs for two out of three motor- 
ists, according to the Automobile 
Legal Assn. The association said a 
survey indicated that 69 percent of 
the state’s motorists would pay | 
more under a flat rate system, 
while 31 percent would pay less. 

A proposal for adoption of a flat 
rate system will be voted upon by 
the Massachusetts electorate at the 
November general election. Rates 
under the state’s compulsory insur- 
ance program are fixed at present 
by zones according to accident ex- 
perience. 


| 


Contract School Buses 
Called Too Costly in Ohio 


A recommendation that school 
boards in Ohio abandon the prac- 
tice of contracting with private 
interests for school bus service 
was made in a report by the 
schools committee of the Ohio 
program commission, a _ state 
legislative interim study group. 

The committee said that a sur- 
vey of school bus operations in 
20 counties showed that board- 
operated buses transported 52,306 
pupils at a cost of only $32.92 
per pupil each school year. This 
was $3.21 per pupil less than the 
average cost of $36.15 per pupil 
for the 492 contract carriers 
which transported 23,661 pupils 
for the school year. 

a * a 


S. D. Governor to Ask 


For Gasoline Tax Hike 

Gov. Mickelson of South Dakota 
has announced that he will recom- 
mend enactment of a state gasoline 
tax increase to the 1951 legislature. 

He also said he would urge the 
“return of money to the highway 
department that was diverted from 
our highways during the period 
from 1933 to 1937 for payment on 
the rural credit debt.” 

“I believe that an increase in 
the gasoline tax is feasible at this 
time,” the governor said. South 
Dakota’s present gasoline tax is 
imposed at the rate of four cents 
per gallon. ae 


Texas Jury Seeks to Plug 
Drunk Driving Loophole 


Enactment of graduated penalties 
for drunk drivers was asked of the 
Texas legislature by a Travis 
county grand jury in Austin. 

The jury recommended the pres- 
ent law calling for felony indict- 
ments of second offenders’ be 
changed so as to provide gradu- 
ated fines or jail sentences for third 
and fourth offenders. Thereafter, 
the jury said, a felony indictment 
would be in order. 

The jury felt that at present 
many juries are reluctant to indict 
on a felony charge a second or 
third offender. This results in many 


Ellis Heads Sales 
Of Willys Trucks 


TOLEDO.—Donald T. Ellis, with 
Willys-Overland for the past five 
years, has been named that com- 


pany’s fleet and 
truck sales. man- 
ager. W.S. Venn, 


general sales 


ing the announce- 
ment, said that 
Ellis would head 
Willys - Overland 
fleet and truck 





and industrial 
equipment __ sales 
activities. 


D. T. Ellis 
ledo, Ellis first came to Willys as| 


a cost analyst in manufacturing 
planning, later becoming staff as- 
sistant for distribution, 


ment. 


manager, in mak- | 


A native of To-| 


assistant | 
to the government sales Manager 
and then assistant manager of: the | 
fleet and equipment sales depart-| 


second offense cases being passed 


over. 
~ * a 


Vancouver Gas Stations 


Seek 7 p.m. Closing Law 
Service stations and garage own- 

ers in Vancouver, B. C., are now 

seeking regulation of hours of sale 


|of gasoline. The overwhelming ma- |lation which would 


jority favor the passing of a bylaw 
which will allow pumps to remain 
open from 7 a.m. to 7 p.m., with 
certain exceptions. 

* * * 


Keystone Club Campaigns 


For N. J. Speed Limit Boost 

Keystone Automobile Club “en- 
thusiastically supports” the report- 
ed stand of Gov. Alfred E. Driscoll 
of New Jersey in favor of bringing 
that state’s motor vehicle speed 
regulations in line with those of 
Pennsylvania and Maryland, says 
Edward P. Curran, safety director 
of the club. He said Keystone has 
long urged a 50-mile limit on main 
highways in New Jersey. “As far 
back as 1939,” he said, “we cam- 
paigned for a 50-mile maximum, 


V IN GASOLINE and 


pointing out that the 40-mile limit 
(later raised to 45 on some roads) 


was even then archaic.” 
* + + 


South Dakota Police Urge 


State Auto Liability Law 


A resolution urging enactment in 
South Dakota of a compulsory mo- 
tor vehicle liability insurance law 
was adopted by the South Dakota 
Police Officers and Sheriffs Assn. 
at its annual meeting in Deadwood. 

The resolution advocated legis- 
require the 
owner of a motor vehicle to hold 
public liability insurance and acci- 
dent and property damage insur- 
jance. In the absence of insurance, 
the car owner would be required 
to file a bond with the state guar- 
anteeing coverage before a license 
| would be issued. 

* * * 


Late Car Insurance Rates 


Provoke Mass. Legislator 
Legal steps to compel Charles F. 
J. Harrington, Massachusetts in- 
surance commissioner, to establish 
the 1951 compulsory automobile in- 
surance rates, due last Sept. 15 
and yet not promulgated, will be 
taken by Rep. Harold W. Canavan. 
Rep. Canavan, who is leading the 
fight for the approval of a referen- 
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. 
Refrigerated Mechanically— 
A milk truck that refrigerates itself enroute, utilizing refrigerating unit installed under 
the hood and direct-driven by the truck motor, has been announced by Herman Body Co., 


4400 Clayton Ave., 


St. Louis. 


It will oe marketed under the name Coldaire. 


39 





The new 


refrigerating system, which can be installed in most makes of truck chassis, will be dis- 
tributed through truck dealers. 


. | 
dum to establish a flat-rate system | zone system, are established by the 
of such insurance, sent a letter to|insurance commissioner, based on 


Harrington 


| contemplated action. 
1,250,000 


About 


informing him of his|the accident 


car owners 


record which is 


' | charged against the community in 
in| which the car is garaged. The bal- 


| Massachusetts will have a financial /lot fight will occur between mo- 


| stake in the approval or rejection | torists 
of referendum 5. At the 
|time the insurance rates, under a| with low rates. 


in 


OIL LINAGE 


V IN TIRE ad TUBE LINAGE 


V IN TOTAL AUTOMOTIVE LINAGE 


Almost all papers can claim linage increases. But 
the biggest increases go to the paper that produces . . . 
and the biggest increases during the first 8 months of 
1950 went to The Boston Globe in gasoline and oil. . . 


in tires and tubes . 
Space buyers 


For results 


Globe. 





' in all fields 
sales per advertising dollar buy The Boston Globe. 

proven by thirty years of automotive 
advertising leadership — in Boston it’s The Boston 


. - in fotal automotive linage. 


MORNING ‘ EV 


who want the most 


VF 


N PAPER” 


and accessories. 


*For the FIRST 8 months of 1950 


The Boston Globe 


ENING 


. SUNDAY 


Creamer & Woodward, Inc., New York, San Francisco, Los Angeles e Osborn, Scolaro, Meeker & Scott, Chicago, Detroit 





large 
present/ rates and motorists in small towns 


cities with high 


—_ 
UL in Boston the paper that, 


year after year, has carried the great- 
est total automotive linage (including 
new and used cars) is your best buy 


for gasolines, oils, tires and tubes 











Pact Is Reached 
Between Peckat 
And Dieterich 


CHICAGO.—Charles Peckat Mfg. 
Co., of Maywood, IIl., and Dieterich 
Products Corp., of Michigan City, 
Ind., have issued a joint statement 
relative to the settlement of their 
lawsuit. 

As a part of a consent decree, 
the Peckat patent was found to be 
valid and infringed by Dieterich 
Products Corp. 

The Peckat company, as exclusive 
licensee under Peckat Patent No. 
2,180,909, covering the clamping of 
exterior auto visors to the gutters 
alongside auto windshields, had 
filed suit for patent infringement 
against Dieterich in the district 
court in Chicago. 

By agreement between the par- 
ties the matter was settled, Dieter- 
ich obtained a license and the case 
was dismissed. 


Dieterich Products Corp. and its 
customers have been relieved of all 
liability to Peckat for past infringe- 
ment because of Dieterich visors, 
and Dieterich has a license for the 
remaining life of the Peckat patent. 

Dieterich will continue to manu- 
facture and sell its clamp-on visors 
and its license protects its jobbers, 
dealers and customers in handling 
Dieterich’s visors. 






Print Shop Rolls Along— 
The interior of the ‘'print-shop-on-wheels"’ 
ment Co., Detroit, is paneled in mahogany 





81; Nash, 13; Oldsmobile, 70; 
Packard, 6; Plymouth, 129; Pon- 
tiac, ; Studebaker, 67; Willys, 
16, and miscellaneous, 3, 

Sales of used cars also showed a 
decline but demand held fairly 
steady during the month. The av- 
erage drop in sales was about 5 
percent with prices holding about 
the same for September. 


Bernalillo (N. M.) Dealers 
Name Groesbeck Chief 


Auto Markets 


(Continued from Page 18) 


ALBUQUERQUE, N. M. — The 
Bernalillo County New-Car and 
Truck Dealers Assn. has elected 


However, for the first week in 
October sales of used cars showed 
a decided drop and several dealers 





Frank Groesbeck president. 

Other officers elected were J. D. 
Coggins, vice-president; Knox 
Converse, secretary-treasurer, and 
Ward Derryberry and H. L. Galles 
jr., directors. 


reported they were revising prices 


downward.—(Stuart Riddle.) 
* * * 


British Columbia 


Automobile registrations in Brit- 
ish Columbia at the end of August 


Now Ready! The ONE and ONLY 
FACT BOOK ON NEW TRUCKS 


Note: Do not confuse with any 
used truck appraisal book. 


TRUCK 
INDEX 


Gives you UNBIASED 
FACTUAL Information 
on CURRENT MODEL 
CHEVROLET, FORD, 
GMC, INTERNATIONAL 
DODGE, STUDE, ETC. 


From Pickups to 23,000 Lb. G.V.W. 


Each model covered with 4 pages of information on G.V.W., 
payload, tires, engine and chassis specifications, dimensions, body 
types, standard and optional equipment. Data compiled from 
original factory sources and presented in uniform, condensed style 
for quick, easy, factual comparisons. Information is up-to-date 
when you get the book, and we send you additional data sheets 
on new models and changes for 12 full months from date of your 
subscription without extra charge. 








The TRUCK INDEX consists of more than 300 pages of sales-making 
information contained in a durable handbook-size looseleaf binder. 
Send in your subscriptions now, to avoid delay and get this 
powerful sales builder working for you at once. A midwest dealer 
association bought 300 subscriptions for its members. A large 
dealer bought 50 subscriptions and gave some of them to his 
fleet customers and prospects. 


Fill in the order form below and send it with your check to The 
Automotive Index, P. O. Box 204, Vernon Branch, Los Angeles 58, 
California. SOLD ON A MONEY-BACK GUARANTEE. 


The AUTOMOTIVE INDEX, P. O. Box 204, Vernon Branch, Los Angeles 58, Calif. 
Send me.... .. Subscriptions to The TRUCK INDEX, including 12 months Data Revision 
Service, at the foilowing rates: 


| or 2 subscriptions $12.50 each 
3 or 4 subscriptions $11.00 each 


CHECK ENCLOSED for $...... comeeeetO cover above subscriptions and 
12 months' service. If not satisfied, | may return the books within 10 days for full 
refund of the price paid. 


PLEASE PRINT OR TYPE 


5 to 9 subscriptions $10.00 each 
10 or more subscriptions $9.50 each 


Makes Handled. 


Firm Name 


My Name Position 
Address 
City.. - Zone.. State 





operated by the International Printing Equip- 
and furnished with a collapsible writing table 
and upholstered benche: that unfold into a double bed. The Dodge Route-Van with custom- 
built body is said to have increased sales so rapidly for the company that it plans to buy 
a fleet of seven more trucks. The 2,600-pound press is mounted behind the driver's seat. On 
the rear wall are the air-conditioning outlet and controls for an independent heating system. 


reached an alltime high of 241,375, 
according to the Motor Vehicle 
branch of the British Columbia 
government. 

This is an increase of 33,483 ve- 
hicles in one year, a jump of more 
than 16 percent. Of the total, 180,- 
052 are passenger cars, compared 
with 152,186 last year, and 61,323 
commercial vehicles, against 55,706 
last year. 

Figures show there is now one| 
passenger car for every six persons 
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. “4 : pense entailed in delivering 
Illinois Requires tar such as return carfare, lun 
jete., of the person delivering 
Buyer Approval car: 
| The tax, however, is not requi: 


On Interstate Sale |if these services are performed s 


|arately as an internal labor cha 

CHICAGO. — Stricter, air-tight | and so billed to the customer 
rules governing interstate sales Of |the time of a new-car delivery 
cars by Illinois dealers in order t0|jater, Lewis said. 
rate exemption from the ens ——_—_——— 
occupation tax have been imposed | . 
in revised regulations. Seymour hr DeSoto Names 
Lewis, general counsel of the Chi- ° . : 
cago Automobile Trade Assn., and |/2 Region Chiefs 
C. W. Coons, secretary-manager of DETROIT. — Stephen L. Not 
the Illinois Automotive Trade Assn., has been appointed DeSoto regic 
advised members last week as to al manager in Dallas, replac 
their obligations under the neW pionk L. Garard, resigned. Nob 
setup. 

Lewis stated that “in order to) 
avoid liability to the state for oc- 
cupational tax on a true interstate 
sale, the dealer should have the 
buyer endorse the order ‘condi- 
tioned upon delivery at (name of 
city and state).’ 

“The dealer or his agent should | 
deliver actual physical possession | 
of the car to the buyer at the out-| 
of-state address, and should obtain | 
an affidavit of the buyer that he| . 
took title and actual physical pos-| ©. ©. Noble 
session of the car (describing|was formerly regional manager in 
same) at the address out of state|St. Louis. He joined DeSoto in 1946 








Gilkeson Ss. L. 


|where the car is delivered on the|upon release from the U. S. Army 


|He was born in Gainesville, Tex 
notar-| Christy G. Gilkeson, formerly a 
ized at the out-of-state place of | district manager in St. Louis, was 
delivery. In addition, the dealer|promoted to regional manager 
should make out an affidavit stating | there. He joined the division in 
that the car (describing same) was | 1948 after Army service as a cap- 
delivered. It is necessary to have|tain in the adjutant-general’s de- 
a petty cash voucher for the ex- partment. 


specific date and time. 
“The affidavit should be 








in the province. Including com- 
mercial vehicles the average is one | 
for every 4.6 persons. There are} 
now 305,845 licensed drivers, an in- | 
crease of 24,000 in the year.—(F. H. | 


Fullerton.) 
* * * 


Pittsburgh | 
New-car registrations in the 
Pittsburgh district during the week 
ended Oct. 7 “were the highest 
since the first week in August,” the 
University of Pittsburgh reports. 
The increase helped to raise the 
| university's index of business ac- | 
tivity to 197.5 as of the end of the 
week. The index was 197.5 in the | 
previous week and 2089 at the| 
| beginning of August. 


* * * 


Lincoln, Neb. | 


With the apprehension concern- | 
ing corn crop losses allayed by a} 
recent freeze, the automobile mar- 
ket in Lincoln, Neb., has settled 
|down to a definite level. Regula- | 
tion W (21-month version) has had | 
some adverse influence but is be- 
ing almost balanced by aggressive | 
salesmanship. 


Said one careful observer of | 





market conditions: “Car sales 
continue to move along briskly 
in an active market. The new- | 
| truck market also is more active | 
| than usual at this season of the 
| year. The tempo of used cars has 
slowed, reflecting a critical buy- | 
| er’s market. Used-truck sales also 
are slow.” 


In September 470 new cars were 
titled as against 498 in August; | 
new trucks totaled 70 as compared 
| with 80 in August. 

The new car breakdown: Buick, 
39; Cadillac, 8; Chevrolet, 117; 
Crosley, 3; DeSoto, 9; Dodge, 30; 
Chrysler, 14; Ford, 82; Kaiser, 5; 
| Lincoln, 3; Mercury, 19; Nash, 13; 
|Oldsmobile, 25; Packard, 4; Plym- 
|outh, 46; Pontiac, 34; Studebaker, 
| 19. 
| New-truck sales: Chevrolet, 14; 
|Diamond T, 1; Dodge, 8; Ford, 26; 
|F' WD, 1; GMC, 8; International, 9; 
|Studebaker, 2, and White, 1.—(G. 
W. Kline.) 


°50 Buick Sales 
Already 17 Pet. 
Over °49 Total 


FLINT.—Buick sales are already 
17 percent more than the total of 
all sales made in 1949, says Ivan L. 
Wiles, Buick general manager. 

The 10-day report for’ sales 
through Oct. 10 of 11,155 cars 
brought Buick sales to date to 439,- 
201 automobiles delivered. 

This total is 62,086 cars over last 
| year’s alltime Buick record. 





| 





Tn ae 
pa a Costs Most 


ANTHONY ALONE 
GIVES YOU A CHOICE... 


FN A eS em 


GENERAL PURPOSE TYPE Gate used 
with or without DETACHABLE ramp for 
general commodity handling (diapers 
to dynamite) .. ."Level Lift’... Safety 
toe clearance...Non-Slip surfaced 
aluminum alloy gate floor. Choice of 
New Spring “Powered’’ or “Hydro 
Power" closing. 


SPEEDS UP DELIVERIES 


RAMP TYPE has ramp attached for 
wheel-on loading of bulky items. 
Anthony “Lift Gates" can be stopped 
at any elevation. Exclusive safety fea- 
tures, speed, and light weight identifies 
the Anthony Lift Gate. Choice of New 
Spring “Powered” or “Hydro Power” 
closing. 































“PICK-UP” Type for Ya and % ton 
trucks. The handiest, fastest “helper’’ 
you can hire at a cost less than you'd 
expect to pay! Light weight. Hydraulic 
Power. Simple and safe. Stops ex- 
pensive double handling. 


SOLD BY ALL AUTO- 
MOBILE TRUCK DEALERS 





NEW! FOR THE EXCLUSIVE NEW CAR DEALER 


KROMEDGE.4..~.- MAGNATRAY 


The Magnetic Dash Tray 


pee Ly 
IT’S CHROME TRIMMED ! 


NGM ots edt LIST 


wT LS 


ON THE DASH 
IN A FLASH! 


EVERLASTING 
GIANT CHANNEL 
ALNICO MAGNET 


HOLDS IT TIGHT 
— Magically! 


25¢ extra 
aa Le 


| 
THE FINEST UTILITY TRAY EVER MADE! 


KROMEDGE MAGNATRAY is truly De Luxe .. . VELVALINED 
to prevent rattling of contents . . . CHROME TRIMMED for 
sparkling interior beauty . . . most practical and decorative 

. . fit for the finest cars. It's an indispensable utility for 
driving safety and convenience. Eliminates dangerous fum- 
bling in pockets. 3 spacious compartments hold TOLLS, CIGA- 
RETTES, MATCHES, KEYS, ETC. within fingertip reach. 
Exquisitely designed in rich durable plastic of Metallic GOLD, 
Metallic MAROON and Metallic SILVER. Can be personalized tials can be supplied on 
in a jiffy with ao distinctive Chrome or Gold initial. order. 


GLASS LABORATORIES INC. 407 Douglass St., Brooklyn 17, N. Y. 


Get your share of the 
QUICK EXTRA PROFITS this 
unique proven fast seller 
offers you. It's nationally 
advertised! 

Order from your jobber 
or write for details. 
*An assortment of pre- 
curved, self-adhering ini- 
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Gordon Rountree Gives School Car— 

For the fourth consecutive year, Gordon Rountree, Cadiliac-Oldsmobile dealer of Waco, 
Tex., has furnished a car to Waco high school's driver-training program. Left to right are 
Arthur W. Tyler, instructor, and Rountree. 


Highways & Safety... 


50% Cut in Deaths 
Is Held Possible 


By Tom Hewitt | They are: 1. Strengthening of traf- 

mam weiter _ | fic controls, with greater uniform- 

ta walak ta cuceauiae iene ity and authority, and provision of 
On, ” adequate personnel. 2. Universal 

at 7.4 deaths per aa eee use of driver licensing; high school 
could "a reduced | river education; selective enforce- 
to three by 1960,|™ent, especially in rural areas; 
in the opinion of | traffic court educational programs 
and violators schools; fleet training 


Norman Damon, 
vice - president of| programs; periodic vehicle inspec- 





NATIONAL SAFETY 
COUNCIL'S 


hota 





y the Automotive |tion, and highway improvements. 
Zi o «adil Founda- Action programs have been 
AUTOMOTIVE Writing in the| Used with good results before. 
NEWS Traffic Quarterly The first, from 1924 through 1935, 


helped reduce the fatality rate 
from 19 to 159 per 100,000,000 
miles. The next one, 1936-41, 
brought the rate down from 15.9 
to 12. 

The one just ended, which was 
started by the President’s High- 
way Safety conference, dropped the 


EMEMEMESES published by the 
Eno Foundation, Saugatuck, Conn., 
Damon said such a fatality re- 
duction is possible if a new safety 
action program is undertaken by 
all states. 

For a new safety wave to ma- 
terialize, said Damon, each state 












to spend themselves within a lim- 
ited period of time.” Therefore, he 


ss said “clearly another major wave 


of activity is imperative if we are 
to have further progress.” 
* * * 
if bes extent of future progress, 
the safety expert said, depends 
on the answers to these questions: 
1, Will public opinion support in- 
tensified measures, or will there be 
a release into apathy until acci- 


*|dents and congestion become ab- 


solutely unbearable? 

2, Are we willing to invest a 
great deal more in safety than 
we are doing now? 

3. How much “liberty” in driving 
and walking will we sacrifice for 
“security” from accidents? 

“Achievement of this reduction,” 
Damon said, “would mean a huge 
annual sav:ng in lives and money. 
We get some idea of how much 
when we reflect that had a rate of 
three prevailed in 1949, we could 
have saved 18,750 lives, nearly 650,- 
000 injuries and over $1,600,000,000 
in economic losses last year alone.” 
7 * + 


N. J. License Revocations 


| 
| Rise 30% in 8 Months 

An increasing number of New 
Jersey magistrates are revoking 
the driving privileges of persons 
flouting the rules of highway safe- 
ty, according to the state division 
of motor vehicles. 

The division reported that 12,812 
licenses had been revoked by mag- 
istrates and the director of motor 
vehicles during the first eight 
months of the current year, an in- 
crease of 30 percent over revoca- 
tions in the corresponding period 


last year. 
* * 


Truck Firm Gives 
Drivers a Vacation 


For No Mishaps 


Truck drivers for Central Truck 
Lines, St. Petersburg, Fla., have 
a real incentive to chalk up no- 
accident records. 

When it was suggested a few 
years ago that fleet operators re- 
ward their drivers with a safety 


must accelerate its drive. Prompt 
and allout support must be forth- 
coming from all interested groups. 
It is felt that dealer groups must 
be one of the activating forces. 
Damon said a basis for a new 
program lies in the action of the 
1950 Governors conference, which 
called for studies of highway safety 
problems and well-rounded pro- 
grams before the meeting of the 
next legislatures. 
* 


* + 
Qaaarrs of the states ap- 


pear to be twofold, he said.| year. 









plaque, Sidney Allen, Central’s 
president, wondered if he couldn’t 
do better for his employes. | 

So he talked his board of di- 
rectors into spending $100,000 for 
a fishing area on Florida’s west 
coast, where drivers with good rec- 
ords could be given a week’s fish- 
ing with pay. 

Each week the two drivers at 
the top of the rotating no-mishap 
list take their families to the lodge 


rate from 12 in 1941 to 7.4 in 1949. 


“A characteristic common _ to 
these three waves of action,” wrote 
Damon, “seems to be the tendency 


Buffalo Deals Honored 


Kenmore Motor Co. and Krueger 
Motor Sales Corp., both of Buffalo, 
have received safety awards at a 
dinner of the State Insurance Fund 
honoring Buffalo area firms for 


their safety records during the past|at Homosassa. All expenses, in- 
cluding traveling fees, are in-| 
ee — aeons TEE, 










tinental cuisine and 


Nov. 10 


Le Havre, Rotterdam 


NOORDAM 
Dec. 14 


3 


4 


Its Good Business... 


and pleasure too—to go by sea! What a wonderful 
Opportunity to meet interesting people—to relax in 
the luxury of a new-found leisure—to enjoy a Con- 


America Liner speeds you across the Atlantic. 


Choice accommodations are now available in all classes 
at LOW OFF-SEASON RATES. 


NIEUW AMSTERDAM 


New York to Southampton, 


New York to Rotterdam 


Your TRAVEL AGENT has detailed rates and information. 


Suite 928-929, 
Tel. 
Offices in Principal Cities 


Accidents have thus been reduced 
and Central receives rebates on its 
accident -insurance policies. Last 





year the rebates amounted to $90,- 
000 and a corresponding drop is 
expected this year. 
The story of how Allen worked | 
out his plan is told in the Oct. 14} 
issue of Saturday Evening Post. 
i ae 


Compulsory Driver Training 
Urged for Tenn. Students 


Inclusion of driver training for | 
high school students in Tennessee’s | 
minimum education program has | 
been urged by the third annual | 
Tennessee governor's safety con-| 
ference, 

If enacted by the 1951 legislature, | 
the recommendation would require 
the state to supplement the sal- 
aries of driving instructors, like 
those of other high school teach-| 
ers. Salaries of driving instructors | 
at present are a wholly local ex- | 


pense. 
* * 


Fla. Governor 


Decries Toll | 


Florida driving is so dangerous | 
motorists should “kneel in prayer 
and ask divine protection before 
making a trip,” Gov. Warren has 
declared. 

In a statement issued as a fol- 
lowup to organization of the Flor- 
ida Citizens’ Safety council, War- 
ren said, “The roads of this state 
are reddened by the blood of 
mangled motorists. 

“To date this year 611 human 
lives have been ground out by traf- 
fic tragedies—an average of about 
68 a month or more than two a 
day. If this carnage is allowed to 
continue, 204 persons, now living, 


friendly service—as your Holland- 









VEENDAM 

Oct. 27. Nov. 24 

New York to Southampton, 
Le Havre, Rotterdam 


WESTERDAM 


Dec. 2, Dec. 30 
New York to Rotterdam 





Book Bidg., Detroit 26, Mich. 
WOodward 3-3330 


will not spend Christmas with their 
families. Driving in Florida is 
more dangerous than any disease. 

“Our hope rests with this citi- 
zens’ crusade (the council) for 


eareful driving.” 
* * . 


Council Names Ford’s Ross 


Robert T. Ross, manager of em- 
ploye services department, indus- 
trial relations, Ford Motor Co., has 
been elected a member of the board 
of directors of the National Safety 
Council. Ross is responsible for all 
central staff safety activities and 
planning at Ford. 


No More Cars? 


Detroit Streets Reported 


Near Saturation 


Detroit’s streets are approaching 
a point where they cannot handle 
any more cars, according to Police 
Superintendent Edwin Morgan and 
Traffic Director James M. Hoye. 

Morgan said Detroit is nearing 
a period of traffic stagnation in 
which motorists will be “delayed 
for hours just trying to drive 
around the block.” 

“It’s what you might call traffic 
suffocation,” said Hoye. “There was 
a 31 percent increase in cars in 
Detroit in the first six months of 
1950.” 





Army and 
address the American Petroleum 
Institute's 
Nov. 13-16 here. 
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Speakers Listed 
For API Meeting 
Of Nov. 13-16 


LOS ANGELES. — Government, 
industry officials will 


30th annual meeting 


Included on the speakers’ roll are 


Benjamin F. Fairless, president of 
United States Steel Corp.; Oscar L. 
Chapman, secretary of the interior, 
and Maj. Gen, Lewis A. Pick, chief 
lof the Army’s engineers. 


More than 2,500 persons are ex- 


|pected to attend. 


The first sessions of the conven- 


tion will be presided over by Frank 
M. Porter, API president, and W. 
Alton Jones, API board chairman 
and president of Cities Service Co. 


Subjects to be discussed in the 


four days include accident preven- 
tion, marketing, financial and ac- 
counting, 
brication and transportation. 


production, refining, lu- 


Bickham Motors Now 
The Louisiana secretary of state 





reports that the Bickham Chevro- 
let Co., Inc., Franklinton, La., has 
filed articles changing its name to 
Bickham Motors, Inc. 


WHAT ARE THE FIRST TWO 
QUESTIONS A MAN 


? 


ASKS ABOUT A 
SERVICE BODY 





The jut... Ho 


w's It Made? 


and the second is..What'll it do for me? 
AND HERE ARE THE ANSWERS ... 


HOW'S IT MADE? 


““Carry-All’s’’ exclusive design and its extensive tooling and 
engineering make possible heavy gauge steel construction (with 
the correct gauge for each component) and a unique bridge- 


type underbody ... 


and these make possible huskier construc- 


tion with lighter over-all weight and fewer number of parts 


than any comparable body 


on the market! That's why the 


MORRISON ‘‘Carry-All’’ carries greater payloads—more plumb- 
ing and heating equipment and tools! The 48-inch width of 
the heavy-duty offset-reinforced non-skid 14-gauge floor and 


extra wide compartments prov 


WHAT'LL IT DO FOR ME 


ide extra space for bulkier loads! 


? 


The MORRISON ‘“‘Carry-All"’ is designed for ready adaptation 
to any job in the plumbing and heating field! Morrison made 


provisions in the basic design 


for—and has made available a 


selection of—specialized accessories, so that the basic ‘‘Carry- 
All’ can be easily adapted for any purpose! 


Additional special equipme 


nt is available for installation 


by more than 50 established truck equipment distributors 
strategically located from coast to coast. 


Write today for FREE LITERATURE on the MORRISON “Carry-All", the 
sensational new “Carry-All" TRAILETTE, the “Carry-All" SIDE BOXES 


and accessories. 


MORRISON STEEL PRODUCTS, Inc. 


Carry-All B 


CR el ed 


ody Division 


bd BUFFALO 7,N. Y. 
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and minerals as raw materials 
and through the process of smelt- 
ing and refining. 

This is in line with the original 
announcement of President Truman | 
that he would use existing agen-| 
cies, as far as possible, to adminis- 
ter economic controls. However, 
|some in Washington saw in it the| 
possibility of a divided authority} 
|which would confuse and plague 
industry in the carrying out of the) 
rearmament program. 

When the Defense Production act | 
was passed, there was strong senti- | 
ment in Congress for concentration 
of all industry controls in the hands 
of Secretary of Commerce Sawyer. 


* * * 


of Commerce to the Department of 
Interior has placed Interior Secre- 
tary Oscar Chapman in charge of 
minerals and metals allocations. 
Under the redelegation, the In- 
terior department will administer 
allocations and priorities over: 
(a) iron and steel (ferrous met- 
als) as raw materials up to but 
not including the blast furnaces; 
(b) ferro-alloys as raw materials 
through their smelting and refin- 
ing stage; (c) non-ferrous metals 


Austin Reduces 


Canada Prices 


OTTAWA.—Austin Motor Co. of 
Canada, Ltd., has announced a price 
reduction of $40 on its A40 Devon} CCORDING to recent amend-| 
and smaller price cuts on some} ments made to the joint pro-| 
other models. Reductions resulted|curement regulations by the Army, | 
from freeing of the Canadian dollar.|employers engaged in defense pro- 

The announcement also states|duction presumably should avoid 
that any upward revaluation of the| work schedules requiring the pay- 
sterling pound will result in pro-|ment of premium compensation. 
portionate increases in prices. | The new regulations provide that 


Normal Week 


ci 


a at - 


Ra 


elt tay 


Approval for overtime and ex- 
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K-F Starts Press Plant— 

Work is underway on the construction of this Kaiser-Frazer press plant at Shadyside, O., 
which will turn out stampings for K-F auto production. The $3,000,000 structure, on the Ohio 
river across from Wheeling, W. Va., will have 50,000 square feet of manufacturing space. 
The plant site covers 65 acres 


production plans and schedules will 
be predicated upon industry work- 
ing normal work weeks and shifts 
without recourse to overtime 
extra-pay shifts. 





Ask your drivers about Reo’s 


BIG ECONOMY PACKAGE: 


Reo Gold Comet Power is hot news as the big economy package with truck 
operators all over the country. Ask your drivers! As an example, Max Alex, 
General Superintendent of Sparkletts, Los Angeles, says, “We like everything about 
this Reo E-22. Hauling 21 tons, it’s easy to handle, and we're getting 6.2 m.p.g.!" 


Other important factors in Reo 
Gold Comet Power success are: 


Sensation of the industry, Reo Gold Comet 
@ Power comes in three hard-hitting models: 
255-, 292- and 331-cubic-inch displacements. 
Here are engines so designed that there is no 
practical limit to their lives. They take in high 
gear hills that handcuff other trucks to “creeper” 
gear. Big savings in gross weight, too! With 
Gold Comet Power, you can slice up to 1200 
Ibs. off g.v.w. 


exhaustive tests 


engines can do 


Reo distributor or 


Exclusive Reo “More-Load” design helps 

@ you deliver faster! This superior truck and 

tractor design brings you a shorter wheelbase 

... with a resulting improvement in maneuver- 

ability . . . without reducing a pound or an 
inch of payload capacity. 


REO MOTORS, INC., Lansing 20, Mich. 





Sensational 214-ton, 6 x 6 “Eager Beaver” 
@ trucks for the U.S. Army are powered by | 
Reo Gold Comet engines 


Think of the 
that were made to prove Gold 


Comet Power! Think of what these same superb 


in your operation . . . especially 


with a price tag made miraculously low by 
volume production. 


Get the facts yourself. Arrange for an on-your-job demon- 
stration of Reo Gold Comet Power through the nearest 


dealer, or get in touch with us direct. 


TRUCK + BUS > LAWN MOWER 
DIVISIONS 


| 


and | 





|the ceremonies that his company | 





Engineers Urged 


To Improve U.S. 
Combat Vehicles 


NEW YORK.— American aut: 
motive engineers were urged h 
last week to prepare again +: 
“make our Gasoline Alley the roa 
to victory over any aggressor.” 

Addressing the national tran 
portation meeting of the Society 
Automotive Engineers, Gen. Br 
hon Somervell, chairman and pr 
ident of Koppers Co., Inc., declar: 
that “when Hitler put his war o: 
wheels, he ran it right down o1 
alley.” Now, he said, we must b: 
certain that our combat vehiclk 
are overwhelmingly superior t 
those of the Communists. 

“Development of engines which 
}eonsume less gasoline and _ oil 
should be the number one goal of 
automotive engineers as they seek 
to provide better power on wheels 
for war,” Gen, Somervell asserted 
“Fuel and oil efficiency will be vital 
to success if World War III comes 

“Think what it would mean to 
the whole effort if you could give 
us 10, 15, 20 percent, or more in 
the way of fuel and oil efficiency,” 
Gen. Somervell told the engineers 
“A quick look at World War II 
| figures will tell you that, tonnage- 
| teria are met: ’ wise, petroleum products were by 
| 1. The item is essential to the| far the heaviest item on our entire 
|present emergency. 


Pr . _ |Shipping list. 
| 2. Expediting of production is| “With more powered pieces of 
needed to meet supply require- 


5 . equipment—a single modern divi- 
—— in the opinion of the head|/sion requires 3,800 trucks and 
of the procuring activity. trailers—Wo Ww I i i 
| 3. No other reasonable facilities ——_eO 


3 D even heavier demands.” 

exist to produce the item within 
|the required time. 
* * 





tra-pay shift deviations as may 
be required to meet essential 
deadlines necessary to the per- 
formance of the contract solely in 
the interests of the government 
| may be authorized by the heads 
of procuring activities on the 
merits of each particular case 
| and only when the following cri- 


| 


. ‘Texas Jury Finds 
Dealer Described 


| Dynamite 
| PJFECLARING that “we are sitting 
on a heavy charge of inflation- 


|ary dynamite,” the U. S. Chamber Used Car as New 
of Commerce is calling on business, 


the government, and the public to|, CORPUS CHRISTI, Tex.—A dis- 
act promptly on a five-point pro-|trict court jury here has found 
gram aimed to prevent economic that John O’Banion, doing business 
chaos. Here it is: as O’Banion Motor Co., sold J. A. 
1. “Every effort should be made Kosar a used automobile as a new 
to remove obstacles to greater | OM. De 
production and supplies. In addition, the jury said it was 
2. “Efforts to bring about reduc-|°f the opinion that such misrepre- 
tion of less essential government sentation induced Kosar to buy the 
expenditures should be sharpened |C@r last July 24. They decided that 
up and strengthened. Kosar was ent.tled to a judgment 
3. “Business should publicly go of $553. 
to bat for an overall tax policy| _The jury placed the market value 
that, within limits set by the neces- of the vehicle at the time it was 
sity of protecting incentives for |S°ld as $1,750. The $553 represents 
efficient production, make budget- the difference between that market 
balancing a prime objective. value and the $2,303 which Kosar 
4, “More attention must be paid paid for the car to O’Banion. 
to the anti-inflation possibilities Testimony by two of O’Banion's 
in the improved management of employes that they did not repre- 
the public debt. The government | Sent the vehicle as being new to 
must be put under more pressure |KOsar was apparently disregarded. 
to review its policies in this con- However, Kosar reportedly is still 
nection, out $500 on the overall deal. He is 
5. “The volume of commercia] |Said to have later traded the con- 
|bank credit, mortgage credit and|troversial car in for $1,250 on a 
}consumer credit must be held down| new automobile from a franchised 
'to such levels as the Federal Re-| dealer. 
serve System finds consistent with | 


avoidance of inflation.” 
cont | vent 
| 


‘New York Store 
‘Opened by W-O; Undercar 
‘Grove Heads It 


NEW YORK. Willys-Overland | 
opened a new company-owned re- 
tail showroom and distribution cen- | 
ter here last week | 
to serve about 150) & 
dealers in the 
New York metro- 
politan area. 














Spray WITCOTE under 


Lyman W. 
Slack, W-O dis.| fenders and underbody to 
tribution vice-| prevent rust. It resists the 
president, who . 
Sasticlented inn | pounding of stones and 
formal ceremo-| gravel, as well as the cor- 
nies to open the! rosion of road chemicals. 
outlet, named 


H. P, Grove 


Lasts the life of the car. 
Valuable to car owners, 
and profitable to car 
dealers. 


Howard P. Grove 
as its general manager, Grove for- 
merly operated his own automo- 
tive distributorship in Pittsburgh. | 

Slack told a press conference at | 





on Oct. 15 had the largest backlog | GET IT FROM YOUR JOBBER 


of unfilled orders for civilian vehi- 
cles for any fall month in its his- 
tory. 

He described the opening of the 
quarters here at 1920 Broadway 
and 239 W. 66th St., an as im- 
portant step in W-O’s program to 
modernize and expand its national 
distribution setup. 

Slack said that his company was 
doing everything possible to assure 
sufficient supplies of steel to meet 
its civilian car commitments. 


ASK FOR IT BY NAME- GENUINE 


Lhe 


GNDERCAR 
PROTECTION 


PRODUCT OF WITCO CHEMICAL CO., CHICAGO 
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Dealer Forum 
(Continued from Page 4) 
fre type, who can pursue our)title or license difficulty at the 


hoboies of farming, fishing, hunt- 
ing. golf, gardening or home that 
the larger dealers hardly have time 
to relax and enjoy. In the smaller 
dealerships we deal with our friends 
—we should appreciate them much 
more than we do. We have more 
time to devote to our local, state 
and national associations, and we 
should be very thankful that they 
are on our side on every point. 

Our state association maintains 
offices in our capital city of 
Charleston and has an executive 
secretary-manager and a staff of 
four other employes. We try 
to issue important information 
through our bulletin service. We 
furnish a 10-day report on regis- 
tration of new vehicles, by make, 
serial number, the new owner, 
his address, and composite box 
score of each make by each re- 
port and by the year, which 
shows what all competitors are 
doing in sales in their respective 
counties. 

We sponsor a group insurance 
program for dealer members. We 
try to assist every dealer with any 


Willys Announces 
New ‘Big’ Order 
For Army Jeeps 


TOLEDO.—Willys - Overland last 
week announced receipt of the 
“largest Jeep order from Army Ord- 
nance since October, 1944, at the 
height of World War II produc- 
tion.” 

This, combined with an order 
also received last week from ECA 
for civilian model Jeeps, brings the 
company’s total unfilled orders to 
more than $120,000,000, according to 
Chairman Ward M. Canaday. The 
backlog figure includes civilian 
Jeeps, trucks and cars, engines and 
miscellaneous parts. 

Canaday said he anticipates no 
material interference with current 
civilian production schedules as a 
result of government requirements, 
the number of dollar value of which 
could not be revealed because of 
security regulations. Civilian pro- 
duction has been rising steadily 
each month since introduction of 
new models March 30, he added. 

Willys-Overland has invested $35,- 
000,000 to expand facilities since 
1945, Canaday said, and plant ca- 
pacity is substantially greater than 
when Jeep production was running 
at 10,000 vehicles a month during 
World War II. 


Specialist 
Alleged Con-Man Said 
To Prefer Cadillacs 
KANSAS CITY.—Most auto deal- 
ers here were glad to hear that 
Robert Leon Smith, former Kansas 
City police clerk, a former convict 
labeled by the FBI as one of the 
slickest confidence men that ever 
preyed on auto dealers, had been 


caught, 
He was arrested last month in 


Salt Lake City by the FBI on a) 


year-old complaint issued by Charles 
H. Thompson, U. S. commissioner 
here. 

Smith is strictly a Cadillac man. 
He is charged, among other swin- 
dles, with obtaining a 1941 Cadillac 
from the Greenlease Motor Co., in 
1949, by fraudulent means. 


Ee 


INAME PLATES 

ew: PRECISION CAST... 

N ELIMINATING ALL DIE COSTS 
Quontities as low as 100 may be 

ordered with original design for every 


job! Proof of design submitted for 
approval. Heavily chrome plated. 
Write for details. 


29th & McKean Sts. 
Phila. 45, Pa., Dept. A 





ning at $24 for the smaller dealer 
cars and trucks. We identify each 
member with a membership certifi- 
dow decal which identifies him as 
association feels that we provide 


enough services to make it worth- 


expand our services further. 
* * * 


not allot them enough new vehicles 
to warrant paying their dues, How- 
ever, we hope this situation will 
adjust itself to some extent and 


rightful membership. 


annual convention which was held 





| White Sulphur Springs, W. Va. We 
| were unable to secure all the rooms 


|desired, or our convention would | 


ino doubt have been our largest. 


|Our speakers were prominent deal- | 


lers and closely allied with our 
industry, and were as follows: 
President Haller of NADA; J. Eus- 
|tace Wolfington of Philadelphia; 


|Corp.; Dick Price of Dallas, and 
Trammell Hollis, NADA regional 
vice-president, of Martinsburg. The 
Kaiser-Frazer quartet came from 
Portland, Ore., to help entertain our 
convention in harmonious fashion. 


Just a little plug for the beauty 


to invite any dealer or those asso- 
ciated with our industry who has 
not visited or toured through our 
state to do so. Our natural 
scenery of mountains, river val- 
leys and farm and timber land 
are not only beautiful, but they 


Letterbox 


(Continued from Page 4) 





| 





| 
| 


| only. 


also to the appliance manufactur- 
er and make a similar request, and 
so on down the line. 


motor vehicle department. We try 
to be of service to the dealer body | 
whenever the legislature convenes. | 

Our dues are based on the num-| 


that our association will grow in 
We just recently concluded our | 


in the famous Greenbrier hotel at} 


of West Virginia. We would like | 


Thereby, Mr. President, you will 
be giving the “common man” the | 


same opportunity to purchase goods 


as the fellow who is not restricted | 
in his purchase because he has| 
become well-to-do. Remember, that | 


if it were not for the farmer, the 
laborer and_ the 


money as they earn it, our economy 
wouldn’t be worth Stalin’s interest. 

I do not expect you to take your | 
valuable time to answer this letter | 
but pleace give it the serious con- | 
sideration that I know you are} 
worthy of doing. — O. A. Swartz | 
(Hudson), Sioux City, Ia. 


* * * 


U. S. Only 


In each issue of Automotive News 
you list the estimated output of 
automobiles and distribution for the 
preceding week. 


When we showed these figures 
to a factory representative, he said 
that they included cars manufac- 
tured by his company in both Can- 
ada and Mexico. Now, what we are 
interested in, and I am sure that 
other dealers would be too, is the 
number of cars manufactured by 
them in their U. S. plant, thereby 
giving us an idea of what we deal- 
ers in the U. S. can depend on and 
can expect in the way of deliveries. 
Is it possible for you to give these 
approximate figures? — VIRGINIA 
DEALER. 

Eprror’s Note: All production 
figures by makes carried by Avuto- 

MOTIVE News are for U. 8. plants 


Ohio Agents Meet Feb. 7 


COLUMBUS, O. — Independent | 
Insurance Agents Assn. of Ohio, | 
Inc., will hold its second annual 
convention at the Neil House here | 
Feb. 7. This association is com- 
posed of automobile dealers who 
sell insurance. 





white-collared | 
worker, who choose to spend their | 


| 





ber of new vehicles handled, begin- | 
and gradually increasing for the| 
dealer who handles high volume of | 
cate similar to NADA and a win-| 


a progressive member dealer. Our | 


while for even the smallest dealer | 
to belong, and we are hoping to} 


Le yes of our smaller dealers say | 
that some of the factories do} 


| 





Bert Haas of Cleveland; Larry} 
|Doyle of Ford Motor Co.; Paul | 
|Millians of Commercial Credit | 


| 
| 
| 
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Hutchins Opens Parts Firm 
ST. LOUIS.—Hutchins Mfg. Co. 
has been established here to man- 
ufacture and distribute automobile 
replacement parts, with operations 


located at 9728 Breckenridge Ave., 
Overland. W. L, Hutchins is pres- 


produce some of our country’s | 
most delicious fruit. Our coal, 
chemical, glass, oil and gas and 
other industries are within your 
tours. Our farming and grazing 
lands are fine scenery, too. Our 
greetings are friendly, and if our 
association or any member dealer 
can assist you at any time, just 
call on us, 

At the writing of this article our! needs us. 


coal and other industries are hum- 
ming, the U.N. forces are mopping 
up, and everything looks like it is 
going to be all right. Perhaps the 
dealers who have not joined or 
rejoined their local, state and na- 
tional associations should do it 
now, and help make everything go 
nearer all right. We need the 


smallest dealer, and we think he| ‘dent of the company and R. W. 
| Nixon, vice-president. 









"30% more repair work | 
handled by same staff” 


What service managers say about 
the Sched-U-Graph control system _. 


JUST A GLANCE GIVES ALL THE FACTS... 


“My write-up men have more time 
for selling because 85% of questions 
on cars in shop can be handled by 
man at the board.” 


* To answer inquiries on jobs in shop 
* To make accurate delivery promises 
* To control all department workloads 


No posting of records! No transferring of unfin- 
ished jobs to a new sheet at end of day. Paper work 
and filing cut to the minimum. 


“Less storage space is needed be- 
cause cars turn over so rapidly.” 


New feature added. Now the visible signals show 
the hour as well as the day of promised delivery— 
for added precision in scheduling. 


“| have more time for personal 
supervision of work in the shop.” 


“Customers notice the difference. 
We give them delivery promises 
quicker and we keep the promises.” 


Fiee folder KD-362 gives you complete details 
on this low-cost, money-making system. Call your 
Remington Rand branch office today, 

or write to Management Controls 
Reference Library, Room 2371A, 
315 Fourth Avenue, New York 

10, New York. 


Copyright 1950 by Remington Rand lac, 


“It's the service manager's dream 
for avoiding confusion and lost 
working hours.” 
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The New LIFT ay Dump Truck Sales 
SEEN 
1M 
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_ Delivers maximum pay- 
load efficiency . . . fast 
smooth action . . . rugged 
| dependable service. Sizes 
and capacities for farm, 
contractor and industrial 
materials handling. 
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25 Years with l-H— 


W. K. Perkins (right), sales manager of 
the motor truck division of International 
Harvester, is presented a pin emblematic 
of a quarter century of service with the 
company. Presentation is made by W. C. 
Schumacher (left), truck general manager, 
and P. V. Moulder, executive vice-president. 


Olds Sales Top 
300,000 Mark 


For First Time 


LANSING. — Oldsmobile retail 
sales exceeded the 300,000 mark for 
the first time in the division’s his- 
tory as customer deliveries for the 
first 10 days of October brought 
the total for the year to 306,375 
cars, it is announced by S. E. 
Skinner, general manager. 

Retail deliveries for the 10 days 
ending Oct. 10 were 8,377 automo- 
biles. This was a gain of 27 per- 
cent over the same 10 days of 1949, 
when Oldsmobile dealers sold 6,585 
new cars, 

Total sales from Jan. 1 through 
Oct, 10 of 305,375 new cars show 
a 40 percent advance over the com- 
parable period of 1949. 





By Jack Weed 
Service Editor 

DETROIT. — How the tool and 
service equipment industry will be 
able to operate under a defense 
economy was headlined in the sixth 
annual meeting of the Equipment 
& Tool Institute held here last week. 

Each of the speakers on Thurs- 
day’s sessions, to which the service 
executive personnel of the motor 
vehicle manufacturers were invited, 
touched on this vital subject. 

John H. Middlekamp, _vice- 
president of Mack Truck, spoke 
on “Priorities;” Donald Hobart of 
Curtis Publishing Co. spoke on 
“Marketing Opportunities ;” Merle 
St. Aubin, director of service sec- 
tion, General Motors, spoke on 
“Operations Guns and Butter,” 
and Gen. Robert J. Smith, vice- 
chairman, National Security Re- 
sources Board, keynoted the sub- 
ject in his banquet speech at 
night. 

During the preceding business 
sessions, the subject of trade shows 

was discussed and the membership 
was told that five regional shows 
had been approved for next year, 
that the membership had gone on 
record as favoring an ASI show 
every other year and that the 
NADA equipment show had not 
been approved because it was the 
consensus of several manufacturers 
who had exhibited in the past that 
too little time was given the exhibi- 
ters in which to contact the dealers 
attending the national convention. 

It was contended that during the 
past two NADA equipment exposi- 
tions, exhibitors had had but a total 
of six hours’ contact with the deal- 
ers during the duration of the show. 

Booth conferences were frowned 
upon for the same re reason. It was 





When You Specify Truck Capacity 





When you sell new equip- 
ment, be sure you improve 
driver efficiency as well as 
mechanical efficiency. Bear in 
mind that nothing contributes 
more to driver fatigue than 
poor seating. Recommend 
Bostrom hydraulic seats that 
reduce fatigue, promote safety, 
and cost less in the long run. 
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Leading 
Manufacturers 
Offer Bostrom 
Hydraulic Seats 
“Factory Installed” 


International Harvester 
Co.: No. 1656 * GMC: No. 
2233268 * Diamond T: No. 
P.1378 * Federal: No. 56- 

















Shock absorber and suspension mech- 
anism of Bostrom seats soak up 
jolts and jars. Fore and aft adjuster 


accommodatesall drivers. Steel frame 
and mechanism outlast the truck; 
eliminate repairs. Snap-on seat cover- 
ings can be replaced in 10 minutes; 
eliminate upholstery jobs. 


D-3201 * Reo: No. 734-R6X 
* Four Wheel Drive: No. 
56B8-47 * Oshkosh: No. 
1957G °* Sterling: No. 
4UB1416-3 * Walter: No. 
AD-904 + Peterbilt: Stand- 
ard Equipment ¢ Available, 


Recommend “‘factory installed’’ 
Bostrom hydraulic seats on all new 
equipment orders. 


BOSTROM MFG. CO. 


Milwaukee 4, Wisconsin 


Coleman, Dart, Duplex, 
Hendrickson, Kenworth: 
Bostrom No. 20601 
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Defense Role for Tools 


Subject Stressed at Parley of Equipment Institute; 
NADA Show Again Disapproved 








pointed out that the average ex- 
hibitor had the opportunity to actu- 
ally talk with and see but 12 job- 
bers during such a meeting and 
that the expense and time invested 
did not seem to warrant it. 


A majority of members in at- 
tendance were in favor of contin- 
uing the reporting of increase or 
decline in orders received by 
member makers. Reports from 
the members to date seemed to 
indicate that the tool makers had 
shown approximately a 20 percent 
increase in business for the first 
three quarters over the same 
period last year. 

Executive Manager Lynn Wool- 
man brought up the fact that a 
new and condensed mailing piece 
giving the advantages of special- 
ized equipment selling had been 
prepared and was ready for mailing 
to the jobber body. 


Canada 


(Continued from Page 8) 


opening day’s luncheon. Most re- 
ferred to good business and the 
current international situation. C. 
A. Bryant, director for Alberta, 
pointed out that “non-franchised 
dealers have disrupted the market 
for so-called new vehicles and are 
making it increasingly difficult for 
the legitimate dealer to conduct 
his business along sane and sensi- 
ble lines. 

“There have been in excess of 
7,000 new units driven into Alberta 
and sold by independents, many at 
prices hundreds of dollars below 
dealer lists. The situation is aggra- 
vated by increased freight rates 
and the solid financial standing of 
the independents, due to their ex- 
treme profits from high prices and 
low overhead. It will be a hard nut 
to crack and control.” 

Retiring President Rafuse_ re- 
vorted that “since 1946 we have 
built up our resources and expanded 
our facilities to serve all types of 
motor transportation. The FADA 
was not organized as a political 
party to bring extreme pressure on 
government. Nor have we any 
thoughts of holding a club over 
the heads of manufacturers. We 
are organized to cooperate with 
government and manufacturers and 
with each other.” 

E. J. Umphrey, director of sales, 
General Motors of Canada, stated 
that “it is estimated that at least 
25 percent of the retail price of 
a car represents taxes. It is too 
much and also disproportionate in 
relation to other products, and we 
should oppose with all our power 
and intelligence this damaging 
trend of taxation.” 

Resolutions included a recom- 
mendation that the federal gov- 
ernment’s policy of highway con- 
struction continue until national 
highways meet the needs of the 
motoring public. 

Other resolutions asked for stand- 
ardization of a national dealers’ 
week to bring to the public atten- 
tion the dealers’ contribution to 
Canadian economy. 

Other officers elected are Vice- 
Presidents Harry Dickson, Winni- 
peg; C. R. Taylor, Windsor, and 
R. B. Wilson, Victoria, B. C. 

Elected provincial directors are 
J. D. Stewart, Chartottetown, 
P.E.L; H. Noal Fleming, St. 
John, N.B.; Phil Kumball, Three 
Rivers, Que.; Ken S. Guest, Ot- 
tawa; C. R. Howell, Toronto; A. 
J. Cameron, Moose Jaw, Sask., 
and A. R. Merry, Red Deer, Alta. 

Howard Moore, Toronto, was re- 
appointed managing director; H. E. 
Larman, Montreal, 
rector representing dealers of im- 






was named di-| 


ported vehicles; Dan Mcleary, Van- | 


was elected treasurer, and 
A. Amory, Montreal, secre- 


couver, 
Dave 
tary. 


Dearborn Dealers Fined 


For GOP Contribution 


DETROIT.—Charged with giving | 


$800 to the 1948 Republican cam- 
(Lin- | 


paign, Harmon-Daniels, Inc. 
coln-Mercury), 4141 Schaefer, Dear- 
born, last week was fined $1,500 
by Federal Judge Thomas P. Thorn- 
ton. 

The charge was a violation of 
the Federal Corrupt Practices act. 
Harmon-Daniels was the last of a 
group of Detroit-area dealers con- 
victed of contributing to the GOP. 


| 











From Reading and Lancaster, Pa.— 
Four Oldsmobile dealerships in eastern Pennsylvania recently chartered two planes for 4 
flight to Oldsmobile's main and forge plants in Lansing. Shown are two members of the 


Harvey Golden, Inc., Reading, and John S. Groff, Inc., 


four dealerships: 


Gift of Trees 


U. S. Rubber Makes Donation 


To Detroit Park 


DETROIT.—Belle Isle botanical 
gardens here was presented with|# 
two genuine rubber trees (Hevea|intended as an aid to education, 
brasiliensis) last week to help| The trees already have been 
round out its collection of tapped for liquid rubber (latex). 


Lancaster 


plants and shrubs gathered 
all parts of the world. 
Similar to those grown in Sumat- 
ra and Malaya and measuring som 
12 feet in height, the tropical trees 
are the gift of U. S. Rubber Co. to 
Detroit’s school children and are 


from 


rare 
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ESTABLISHED 1866 


THE WHELAND COMPANY 


FOUNDRY DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 


CHATTANOOGA 2, TENNESSEE 









HYDRA-MATIC. 
TRANSMISSION EXCHANGE 


a —_ 


FOR RUSH JOBS 


If you wish shipment of 
an exchange transmission 
before your old unit is 
received, a deposit of $65 
will be added to your in- 
voice. (To avoid C.O.D. 
charges, send $160 in 
advance). Upon receipt 
of your unit the deposit 
will be refunded immed- 
iately. Freight f.o.b. 
Chicago. 













IMMEDIATE SHIPMENT— 


Hollingshead Exchange assures a guaranteed 
Hydra-Matic unit shipped the same day — 
ready for installation, with full instructions. 


ROSRSN TELE PERFORMANCE 
mpletely reconditioned, run-in and block 

pon —guaranteed 90 day s or 4000 miles. 

SAVINGS IN COST— 

Perfectly overhauled Hydra-Matic Transmis- 

sion (any model) costs just $95. No worry, 

no trouble, no waiting. 


Write, Wire or ree Today for Details 


HOLLINGSHEAD 
MOTORS CO. 


Authorized Oldsmobile Dealer 
2550 S. Michigan Ave., Chicago 16 


Telephone: CAlumet 5-2000 


Largest Stock of Oldsmobile Parts 
in the Middle West 
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Al Parley with Defense Chiefs... 


Makers Reassured on Supplies 


(Continued from Page 1) 


National Production Authority 
administrator. 

Automotive News learned that 
Harrison agreed without qualifica- 
tion that no vehicle production cur- 
tailment should be ordered that is 
not geared to a defense program 
big enough to take up any slack 
in employment or plant capacity 
that might be created. 

It was emphasized to Harrison 
that if automobile steel supplies 
are cut in the immediate future, 
plans for military production are 
not far enough advanced to take 
up the slack. 

a * . 

UTO officials are said to have 

considered MHarrison’s agree- 
ment as assurance that car and 
truck production schedules’ well 
into the first quarter of 1951 are 
reasonably sure of attainment as 
far as materials are concerned. 

It was pointed out that an arms- 
building program of the magnitude 


Tires 


(Continued from Page 1) 


of the year 90,000 tons of new rub- 
ber a month, plus additional sup- 
plies for hardship cases. 

So many appeals for extra rubber 
have been made that actual con- 
sumption has been running between 
105,000 and 110,000 tons a month, 
NPA officials say. Before the Sep- 
tember cutback monthly use was 
at an alltime high of 116,000 tons. 

Humphreys added that the new 
cutback, coming before synthetic 

rubber production can develop 
a large volume, also will bring 
greater inflation, shorter work- 
ing hours, less take-home pay for 
rubber workers, loss of skilled 
employes by the industry and 
other evils. 

Noting that natural rubber is be- 
ing imported in greater amounts 
now than at the time of the Sep- 
tember limitation, Humphreys said, 
“The government should speed up 
synthetic rubber production § by 
stepping up output of essential com- 
ponents which are in short supply. 

x * * 
“T RECOGNIZE that the limita- 
fion of rubber consumption 
stems from the government’s de- 
sire to build up the nation’s stock- 
pile of natural rubber for security 


purposes. 
“I believe always in putting our 
country’s defense and_ security 


ahead of civilian wants and needs, 
but in my opinion this can be done 
with judgment rather than jitters.” 

Tire dealers, meeting with Har- 
rison, again urged the government 
to ban spare tires on new cars 
and to stimulate the use of re- 
capped tires in order to conserve 
natural rubber for defense stock- 
piles. 





PROVEN FORMS 


Thousands of Successful 
Dealers Use Them! 


NEW CAR ORDER PADS 
“LETS TRADE" PROPOSALS 


SALESMAN'S DAILY 
WORK REPORT 


USED CAR ORDER PADS FOR 
"50-50" AND “AS IS" SELLING 


MASTER CONTROL USED CAR 
INVENTORY RECORD SHEETS 


“MY DAILY WORK" 
Salesman's Pocket Prospect 
Book 


USED CAR STOCK REPORTS 
FOR SALES DEPARTMENT 


Send Today for Free Samples 


MODERN SELLING 
METHODS 
P.O. Box 666 —_ Louisville 1, Ky. 





















that might shut off huge amounts 
of supplies for civilian purposes 
can not possibly be launched for 
months yet. 

In addition, it was said, Harri- 
son promised the auto makers 
that they will be kept informed 
of impending moves by the gov- 
ernment that might affect their 
operations. This would be some- 
thing the Federal Reserve Board 
failed to do when it tightened 
credit regulations. 

Auto official sattending the con- 
ference with Harrison last week 
were: 

* * * 

— ae Ford II, president, 

and T. O. Yntema, finance vice- 
president; General Motors—M. E. 
Coyle and Albert Bradley, execu- 
tive vice-presidents; Chrysler—L. 
L. Colbert, vice-president, and I. 
T. O’Brien, assistant to general 
manager; Hudson—Stuart G. Bates, 
assistant general manager; Nash— 
George Mason, president, and 
George Romney, assistant to presi- 
dent; Packard—Hugh Ferry, presi- 
dent; Studebaker—Courtney John- 
son, assistant to president; Kaiser- 
Frazer—Henry J. Kaiser, board 
chairman, and Edgar F. Kaiser, 
president; Willys-Overland—Ward 
M. Canaday, board chairman, and 
Ray Rausch, vice-president; Cros- 
ley—J. L. Armstrong, sales vice- 
president, and William Cronin, 
managing director of the Automo- 
bile Mfgs. Assn. 

All these men pledged the auto 
industry’s cooperation now and 
in the future in making this na- 


Tri-State 


(Continued from Page 3) 








garrison economy for the time be- 
ing.” 

He predicted that credit control 
would not be likely to prevent au- 
tomobile dealers from selling all the 
products they can get. 

Declaring that “no man can 
say what the future holds,” Car- 
others, in his address, predicted 
a war boom, a shortage of labor 
and higher taxes. 

“We have not yet embarked on 
an all-out war program,” Carothers 
said, “but we have already begun 
a program sufficiently large to dis- 
organize normal industrial proc- 
esses.” 

“All these things will affect the 
automobile business in many ways,” 
he stated, adding: “I think you can 
count on a continued high demand 
for cars and trucks.” 

Although the industry may be- 
lieve that there will be little de- 
cline in production in 1951. Caroth- 
ers said he personally doubted “that 
the enormous production of 1950 
| will be continued in 1951” because 
lof shortages of steel, rubber and 
labor; 
larmament may cut the ability of 
ithe companies to produce cars, and 
the government may deliberately 
cut the demand for cars by restric- 
tions on credit. 

“Scare buying on the part of 
public, lost production as a result 
of the four-month Chrysler strike, 
the Korean outbreak and the ar- 
mament program have retarded 
bootlegging of new cars,” John 
P. Mooney, Packard dealer in 


| McKeesport, Pa., declared in a 
talk on “Looking Forward in In- 
| dustry Relations.” 


Pointing out that bootlegging de- 


|'when the postwar boom was ebb- 
ling, Mooney said these changes, 
along with changes in production 
ischedules on certain models by 
manufacturers, a revision of their 
|distribution methods and practical 
aid to assist overstocked dealers 
|adjust their inventories in line with 
sales also have helped to discourage 
bootlegging. 

“One of the most. perplexing 
|problems for dealers today is the 
|manufacturers’ race for leadership,” 
jhe said. 

Recommending 





“legislation 


| prohibit” the publishing of car reg- | 


istrations, especially as they relate 
jto make, 


said that “this would make the in- 
formation available for all prac- 
tical purposes in plenty of time, 
but slow down the race.” 


government production of | 


to | 


model and car number, | 
luntil six months or one year after | 
|the registration for license, Mooney 


tion’s defense needs their first 
order of business. However, they 
urged greater production of steel 
in the future rather than auto 
production cutbacks to save ma- 
terials for armament. 

Henry Ford II told newsmen 
after the meeting that no formal 
proposal for cutbacks was made. 
It had been widely rumored that 
the meeting was called for just 
that purpose. 

All of the auto industry con- 
ferees said that they had been un- 
able to get any specific information 
on what near-term military needs 
for steel and other strategic ma- 
terials might be. 

* * . 
Bh fie government either doesn’t 
know or doesn’t want to say 
at this time,” said one official. He 
added that he was more inclined 
to believe that the government 
didn’t know. 

Harrison is said to have quickly 
ruled credit regulations out of his 
realm of authority, and they re- 
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Dealers Honor Klugh's 25 Years— 

Two officials of the Pennsylvania Automotive Assn. were honored at the Tri-State con- 
vention. R. C. Jones, of Douglassville, Pa. (left), was elected a lifetime member of the 
board with full voting privileges. Claude S$. Klugh, of Harrisburg, general manager, re- 
ceived from Jones a silver service set on behalf of the board on the completion of 25 
years’ service to the organization. 


duction prospects into the first 
quarter of 1951, but they declined 
to offer any predictions beyond that 
time. 


portedly were not discussed for- 
mally at the parley. 

Leaving the meeting, the auto 
men were optimistic about pro- 
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Die ( 


Hict Lire 













HIGHWAY 
TRANSPORT 


MORE Payload Conven- 
tional—gasoline and 
diesel—and 3000 Models 
for More Earning Power 
under Today’s Operating 
Conditions. 







HERE’S THE GREATEST LINE OF WHITE TRUCKS IN HISTORY! Engineered 
for today’s operating conditions... for lower transportation costs 
and greater earning power! Operators everywhere prove it... in all 
kinds of businesses... from coast to coast. 

More useful than ever before ... with models engineered expressly 
for exact operating conditions, this Great White Line is today’s way 
to more profits ... more sales! It’s White leadership... in action! 


FOR MORE THAN 50 YEARS THE GREATEST NAME 





THE WHITE MOTOR COMPANY «+ Cleveland I, Ohio 


Builders of the complete line of White Super Power and Diesel Power Trucks 
... the 3000 Series with power-lift cab. . . Gasoline and Diesel 
Motor Coaches . . . Safety School Busses. 


IN TRUCKS 
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Five Body Styles in 1951 Models .. . 





No-Shift Mercurys 


nameplate are placed on a chrome 


EDESIGNED in front and rear 
and featuring the new Merc-O- 
Matic automatic drive, the 1951 
Mercury will go on showroom dis- 
play tomorrow (Oct. 24). 
Merc-O-Matic is Ford Motor Co.’s 
new transmission, developed joint- 
ly with Borg-Warner. On the 1951 
Ford, due next month, the trans- 
mission will be called Ford-O-Matic. 


A new grille and more stream- 
lined back-end treatment are the 
major styling changes in the new 
Mercury. The V-8 engine, with or 
without Merc-O-Matic has_ been 
stepped up from 110 to 112 horse- 
power. 

Announcement of 1951 Mercury 
prices was delayed until this 
week, 

The Mercury line again encom- 
passes five body styles: four-door 
sport sedan, six-passenger coupe, 
convertible, station wagon and the 
Monterey sports coupe introduced 
last summer. 

* + + 
Se a torque converter 

4 and a three-speed transmission, 
the Merc-O-Matic provides the 
equivalent of a four-speed unit. It 
has “a high degree of flexibility, 
smooth acceleration, improved gear 
performance and a low axle ratio 
with resulting lower engine speeds 
while cruising,” according to Lin- 
coln-Mercury General Manager Ben- 
son Ford. 

The Merc-O-Matic will be one of 
three transmissions available on 
the 1951 Mercury—the others being 
the standard transmission and 
standard with Touch-O-Matic over- 
drive. 

Besides the new grille and 
front-end trim, there are new 
rear fenders and quarter panels, 
new bumpers and a larger rear 
window —all setting off the ’51 
Mercury. 

The grille now has wider bars 
and a more massive appearance. 
The bumper has been extended to 
provide wrap-around protection all 
the way to the wheel house, and 
is complemented by an extension 


to the new grille parking lamp, A/| 
new headlamp bezel and a new! 








strip just above the grille. 
Rear fenders extend 


car. 
1951 model. 


T= 

er than in previous 

boasting over 1,000 square 

of unobstructed glass. 
The wrap-around 

follows the contours of the fend- 

ers and blends into a chrome rear 


* * * 


quarter panel trim. A new deck} 


lid handle and hub caps, featur- 
ing the Mercury name and insig- 
nia, are other changes for the ’51 
Mercury. 

Among the engine refinements 
are a more accurately balanced 
crankshaft, selective fit of all 
main bearings and a new cam- 
shaft which incorporates a new 
triple ramp on the exhaust cam 
and a longer quieting ramp on 
the intake. 

The standard transmission is en- 
tirely new, with a different case 
and new gearing with a balanced 





Tucker Cars on Block 
Sell for $2,000 and Up 


CHICAGO.—An average of 
1,000 bidders and curiosity seek- 
ers turned out daily from Wed- 
nesday through Friday last week 
as Tucker Corp. cars and fac- 
tory equipment were auctioned. 
The plant will be taken over 
Nov. 1 by Ford to build aircraft 
engines. The 15 autos ready for 
operation brought prices up to 
$2,400 each. The scale for 11 
without transmissions and three 
not completely assembled ranged 
from $2,000 to slightly higher. 

In advance of the sale, it was 
stated that the value of cars, 
machinery, equipment and other 
items was $2,500,000. Norman H. 
Nachman, attorney for the trus- 
tees, said that sales the first 
day exceeded $195,000. 
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MORE PROTECTION 
LT MDI A 


ONUR-DCE crn UL Lee 


... because STUR-DEE engineering has been directed 
to the single purpose of providing the most in common- 
sense protection. That's why the STUR-DEE is the... 


World's Most Widely Used Grill Guard 


2520 S. INDIANA AVE 


VOLTZ BROS., Tite CHICAGO 16, frit 





in a bold 
sweep to the extreme end of the 
Large combination taillight 
and directional signals, outlined in 
chrome, are other changes in the 


backlight is 29 percent larg- 
models, 
inches 


rear bumper 
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Shown 


tooth design. This latter feature 
will more than double the life of 
the gear set, it was stated. A cast 
iron clutch housing is said to pro- 
vide greater structural rigidity and 
minimize any drive line noise trans- 
fer. 

New exterior colors and color 
combinations are featured on the 
’51 Mercury. They are, in addition 
to black: Banning blue metallic, 
Everglade green, Luxor maroon me- 
tallic, Kerry blue metallic, mission 
gray, Coventry green-gray, Tomah 
ivory and Sheffield green. Vassar 
yellow is exclusive for the convert- 
ible. A selection of nine two-tone 


combinations also is available. 
7 * 








aE employs a sim- 
ple form of hydraulic torque 
converter, having three basic ele- 
ments. It has a stall torque ratio 
of 2.1 to 1. 
| The gearbox consists of a com- 
pound gear set providing a low 
|ratio of 2.44 to 1, and intermediate 
ratio of 1.48 to 1, and direct drive. 
Two clutches and two bands, hy- 
draulically operated, control the 
ratio changes. 

Operated by a selector lever and 
dial which is illuminated at night, 
the new transmission has five posi- 
tions — parking, reverse, neutral, 
drive and low. The arrangement is 
|designed to lie in a natural se- 
quence that eliminates the neces- | 
|sity of going through a gear that} 
is not needed to reach the desired | 
one. | 

For all ordinary driving, the 
fully automatic or “high range” 
consists of the converter, inter- 
mediate and high gear. All starts 
are made in intermediate gear 
and the shift into direct drive 
| Occurs between 17 miles per hour, 
with light throttle, up to 64 miles 
per hour, under full throttle con- | 
ditions. Low gear is available for 
extremely heavy pulling and for | 
more severe downhill braking re- 
quirements. 

Several chassis and engine 
changes have been made to pro- 
vide for the new transmission, One 
of these divorces the choke from 
|the carburetor by mounting it on 
the intake manifold. 

Through this arrangement, the 
choke operation is dependent on 
engine temperature rather than air 
temperature, thus eliminating the | 
possibility of the carburetor com- | 
ing back on to high idle with a 
warm engine. 

The clutch pedal is eliminated 
and a wider brake pedal used with 
Merc-O-Matic. 


* * * 


ERC-O-MATIC uses a total | 








24 aluminum die castings, 
three of which are major parts 
weighing approximately 15 pounds. 
A novel feature is the construc- 
tion of the torque converter which 
utilizes a die cast impeller cover 
into which are recessed stamped 
| Steel blades. 

The stator is of die cast construc- 
tion. The third element, the tur- 
bine, is of full sheet metal con- 
struction. No welding or copper 
| brazing is used to secure blades to | 
the main shell stampings or cast- 
ings. Instead, they are securely | 
held in place by tabs which are} 
rolled in assembly. 


mission under all operating condi- 
tions is said to be accomplished by | 
circulation of air through the hous- 
ing enclosing the torque converter. 
Fins on the outer surface of | 
the aluminum converter shell in- 
duce air circulation and provide 
additional surface for transfer of 
heat to the air stream. 
An anti-stall device operated hy- 
}draulically is said to provide im- 


proved operation with Merc-O- 
Matic. 
On the instrument panel, sep- 


jarate left- and right-hand controls 
|have been installed with the ven- | 
tilating system. A new vent regis- 
ter on the left side provides better | 
air distribution. | 

Wheelbase of the Mercury re-| 
mains at 118 inches, with an over- | 
all length of 206.7 inches. Rear- 
axle ratios are 3.92 with the stand- | 
ard transmission, 4.27 with over-| 
drive and 3.31 with Merc-O-Matic. | 

Curb weight of the Mercury four- 
door sedan has been boosted for | 
1951. The new model tips the} 
| scales at 3,625 pounds, compared to 
'3,470 for the old model. 





More ‘5! Mercury Highlights 








Dashboard with Merc-O-Matic— 


Numerous improvements are listed for the Safe-T-Vue instrument panel on 195! Mercury 
cars, The convertible view above shows how the Merc-O-Matic control will look on cars 


so equipped. Merc-O-Matic is Ford Motor 


| conjunction with Borg-Warner. 






Rear End Is Refurbished— 


The deck lid of the 1951 Mercury has been 


sedan. 


init “phir 2 a 


Mercury's 1951 Convertible— 
The 195! Mercury convertible also headlines the Merc-O-Matic shift. 


Co.'s new torque-converter shift, developed in 


extended, the backlight enlarged and the back 
fenders and tail-lights restyled along modern lines. Pictured above is the four-door sports 





New rear fenders 


extend in a horizontal line well beyond the deck lid. Window lifts, automatic top and 
the front seat are hydraulically operated on the convertible. 





Packard Explains 
Rumsey Suit on 


War Contract 


DETROIT.—Opening of testimony 
in the Rumsey Mfg. Co. suit in 
Buffalo against Packard Motor 
brought a reminder from Packard 
officials of an earlier statement to 
clarify the case. 

In federal court, Rumsey is suing 
Packard for $525,000 damages, plus 
$75,000 litigation fees, on the claim 


contracts in 1945 caused losses. 
Rumsey is now in bankruptcy. 
Hugh J. Ferry, Packard presi- 


Uy 


Any Model . . . Olds. — Pontiac — Cadillac — 
Hudson — Nash — Kaiser 


Completely rebuilt and guaranteed 


PAISIIS SIE 


|dent, had previously pointed out 
|that Packard is defendant in name 
| only. 

“On Oct. 7, 1946," Ferry said, “the 
| government released Packard from 
|any and all obligations concerning 
|the Rumsey claim stemming from 
| termination of its wartime subcon- 
|tracts with us.” 

Packard said that the U. S. dis- 
|trict attorney here had said that 
‘the suit is in reality against the 
United States. 


Milner Expanding 


Milner Chevrolet Co., Jackson, 


Adequate cooling of the trans-|that a sudden termination of war)|Miss., started an expansion pro- 


'gram which includes the building 
of a body shop and later a ware- 
house. 


90 days or 4,000 miles. If you wish 


shipment of an exchange transmission before you ship old unit $50 will 
be added to your invoice. Avoid C.0.D. charge—send $135 with order 
Upon receipt of your unit the deposit will be refunded immediately 


Freight F.O.B. Detroit. We have a complete line of transmissions 
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ends, gears, bearings for all makes of cars and trucks 
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poost in prices of virtually all 
monufactured products. 

2. Death blows to many thous- 
and independent firms who now 
sell to manufacturers due to 
large, integrated companies mak- 
ing their own parts and supplies, 
thus driving out smaller com- 
panies, 

3. End of a discount system un- 
der which independent manufactur- 
ers, Wholesalers and retailers have 
thrived and maintained their place 
in our distributing system, Their 
elimination from the economy could 
follow a ban on trade discounts 
now effective and recently recog- 
nized by government in the sale 
of war assets and OPA pricing 
regulations. 

4. State and local governments 
would no longer enjoy preferential 
discounts and would face higher 
costs for purchases in a crucial 
period when they already claim 
tax revenues are insufficient to 
meet the upward spiraling of prices. 

- 7 ” 
5 NEW precedents in federal bu- 

*reaucracy interpreting a law 
without considering evidence of the 
effect of such interpretation on the 
overall economy, or considering the 
pronounced policy of the president 


O’Malley Meets 
Dealers from 


N. Y.and Dixie 


DETROIT.—Joseph A, O'Malley, 
general sales manager of Chrysler 
division, met with representatives 
from 300 eastern and southern 
Chrysler-Plymouth dealers’ here 
last week to discuss 1951 plans. 

O'Malley met with dealers from 
Alabama, Tennessee and Georgia in 
Atlanta on Oct. 17 and on the fol- 
lowing day he addressed dealers 
from North Carolina and South 
Carolina in Charlotte. On Oct. 20 
he met with representatives from 
upstate New York dealerships in 
Syracuse. 

The opening session of the deal- 
er meetings was held a week earlier 
in Detroit, with 200 dealer repre- 
sentatives from Michigan, Ohio 
and Indiana in attendance. 


Parts Discount Battle 
Spark Plug Firm Cites Danger 
To Small Dealers 


(Continued from Page 2) 
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j}and previous decisions of high 
| tribunals. 
| Citing that the proposed order 
| would establish a precedent con- 
demning functional pricing in all 
American industries, Champion 
| said: 
| “Again and again, under the 
| Clayton Act and the new Rob- 
| inson-Patman Act, the courts and 

the commission have said that 
variations in prices between 
functional classes may be price 
‘differences’ but are not, within 
the meaning of these acts, unlaw- 
ful price ‘discriminations, The 
proposed order asserts that all 
prior courts and commissions 
were wrong. 

“If manufacturers must be sold 
at the same price as wholesalers, 
wholesalers at the same price as re- 
tailers, and retailers at the same 
price as consumers, small business 
will be dislodged from its position 
|in the American economy and will 
jinevitably be swallowed up by 
|giant, integrated concerns. 

“Large manufacturers, when they 
find they may no longer receive 
their customary low manufactur- 
er’s trade discounts but suddenly 
have to pay more, will either ab- 
sorb their smaller suppliers or 
build new factories to supplant 
them in order to retain their pres- 
ent low costs. The small manufac- 
turers, in contrast, unable to afford 
new factories, will have to pay the 
| new higher prices and thereafter, 
'thanks to this commission, will be 
disabled from competing on an even 
footing with the large companies. 

* * + 


“fMHE middleman — whose liveli- 
hood depends upon the receipt 
of a functional trade discount de- 
nied to large chain retailers—may 
well be virtually eliminated. In 1948, 
there were 202,800 wholesalers in 
the U. S. Without functional pric- 
ing these middlemen must die. 
“The small retailer who is too 
small to be on a direct buying 
basis with the large manufacturer 
—and who relies for survival on 
|the wholesaler kept in business by 
a functional price—will automatic- 
ally be eliminated with the passing 
of his wholesaler. In 1948 there 
were 1,706,200 retailers of which 
|the overwhelming majority were 
independent small businessmen.” 
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Motorists always want extra convenience inside the car. 
answer—the M & L Utility Tray of stainless steel and galvanized metal. 


tet eee 
Utility 2. 
3} Drawer— Easily installed in most 
Handy for road makes of cars. Conven- 
maps, sun glasses, P Z y 
a cigarettes. Easily ient, inconspicuous. Ex- 
pulls out end be- cellent for travelers, 


comes writing 


tray when 


upside down. 


scratches. 
service 





Closes flush— 
with dash. 





pies less 


ice 
pleasure. 


M. & L. AUTO TRAY COMPANY 
2537 Tulane Ave. 





FITS UNDER GLOVE COMPARTMENT 


Inside Serv- 
ing Tray— 


Prevents door 


without 
opening windows 
in bad weather. 


inches under dash. 
Makes curb serv- 
dining a 
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LITY TRAY ! 





Here's the 


turned salesmen, route cars. 


The M & L Utility Tray 
is a proven seller retail- 
ing at $9.95 with a hand- 
some profit to you. Folks 


Inside | 
buy after seeing the tray 


in friends’ cars. 


Occu- 


than 2 Write or wire for price 


list. 
diate delivery. 


In stock for imme- 


New Orleans 








Two Texas Dealer Officers— 


E. A. Kinsel (left), of Beaumont, third vice-president, and C. P. Simpson (right), of 
Houston, president of the Texas Automotive Dealers Assn., are shown at the convention 
in Fort Worth. Simpson is a former Pontiac general sales manager. 





New Credit Controls 


CARLSBAD, N. M.—New credit 
regulations were dealt a sharp slap 
by the New Mexico Auto Dealers 
Assn. at its annual convention here 
last week. 

Regulation W was attacked as 
“unnecessary” and a “virulent and 
dangerous piece of economic non- 
sense.” In addition, the convention 
Sent telegrams to Sens, Clinton P. 
Anderson and Dennis Chavez and 
Reps. A. M. Fernandez and John 
E. Miles expressing “dissatisfaction 
and resentment” over the new 
credit curbs. 

The telegrams declared that the 
present 15-month limit on install- 
ment buying will create “insecur- 
ity for dealers,” and asked for a 
revision to permit 18 months in 
which to complete payment. 

H. L. Galles sr., head of Galles 


Was possible even on a medium- 
war footing,” he declared, “but this 
has all been changed with the un- 
warranted restriction of credit.” 

He charged that “our economic 
planners are proceeding on the as- 
sumption that the economic effects 
of the present war effort will be 
the same as those of World War 
a 

This is fallacious reasoning, he 
pointed out. There are now about 
6,000,000 cars being produced an- 
nually and about 45,000,000 used 
cars on the market, whereas there 
were less than half that number 
available during World War II 
and no new cars at all, 

“We all want to stop inflation,” 
Millians asserted, “but this is not 
the way.” 


Twelve directors were elected. 


Motor Co., Albuquerque, was re-|They are Joseph DuBois, Santa 
elected president for the 1951 term.|Fe; A. E, Thomas, Albuquerque; 
Dean Wait, head of Carlsbad Auto|Leo J. Valdez, Las Cruces; I. J. 


Co., was re-elected vice-president, | Hilton, Las Vegas; Orville Pickett, 


and John W. Hall jr., president of |Hot Springs; H. Lackey, Raton; 
the McNally-Hall Motor Co., Ros-|Reese Cagle, Clovis; E. R. Wood, 
well, was chosen secretary-treas-|Santa Fe, and Galles, Wait and 
urer. Hall. 

In a strongly-worded resolution, | — ae a 
the delegates expressed their oppo- , 
sition to “all unnecessary govern-| Ledies'3-pc. any yovacer 


Set. Consists 
of Weekender, Wardrobe, and 
Pullman in TOP-GRAIN ANILINE 
COWHIDE. Bound the long way. 
Coronation Satin Lining. Hand- 
polished solid brass hardware. 
Dealer's Cost: $116.00 per set 
Also shown: Victoria Train Case 


mental regulation, regimentation 
and control unjustifiably promul- 
gated under the guise of economic 
stability ... and particularly .. . 
Regulation W.” 

The convention went on record 
as working for the disccntinuance 
of “all unjustified, unsound and 
arbitrary restrictive regulations 
conceived in contradiction to the 
natural law of supply and demand.” 

The resolution stated that the 
new curbs would make it “im- 
poss:ble for the average working 
man to purchase a new or late 
model automobile and will result 
in factory unemployment and un- 
due hardship to the public.” 

Earlier in the day the delegates 
heard Paul M. Millians, vice-presi- 
dent of the Commercial Credit Co., 
of Baltimore, blast governmental 
credit policies, 

“A fairly robust civilian economy 


WARDROBE —8 dresses » 
on hangers (21''x18''x8"') 





zippered. 


2 Million Persons 
See 34th Texas 
Automobile Show 


DALLAS. — The 34th Southwest- 
ern Automobile Show, traditionally 
one of the major attractions at the 
State Fair of Texas, ended its two 
weeks’ run with attendance esti- | 
mated at 2,250,000. | 

This, along with the staging of 
the automotive exposition on a more | 
elaborate scale than any in its his- 
tory, rounded out a record that dis- 
tinguishes the 1950 show as the 
most successful ever held here. 

Factory collaboration with deal- 
ers, who sponsor the show, brought 
many of the display pieces that are| | 
being shown in the larger automo-| | 
tive shows held in the U. S. and) | 
Canada. | | 

Cut-away and plexiglas-enclosed | 
demonstration assemblies were in | 
plentiful supply from the factories. | | 

| 
| 
| 
| 
| 


Men's 2-pc. 
oat consist. 'ELO EXECUTIVE PB» 


ing of 24'' Convertible 2-Suiter 
and 21'' Companion in IM- 
PORTED PIGSKIN (hazel) or 
TOP-GRAIN ANILINE COW- 
HIDE. Simply snap Maximillian's 
exclusive SUIT-PAC out of Con- 
vertible 2-Suiter (shown at right) 
for an ultra-lightweight, all-pur- 
pose bag. Contains: soiled laun- 
dry compartment; tie rack; 2 
lightweight hangers; curtain and 
stiff divider. 

Dealer's Cost: $89.00 


CHERRYWOOD 
(deep cherry-brown) 
GINGER (rich medium tan) 
SADDLE (light natural tan) 
RAWTONE—Voyager only 
—(eggshell white) 


Please ship toliow 
zi—3 oe. LADY 

Matching Victoria 
2-7 pe. FIELD 


Practically every make of Ameri- 
can-made car was shown, along 


with a half-dozen European models. | | Firm Name Ladies 14" Train 
The Southwestern Auto Show is | dae 

sponsored by the Authorized New 

Car Dealers of Dallas. Some of the | | City State | “cownroe 

factories participate with the Dal-| | Buyer's TRAVEL 


COWMIDE 


las dealers in sharing expense of | | Signature 
the show. 




















<4 PULLMAN... 
Ideal for packing 
bulk wearing ap- 
parel. 5 pockets. 
(26''x16"'x8"") 


WEEKENDER ... 5 
@ shirred pockets, one is re- 
movable, waterproof, and 
(21°'x13'/q"'x6'/2"") 


TRAIN CASE... Fine for 
overnight. Removable mir- 
ror, Sliding jewel tray. 
@ Elastic loops and pockets. 
(14°'x10"'x8"") 






me Quantity lor Cost 


inciudes Men's 2-Suiter and Companion 
Ladies 14° Train Case; 21°" Week-ender 


MASTER IN TOP’GRAIN 
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|Hudson Denies _ 
Dealer Charges 
Of Car ‘Loading’ 


DETROIT.—Hudson factory offi- 
cials here last week challenged the 
charges of two Hudson dealers in 
Kentucky that pressure was put on 
them to buy $325 worth of acces- 
sories with each new car they 
ordered. 

Both dealers—James W. Childress 
jr.. Henderson, and J, H. Southard, 
Madisonville—also charged that 
factory field men told them they 
would be denied cars to sell in De- 
cember unless they agreed to take 
the extras. Both said they declined 
to order under such conditions. 

“We couldn’t make any money 
selling cars like that,” said Chil- 
dress. Agreeing, Southard added: 
“We would have to pass that on 
to our customers. It would put us 
in a bad competitive position with 
other dealers.” 

Responsible for the pressure upon 
them to buy “extras,” the dealer 
said, was a field representative for 
Hudson Motor Sales Corp. in St. 
Louis and John Williams, Hudson 
zone manager in Evansville, Ind. 
Neither could be reached for com- 
ment, 

However, at St. Louis, Urban 
Fellenstein, Hudson zone manager, 
said: “We do not require our deal- 
ers to buy any accessories in order 
to buy cars.” He admitted that 
there was a quota on accessories, 
but said it wasn’t mandatory. 

In Detroit, a factory spokesman 
said: “The initial shipment of 
showroom samples of the new 1951 
Hudsons were equipped with some 
accessories for display purposes. It 
is not mandatory for any dealer to 
buy accessories to secure a car. 
Furthermore, we have not yet be- 
gun to take orders for December.” 


Dealers Sponsor Cagers 
Rochester Motor Sales and Farm- 
er Motor Sales of Rochester, N. H., 
will again sponsor teams in the 
city basketball league for the 1950- 
51 season, it has been announced. 


$159.50 
aly Wel) 











EVERY CAR 
YOU SELL! 





NOW IS THE TIME! 


With cars in short supply 
and harder to deliver, 
here's your opportunity to 
increase substantially your 
earnings per car. Car buy- 
ers are travel minded so 
will be quick to accept a 
handsome set of Maximil- 
lian luggage which can be 
paid conveniently as part 
of their regular payments 
on the car. 

Make $159.50 when you 
sell the Lady Voyager set 
and the Field Executive set. 
LOW PRICED SPECIAL— 
Make $84.60 when you 
sell the low priced Leather- 
Hyde* Wayfarer set. 
*lLeather-Hyde is a leather- 
plastic blend. 









ORDER 
DIRECT 
FROM 

THE 
MANUFAC- 
TURER 


TODAY! 


FIRMAN LEATHER GOODS CORP. 137 E. 25th St., New York 10, N.Y. 


Mfrs. of Maximillian Bonded Luggage 





Your Advertised 
Dealer Consumer Price 
inet. Fed. Tax 
$232.80 
$ 63.00 


$178.80 | 


VOYAGER Gasic Set 
Trave Case 
EXECUTIVE SET 


$116.00 
$ 31.00 
$ 69.00 


6-0. Leather. Myde* WAYFARER set (Not Illustrated 


Pullman $127 00 $255.9 


TRAVEL MASTER 2.9¢ Men's Sets (Not Illustrates 
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More Sales in Medium-Price Market Is Aim for Commanders. . . 


51 Studebakers Make Bow 


Bouse BEND.—Studebaker, with|a foot, the Commander cars are|ard on all but five-passenger and 
wm 


also $62.75 to $115.75 less in price 
than their 1950 predecessors. 
* * + 


its 1951 Commander V-8 cars, is 
launching a drive for a greater 
slice of sales in the medium-price 
field. 

This was the weekend word from 
President H. S. Vance, who un- 
covered the new Studebakers with 
the following statement to dealers: 

“We believe the new Comman- 
der will give our dealers a chance 



















reveal front and rear refinements, 
as do the Commanders, Studebak- 
er’s exclusive automatic transmis- 
sion is now optional with all series. 

Advertised - delivered prices on 
the Champions were boosted $52.25 
for the new models—attributed by 
Vance to expanded labor and ma- 
terials costs. 

Vance estimated the cost of the 
’51 Studebakers at more than 
$20,000,000, of which $15,000,000 
covered development and manu- 
facturing expansion for the new 
Commander V-8 powerplant. 

He reiterated his confidence that 
the Commander Eight would “place 
Studebaker dealers in a far better 
position in the medium-price field.” 

* * * 

HE NEW Studebaker V-8 en- 

gine has a rating of 120 horse- 
power at 4,000 r.p.m. Taxable horse- 
power is 36.4, piston displacement 





Rear Suspension— 


Closeup of the new rear suspension system 
on Studebaker's 1951 models. The four-leaf 


2'/2-inch oe are — a | Sereree is 232.6 cubic inches, bore and 
and give the cars much greater lateral sta-| x coe 

bility. Full-length polyeliopions inserts be- stroke 3% and 3% inches respec- 
tween the leaves keep out dirt and moisture | tively. 


and provide insulation against road noises. 
Also shown are the new differential carrier 
housing, which accommodates a wider range 
of gear ratios, and the direct-acting shock 
absorbers, now standard on all Studebakers. 


Tests completed by Studebaker’s 
engineering division, Vance stated, 
indicate that the new Commander 
“will maintain the outstanding rep- 
utation for fuel economy that has 
been established by preceding Com- 
mander models, The use of prem- 
ium gasoline will not be required, 
he added. 

The compactness of the new 
engine has permitted a shorten- 
ing of the overall length of the 
Commander to 197% inches with 
the exception of the Land Cruis- 
er, which has an overall length 
of 201% inches. 

Front-end styling alterations cen- 
ter around the new grille, “spinner” 
and bumper support splash shield 
which completely encloses the 
bumper support bars. Styling 
changes at the rear are reflected 


to build up volume in the me- 
dium-price field comparable to 
what has been accomplished with 
the Champion in the low-price 
field.” 

Top merchandising point of the 
1951 Commanders will be the new 
eight-cylinder valve-in-head engine, 
rated at 120 horsepower and as- 
signed a compression ratio of 7 
to 1. Lighter by 205 pounds and 
shorter in overall length by nearly 








Victory in Suit 
Sparks New York 
Title Law Fight 


ALBANY.—New York state deal- 
ers plan to push their title law 
fight “vigorously” following a court 
of claims decision in favor of a 
dealer who sued the state for $2,450 
for negligence in the issuance of a 
motor vehicle registration certifi- 
cate. 

Commenting on the decision, C. D. 
Henderson, executive vice-president 
of the New York State Automobile 
Dealers, stated: “If ever there was 
a perfect example of why New 
York needs a title law, this deci- 
sion is it. 

“As the presiding judge said, at 
the present time a registration cer- 
tificate is presumptive evidence of 
ownership of a vehicle. And until 
we get a title law, that registra- 
tion certificate—which may be ob- 
tained fraudulently or on_ stolen 
credentials, as in this case—will be 
the only check on ownership of 
a@ car.” 

The dealer who sued the state— 
Alfred Paglia of Syracuse—bought 
a stolen car, not knowing that the 
registration certificate was fraud- 
ulent. He later returned the car 
to its rightful owner but was out 
the $2,450 that he paid for it. 





Front Suspension— 

This frontal view outlines suspension and 
steering gear details on 1951 Studebaker car 
models. Brought into sharp focus are the 
front suspension lower control arms, shock 
absorber mountings, tie rods and stabilizer 
shaft. 


chiefly in the new trunk deck han- 
dles and redesigned tail lamps. 
+ * * 

NE-PIECE windshields, used 
” heretofore by Studebaker on its 
postwar five-passenger coupes, con- 
vertibles and Land Cruisers, have 
been adopted for the company’s en- 
tire series of 1951 models. One- 
piece rear windows are also stand- 


Now in Book Form 


JOHN O. MUNN’S 
‘A Guide to Automobile Selling’ 


penetrating a 
John 
who have his 


today have as 
the 
There are 


Few men 
auto business as 
still 
problems, 


knowledge of 
Munn, fewer 


understanding of dealer gleaned 


from 40 years’ experience. 


TT 


Selling versus Overallowance—Put this book in the hands of every one of your 
salesmen. Guide them in the techniques that de-emphasize the importance of the 
used-car allowance. Each chapter of this cloth-bound book is a money-maker. 
Sixty-four idea-packed pages. 


$3.50 per Copy, postpaid 
BOOK DEPARTMENT 


2666 Penobscot Bidg. Detroit 26, Mich. 
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business coupes. 


Among chassis improvements are 
wider rear springs which are said 


EW Studebaker Champions have | to give the cars greater lateral sta- 
LN no major engine changes, but| bility. Inserted between the new 


four-leaf 2%-inch springs are full- 
length polyethylene liners to keep 
out dirt and moisture and provide 
insulation against road noises. 


Changes on the 1951 Champion 
include the adoption of center- 
point steering, a redesigned in- 
strument panel and steel jacket- 
enclosed steering column and 
gear-shift lever on all but the 
Custom series, 


The &85-horsepower six-cylinder 
Champion engine reveals no major 
changes except for a modification 
of the oil pan. The generator has 
been stepped up from 35 to 40 am- 
peres and radiator frontal cooling 
area increased by 22 square inches. 


Box section double- flanged 
frames, used on all Studebaker 
models, remain substantially un- 


changed but incorporate front-end 
modifications to allow for the new 
V-8 engine and suspension. Self- 
adjusting self-center brakes, intro- 
duced by Studebaker on its early 
postwar cars, are continued. 

+ * * 


| PARKING brake handles on all 


models have been redesigned 
and mounted on the instrument 
board moulding to provide greater 
accessibility. 

Studebaker’s automatic transmis- 
sion is available on all models as 
optional equipment at extra cost 
of $201.25. Overdrive likewise con- 
tinues as extra-cost optional equip- 
ment. 


Officials point out that engi- 
neering refinements also have 
permitted a weight reduction of 
55 pounds on the Champion. 


Selection of the V-type cylinder 
arrangement for Commanders was 
made primarily to obtain the rug- 
ged structure that will be neces- 
sary when higher octane fuels 
make possible a major increase in 
compression ratios, Vance said. 

* * * 
SILVER-HUED “spinner” forms 
the focal point of the new Stu- 

debaker front end. The outer por- 
tion of the main ring encircling 
the spinner is enameled to match 
the body color, while the inside 


wt | periphery of the ring is of chrome. 


The inner or “floating” ring is 
also of chrome. The hood ornament 
consists of a single chrome unit 
with kickup wings symbolizing 
“speed in flight.” 

New spherical trunk deck han- 
dles, enclosing lock, lid release and 
rear license plate light, appear on 
all models. On Deluxe and Regal 
Champions, on all Commanders and 
on the Land Cruiser sedan, hori- 
zontal wings with smal] kickup fins 
extend from either side of the cir- 
cular centerpiece. 


The vertical tail lamps have 
been redesigned to provide great- 
ly increased rearward and lat- 
eral lighting, a safety element 
during night-time driving. 
Centerpoint steering, adopted for 
the 1951 Champion, thus becomes 
standard on all Studebaker cars. 
The trend toward enclosing the 
steering column and gear shift post 
in a steel jacket is given added 
impetus this year by extending such 
styling to Champion Deluxe and 
Regal models. Three-spoke steering 
wheels are standard on all Cham- 
pions and Commanders. 
Direct-acting shock absorbers are 
standard on all models. Rear axles 
retain their basic design, but have 
been changed because of a new dif- 
ferential carrier housing which ac- 
commodates a wider range of gear 


* * + 

“~HORTER wheelbases made pos- 
’ sible by the eight-cylinder en- 
gine have permitted a modification 
of the two-piece propeller shaft on 
the Commander and corresponding 
improvements on the midship drive 
shaft bearing support. 

New as standard equipment on 
Commanders are electric wind- 
shield wipers. They are available 
at extra cost on the Champion. 

Studebaker’s climatizer and ven- 
tilating system has also been im- 
proved for 1951 models. Heat out- 
put has been increased by 20 per- 
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Parking Brake on Dashboard— 


Close-up views of instrument panels on Studebaker's 1951 


cars. Top view shows the 


instrument panel on the new Champion models, bottom view that on the new Commander 
Parking brake handles on ali 1951 models have been restyled and mounted on the instru 
ment panel molding for greater accessibility. 


Refinements in Front End— 


Front-end styling improvements of Studebaker's 
and bumper support splash shield. 


new grille, silver-hued ‘'spinner"’ 
the rear are reflected principally in the new 
and license plate lamp, and the redesigned 
both rearward and laterally. 


Other features include the use of 
and one-piece rear windows on all models except five-passenger 
Photo shows the 1951 Studebaker two-door Champion Custom sedan, 


1951 


car offerings center around the 
Design changes in 
trunk deck handles enclosing lock, lid release 


much greater lighting 
one-piece windshields 
and business coupes 
priced at $1,539.75. 


tail lamps which give 





Commander Lightened for 1951— 


Chassis and new V-8 powerplant of Studebaker's 1951 Commander models. 
direct acting shock absorbers, 


features are wider rear springs, 


Among chassis 
improved midship drive 


shaft bearing support, coil spring front suspension, box-section double-flanged frame and 
center point steering. Engineering refinements throughout the entire 1951 Commander have 


permitted a weight reduction of 205 pounds. 


cent and a single control button 
now regulates both the thermostat 
setting and the high and low speeds 
on the Climatizer and defrosting 
units. 





Studebaker's V-8— 


Side view of Studebaker's new eight-cylin- 
der, valve-in-head engine which will power 
the 1951 Commander series. Rated horsepower 
of the new V-8 engine is 120 at 4,000 r.p.m. 
Taxable horsepower is 36.4. Piston displace- 
ment is 232.6 cubic inches. Bore and stroke 
are 3% and 3'/, inches, respectively. Com- 
pression ratio as released is 7 to |. 


Auto Club Parley 
Set This Week 


WASHINGTON.—Impacts of the 
mobilization program on the na- 
tion’s motorists will be a major 
feature of discussion at the annual 
|}convention of the American Auto- 
|mobile Assn. to be held in New 
York City this week (Oct. 24-26). 


Listed features of the convention 
include: 

1. An address on the place of 
small business in the mobilization 
effort by Secretary of Commerce 
Sawyer. 


2. Forum discussion by a panel 
of highway and traffic experts of 
the overall traffic dilemma, with 
particular emphasis on the lag in 
construction of defense highways. 

3. A “self-diagnosis” session of 
high school students on the subject 
of the teen-age accident record and 
how to deal with the “hot-rods.” 

4. A debate by delegates on com- 
pulsory automobile inspection. 
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Credit Squeeze Held Q 
Peril to Industry 


(Continued from Page 1) 


>ROTESTS from dealers, trade 

associations, banks, finance 

companies and retailers were im- 
mediate and violent. 

Some observers see a chance only 
to get the time-payment limit 
raised to 18 months, while James 
Downing, secretary of National 
Used Car Dealers Assn., has sug- 
gested a sliding scale for payments 
ranging from 12 to 21 months. 

The FRB promised early last 
week to review its new curbs on 
installment buying “reasonably 
soon.” An FRB spokesman report- 


edly said a check may be made in|} 


about two weeks, after which the 
rules will be tightened further, re- 
laxed or left as they are. 

The National Automobile Dealers 
Assn. called a special meeting of 
officers in Washington. After two 
days of almost continuous confer- 
ence, the NADA telegraphed all 
local associations to advise their 
members to get in touch with their 
senators and representatives. 

The NADA asked that all deal- 
ers “urgently request” their sen- 
ators and_ representatives “to 
wire or call the FRB demanding 
immediate revision of these new 
harsh terms.” 

The national association recom- 
mended that dealers “cite to their 
congressmen their own experience 
under the 21-month terms and the 
anticipated effect the industry- 
wrecking 15-month terms will have 
on sales, inventories and employ- 


ment.” 
* * 


* 

ADA revealed that it had en- 

deavored for two days to con- 
tact FRB Chairman Thomas B. 
McCabe, without success. The group 
then presented its case to R. M. 
Evans, a member of the FRB board 
of governors. 

The NADA told Evans that “the 
drastic terms imposed by this 
amendment will unquestionably 
cause the failure of many dealers.” 
In spite of this, NADA said, Evans 
replied that the board would not 
change its decision at this time. 

The NADA declared that it is 
“now planning every possible 
legal action and other action to 
obtain revision” of the new terms. 
Fred L. Haller, NADA president, 

said that the association’s officers 
had “reached agreement on a 
broad and aggressive program,” de- 
tails of which will be announced 
shortly. 

Haller roundly denounced the 
tightening of credit restrictions. 
“To indicate how serious these 
newest credit curbs can prove to 
be to the overall economy of the 
country, many dealers are already 
being forced to lay off from 25 to 
50 percent of their employes as a 
result of declines in business due 
primarily to credit curbs,” he de- 
clared. 

* * * 

EALERS and industry execu- 

tives were as confounded as 

they were surprised at the FRB’s 
action in reducing time-payment 
limits without consulting with any 
segment of the auto industry. 

There was, for instance, the news 
that wholesale prices, as measured 
by the government’s Bureau of 
Labor Statistics, declined .3 percent 
in the week ended Oct. 10. The in- 
dex on that date was 168.3, against 
the postwar high of 170.3 on Aug. 
17, 1948. 

There were also thoughts of 
what would happen to employ- 
ment, particularly in the Detroit 
area, if dealer and finance com- 
pany forecasts of a 30 to 50 per- 
cent drop in car sales prove ac- 
curate. 

It is certain that the volume of 
defense production contracts in the 
Detroit area, at least, is nowhere 
near the level needed to absorb 
the number of auto workers who 
would be laid off if sales declines 
forced substantial production cut- 
backs. 

* * 


* 
NJEANTIME, the FRB was ex- 
+ pected to extend its anti-infla- 
tion activity by putting a limit on 
department store charge accounts 
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and by raising the reserve require- 
ments of its member banks. The 
steps it has taken, the FRB said, 
were dictated by a dangerous in- 
crease in bank credit. 

This view was disputed by 
spokesmen for large credit or- 
ganizations participating in a 
two-day conference at the Uni- 
versity of Illinois, They charged 
that monthly figures released by 
the Federal Reserve System give 
a distorted and inaccurate pic- 
ture of the role of installment 


Utah Dealer Queen— 

The hat worn by Marlene Melroy has head- 
lights that light up when she is introduced 
to audiences in connection with Dealer Week. 


stemmed from the suddenness and 
severity of the new terms. 
Virtually everybody connected 
2 with the industry expected terms 
buying in the overall economy. to be reduced. However, the ex- 
Admitting the inadequacy of |pectation was that the time pay- 
some of its figures, the FRB is|ment limit would be reduced to 18 
reported to have begun a revision|months, not 15 months, and that 
of some of its statistics. An Ohio/the stricter curbs would not be im- 
State University professor, Theo-| posed for another couple of weeks, 
dore H. Beckman, said that when | at the earliest—and then only after 
the revision is complete, the pres-|various business groups had had 
ent consumer credit figure of $20,-|an opportunity to present their 
oe fg, sr outstanding = case, with actual figures. 
the end of August will probably! Joining the auto industry in 
shrink to about $17,000,000,000. its “double cross” charges was a 


> spokesman of the National Re- 


“"MOO much, too soon” sums up| tailers Assn. The spokesman, 
the auto industry’s reaction to| Maury L. Nee, said the FRB 
the Federal Reserve Board’s order | acted in “bad faith” in cutting 


credit limits. 

Nee said he headed a group 
which had asked the FRB on 
Thursday (Oct. 12) to assure them 
that Regulation W would be al- 


reducing the time payment limit 


Sliding Scale 


NUCDA Officer Asks 


12 to 21 Months 


ATLANTA.—Terming the prin- 
ciple of a 15-month time - pay- 
ment limit for all cars both 
“ridiculous and unfair,” James 
Downing, secretary of the Na- 
tional Used Car Dealers Assn., 
has proposed a sliding scale of 
time-payment limits, based on 
vehicle ages. 

Downing suggested the follow- 
ing terms: ’50 and ’51 models, 
21 months to pay; ’48s and ’49s, 
18 months; '’46s and ’47s, 15 
months, and all other models, 
12 months. Only in this way, 
Downing maintains, can used- 
car prices retain a proper rela- 
tionship for each model-year. 





days. 


agreed to the suggestion. 
Late the following day (Oct. 13), 


terms would go into effect at 12:01 
a. m. Monday (Oct. 16). 
+ * + 


EE declared: “The board not 


exist in the retail business today.” 


by surprise.” 
While auto makers were some- 


opinions for publication, the same 
could not be said for automobile 
dealers, trade organizations, finance 
company Officials, bankers and re- 
tailers. 


Protests from these groups have 





for new and used cars from 21 to 
15 months. 

For the record, auto makers said 
nothing. They intimated it was 


“a 9” : been loud, long and _ frequent 
too early” to come out against the * , 
new credit curbs, but they hinted — mew terms were an- 


they might have something to say 
“later on.” 

Off the record, more than one 
producer believed the industry 
had been “double crossed” by the 
FRB’s abrupt decision to slash 
automotive time payment limits 
less than 30 days after the re- 
imposition of Regulation W. 

A spokesman for one of the 
large manufacturers, speaking pri- 
vately, said: “Regulation W’s orig- 
inal terms of 21 months had al- 
ready cut into sales somewhat. 
There is little doubt that the new 
terms will cut sales even more. 
How soon and how much is some- 
thing nobody knows. 


AvuTomotTive News had _ scarcely 
opened for business Monday morn- 
ing when a message clattered over 
the teletype from Sartor Motors, 
Fort Lauderdale, Fla. It read: 

“New consumer credit curbs will 
cut off 50 percent of our business, 
and also make it impossible to move 
the high-priced cars in our present 
stock. They will have an awful 
effect on our economic situation. 
Something must be done at once. 
Your support is urgently solicited.” 

+ + a 
HE National Automobile Deal- 
ers Assn. and the National Used 
Car Dealers Assn. were quick to 
join the fight. Both organizations 
. dispatched telegrams of protest to 

“It is all part of the govern-|Thomas B. McCabe, chairman of 
ment’s effort to cut production, and | the Federal Reserve System’s board 
it is just one of the devices being |of governors. 
used for that purpose.’ | Fred L. Haller, NADA president, 

PS Je a. \said he was “astounded” at the 

THe opinion of some manufac-|FRB’s “arbitrary and drastic” ac- 
turers that the industry had |tion in tightening credit controls 
been “double crossed” by the FRB |“without giving the industry af- 








At Texas Dealer Convention— 
Governor of Texas Allan Shivers (center), was guest of honor and speaker at the parley, 
which was held in Fort Worth. At left is Thomas F. Abbott jr., Fort Worth, association 


president during the past year. H. L. Wider, first vice-president of Universal Underwriters, 


is at the right. 


























lowed to operate unaltered for 120 
He said he left the meeting 
with the impression that the FRB 


the FRB announced that the new 


+‘ only acted in bad faith, but it 
showed an amazing lack of judg- 
ment in view of the facts as they 


He said the order caught retailers 
throughout the nation “completely 


thing less than reticent in their 


fected an opportunity to present 
facts indicating an alarming slow- 
up in new and used-car sales.” 

He said “the new harsh terms 
will result in a serious slowdown 
of the entire automobile indus- 
try with grave effect on the na- 
tion’s economy.” 

The new terms, Haller declared, 
represent “the most drastic regu- 
lations ever forced upon a free 
people and we demand immediate 
recision” of them. 

* * * 

ARTIN D. McCOLLUM, NUCDA 

president, called the new 
terms “a serious blow not only to 
the automobile industry but to the 
buying public.” 

McCollum also asked that the 
order to further restrict terms be 
rescinded and pointed out that 
“losses on used-car’ inventories 
since Regulation W was imposed 
Sept. 18 have amounted to millions 
of dollars. This latest order will 
be disastrous.” 

Local associations all over the 
country chimed in with protests 
as both the NADA and _ the 
NUCDA advised both individual 
members and local groups to wire 
their congressmen protesting the 
new rules, 

Charles Schnurmacher, president 
of the Automobile Merchants Assn. 
of New York, assailed the new or- 
der as “too drastic a move” and 
added that it will “strangle” the 
automotive industry. 

C. D. Henderson, executive vice- 
president of the New York State 
Automobile Dealers Assn., strongly 
attacked the new terms, warning 
that they will lead to “drastic cur- 
tailment in employment” and 
“wreak havoc with essential trans- 
portation.” 

* + * 
TELEGRAM to McCabe from 
the New York Used Car Deal- 

ers Assn. pointed out that “busi- 
ness was bad enough with a time 
payment limit of 21 months and 
can only get worse if the new 
curbs remain.” 

Spencer T. Honig, president of 
the Motor Car Dealers Assn. of 
Southern California, said the new 
terms will work an “extreme 
hardship” on motorists as well 
as dealers. 

Honig said car sales on the West 
Coast had decreased approximately 
30 percent as a result of the Regu- 
lation W imposed Sept. 18. Reduc- 
tion of terms to 15 months “will 
make it impossible for many new 
and used-car dealers to continue in 
business,” he declared. 

In Los Angeles, used-car dealers 
pointed out that even before the 
new 15-month credit terms were 
invoked, the 21-month variety had 
caused used-car sales to slide as 
much as 75 percent. 

+ * om 

RANK H. YARNALL, president 

of the Chicago Automobile 
Trade Assn., and Ben T. Wright, 
NADA regional vice - president, 
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headed a committee which met with 
Sen. Scott Lucas of Illinois to pro- 
test the new curbs. 

Yarnall reported that Sen, Lucas 
was sympathetic to the dealers’ 
viewpoint and immediately called 
FRB Chairman McCabe to tell him 
that he was requesting the CATA 
to gather and prepare information 
in support of the contention that 
the new regulation is seriously det- 
rimental to the retail automobile 
business. 

The CATA then sent members 
forms to be filled out showing to 
what extent sales have declined 
since the credit regulations were 
instituted. When the forms are 
returned, Sen. Lucas said he will 
forward them to McCabe for the 
serious consideration of the FRB. 

From Tulsa, Okla., came a report 





Credit Curb Spurs Hike 
In Henry J Production 


WILLOW RUN.—Citing tight- 
er credit controls as the reason 
Kaiser - Frazer last week an- 
nounced plans to double produc- 
tion of Henry J models at the 
expense of Kaiser car assembly, 
Edgar F. Kaiser, president, said 
that the new restrictions have 
put medium-priced cars “beyond 
the purchasing power of many 
people.” 

K-F has been building about 
800 Kaisers and 400 Henry Js 
daily. Kaiser explained that 
K-F’s one-line afternoon shift 
would be idled for a few weeks 
to make changes which will 
reverse that ratio by mid - De- 
cember. 








that many dealers throughout the 
southwestern states believe a “col- 
lapsed market may result from the 
15-month payment limit.” 
+ . . 
T\EALERS in the area regard the 
new terms as being more se- 
vere for used cars than for new 
cars. Considerable opinion was ex- 
pressed that the stiffer regulations 
may lead to a thinning in the ranks 
of used-car operations. 

John E. Raine, executive vice- 
president of the Automotive Trade 
Assn, of Virginia, wired McCabe 
that he had “been deluged” with 
protests from dealers, and added 
that dealers “will not face bank- 
ruptcy, which the new amendment 
will produce, without strenuous op- 
position.” 

Reactions of Richmond (Va.) 
dealers ranged from a prediction 
that the new regulation “will just 
slow things down some” to a 
warning that sales “will be killed 
dead.” 

Dealers in the Buffalo area were 
unanimous in predicting a sharp 
drop in car sales as a result of the 
new credit restrictions. The feeling 
is that supplies of new cars will 
increase and deliveries will become 
prompt. 


Finance Companies, Banks 
Attack New Credit Curbs 


DETROIT. — Banks and finance 
companies can be numbered among 
the organizations which are op- 
posed to the new credit terms an- 
nounced by the Federal Reserve 
Board. 

Most financial institutions were 
in favor of the 21-month credit 
terms imposed by the Sept. 18 
version of Regulation W. The 
same could hardly be said for 
the latest version of credit curbs, 
which became effective last Mon- 
day (Oct. 16). 

E. M. Morris, board chairman 
of Associates Investment Co., South 
Bend, told Avrtromotive News that 
the 15-month time payment limit is 
“too severe and unnecessary, unless 
the war situation is more serious 
than the public has been advised.” 


He estimated the new curbs “will 
have the effect of reducing new 
and used-car sales 40 percent from 
normal levels.” 

A. E. Duncan, board chairman 
of Commercial Credit Co., Balti- 
more, believes the new terms “will 
curtail volume time sales 30 per- 
cent for lower-priced cars and 50 
percent for higher-priced units. 
The new terms will increase de- 
mand and stabilize prices for all 
used cars because of smaller month- 
ly payments.” 

Duncan added: “I have hereto- 
fore favored Regulation W when 


wisely administered, which appar- 
ently is expecting too much. I 
personally believe maximum ma- 
turity should have been 18 months 
for new cars, 15 months for used 
cars, instead of 21 months for 
both.” 

Henry Ittleson jr., president of 
Universal C. I. T. Credit Corp., New 
York, charged the FRB with pre- 
mature action and called for reci- 
sion of the stiffer terms. 

He said: “Previous 21-month 
terms apparently were effective in 
braking demand for new and used 
cars, but the full effect of this 
program will never be known be- 
cause the FRB has acted prema- 
jturely and hastily to impose 15- 
|month maturities before the effects 


of the earlier terms could be ob- 
served and measured. 

“We believe the new terms 
will seriously curtail demand, 


and therefore, production and 
employment, before the military 
production program can fill the 
gap. 

“Only time will demonstrate the 
extent of the potential injury to the 
automotive industry and those who 
depend on it for transportation 
and employment. 

“We can only hope the board 
will act as speedily to undo this 
mistake as they acted in commit- 
ting it.” 
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Car, Truck Output Estimates 
By Automotive News 
PASSENGER CARS 


(U. 8S. PRODUCTION ONLY) 


Week Week Jan. 1 dan. 1 
Ended Same Ended Oct., to to 

Oct, 21, Week, Oct. 14, 1950, Oct. 22, Oct. 21, 

1950 1949 1950* to Date 1949* 1950* 
CHRYSLER 37,143 30,025 36,381 111,394 952,810 936,788 
Chrysler 6,019 3,904 5,904 17,814 127,099 130,591 
DeSoto 3,922 2,752 3,767 =—-:11,703 92,519 95,252 
Dodge 10,074 9,006 10,101 30,267 257,670 261,266 
Plymouth 17,128 14,363 16,609 51,610 475,522 449,679 
FORD . 33,743 25,692 29,545 98,981 884,263 1,323,391 
Ford . 27,123 =20,082 + 25,328 79,549 688,222 1,024,867 
Lincoln 501 926 48 1,368 31,025 27,961 
IE, saca sesigssesessess 6,119 4,734 4,169 18,064 165,016 270,563 
JENERAL MOTORS .. 62,007 47,292 58,474 176,731 1,871,602 2,482,534 
Buick ...... pvivnened 10,956 7,438 9,531 29,341 334,856 445,223 
Cadillac .... 2,608 1,759 2,478 7,590 72,639 89,229 
Chevrolet 31,670 25,684 30,880 92,702 939,729 1,246,942 
Oldsmobile 7,629 6,094 6,872 20,996 243,847 320,316 
Pontiac ............. 9,144 6,317 8,713 26,102 280,531 380,824 
KAISER-FRAZER 5,105 1,449 5,060 16,318 57,982 113,837 
EE Nant tedttedd vives aa 1 ee eae 6,461 10,109 
Kaiser .... ; 5,105 1,448 5,060 16,318 51,521 103,728 
CROSLEY ~ 164 145 94 455 7,767 5,660 
HUDSON ..... 2,833 2,320 1,827 6,769 120,918 109,829 
NASH ........ 3,991 3,663 3,962 11,860 120,629 155,854 
PACKARD ........ ; 2,829 1,245 2,779 8,338 94,808 50,996 
STUDEBAKER .......... 2,868 5,580 1,653 5,521 182,966 225,852 
WILLYS-OVERLAND?+ 901 ‘ 833 2,543 27,900 30,346 


Total Cars, U. S. ...... 151,584 


+Station wagons and Jeepsters. 


COMMERCIAL CARS 


(U. S. PRODUCTION ONLY) 


117,411 140,608 438,910 4,321,645 5,434,997 


*Revised. 








Week Week dan. 1 dan, 1 
Ended Same Ended Oct., to to 
Oct, 21, Week, Oct. 14, 1950, Oct. 22, Oct. 21, 
1950 1949 1950* to Date 1949* 1950* 
CHEVROLET ......... . 9,386 6,222 9,890 28,661 331,723 405,821 
EME ccsccsocesvossseessies 22 10 4 41 300 414 
G26 sus vadbwuieneniseveiins ed 94 385 80 252 3,046 3,811 
DODGE . ...........:::c 8,681 2,790 3,696 10,983 127,862 92,230 
FEDERAL. .................... 22 35 60 137 1,308 1,473 
FORD .......... ° 6,627 5,345 6,244 19,095 203,002 292,516 
ERS ex 2,224 1,213 2,256 6,677 72,902 87,921 
INTERNATIONAL ... 12 854 12 36 100,631 83,042 
RIESE SO SE Pre 349 151 338 754 5,924 8,801 
Bs ccciksuiseue ONE ye 324 46 316 973 3,090 6,186 
STUDEBAKER ............_ 1,048 1,013 1,048 2,332 55,270 40,464 
IIIS sécasvaicxstitnacd-avisenes 380 196 364 1,085 6,808 11,372 
WILLYS-OVERLAND._ 1,257 ch 1,213 3,687 42,187 36,332 
MISCELLANEOUS ...... 289 353 246 852 15,901 12,240 
Total Trucks, U. S. .. 25,715 18,313 25,767 75,565 969,954 1,082,623 
Total Cars, Trucks 
Mle MOR otescecihstestecncact. 177,299 135,724 166,375 514,475 5,291,599 6,517,620 
Total Cars, Trucks 
Canada ....... a aeaeevnbecescines. 6,568 7,339 23,941 236,421 316,750 





Grand Total, 
Cars and Trucks 
U. S. and Canada ...... 185,423 142,292 173,714 538,416 5,528,020 6,834,370 


*Revised. Miscellancous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, Diamond T, etc 


Output for Week Rises 
To 177,299 Vehicles 


(Continued from Page 1) 








cars and 25,767 trucks—a total of,;of the year from what they were 
166,375 vehicles. During that week,|in September and October and still 
supply problems hampered opera-|achieve the 8,000,000 goal. 

tions at both Ford and Chrysler. * * «* 

Fears that steel shortages will OWEVER, some makers are 
prevent U. S. plants from produc- planning production increases 
ing an unprecedented total of |instead of curtailment in the next 
8,000,000 cars and trucks this year |W months. 
lost some justification in reports Specifically, Kaiser-Frazer, Stu- 


coming out of Washington last debaker, Hudson, Packard and 
wees. Nash are expected to do better pro- 


: ductionwise, inasmuch as none of 
There is little doubt that steel|them wil] h et 
supplies are inadequate for the - ll have any changeover in 


e equi terruptions to contend with. 
present booming civilian economy, - ° 
but it still appears likely that U. S.| _ Changeovers still remain to be 
plants will be able to produce the} Made by most of the Big Three 
1,232,000 vehicles necessary during| Makes, but it is not expected 
the last two months of 1950 to| that shutdown time will be long 
bring the year’s total to 8,000,000. for any of them, 

In fact, U. S. plants could cut} Automobile manufacturers appear 
production rates by more than 240,-|determined to make as many ve- 
000 vehicles in the last two months |hicles in the last two months of 

1950 as possible, even if such pro- 





ages for the fir u 1951. 
Holdup Man Blames . a ew Se 


Strict Credit Controls [HERE is a good deal of feeling 


DETROIT. — One immediate in the industry that the govern- 
effect of the government’s stric- |ment’s present controls over mate- 
ter terms for auto installment |rials will be greatly expanded next 
sales was demonstrated in the | year. 
alibi given by an alleged hold- As an example of the produc- 
up man caught last week by | tion determination now prevail- 


Detroit police. ing, one large producer is known 


His reason for robbin a 
storekeeper of $100 was: - did to have ordered that this year’s 
inventory be taken on weekends 


it because I wanted to buy a . 
in order that there will be no 


new car. You need so much, 
now that the government has interruption to final assembly. 
On the basis of schedules that 


passed those new laws, I found 


I couldn’t make the down pay- -|were in effect last week, most 
ment. plants seem fairly well. supplied 
with steel. 





gramming results in supply short- | 


Wilson Forecast at Old Timers’ Parley ‘ee 


— °50 Output Seen at 8 Million 


By Bernard Brown 
Staff Correspondent 

NEW YORK.—It is expected that 
the U. S. automobile industry will 
produce about 8,000,000 cars and 
trucks this year, and that about 
400,000 more of American design 
will be assembled in Canada, 
Charles E. Wilson, president of 
General Motors, told the 1lith an- 
nual dinner of Automobile Old 
Timers last week. 


Wilson said “the people of our 


country could not live or work 
as they do if it were not for 
motor cars” because 9,000,000 


people work on automobiles and 
parts and 8,000,000 more are em- 
ployed in related ficlds. 


Wilson traced the great progress 





of the American economy as a re- 
sult of modern science and inven- 
Obituaries 





J. J. Raskob Dies at 71; 


Former GM Leader 

CENTREVILLE, Md. — John J. 
Raskob, 71, former chairman of the 
GM finance committee and former 
vice-president of both GM and E. I. 
duPont de Nemours & Co., died 
Oct. 15 of a heart attack at his 
country estate near here. 

Mr. Raskob retired from both 
firms in 1946. It was in 1915 that 
he and Pierre S. duPont together 
achieved a balance of power in 
GM. 

Active in politics, he once was 
chairman of the Democratic na- 


tional committee. 

* * * 

Samuel H. Brown 
TORONTO.—Samuel Herman Brown, 63, 

vice-president of Glen Grad Motors, died 
of a heart attack on Oct. 14. He was 
formerly general manager of Danforth 
Motors for 15 years, and general manager 
of St. Clair-Oakwood Motors. 

* * 





* 


Lionel M. Bergeron 
ELKHART, Ind. — Lione] M. Bergeron, 
46, president and treasurer of Bergeron 
Motor Co., Inc., died Oct. 15 after a four- 
week illness. He was a past president of 
the Elkhart Auto Dealers Assn. 
* * * 


Graham C. Hatcher 
FORT WAYNE, Ind.—Graham C. Hat- 
cher, 45, president of Hatcher 
(Ford), died last week. He had been under 
a doctor’s care for some time. Before 
coming to Fort Wayne 10 years ago he 


Va.; Cincinnati; 
apolis. 


Dayton, O., and Indian- 


* * 


* 
Alexander J. Dillon 

BUFFALO.—Alexander J. Dillon, 
partner with his brother, William J., in 
William J. Dillon Auto Sales, died Oct. 8 
at his home after a two-year illness. Mr. 
Dillon was production manager during 
World War I for the Selden Truck Co, at 
Rochester. 


62, a 


* * 


* 
Charles L. Haines 
LAWRENCE, Kans.—Charles L, Haines, 
54, died of a heart ailment at his home 
here . Mr. Haines has been sales manager 
of Bill Bodin, Inc. (Lincoln-Mercury), since 
January, this year. 
* 





* 


* 
Jim Limberg Sr. 

FT. SMITH, Ark.—The man who re- 
portedly built the first automobile in this 
city is dead. He is Jim Limberg sr., 72. 
Mr. Limberg and his brother organized and 
operated a company of wagon makers, It 
was there that Ft. Smith's first car was 
constructed. 


* * * 

Fred J. Schaefer 
DETROIT.—Fred J. Schaefer, assistant 
Ford division service department manager, 
died here in Henry Ford hospital Oct. 5. 
Mr. Schaefer joined Ford last April after 
seven years with Aircooled Motors, Inc., 
Syracuse. He had been active in automo- 
tive service work nearly 30 years, 11 of 

them with General Motors. 

* * * 

Harry B. Phelps 
BUFFALO.—Harry B. Phelps, 57, sales 
manager of General Motors Truck & Coach 
division here, died unexpectedly Oct. 9 in 
New York City. He had been attending 
the World Series when he was stricken 
with a heart attack. Mr. Phelps came to 
Buffalo about 30 years ago. He had been 
with General Motors for about 15 years, 
but prior to that had worked 10 years for 
Mack International Truck Co. as a sales- 
man. 
* * * 


Napoleon H. Boynton 

| CLEVELAND. — Napoleon H. Boynton, 
64, for 40 years associated with the Gen- 
eral Electric Co, in its engineering, adver- 
tising and sales departments at Nela Park 
here, died Oct. 12 at his home. From 1947 
until he retired from active duties at the 
end of 1949, Mr. Boynton had been a sales 
consultant in the administrative division of 
GE's lamp department. 

* * * 


John Bottoms 
TWIN FALLS, Id.—John Bottoms, 48, 
service manager of Barnard Auto Co. 
(Pontiac-Cadillac), died Oct, 3 following a 
three weeks’ illness. He had been a resi- 
dent of Idaho for 38 years. 
* * 


Guy D. Brown 

GAULEY BRIDGE, W. Va. 

Brown, 53, president of dealerships in 

Montgomery and Oak Hill, died unexpect- 

edly at his home here Oct. 8. Mr. Brown 

also had interests in several other busi- 
] nesses. 


— Guy D. 





Motors | 


had operated auto dealerships in Richmond, | 


composed of J. E. Henry, chair- 
man; Frederick O, Bezner, Clif- 
ford M. Bishop, Reginald MM. 


jtion beginning in 1890, the year) 
|in which he was born. | 
| Among those present on the dais 
|were Thomas J. Watson, president| Cleveland, Cross, George Conrad 
of International Business Machines| Diehl, Fenner, William L, Mallon, 
Corp.; Henry J. Kaiser, Charles F.| arthur Lee Newton, Palmer, Al- 
Kettering, Russell Firestone, John) ¢,..4 Reeves and Elliott. 
Schumann, president of General | —_— 
Motors Acceptance Corp., and J. oe . a =. s 
-j were ° ° . e 

Frank Duryea, co-inventor of the Anthony, L, C. Barnard, Frederici 


automobile 

; : ‘ . |O. Bezner, Bishop, Ernest Burwe! 
aan are, ae tn 2idi-| Reginald M. Cleveland, Frederic! 
= = ilson, were Charles Stew- C, Crawford, Cross, John R. Davi 


art Mott, W. Chandler Stewart 3 ; 
: --.’| Duryea, Elliott, Henry T. Ewald 
Clarence B. Hayes and Fredrick Harvey S. Firestone jr. Henry 


E. Moskovics, Joseph S. Hildreth, Lloyd W. Hoag 
| Mostovics received a _ special|jand, Holler, Hughson, J. Conrad 
plaque from W. S. Johnston (Cad-| Johnson, Kettering, Mallon, Georg: 
illac), Trenton, N. J. W. Mason and Palmer. 


Hayes, of Kelsey-Hayes Corp., Others are Robert G. Patterson 
was honored as “a man who has | Reeves, Fred T. Rooks, Henry R 
made wheels for horse-drawn ve- | Selden, A. B. Smith, Hurlbut W 
hicles, automobiles and airplanes.” |Smith, J. Maxwell Smith, Robert 
In accepting the award he said | A. Stranahan, John Van Benscho- 
“I am very glad I quit the horse |ten, Thomas J. Watson, Wilson 
and buggy business.” and Fred M., Zeder. 


J. E. Henry, of Philadelphia, 
president of the Pennsylvania State 
Council, was elected president of 
AOT, succeeding David C. Fenner. 


Other officers for 1951 are: Alfred 
P. Sloan jr., honorary president; 
William L. Hughson, first vice- 
president; Morton R. Cross, second 
vice-president; William E,. Holler, 
third vice-president; C. Ray Pal- 
mer, treasurer, and Frederick H. 
Elliott. 


The 


Tolerance Group 


To Honor Ford 


DETROIT. — Benson Ford, gen- 
eral manager of Lincoln-Mercury, 
will be guest of honor at a dinner 
sponsored by the Detroit Round 
Table of the National Conference 
|}of Christians and Jews, Nov. 13 at 
Masonic Temple here. 





executive committee is 








- - Classified Want Ads - - 


FOR RATES, ETC., SEE NEXT PAGE 








HELP WANTED 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilied. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 


Manufacturer's Agent 


Are you the man we are looking for? 
Do you know the right people and 
proper contacts in the automobile 
industry? 

Can you open doors and do you 
have the “know how" to present the 
greatest program of new products 
ever developed for the parts and ac- 
cessory and service departments? 





HELP WANTED 





If you can qualify, we want to talk 
to youl 

We can offer you a golden oppor- 
tunity to make top money and estab- 
lish @ permanent association with a 
young corporation! 

Interviews to be held in Detroit. 


WANTED 


ASSISTANT 
AUTOMOBILE 
SALES MANAGER 
AND 'CLOSER' 


Starting salary, $600 per month. New 


Box 4578, 
c/o Automotive News 
Detroit 26 








COMBINATION GENERAL MANAGER— 
Sales Manager under 45 years of age. 
Must have successful volume profit deal- 
ership experience, handle used cars on 
30-day turnover, volume and net profits 
almost unlimited, established dealership 
—popular line of cars—Chicago area. 
Good salary plus percent net profits- 
payable monthly. Send experience detail 


car retail outlet in Denver, Colorado. 
Applicant must be thoroughly experi- 
enced. Forward complete particulars 
on previous experience, age and ref- 


erences. All applications will be held 


and recent photograph. Replies confi- 
strictly confidential. Box 4576, c/o dential. Box 4572, c/o Automotive News, 
Detroit 26. 


Automotive News, Detroit 26. 


CALIFORNIA DEALER (Cadillac-Oldsmo- 
bile) wants experienced service manager 
immediately. Must have extensive tech- 
nical background—preferably with Gen 
eral Motors lines. Permanent and lucra- 
tive position with added salary induce- 
ments. Ideal climate. Write Rubidoux 
Motor Co., 3595 Market St., Riverside, 
Calif. 





WANTED — Wholesale representative for 
southwestern Kaiser-Frazer distributor- 
ship. Kaiser-Frazer experience preferred. 
Excellent climate and educational ad- 
vantages. Permanent. References re- 
quired. El Paso Motor Co., 1324 Texas 
St., El Paso, Texas. 








SERVICE MANAGER. Chrysler products 
experience preferred. Substantial salary 
and percentage for a man _ thoroughly 
qualified to take complete charge of serv- 
ice department. Reference, experience and 
photographs required. Confidential. Large 
dealer for 22 years with modern facil- 
ities located in large Arizona city, Box 
4533, c/o Automotive News, Detroit 26. 


Detroit Representative 


and dis- 
tributor of an automotive line used by 
retail dealers, has attractive proposition 
Work in Detroit 
and 


Nationally-known manufacturer 


for sales representative. 












POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 


area, contacting car manufacturers 


local dealers. Write for interviews, giving 


complete information. Confidential. rates, namely: 9 cents per word for each 
insertion. Cash in advance. (Half-rate 
BOX 4571, does not apply to display ads in this 
c/o Automotive News section.) 
Detroit 26 


GENERAL MANAGER. Trained by GM 
and Chrysler on Chevrolet, Buick, Plym- 
outh, Dodge, 
problems on the ground. 
dealers provide background for handling 





Chrysler to solve dealer 
WANTED. Automotive accountant, fully Years with 
experienced in handling accounting, cred- 
it, service sales promotion, advertising 
and customer follow-up. Write giving 
full particulars regarding past experience 
and references. Box 4517, c/o Automo- 
tive News, Detroit 26. 


sales training, compensation, used car 
operations and new car volume opera- 
tion. Qualified, good health, no habits, 
earning basis, immediate. Box 4540, 
c/o Automotive News, Detroit 26. 
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POSITION WANTE D 





FO (D DEALERS, do you need 
r anager or general sales manager? I 
a man 34 years of age; happily mar- 
r d; former air force officer; college 
e ucation: 15 years’ experience in retail 
s ‘ling and merchandising (5 years in 
F rd dealership—town of 150,000, pres- 
. e tly employed); familiar with and use 
hair- o! volume unit selling, including volume 
Clif- profit techniques; graduate of Ford mer- 
¢) andising school; presently supervise ac- 
| M. ti ities of 162 employes; am alert, sober, 
mre ap gressive, progressive, interested in | 
nrad miking change. Have had only 3 posi- | 
illon, tions since 1937. Would prefer location | 
. Al- in south, southwest or middlewest. Will 
, ecnsider other localities. Can quickly | 
arrange for interview. Write Box 4567, 
ecto c o Automotive News, Detroit 26. 
tors 
le 
aeric! GENERAL MANAGER 
rwe! 
leric! 25 years’ successful experience automo- 
Davi bile, truck retail and wholesale, ex- dester. | 
soem Capable of taking over complete man- 
Joag agement. Would consider investment in 
onrad going deal. 
corge Box 4577, 
c/o Automotive News 
> sor js 
—- Detroit 26. 
ry R 
, rr 
it W ; 
obert MANAGER, 52, reliable, many years’ ex- | 
. perience in Chrysler products, New and 
scho- used car appraisal and sales. Service 
"ilson and parts. Understand all phases of 
dealer operation. Available Noverber 15, 
1950. Box 4573, c/o Automotive News, 
Detroit 26. 
DEALER WITH TWENTY-FIVE years’ 


experience in all branches of automotive 
field, recently disposed of dealership that 
netted $40,000 in 1950. Good connections 
with Big 3. If you need a man to oper- 
ate or reorganize your business write to 
News, De- 





Box 4574, c/o Automotive 
gen- troit ‘ es 
Cary) PARTS MANAGER. Twelve years’ expe- 
inner rience car dealer, farm machinery and 
jobber. Veteran, married, intelligent and 
ound reliable. Prefer location in northern 
rence Michigan, Wisconsin or Minnesota. Can 
furnish excellent references. Box 4534, 
13 at c/o Automotive News, Detroit 26. 
DEALERSHIP AVAILABLE 
DEALERSHIP, located in northern New 
York—200 miles from New York city, 
handling the oldest independent line 
Sold over 100 new and 400 used cars 
j last year. Steam heated showroom and 
shop. Long lease. Will sell or lease used 


Business established many years, 
12. Excellent schools and 
Must qualify with fac- 


ear lot. 
employing 
living conditions. 


tory. Best reason for selling. Box 4569, 
c/o Automotive News, Detroit 26 sy 
DEALERSHIP FOR SALE, now handling 


General Motors and Willys-Overland 
lines, in good south Texas oil and cattle 
town. Doing nice business but have 
adequate reason for selling. Good lease 
on building and used car lot, Will sell 
for inventory $25,000 will handle. Box 
4575, c/o Automotive News, Detroit 26. 


FOR SALE. Dealership, now handling 
Kaiser-Frazer, 

seat. Building 65x130, nice show room; 
lot for used cars adjoining building. No | 

to buy. Good repair and 
Valid reason for selling. 
c/o Automotive News, | 


real estate 
service business. 
Write Box 4538, 
Detroit 26. 


DEALERSHIP, now handling one of the 
fastest selling, independent lines in a 
40.000 town population plus additional 
trading area of 90,000. Must sell due 
to wife's health. Located in eastern 
part of Washington—rich wheat, stock 
and pea area. Idea! climate, little or no 
winter. Near the atomic energy plant 
at Richland, Washington, and area of 
the government dams that are being 
built. Sold 505 new and used cars in 
1949, will do better this year. Nice 
service business and downtown =. 
Good used car lot. Will take $20,000 
approximately to handle at book value. 
Must qualify with factory. Box 4520, 
c/o Automotive News, Detroit 26. 


CENTRAL NEW YORK DEALERSHIP, 

















one of ‘‘Big Three.’’ Good building and 
equipment, proven money maker. Part- 
nership desires to dissolve. Box 4542, 
c/o Automotive _News, Detroit 26. 
4 DEAL ERSHIP WANTED E 
leal- BIG THREE within 35 miles of metro- 
on politan New York. Twenty years’ expe- 
ofits rience and ample cash. Will buy out- 
ship right, or management basis, 300 cars or 
rea. better. We are ready to act now. All 
ts replies will be held strictly confidential. 
tail Address Box 4568, c/o Automotive News, 
on fi Detroit 26. 
WSs, 
—— QUALIFIED BUYERS 
mo With cash up to $500,000, want desirable 
iger dealerships in all parts of the United States. 
ech Consult us in confidence for a quick, private 
= deal. 
rr 
ice- AUTODEAL BROKERS 
moe ONE NORTH LaSALLE STREET 
ide, CHICAGO 2, ILLINOIS 
cts RETIRE NOW. Cash for GM dealership, 
. 200-500 cars, midwest or west. Factory 
my approval assured. Replies confidential. 
sat Box 4548, c/o Automotive News, De- 
= troit 26 
and ; 
rge DEALER SERVICES 
cil- a - 
30x 
26 INVENTORY SERVICE 


PARTS—ACCESSORIES 
SHOP and OFFICE EQUIPMENT 


COAST to COAST 





@ Accurate 

@ Confidential 

@ Counted by Expert Partsmen 

@ Accepted by Government 

@ Counted in One Day 

@ Complete With Automatic 

; Stock Control System 

: : @ Priced With Authorized Publications 
m- @ Used to Buy-Sell Dealerships 
ler @ Quality at Low Cost 
- Talbot's Automobile Dealers 
as Inventory Service 
‘a- 4690 Newport—Detroit 13, Michigan 
ts, Valley 2-9377—Valley 1|-7765 


= 





a general 


in central Florida, County | 


324 W. Main St. 


CLASSIFIED WANT AD DEPARTMENT 


90,000 readers 
PER WORD for 


estimated 


Reaching an 


Rates: EIGHTEEN CENTS (18c) 


rates to encourage this classification 


as one word. Ads may be 


care of Automotive News, Detroit 


unopened, the 


AD DEPT., 


forwarded 


Maen l 


replies are 


DEALER SERVICES 
| PROFESSION AL SHOPPING and person- 
nel evaluation service increases sales 
effort and efficiency in all departments. 
| Promotes courtesy, integrity and custom- 
| er interest in your personnel. Assists in 
identifying outstanding qualities or weak- 
confidential records 


| nesses, providing 
which prove it. Comprehensive report- 
ing by competent teams who are con- 
stantly promoting your interest. Write 
for details. R. Fraim, 3223 North 3rd 
St., Harrisburg, Pa. 





INVENTORY SERVICE 


Parts and Accessories s. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request, Call or write for service details. 
Automotive Inventory ice " 
9900 Freeland, Detroit 27, Mich. WE 3-6449 








ACCOUNTS COLLECTED 
88 cents each regardiess of size, age or 
location. Money paid to you. Now used 


by many dealers. 
GENERAL CREDIT FINANCE CO. 


20! Pittsfield Building 
CHICAGO 2, ILLINOIS 





USED CARS FOR SALE 





ATTENTION DEALERSI1 


At Greatly Reduced Prices 


1948 Chevrolet - Ford - Plymouth 
4 Door Sedans 


Excellent Bodies Good Motors 


All Cars Formerly Used for 
Cab Service in Phila. 


“* 


Phone or Write: 


THE R. A. COMPANY 


43rd & Locust Sts. . PHILA., PENNA 
SHerwood 7-1700 — Morris Freedman 
EVergreen 2-0400 — Herbert Cole 








Philadelphia's 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 








AUTOMOBILE 
AUCTION 


28 Miles from es Loop 
V2 Mile East of Illinois State Line on Route 30 


EVERY FRIDAY—11 A.M. 
200 Cars Average 


75% Actually Selling 
Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 


Dealers Buy - - - Dealers Sell 
George Lawson and Bud Fennema 
OWNERS 


Automobile Auctioneers 


DYER AUTO AUCTION 
Phone 2361 & 4051—Dyer, Ind. 
Res. Lansing, Ili. 730 & 107R 








THE TUESDAY SALE—11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(In the Heart of the Nation) 


Phones: E -23 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
Ft, Wayne, Ind. 





signed with your 
26, Mich 


AUTOMOTIVE 


Phila, Pa. | 


engaged in all branches of the 


each insertion. Cash in advance 


for the benefit of our employing 


ava address at 
20 ee 
Display Ads 


PENOBSCOT 


name and 


add One Dollar 


ase T els 


$9.80 


received 


a) 


same day 





USED CARS FOR SALE 


—AUTO— 
AUCTION 


amfifuu 





HORSEHEADS, NEW YORK 
EVERY FRIDAY 


—At— 


DANVILLE, PENNA. 


EVERY WEDNESDAY 





always find real action at 


both these auctions. 


R. D. WEST, Prop 


Tex Rickard 


You will 


Jos. E. Johnson 
Auctioneers 


USED 1950 
Cars - Trucks 


WHOLESALE 


Tremendous Discounts on 
Some Models 
Large Selections 


Roosevelt Motors, Inc. 


4156 W. Roosevelt Road 
CHICAGO, ILLINOIS 
Established 25 Years 

Wire or Phone Sacramento 2-7850 








USED 
CARS TRUCKS 
PICKUPS 


WHOLESALE 
Current Models 


Contact us 


prices that guarantee you bigger profits. 


DEALERS’ AUTO CO. 


3626 N. Cicero Avenue, Chicago, Illinois 
Phone—Kildare 5-6741 








AUTO AUCTION 


TIM ANSPACH 
1175 Washington Ave. 
ALBANY, N. Y. 

(For Dealers Only) 

EVERY MONDAY... 12 NOON 


Member of N.U.C.D.A. and N.A.A.P.A. 








USED CAKS WANTED 





JOE NEWELL 
Nationally known as the 
King of the Cadillacs 
has just sold and delivered retail over 


$2,000,000 


worth of Cadillacs. He is now in the market 


for another 
$1,000,000 
worth of 1948 to 1950 used Cadillacs. 
Wire or Write 
JOE NEWELL 
6145 Hollywood Bivd., Hollywood, California 
or Phone Hollywood 9-3607 





PARTS FOR SALE 





BUICK PARTS 


‘WORLD S LARGEST DEALER 
OF GENUINE BUICK PARTS" 
Quantity 


Wholesalers: We are 
Shippers of All General Motors 
Parts. . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


| ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 





automotive 


readers 


insertion 


BUILDING 





for fast selling units at low 


M ISCELLANEOUS 


INTRODUCING 
PAK-JAK 


industry from Moine to California. low 


Position Wanted Ads accepted at half 


A new and Ingenious 
ALL-PURPOSE SERVICE 
JACK with DETACHABLE 
ADAPTORS for transmis- 

sions and differentials 


Count initials and groups of numbers 


but if Box No 


address 


rates siqned in 


for and extra service as 


insertion 


26, 


per inch, per 


DETROIT MICH 


From Hydramatic thru Gyromatic to 


Ultramatic including Dynaflow and 


pickup to Diesel. 
“IT CRADLES THEM ALL" 


ONLY $49.95 


TRUCKS FOR SALE 


FOR SALE. Three Ford F-1 retail deliv- 


ery trucks, 6 cylinder, fresh air heater, 

undercoat, 650x16, 6-ply tires, Schnable 

all-steel bodies, 78’' long x 65'' wide x ONE man does the work of Two 

54°’ high inside. Will sell at actual cost Eliminates costly comebacks! 
$1,715 Write, wire or phone. Glen 

L. Smith Motors, Wellsville, N, Y. 


TOW BAR SALES CO. 


DE 2-0700 — AN 3-8888 
Nites: MU 4-840! — DO 3.8373 
40 South Clinton St. Chicago 6, Illinois 





TRUCKS WANTED 
| WANTED. Used beer truck bodies and/or | 
truck with beer bodies—beer warehouse 
handling equipment. State full descrip- 
tion and prices. Box 4550, c/o Auto- 
motive News, Detroit 26. 


SHOP EQUIPMENT FOR SALE 








AUTO SCHOOL SUPPLIES 











FOR SALE—Cheap. Practically new equip- 
—_ Sun motor and distributor testers, — Everything — 
ear front end machine, Bear wheel * tat 
balancer, 5-h.p. DeVilbiss air compres- for the auto driver training schoo! 
sor. Mercury parts and accessories plus Dual Steering Wheels 
other garage equipment. Write Walter Books, Form ipm 
Bank, 204 Oakville Road, Route 1, - a Soe ee 
Waltz, Mich SAFE DRIVING INSTITUTE 
; are IPMENT WANTED 119 Snow Street Providence, R. |. 
ONE OR TWO USED SIGNS, either ‘‘Stu- 
debaker'’ or ‘‘Used Cars,’' neon pre- | 
ferred Approximately 4 to 7 feet high | 
by 50 to 60 feet long. Price Motors, 
Inc., 493 Broad Street, Newark, N, J The NEW V Type 


MOTO-MATIC 


ANTIQUE CARS WANTED 


WANTED-—1926 Pontiac. Give full descrip- 
tion and price. Box 4570, c/o Automo- TOW GUIDE 
tive News, _ 


Detroit 26. 
MISCELLANEOUS 


GENUINE IMPORTED CHAMOIS. Tanned 
with 100% pure cod oil. Soft, absorbent, 


Tows and Guides Motor Cars 


Twin Leaf Chain Couplers 
No Adapters Are Necessary 


lint-free Saves labor, a better job wash- 

perfect quality, satisfaction guaranteed | COMPlies With Strength Requirements 
or money refunded. Approximately 17" Up to 5,000 Lb. Vehicles 
x13''—$2 each $20 per dozen. Save 

postage, send check. C.O.D.'s accepted. FACTORY $32.50 EXCISE 
Sax-On, 3840 Fullerton, Department TT-6, | NET TAX INCL. 
Chicago 47 FACTORY SALES DIVISION 


SAFETY BELTS. New Air Corps surplus. 
Ideal for racing cars, Individually boxed 
-25 to case. Price 75c each in case lots, 
f.o.b. Chicago. Retails $2.95 and up. 
Harmelin, 5459 Blackstone, Chicago. 
ENGINE REBUILDING — Crankshafi | 
grinding and metalizing. John P. Hughes 
Motor Co., Inc.. 800 Commerce St. 
Lynchburg, Virginia. 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICHIGAN 








1950 MARK V JAGUAR SEDAN 


New condition, 1,600 miles. Selling due to 
illness. Original cost over $4,000—for imme- 
dite sale, $3,200. 
RICHARD H. HAYNES 
2139 Book Building 
DETROIT, MICHIGAN 





AUTOMOTIVE NEWS 
WANT ADS 
GET RESULTS 











AUCTIONS DEALERS ONLY EVERY WEEK 


SAFER TRANSACTIONS — CLEAR TITLES — SAFER CHECKS 


Monday Ricar Auto Auction 
Tim Anspach Auto Auction Chicago, Illinois : 
Albany, New York South Bend Auto Auction 
Decatur Auto Auction South Bend, Indiana 
Decatur, Illinois 
Montpelier Auto Auction Thursday 
Montpelier, Ohio Ken Schaefer Auto Auction 
T d Indianapolis, Indiana 
uescay ; Maney Auto Auction 
i. he Murfreesboro, Tennessee 
i , Hlinois ; 
Fort Wayne Auto Auction >> Vraey Auto Auction 
Fort Wayne, Indiana Wheeli A aouts 
Tri-City Auto Auction Wheeling cu ue on 
Moline, Illinois eeling (Chicago), , 
Wednesda Friday 
Aptco Auto Auction Amarillo Auto Auction 


Amarillo, Texas 


Detroit, Michigan 
Dyer Auto Auction 


Clarke Auto Auction 


Indianapolis, Indiana Dyer, Indiana 
O K Sales Auto Auction uincy Auto Auction 
Gibson City, Illinois uincy, Illinois 


These Auctions Are Members of the 


NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION INC. 


Headquarters—Towanda, Illinois Elsie Martin, Secretary 





New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [] 
for which check is attached [] or send bill (] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


TRADE CONNECTION: 


Truck Dealer [] 
Financial [] 


Car Dealer (_) 
Jobber [] 


Manufacturer [(] 


Insurance [] Supplier [1 


10-23-50 





International Roadliners’ maneuverability 


PROVED AGAIW- 


at ATA National Truck Roadeo 


National Truck Roadeo Course 


John Waldon, driver for Foster Freight Lines, 
Indianapolis, drove off with the national 


championship in the single axle semi-trailer 
class at the ATA National Truck Roadeo, 
New York City, October 4. John piloted an 
International L-165 Roadliner to his victory— 
the same model he drives as his “everyday 


International’ on his regular job, where he 
has over 330,000 accident-free miles to his 


credit. 


Ever since the new International Trucks 
first rolled down the road, they’ve been 
winning widespread recognition for easy 
handling and maneuverability. 


On the toughest hauling jobs they have 
been proving again and again that it JS 
possible for a truck to be the toughest in 
and still be as easy to handle 
and still 


its class... 
as a well-trained show horse - 
have the maneuverability of a swivel- 
hipped halfback. 


INTERNATIONAL == 


CHICAGO 


Now again—in competition that estab- 
lishes top standards for driving skill and 
truck “controlability”—an International 
Truck shares the spotlight with a cham- 
pion driver. Under the top-notch handling 
of John Waldon, an International Road- 
liner demonstrates what drivers every- 
where are rapidly learning: these new 
Internationals are mighty maneuverable, 
easy to handle, tops for driving control. 


In scoring 349.379 points out of a pos- 


INTERNATIONAL HARVESTER COMPANY oe 


sible 380 in the competition, John Waldon 
topped all finalists at the Roadeo... proved 
himself the champion among champions, 
driving the truck among trucks. 

For real truck stamina, it’s always been 
Internationals. And now it’s Internationals 
too, for maneuverability, ease of handling, 
and control. What more do you want? 


International Harvester Builds McCormick Farm Equipment and Farmall 
Tractors... Motor Trucks... Industrial Power .. Refrigerators and Freezers 


TRUCKS 








